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From the Editor

Professor Humayon Dar
Editor-in-Chief

Welcome to the first issue of ISFIRE 
in 2013. The previous year ended 

as a bumper year for sukuk (with US$144 
billion worth of new sukuk issued during 
the year) and industry observers believe 
that the trend will continue in 2013. 
While we hope that the Islamic financial 
services industry continues to grow in 
the markets where it has already made a 
mark, the real growth will come in markets 
where Islamic banking is just starting - 
the likes of Egypt, Libya and Tunisia are 
countries industry observers should keep 
a close eye on. Oman is another country 
that consultancies, IT solution providers, 
Shari’a advisors and others have started 
focusing on, following the long-awaited 
royal decree in December 2012, which 
allowed Islamic and conventional banks to 
start their Islamic operations. 
While Malaysia will continue to play a lead 
role in the global Islamic financial services 
industry, other emerging countries like 
Turkey must not be completely ruled out 
as a potential leader in Islamic finance. 
Neighbouring Indonesia is a much bigger 
market and many industry analysts 
predict an eminent role for Indonesia in 
Islamic banking and finance in the future. 
Pakistan, the second largest Muslim 
country in terms of population, has 8% 
of its banking in compliance with Shari’a. 
Given the rapid increase in the share of 
Islamic banking in the market, Pakistan 
is bound to retain its central position 
in Islamic banking when the security 
situation improves in the country. Dubai is 
also slowly emerging from the debt crisis 
that caused so many casualties around the 
globe.
Islamic banking and finance has had a 
strong connection to real estate (there has 
been rekindled interest in properties in 
London and elsewhere, especially by the 
Islamic investment banks in UK and their 
parent companies and shareholders in 
the Middle East). However, its relationship 
with global equity has never been an easy 
one. A number of Islamic players in the 
global equity fund management sector 
continue to suffer with a few deciding to 
call it a day. 
This issue of ISFIRE brings to you a 
number of interesting stories. Sohail 
Jaffer analyses the takaful industry in the 
Middle East and elsewhere in the world. 
Professors Kayed and Hassan continue 

their analysis of entrepreneurship and the 
need for creating a new breed of Islamic 
entrepreneurs, which enables sustainable 
growth and development of Muslim 
societies. Their academic approach fits 
well with the religious and entrepreneurial 
approach of Junaid Jamshed who has 
successfully created and managed J. 
brand in Pakistan. We were fortunate to 
have exclusive access to Junaid Jamshed 
during a busy working day in London. 
He explains how his beliefs and Islamic 
lifestyle have proven to be a key to his 
commercial success.
Our other interview is with Amr Al 
Menhali, Head of Islamic Banking at ADCB, 
who explains how ADCB has emerged 
as one of the leading players in Islamic 
banking in the UAE. We also had the 
pleasure to speaking to Sedco Capital, a 
new and dynamic Shari’a compliant fund 
manager based in Saudi Arabia. 
While the industry continues to grow as 
a whole and in terms of the size of the 
individual players, there has virtually been 
no interest in developing the intellectual 
infrastructure to support innovation and 
provide a direction for the industry to take 
in order to ensure sustainable growth. 
There have been calls from different 
circles in the industry that Islamic banking 
is just "banking" and hence it should be 
viewed as banking only. That is of course 
only one of the very many views held by 
the stakeholders in the industry. There 
are others who believe that the real value 
proposition of Islamic banking is in its 
Islamic character and there is a need 
to strengthen the Islamic infrastructure 
supporting Islamic banking and finance. 
ISFIRE is one such attempt to emphasise 
the Islamic character of Islamic banking 
and finance, by way of disseminating 
information on genuine Islamic practices 
and examples of authentic products and 

institutions in the global Islamic financial 
services industry. In this issue, Jean- 
Mathieu Potvin provides an example of 
how Islamic scholars conduct the juridical 
process before issuing a fatwa. His 
analysis of the International Islamic Fiqh 
Academy’s approach to irregular opinions 
in Islamic law reveals the difficulties in 
adapting classical opinions to modern day 
circumstances. Moving beyond the legal 
intricacies, the industry should not forget 
its potential role in alleviating poverty and 
disaster relief. Dr. Mohammed Kroessin 
shows how Islamic finance products 
can work towards the betterment of 
communities in developing countries 
affected by environmental disasters.  
We believe that practitioners within the 
industry should be celebrated for their 
achievements. Edbiz Consulting’s Global 
Islamic Finance Awards (GIFA) are meant 
to celebrate success stories and promote 
socially responsible, Shari'a authenticity 
and commitment to Islamic banking and 
finance. This issue of ISFIRE contains a 
report on the last GIFA Awards ceremony 
that took place in Kuala Lumpur in 
November 2012. We also believe that 
Islamic banking and finance is emerging 
as a tool for female empowerment in a 
number of countries, especially Malaysia, 
where women are playing an increasingly 
powerful role in Islamic banking and 
finance. This issue contains a special 
report on the role of women in Islamic 
banking and finance. 

Professor Humayon Dar
Editor-in-Chief
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It has been cogently pointed out that 
although the current interest in Islamic 
economics is relatively recent, Islamic 
economics is not a new paradigm. In fact, 

the roots of Islamic economics can be traced 
to the time of the revelation of the Holy 
Qur’an. The philosophical thinking underlying 
the principles of the Islamic financial system 
is the implementation of a financial system 
(wealth accumulation and wealth distribution) 
that is fair, just and unbiased towards the rich 
minority at the expense of the poor majority. 
The ultimate aim is to spread socio-economic 
justice amongst people throughout the world. 
Although Islamic banking is a core component 
of the Islamic financial system, it is a common 
fallacy to identify the Islamic financial system 
exclusively with Islamic banking and to define 
the economy as a whole only on the basis of 
being an “interest free” economy.

Many Western scholars have suggested that 
the prohibition of interest is anti-capitalist 
and an obstacle to the proper functioning of 
a modern economy and a limiting – if not an 
impeding – factor to economic development 

and growth. On the other hand, others have 
argued that there is no moral or economic 
justification for charging or receiving 
interest. Charging interest, they argue, is 
counterproductive and adds to the burdens 
of the entrepreneur. Moreover, an interest-
based economy is deemed inappropriate in  
providing socio-economic justice. 

Detractors of the positivist viewpoint on 
interest argue that charging intrest tends 
to drive the poor into more poverty and 
create more wealth for the wealthy without 
doing work or sharing the risk involved 
in every business undertaking. Interest 
creates wealth but is not the outcome of 
productive economic activity or as the result 
of an increase in commodity supply. Islam 
therefore considers all interest-based financial 
arrangements to be unfair, unjust and morally 
unjustifiable, and all money generated by such 
transactions to be unearned money.

Money generated from “rent-seeking activity” 
such as charging interest creates new 
but artificial capital which is by no means 
the life-blood of the markets. Partnership 

Creating

Islamic 
Entrepreneurs
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Professor
Rasem N. Kayed

Professor
M. Kabir Hassan

Islamic finance aspires to 
a cooperative commercial 
model in which financiers 

and entrepreneurs 
together participate 

in wealth-creation 
projects.  The debt 

based Western finance 
system rallies against 
this and, according to 

Professors Rasem N. 
Kayed and M. Kabir 

Hassan, is detrimental to 
creating an ethical and 

equitable entrepreneurial 
sector that is religiously 
acceptable for Muslims.

arrangements between the financier and the 
entrepreneur eliminate the negative effect 
of banning interest, if any, on the markets. 
Mudaraba and musharaka are two Islamic 
financial instruments used as alternatives to 
the interest-based arrangements employed 
by conventional banking. Mudaraba and 
musharaka operate under the concept of 
‘rate of return’ where the financier and the 
entrepreneur share the risks; hence they 
also share the profit/loss generated by the 
investment according to an agreed upon ratio. 
This is in contrast to the fixed pre-determined 
‘interest rate’ to be paid by the entrepreneur in 
addition to the borrowed principal regardless 
of the outcome of the business undertaking. 

The problems of conventional 
financing for Islamic entrepreneurs 
Each country is faced with an exclusive set 
of obstacles that hamper the development 
of its entrepreneurship sector, and despite 
the uniqueness of the problems facing 
individual entrepreneurs in their quest to 
establish their businesses, there are certain 
difficulties shared by the vast majority of 
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“The inability of the entrepreneur to meet the tough 
conditions set by commercial banks means that he/
she cannot count on the conventional banking system 
to secure needed start-up capital. This leaves the 
entrepreneur with the difficult task of trying to find 
another financing alternative – where excessive interest 
is often charged – or to abandon the dream of becoming 
an entrepreneur.” 

entrepreneurs. A crucial issue that must be 
accounted for in the process of constructing 
any developmental model is ensuring 
compatibility and integration between its 
various elements; most notably its cultural 
and institutional components. Regardless of 
how entrepreneurial the Islamic culture is, it 
still needs an accommodating environment 
and supporting institutions in order for it to 
demonstrate its will.  

Entry into business is often hindered by 
the lack of financial resources, government 
regulations, and social attitudes that 
often discourage risk-taking. However, the 
procurement of capital to start a business is 
widely recognized to be a major obstacle for 
most potential entrepreneurs irrespective of 
their location. The validity of this statement is 
not limited to a particular culture or confined 
to a certain landscape, although it is more 
pertinent in the context of developing 
countries.

Cooperation between (potential) 
entrepreneurs and conventional lending 
financial institutions in Islamic countries is 
usually held back on the following grounds: 
firstly, commercial lending institutions are 
reluctant to extend their credit to potential 
entrepreneurs. This reluctance is largely 
attributed to the high risk (high failure rate) 
and high administrative costs of lending to 
small firms where the size of the loan is often 
too small to be economically viable. However, 
lack of understanding of the nature and the 
dynamics of SMEs, coupled with a lack of 
qualified bank personnel when appraising 
feasibility studies and evaluating and 
monitoring small business loans are believed 
to be the real reasons behind such reluctance. 

Some of the conditions imposed by lending 
institutions such as requesting prior business 
records showing profitability to guarantee 
the repayment of the loan are hard to fulfil, 
especially by new and potential entrepreneurs 
who do not have an established credit history. 
Commercial banks are also hesitant to take 
risks in financing innovations since new 
products lack an account of historical success 
and the guarantee of future performance and 
acceptance by the markets remains to be 
proven (lack of reliable information). To protect 
their investment and ensure the security 
of the loan, banks require entrepreneurs to 
come up with substantial collateral, in most 
cases, to a value exceeding the value of the 
loan. The inability of the entrepreneur to 
meet the tough conditions set by commercial 
banks means that he/she cannot count 
on the conventional banking system to 
secure needed start-up capital. This leaves 

the entrepreneur with the difficult task of 
trying to find another financing alternative 
– where excessive interest is often charged 
– or to abandon the dream of becoming an 
entrepreneur. 

Even if the potential entrepreneur was able 
to satisfy the requirements of the lending 
institution and prove his/her eligibility for 
the loan, the entrepreneur will then be held 
accountable to repay the pre-determined 
interest charges in addition to the borrowed 
principal. The high cost of raising capital 
needed to undertake the business venture 
imposes a heavy debt burden on the 
entrepreneur. The extra cost of finance places 
the entrepreneur in a detrimental position 
from the start, hence increasing the odds 
against the success of his/her business 
venture. Furthermore, the commitment to 
repay the loan and the associated interest is 
inescapable and is irrespective of the future 
yield of the business activity. Should the 

venture prove to be a success and the rate of 
return is higher than the ongoing interest rate, 
fixed arrangements would not then be fair to 
the lender. On the other hand, if the business 
activity turns sour and ends up a failure, the 
entrepreneur is left to his/her fate, while 
the lender unfairly recovers. This practice is 
deemed unfair and unjust hence it is explicitly 
prohibited in Islam. 

Secondly, the majority of potential Muslim 
entrepreneurs do not wish to deal with 
conventional banks on religious grounds. They 
consider commercial banks to be unethical 
institutions that widen the divide between the 
wealthy and the needy through their immoral 
interest based financial practices. Scholars 
tackling this topic frequently overlook this 
factor despite its significance and immense 

implications. Thirdly, a sizable portion of 
Muslim entrepreneurs would prefer sharing 
rather than bearing the risk associated with 
new business undertakings

Motivation of the entrepreneur 

The personal motives of entrepreneurs for 
starting their businesses are considered 
important indicators explaining the status and 
the direction of entrepreneurship in a country. 
The ability of the entrepreneurs to orchestrate 
and lead economic transformation and to 
carry out needed fundamental changes in the 
cultural, social and economic structure of the 
country depends much on the entrepreneurial 
motives of new business founders. 
Motives also act as guiding instruments for 
policymakers when weighing their options 
and allocating their resources, by identifying 
and targeting entrepreneurs who are most 
likely to develop growth-oriented businesses 
and generate new job opportunities. 

People start their own businesses for various 
reasons: to earn more money, an opportunity 
to be creative, to build a social position and 
increase status, to be independent, to have 
greater control over one’s work, to have a 
comfortable lifestyle and the need for a job 
or fear of unemployment. Researchers have 
categorised startup motives into a number 
of distinct groups: economic and lifestyle 
reasons, creativity of small firms, social aspects 
of being self-employed and small businesses 
as a mean of employment. 

Categorisation based on the concept of ‘push’ 
/ ‘pull’ analysis has gained acceptance by the 
research community and is widely circulated 
in the literature. Central to conventional 
economic theory is the theme that individuals 
start their own businesses based on an 
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affirmative choice and attracted by the 
opportunity or the 'pull' of perceived profit. 
Unemployment or the threat of it and career 
dissatisfaction are considered “push factors” 
since they tend to push individuals towards 
self-employment as the best or the only 
available alternative to their current situation. 

Islam endorses entrepreneurship as long 
as it stands on moral and ethical grounds 
and adheres to an Islamic code of conduct. 
Stimulating entrepreneurship in Western 
societies is mainly driven by the prospect of 
material rewards. Islam has nothing against 
Muslims seeking profit through the creation of, 
or the engagement in, business ventures. The 
only condition that must be preserved is the 
realisation that every business undertaking is 
intended to please Almighty Allah. Accordingly, 
business activities are meant to strengthen the 
Muslims’ faith (iman) by committing them to 
the remembrance of Allah and attending to His 
religious duties. “By men whom neither traffic nor 
merchandise can divert from the remembrance 
of Allah, nor from regular prayer, nor from the 
practice of regular charity” (Qur’an, 24, 37). 

The moral dimension of Islamic 
entrepreneurship is evidenced by the high 
standards and the strict guidelines set by Islam 
to regulate profit accumulation by prohibiting 
dishonesty, greed, exploitation and monopoly. 
The Prophet (PBUH) explained that anyone 
who stockpiles commodities anticipating an 
increase in prices with the intention of making 
an unlawful profit is a sinner. Islam aspires to 
create high quality Muslim entrepreneurs and 
productive Islamic entrepreneurship. Thus, 
Muslim entrepreneurs are permitted and 
encouraged to be involved only in morally 
accepted and socially desirable productive 

business activities. Activities that involve 
alcohol, drugs, usury, prostitution, gambling, 
and highly speculative business behaviour are 
strictly prohibited, despite the possibility of 
their economic viability. 

Other very important motives associated with 
Islamic entrepreneurship – but mainly absent 
from Western entrepreneurship – are religious 
and altruistic motives. It is strongly argued that 
Islam considers entrepreneurship as being fard 
kifayah on the Muslim ummah: it is something 
that brings Muslims closer to fulfilling their 
religious duties and strengthening their 
faith (iman). Moreover, entrepreneurship 
in Islam is a means by which the Muslim 
entrepreneurs extend help to their Muslim 
brothers and participate in the development 
of the Muslim nation. Hence, entrepreneurship 
is viewed from a larger perspective and the 
entrepreneur assumes an altruistic role that 
goes beyond satisfying his/her immediate 
needs and personal interest. Thus, the “pursuit 
of self interest” and self-centred wealth 
creation are not the primary motives behind 
Islamic entrepreneurial activity. Altruistic 
motives override personal considerations 
and self-interest shall be realised as a natural 
outcome of advancing the society’s common 
welfare. 

Entrepreneurship in Islam is also seen as a 
means of thanking The Almighty Allah for His 
countless blessings and a way to help others: 

But seek, with the (wealth) which God has 
bestowed on thee, the Home of the Hereafter. 
Nor forget thy portion in this World: but do thou 
good, as God has been good to thee, and seek 
not (occasions for) mischief in the land: For God 
loves not those who do mischief (Qur’an, 28, 77).

Numerous Qur’anic verses and Prophetic 
traditions urge Muslims to give generously 
in order to promote the spirit of cooperation 
and spread socio-economic justice among 
Muslims. One can argue that starting new 
businesses with the intention of helping 
others through the creation of employment 
opportunities can be considered as a form 
of giving or spending in the way of The 
Almighty Allah. Such action warrants the 
Muslim entrepreneur rewards in the hereafter 
as well the satisfaction and potentially high 
return on his/her investment in this life. In fact, 
the positive implications of helping fellow 
Muslims to earn a halal income far exceed the 
benefits of giving in a charitable manner.

While the Western system employs material 
incentives to motivate individuals to 
undertake entrepreneurial activities, Islam 
mainly uses moral incentives without failing to 
account for the material stimulus.   Although 
the Muslim entrepreneur is mostly motivated 
by the divine incentive system, Islam is the 
only religion and/or a system that offers such 
an incentive while accepting and endorsing 
all other conventional motives. Muslims are 
expected to strive with all their physical, 
financial, moral and intellectual resources to 
seek the good pleasure of The Almighty Allah. 
By doing so, Muslims are actually advancing 
their own cause in this worldly life and in the 
hereafter. Earning a halal income and realising 
profit through entrepreneurial activities would 
enable Muslim entrepreneurs to fulfil ibadat 
of a “financial nature” such as giving zakat 
and sadaqa while meeting their own and 
their extended families’ needs. In conclusion, 
the essence and function of the market is 
entrepreneurship and trade, and not banking. 
This is a profound point that needs to be 
seriously considered by all those involved in 
the Islamic banking and finance industry.

“Although the Muslim entrepreneur is mostly motivated 
by the divine incentive system, Islam is the only religion 
and/or a system that offers such an incentive while 
accepting and endorsing all other conventional motives. 
Muslims are expected to strive with all their physical, 
financial, moral and intellectual resources to seek 
the good pleasure of The Almighty Allah. By doing so, 
Muslims are actually advancing their own cause in this 
worldly life and in the hereafter.” 

Rasem N. Kayed is an Assistant Professor at 
the Arab American University, Palestine. 

M. Kabir Hassan is a Professor at the University 
of New Orleans, USA. 

Their book ‘Islamic Entrepreneurship” was 
published by Routledge in January 2011
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been praised for its resilience during the credit crisis. The Oman Islamic Economic Forum 
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T he GCC region still holds the highest 
number of takaful operators - 77 
companies - but registered relatively 

low average contributions of USD63.5 
million in 2010. This is poor when compared 
to the Malaysian takaful industry which 
registers contributions of USD115.8 million 
even though there are only 14 operators. 
In addition, the return on equity for GCC 
based- companies remain below average as 
compared to their conventional counterparts.  
The picture is one of stalled growth as 
opposed to dynamic growth but the 
horizon looks bright. An established takaful 
infrastructure, as the GCC can boast, provides 
the platform from which the industry can 
grow.  

Exploring new lines of business

Opportunities for the market to grow abound. 
There is an underpenetrated life insurance 
market in the GCC, and immense potential for 
family takaful products. Increasing awareness 
of financial planning and protection of wealth 
creates a burgeoning pool of potential 

customer. Though the GCC family takaful share 
is still insignificant at 5% of total contributions, 
studies show that this market is growing 
steadily. More needs to be done to create a 
product portfolio that meets the desires of this 
growing population. 

Consequently there is optimism that the 
industry can rebound from its stagnancy. 
According to Alpen GCC Insurance Report 
2011, life insurance density will grow at a 
CAGR of 22.2 percent (2011-2015) increasing 
to USD113.5 million from USD50.8 million. 
Increasing per capita income and favorable 
demographics are key contributory factors 
to this precipitous ascent.  The region has 
a large young, working population with 
approximately 70 per cent in the 15-64 years 
bracket. Moreover, according to World Bank 
forecasts, the total population of the GCC will 
grow by an average of 2.4 per cent per year 
in the next 5 years taking it to 45.6 million by 
2015. This seems promising for the takaful and 
the overall insurance market. As this young 
population in the region matures, the demand 
for takaful products should increase.

The Alpen report noted that family takaful 
products will comprise a significant share 
of life insurance policies especially since 
awareness of takaful products and Shari’a 
compliance has been on the rise. Takaful 
operators have to consider creating 
pension policies and wealth management 
solutions that are Shari’a compliant, priced 
competitively and is sensitive to the individual 
requirements. Other insurance products 
such as investment-linked and annuities 
product categories are underdeveloped and 
require more attention. Takaful solutions for 
corporates and SME remain weak but there is 
much potential for takaful companies to work 
in parallel with Islamic banks in the area of 
project financing and micro takaful solutions.

Innovation: the differentiating factor

Product Innovation: Takaful operators have 
realized that one size doesn’t fit all as far as 
product development is concerned.  The 
emergence of new customer segments 
comprising of an informed population that 
have specific requirements and greater 
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The GCC Takaful Market

The GCC has been a popular market for takaful in the last few years due to the support of 
governments and the backing of regulators. The latest report from Ernst & Young shows 
the vibrancy of the GCC market in terms of contributions; however this growth is slowing 
down, achieving less impressive rates as witnessed in the previous 7 years. The overall GCC 
market growth fell to 16% in 2010 compared to 41% CAGR (2005-2009) with Saudi Arabia 
accounting for 50% of the total USD8.3 bn. The trend is symptomatic of the global takaful 
industry in which growth in the industry has declined from an average 25% to 12% in 2011.
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awareness of available products will require 
innovative approaches by takaful operations 
in building custom. This can be achieved by 
addressing the customer’s specific needs 
and preferences as well as building better 
corporate-client relationships through 
effective communication tools, such as 
customer profiling, comprehensive reports 
and regular updates on performance. 
Products need to be built around customer 
specifications, such as bundled protection 
coverage, travel insurance, credit, life 
insurance, female illness plans including 
covering specific diseases like breast cancer, 
and family plans that include critical illness 
cover, travel cover, and  children protection. 
Subsequently, there is scope to create tailor 
made plans. 

Investment innovation: Innovation is also 
reaching investment strategies; takaful players 
are thinking ahead and starting to develop 
solutions for the rising number of risk averse 
investors due to uncertain market conditions. 
A prime example is the creation of a dynamic 
principal equity growth strategy by FWU 
Group in conjunction with an international 
bank for takaful customers. The main benefit 
for the customer is that the new technology 
secures capital growth at maturity by locking 
in the highest net asset value (NAV) of the 

strategy measured on a monthly basis during 
the qualifying term of the investment. This 
product innovation is integral to FWU Group’s 
family takaful investment-linked plans.  

Innovation for operational efficiency: 
Investing in technology to simplify the sales 
process and deliver high customer service 
standards is also becoming of paramount 
importance.  Call centers, internet and mobile 
phone services can offer distinct advantages 
to elements of the sales process far above 
adopting a personal contact only strategy. 
As the needs of wealth management and 
financial planning become more widespread 
throughout all customer segments, 
technological improvements that smooth the 
flow of information is expedient. 

Expanding the  Shari’a compliant 
investment universe

A key challenge for takaful operators remains 
the lack of suitable Shari’a compliant 
investment options, especially as the takaful 
sector's growth rates and profitability is 
facing a downturn.  The need for investment 
products with yields higher than cash is 
growing.

The Shari’a compliant investment universe 
is slowly evolving and has expanded away 
from equity to new asset classes, including 

the Islamic money market, commodities, 
real estate and alternative investments. 
There has also has been significant growth 
in sukuk funds as investors are becoming 
more sophisticated in their asset allocation 
decisions, and are searching aggressively for 
higher returns. Consequently, assets of sukuk 
funds based in the Gulf grew to more than 
$500 million, a 31 percent increase in one year, 
according to Reuters calculations based on 
data from fund companies. 

There has been a revival of the sukuk market 
in the Gulf, and issuance is anticipated to 
follow an upward trend. The growth in sukuk 
issued by Gulf countries surged in 2012 and 
reached $21.3 billion compared to $5.6 billion 
in 2011. While sukuk issuance has mainly 
been completed by the public sector, private 
companies have begun to issue Islamic bonds, 
including the $400 million sukuk announced 
in January 2011 by Majid Al Futtaim Holding, 
based in Dubai. 

The increasing popularity of sukuk funds is 
also prompting major GCC banks to launch 
their own sukuk funds such as NBAD,HSBC ,Al 
Hilal Bank and Rasmala Investment Bank.

Regulatory developments

Regulatory reform will be an ongoing process 
in these emerging markets and will need to be 
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flexible to keep up with the massive growth 
that the industry is predicted to witness 
in the coming years, whether in premium 
volumes, complexity and sophistication of 
products or distribution channels. In the UAE, 
the Insurance Authority issued a circular in 
September 2011 to all insurance and takaful 
companies setting out guiding rules for their 
bancassurance business. 

Another GCC regulatory development was 
witnessed in Saudi Arabia. SAMA, the Saudi 
Arabian Monetary Authority, had directed 
all operators to align with the cooperative 
insurance model by year end 2011. Takaful 
operators had to adjust their internal 
accounting structures, remove the use of 
wakala and qard, and amend product terms 
and conditions. This shift away from the pure 
takaful model may have widescale effects on 
the industry especially since Saudi Arabia is 
the largest takaful market, globally.

Oman has recently opened up their takaful 
markets  following government endorsement 
of Islamic banking  in the country, the last Gulf 
state to do so. The Capital Market Authority 
(CMA) the national regulator has in principle 
issued Takaful licences to three companies. 
Only fully fledged takaful companies will be 
allowed to offer Shari’a compliant products; 
Islamic windows for conventional insurance 

companies are not permitted in the Sultanate. 
The CMA has finalised the draft law which will 
go to the cabinet and then to Ministry of Legal 
Affairs and other related institutions before it 
is issued.

While the new regulations are seen as a 
positive development, the increased variances 
in regulatory regimes across jurisdictions 
could make it difficult for takaful operators 
to function across regions. It may lead to 
confusion for customers and multinational 
insurers. 

Towards consolidation

Recent political developments in the MENA 
region, triggered by the Arab spring, are 
expected to create a favorable environment 
for Islamic finance in general: a prime example 
is the announcement of the interim head of 
Libya to incorporate Islamic finance in the post 
Gaddafi era. This will result in opportunities for 
GCC operators to export their expertise and 
enter new markets, with a massive potential 
for cross border expansion in high potential 
markets such as Egypt, Morocco, Libya and 
Tunisia. 

One of the major challenges for the GCC 
takaful market remains its fragmentation, 
with  increasing number of small local players 
competing against established conventional 

providers.

The market needs restructuring as it matures 
in order for takaful operators to benefit from 
economies of scale and large distribution 
networks. Takaful in the GCC is ripe for 
consolidation and many analysts predict 
more M&As. However, this is subject to other 
challenges, such as limited Islamic investment 
avenues, lack of re-takaful capacity, lack of 
standardization and shortage of qualified 
personnel, which seems to be particularly 
challenging in the case of the GCC. 

Conclusion

Takaful will benefit further from the boom 
predicted for the GCC insurance industry. Its 
market share is set to grow as competition 
intensifies between takaful operators and their 
conventional counterparts. The increasing 
awareness and acceptance levels of the takaful 
concept and the business opportunities 
created by compulsory lines and corporate 
business are providing a sound foundation for 
the Islamic insurance to take a leap forward. 
However, recent deceleration in growth is a 
key indicator for takaful operators to rethink 
their strategies and deploy extensive efforts 
to ensure the sustainability of the Shari’a 
compliant industry.
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T here are quantitatively more women than men in the world today according to recent 
statistics. Looking at the Muslim population, for every man, there are 1.041 women. 
However, the employment rate amongst women in the Muslim world is far less than for 

men. For example, only 16% of Pakistani women are economically active (i.e., either employed 
or are looking for work). The figure is much higher for Indonesia, where 52% women are 
economically active, albeit mostly participating in low-paid work such as domestic service.

Amongst the socially respectable professions, teaching and medicine have traditionally been 
deemed “suitable” professions for women in a number of Muslim countries. These professions 
are seen as being culturally acceptable, perhaps leading to an over supply of women in the 
educational sector, and increasingly in public health and medical professions. While there is no 
systematic evidence of exploitation of women in the health sector, there is a very clear indication 

The Steady
Rise of Women
in Islamic Finance

A SPECIAL ISFIRE REPORT

In this Special Report, ISFIRE highlights the contributions of a 
number of influential women in Islamic finance. The industry 
has benefited greatly from their tenacity, creativity and vision, 
and their successes should be celebrated and encouraged in 
today’s male-dominated Islamic finance industry.
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of such a trend in the private educational 
sector, especially those schools that cater for 
low-income families. Private schools, both 
in urban and rural areas have benefitted 
immensely by employing women at salaries 
and wages that their male counterparts would 
reject outright.  

While female employment must have led 
to cost efficiency of a number of businesses 
in the private sector, it has certainly led to 
wage discrimination against women. In many 
small businesses where women also work 
(e.g., travel agencies) the overall environment 
is not conducive to female employment. 
Lack or shortage of space means that 
women have to work in an environment 
that allows their male colleagues to invade 
their personal space. Direct or indirect 
sexual abuse is rampant, although it is not 
necessarily reported due to cultural sensitivity. 
According to the Arab Human Development 
Report 2005, “Stereotypical gender roles are 
deeply entrenched [in this region], limiting 
women’s employment and decision-making 
opportunities, which are still the lowest in the 
world”. 

Notwithstanding the above discussion, it is 
pleasing to note that Islamic banking and 
finance has empowered Muslim women, 
especially in Malaysia, where at least two 
Islamic banks (Hong Leong Islamic Bank and 
Kuwait Finance House Malaysia) have female 
CEOs. The National Shari’a Council, the apex 
body of jurists appointed by the central 
bank (Bank Negara Malaysia), has two female 
members out of a total of 11: Associate Prof. 
Dr. Engku Rabiah Adawiah Engku Ali and Dr. 
Rusni Hassan. 

Unfortunately in other countries, the situation 
is not as encouraging though we do see 
women playing an important role in the 
development of Islamic banking in their 
respective countries. In UK, for example, 
there are several leading female lawyers who 
have impressive experience in advising on 
Shari’a compliant transactions. Farmida Bi 
of Norton Rose is one such example. Priya 
Uberoi, previously of Clifford Chance, is also 
considered a leading lawyer specializing in 
Islamic derivatives and structured products. 

Female employment provides Islamic banks 
in some countries (notably Pakistan) a choice: 
employ women for lower wages (as has 
been the case in other sectors) and improve 
their cost efficiency; or empower women 
by offering them employment on equal 
opportunities grounds and improve their 
organizational efficiency and profitability. 

Women in a number of countries are still 
hugely under-banked or non-banked as 

compared with men. Islamic banks can 
leverage off the female work force in 
mobilizing savings from women to bring 
them under the banking purview. This will 
bring down financial exclusion amongst 
women – something that has for some time 
been targeted in Bangladesh, Pakistan and 
Indonesia through various microfinance 
programmes.  

Outside Malaysia, women have played virtually 
no role at all in the Shari’a advisory side of the 
Islamic banking. Almost all Islamic banks and 
other conventional banks with Islamic banking 
sections have employed male graduates of 
different universities as their Shari’a advisors. 
While this has worked well for the banks, 
there is a need to bring women into this 
sector as well. Arguably, the International 
Islamic University Islamabad and International 
Islamic University Malaysia can play a role in 
developing a new breed of female graduates 
of Shari’a and law, who can serve as Shari’a 
advisors at the banks offering Islamic financial 
services. 

Female empowerment in the financial 
sector has improved in Malaysia under the 
leadership of Dr Zeti Akhtar Aziz, the long-
standing governor of the central bank, and 
there is a need to study the Malaysian model 
to encourage and promote a larger female 
labour force in the banking sectors of other 
countries. This will not only bring more and 
better economic opportunities for women 
in the banking sector but can push female 
wages up in other sectors, especially in 
education. Thus, through Islamic banking, a 
number of countries can achieve the goal 
of women empowerment, which is deemed 
politically correct in the current international 
geo-political environment. 

Those who are aware of the seminal work of 
Dr. Muhammad Akram Nadwi on the role and 
contribution of women in the teaching of 
hadith  must be aware of the large number 
of Muslim women who participated in the 
Islamic tradition of learning and teaching 
throughout the entire history of Islam. Aisha 
bint Abu Bakr, wife of the Prophet of Islam 
(peace be upon him), was the first recognised 
women teacher of hadith, who narrated 
2,210 hadiths of the Prophet. A number of 
renowned scholars such as Fakruddin Ar-Razi 
and Ibn Taymiyya can boast of having female 
teachers from whom they learned from.  But 
it was not only education that women have 
played a salutary role. The socio-economic 
histories of Islamic societies show the 
important roles that women played. Waqfs 
have been rightly praised for their role in 
allocation of resources government has failed 
to provide. They were a common feature of 

major cities in the Islamic world. Research has 
shown that by the 18th century, 30-50 % waqf 
founders were women.  

It is arguably a recent phenomenon, following 
the colonialisation of Muslim countries, 
that Muslim women have become less 
visible in the market and academia. With 
the rise of Islamic finance, women have 
once again started assuming important 
positions, including becoming CEOs and 
heads of divisions in different banks and 
financial institutions. More importantly, 
Islamic banking and finance offers stellar 
opportunities for women to get involved 
in Shari'a advisory and fatwa issuance. This 
is an important contribution of Islamic 
finance to the empowerment of women. 
The more publicised and highly controversial 
approaches (e.g., Amina Wadud, an African-
American Islamic scholar, who started leading 
Friday prayers in 2005) to highlight women 
rights in Islamic communities have backfired. 
A less confrontational approach is to rise in 
one’s profession, and there is no doubt that 
Islamic finance provides a way.     

This Special ISFIRE Report acknowledges 
and celebrates the leadership roles played 
by some renowned, as well as those who are 
less well-known, women who have served 
the Islamic financial services industry. The 
most distinguished and celebrated woman 
in Islamic finance today is none other than 
Tan Sri Dr. Zeti Akhtar Aziz, Governor of Bank 
Negara Malaysia (BNM). A lot has already been 
written on her achievements as governor 
of the central bank and for promoting 
Islamic banking and finance in Malaysia and 
elsewhere. She was appointed Governor in 
2000 and in the last 13 years has undoubtedly 
changed the face of Islamic finance. She 
has played a leadership role in establishing 
the Islamic Financial Services Board (IFSB) in 
2002 and, recently, the International Islamic 
Liquidity Management Corporation (IILMC). 
It was due to her monumental efforts that 
the industry has benefited from the first 
university dedicated to Islamic finance, INCEIF, 
and she was instrumental in the formation of 
the Malaysia International Islamic Financial 
Centre (MIFC), an organisation dedicated to 
the promotion of Islamic finance in Malaysia 
and abroad. These are a just few examples of 
successful initiatives that were started during 
her tenure as governor of BNM: an impressive 
resumé indeed.   

We pick five women from a longer list of 20 
whose contribution to the Islamic financial 
services industry is noteworthy. The chosen 
five are those who have served the industry 
but their contributions have yet to be properly 
acknowledged and celebrated.
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Dr. Wan Nursofiza Wan Azmi (known as Dr. Sofiza Azmi) is an accomplished author whose book Islamic 
Finance and Banking System is one of the most popular books on the topic. The book has already been 
translated into Russian and Mandarin, after it was published by McGraw-Hill in English. She is, therefore, 
probably the only women in Islamic finance, whose book has been published in three international 
languages. As a prolific writer, she contributes regularly to the newspapers and magazines, and founded Asian 
Link, a quarterly publication of Asian Institute of Finance (AIF). As Head of Strategy and Policy Development at 
AIF, she also led an initiative to develop case studies in Islamic finance. 

Prior to joining AIF, she was a member of the founding team of INCEIF (which has now established itself 
as a global university specialising in Islamic banking and finance). She also worked as Head of the Director 
General's Office at Labuan Financial Services Authority. 

Dr. Sofiza Azmi belongs to the second generation of Islamic finance experts who went through academic 
training in the field. Prior to this generation, those who played lead roles in the development of Islamic 
banking and finance acquired knowledge and expertise in the field through self-study and practice. "When I 
joined Universiti Utara Malaysia (UUM) after finishing my masters at University of Salford in UK, Islamic banking 
and finance was already an established academic discipline there," she recalls. "Some senior members of the 
staff were spearheading the developments in Islamic banking and finance and it was a privilege to work with 

Out of the 20 distinguished women in Islamic finance, we chose the following 5 for their unique leadership 
roles in their respective areas of specialisation. These women are drawn from academia, research and policy, 
banking and finance, Islamic law and IT. One or two of these 5 women are being introduced to the wider 
world for the first time.

DR SOFIZA AZMI – Malaysia

THE CHOSEN

DISTINGUISHED 20

01.  Tan Sri Dr. Zeti Akhtar Aziz, Governor of Bank Negara Malaysia

02.  Tan Sri Zarinah Anwar, Former Chairman of Securities Commission of Malaysia

03.  Dato' Dr. Nik Ramlah Mahmood, Deputy Chief Executive Officer of Securities Commission of Malaysia

04.  Dato' Jamilah Jamaluddin, CEO of KFH Malaysia

05.  Datuk Noripah Kamso, Former CEO of CIMB Principal Islamic Management, Malaysia

06.  Datin Maznah Mahbob, CEO of AmInvestment Fund Management, Malaysia

07.  Rehab Mohammed Hussain Lootah, Managing Director / CEO of IFS -Mawarid Finance, Dubai, UAE

08.  Raja Teh Maimunah Raja Abdul Aziz, Managing Director / CEO of Hong Leong Islamic Bank, Malaysia

09.  Dr. Engku Rabiah Adawiah Engku Ali, Associate Professor of Shari'a and Law, International Islamic University Malaysia

10.  Fozia Amanullah, Former CEO of EON Capital Islamic Bank, Malaysia

11.  Hijjah Arifkah, Former Managing Director / CEO of Hong Leong Islamic Bank, Malaysia

12.  Dr. Sofiza Azmi, Head of Strategy and Policy Development, Asian Institute of Finance, Malaysia

13.  Dr. Uzaima Ibrahim, Assistant Professor of Shari'a and Law, International Islamic University Malaysia

14.  Haliza Abd Rahim, Al Hilal Bank, UAE

15.  Dr. Irwani Abdullah, Associate Professor of Shari'a and Law, International Islamic University Malaysia

16.  Baljeet Kaur, CEO of KFH Research, Malaysia

17.  Farmida Bi, Senior Partner at Norton Rose, UK

18.  Samina Akram, Managing Director of Samak Consultants, UK

19.  Dr. Wafica Ali Ghoul, Lebanese International University, Lebanon

20.  Rosie Kmeid, Global Head of Corporate Communication and Marketing, Path Solutions, Lebanon
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them and learn about this field of studies."  

She developed a real interest in Islamic banking and finance while undertaking her PhD in Corporate Finance, 
which she finished in 2004 at the University of New England, Australia. "Western and Australian universities 
brought a lot of credibility and respect to Islamic economics and finance," she believes. "When I returned 
from Australia with a PhD, it gave me more confidence to talk about Islamic finance with added conviction, 
although I didn't specialise in Islamic finance as part of my PhD." 

Dr. Wafica Ali Ghoul is a thought leader in Islamic economics, banking and finance in Lebanon. She is well 
known for her critical analysis of Islamic banking and finance practices. As a prolific writer, she has contributed 
numerous articles and papers to the journals of international repute. She is also a regular contributor to 
the blog site www.islamiceconomist.com, where she has written on a number of topics related with socio-
economic aspect of contemporary Muslim lifestyle. 

DR WAFICA ALI GHOUL – Lebanon 

Dr. Engku Rabiah Ali from Malaysia is perhaps the most influential woman jurist today. She has inspired a new 
generation of female jurists to get actively involved in Islamic banking and finance. Female Shari’a advisors 
who have been inspired by her include Dr. Irwani Abdullah (Shari'a advisor to Standard Chartered Saadiq, 
Malaysia) and Dr. Uzaimah Ibrahim (Shari'a advisor to Bank Islam Malaysia and Hong Leong MSIG Takaful). 

Dr. Engku Rabiah is a member of the Shari’a Advisory Council of Bank Negara Malaysia, the apex body of 
jurists who make rules for Islamic banking and insurance in the country. As a regular speaker at conferences 
around the world, she has become an influential thought leader in the Islamic financial services industry.

DR ENGKU RABIAH ALI – Malaysia 

Samina Akram belongs to the new generation of Islamic financial entrepreneurs. After a brief stint at Merrill 
Lynch where she was involved in establishing and leading the strategic positioning of the Islamic finance 
within the bank, Samina decided to set up a consultancy business in Islamic finance in London.

Samina is a recipient of the United Nations (UN) Women’s Federation of World Peace award for contribution 
to Islamic finance, and has was runner up for The Women of Future Awards under the category of “Business 
Women of the Future".

After attaining her BA in Philosophy and MA in Psychology of Religion from Heythrop College, University 
of London she began her career in banking. She was instrumental in establishing and leading the strategic 
positioning of the Islamic finance business at a major global investment bank.

When asked how she feels working in an industry largely dominated by men, her response is, “I see 
considerable opportunities in engaging with women especially Middle Eastern women who control a 
significant percentage of available finance”.

SAMINA AKRAM – United Kingdom

Rosie Kmeid is not a practicing Islamic banker or a finance expert but we included her profile here because 
she, as Global Head of Corporate Communications and Marketing with the Islamic IT solutions provider Path 
Solutions, stands out from a number of women involved in Islamic banking and finance. Rosie’s career spans 
all aspects of communications, marketing and public relations. Prior to joining Path Solutions, she held various 
senior positions across a variety of sectors including television, advertising, IT and telecommunications. She 
also worked for the Lebanese government as Head of International Relations & Diplomacy.

While being at Path Solutions, she has supported a number of path-breaking industry-building initiatives all 
over the world. As a fluent speaker of French, English and Arabic, she serves as an eloquent spokesperson 
for Islamic finance. Rosie has contributed to several publications in the area of finance, focusing on financial 
markets and IT trends. She holds a master’s degree in International Law from the Université Panthéon-Assas 
(Paris II) and a BA in Political Sciences and International Affairs from the Lebanese American University. 

ROSIE KMEID – Lebanon 
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Shaping Interpretive 
Communities by Debating 
Irregular Opinions

After a century or more of what has 
been termed in the literature, the 
fragmentation of Islamic juristic 

authority, the late 20th-century rise of 
collective fatwa issuing councils represents 
somewhat of a countertrend. Indeed, these 
fatwa bodies endeavor to reconstruct 
authority through consensus-building 
and limiting disagreement among Shari'a 
scholars on emerging issues. Perhaps the 
most prestigious of these institutions is the 
International Islamic Fiqh Academy (IIFA). The 
fatwas of the Academy are not legally binding 
but are nonetheless influential as a body of 

ethical and practical guidelines. They have 
been particularly important for Islamic finance.

This article deals with how IIFA and its 
member jurists attempt to define irregular 
or weak legal opinions as well as exclude 
it from fatwa-making. Such an analysis is 
useful for locating, not only the diversity of 
modern fiqh discourse, but the ongoing 
emergence of a multi-legal school interpretive 
community. As the legal thinker Dr. Khaled 
Abou El Fadl has stated, legal opinion is 
formed within interpretive communities that 
share a significant level of epistemological 

assumptions, concerns and values. The 
following assessment gives an insight into 
how paradigms have shifted in the modern 
age, and how interpretative methods are 
adapting. 

The International Islamic Fiqh Academy

IIFA was founded in 1981 under the aegis of 
the Organization of the Islamic Conference 
(OIC). Its body is composed of 58 prominent 
scholars from different OIC member states 
who are part of a wider global network of 
scholars active in many fatwa councils and 
international fiqh conferences, though not 

THE EXPERIENCE OF THE INTERNATIONAL ISLAMIC FIQH ACADEMY

The Islamic finance community broadly accepts the fatwas of prominent 
jurists due to their expertise but little consideration has been given to the 
discussions between scholars on financial products. In this article, Jean-
Mathieu Potvin explores the contrasting debates between jurists in the 
International Islamic Fiqh Academy on minority opinions. He finds that legal 
interpretative methods have evolved from staying within the boundaries of 
one school of thought to a multi-school framework.
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all members are of equal influence. There 
is alongside the group of state-appointed 
members, a category of 17 elite members 
appointed directly by IIFA, who are generally 
more proactive and more influential than the 
others. Most of these elite members are from 
Arab countries. Sub-Saharan Africa, Central 
Asia and South-East Asia are so far not as well 
represented. IIFA is a multi-Islamic legal school 
international fiqh council. Opinions from the 
Hanafi, Maliki and Hanbali schools of legal 
thought (madh'hab) are most prominent in 
research papers and discussions while Shafi, 
Twelver Shia, Zaydi, Ibadi and Zahiri schools, 
though recognized, are far less present or 
quoted.  The Academy issues resolutions 
on the basis of consensus or majority vote, 
but does not include in them dissenting 
opinions (these will be found in the detailed 
transcriptions of the deliberations). Past and 
present members include Mustafa al-Zarqa, 
Wahba Zuhayli, Yusuf al-Qaradawi, Ali Jum'a, 
Taqi Uthmani and Abdallah Bin Bayya.

Dealing with irregular opinions 

The definition of al-shadhdh al-qawl al-daif 
(translated as irregular opinions) according to 
Imam Quduri in his Mawsu'at al-fiqhiyya, is: 
“the opposite of the sound opinion in a given 
school making the opinion unfit for use in 
fatwa. If this is the case, then what is the sound 
opinion and how is it determined? Madh'habs 
have been characterized both by a staggering 
internal diversity of opinions and a history 
of development over several centuries in 
multiple localities. The hermeneutical practice 
of tashih/tarjih was the principal means used 
in all madh'habs to curb this plurality for 
the sake of legal predictability as well as for 
adapting the law to changing contexts.

Broadly, tashih/tarjih can be considered the 
ranking of opinions. There were two principal 
considerations in ranking an opinion: first, 
the soundness and persuasiveness of the 
underlying reasoning, and second, the degree 
of appeal of the opinion within the madh’hab 
community. The opinion that did not pass 
an evaluation as sound or preponderant was 
termed weak or irregular (shadhdh). However, 
such an opinion could be (re)habilitated 
through a renewed “tashih/tarjih” in another 
time or place, by a jurist qualified enough to 
do so. Interestingly, prominent members of 
IIFA consider resolutions of the Academy to 
preponderate over rival opinions because they 
represent the agreement of the majority of 
contemporary Shari'a scholars. 

How does the Academy deal with the 
irregular opinion?  The Academy has barred 
consideration of the irregular opinion in 
the process of giving a legal ruling in two 
of its resolutions. The first one, concerning 

concessions (al-akdh bi al-rukhas, no. 70) 
reads as follows “that the views of the  jurists 
evoked as concessions are to be Shari'a-
acknowledged and not qualified as being 
irregular views ”. In the second resolution, 
concerning the conditions and manners 
of issuing fatwas (no.153) it states: “fatwas 
based on irregular opinions, that are contrary 
to definitive and certain texts and those 
that have been subject to consensus, have 
no (legal) consequence." In this resolution, 
what is rejected is the irregular opinions that 
contradicts rulings considered definitive and 
certain. This echoes the fact that the status of 
irregular and weak opinions was contested 
in the Academy discussions that surrounded 
the first resolution. In these discussions, the 
majority of members led by Shaykh Wahba 
Zuhayli upheld the above-mentioned 
wording. On the other hand, a minority of 
scholars objected to the systematic rejection 
of weak and irregular opinions. Shaykh Yusuf 
al-Qaradawi mentioned that some of Ibn 
Taymiya's opinions that were initially classified 
as weak gained strength within the hanbali 
school and the wider juristic community in 
later ages; also, Shaykh Mukhtar Salami, in 
light of Maliki doctrine cited the authoritative 
practice of selecting the weak opinion based 
on local judicial precedent; and Shaykh 
Mustafa al-Tarzi pointed to the adoption 
of weak opinions in the Ottoman Majallah 
and the Tunisian code of personal status. 
Nevertheless, none of these scholars went 
so far as to put in question the boundaries 
constituted by the agreed upon rulings 
mentioned in the second resolution.  

Debating opinions on modern financial 
practices

A case concerning the debate on the 
activities of conventional banks illustrates 
this shared presupposition well. The debate 
was reactivated when the late Shaykh Sayyid 
Tantawi issued his fatwas legalizing the 
savings bonds of Egypt’s National Investment 
Bank, first as mufti of Egypt (in 1989) and 
second as rector of al-Azhar (in 2002). The 
2002 fatwa permitted the collecting of 
interest on conventional bank deposits by 
redefining deposits as profit-generating 
investments, rather than loans, to avoid the 
label of “forbidden riba”. However in the 
same year, the Academy responded with a 
fatwa stressing the prohibition of all forms 
of banking interest. The fatwa was based 
on what its members considered to be a 
contemporary consensus of the jurists. They 
listed joint fatwas from many international 
conferences and fiqh academies - several from 
IIFA itself – evidencing a consensus amongst 
the jurists that banking interest is prohibited. 
However, in cases where a unanimous 

consensus is not at stake, the weight of a 
preexisting majority opinion across madh’habs 
holds a lot of weight for most Academy 
jurists when they are faced with a more 
isolated opinion. Another example is the 
Academy deliberations concerning zakah on 
real estate which occurred in 1985 revolving 
around a marginal opinion held by Yusuf 
al-Qaradawi which he made great efforts to 
authorize through the Academy. First, all the 
participants agreed that no specific text of 
the Qur'an and Sunna dealt directly with the 
topic.  Qaradawi mentioned his concern about 

rapid economic changes in Arab countries 
and how it affected the distribution of wealth 
among rich and poor in the Muslim world. 
If the prevailing majority view was applied, 
rich property holders would be exempted 
from zakah while poor farmers in countries 
such as Indonesia would remain subject to 
it, an affront to the spirit of zakah.  Qaradawi 
extended the principle that zakah is to be 
levied on ‘wealth’ to real estate, which today 
is a much more important source of income 
than was the case in early Islamic history. In 
order to determine the applicable rate of 
zakah, Qaradawi made an innovative analogy 
with the case of agricultural land. According to 
this analogy, one must apply a rate of 10% on 
the net return of the asset - far superior to the 
2.5% that usually applies, in the case of zakah 
on money- to the remaining income after the 
passage of one year. Qaradawi then attempted 
to buttress his position with an eclectic list 
of classical and modern reformist opinions. 
He admitted that these were in the minority, 
but he argued that due to the change of 

"The first Islamic banks were 
in a predicament because 
they had been hindered 
by a lack of products and 
had received little concrete 
fiqh guidance as to viable 
alternatives to banking 
with interest. A number of 
international gatherings of 
scholars took place legalizing 
Humud’s innovation and as 
a result murabaha rapidly 
spread to become the most 
popular Islamic financial 
transaction."
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times and needs, his opinion should be given 
preponderance. However, his opponents 
countered Qaradawi’s plea, using one or more 
arguments revolving around the criteria of (a) 
soundness of reasoning and (b) the appeal of 
the opinion in the community of jurists. These 
included the following:

(1) There is a quasi-consensus on the opinion 
that zakah is not extracted from all wealth 
but only from four categories specified in the 
source texts (money, livestock, agricultural 
produce and minerals);

(2) According to a majority of jurists, zakah is 
an issue categorized as worship, therefore it is 
not subject to reasoning by analogy;

(3) Additional state-levied taxes or appeals 
to voluntary charity are viable alternatives to 
zakah.

In the end, Qaradawi lost his case to the 
overwhelming majority of his colleagues 
who adopted what they agreed to be the 
dominant view.

This is not the only time the Academy rejected 
the innovative reasoning of a prominent 
member, when it was judged to contradict 
widely shared understandings of fiqh 
principles. One such principle is that of the 
prohibition of gharar, which can be translated 
as excessive risk or uncertainty leading 
to dispute. The famous scholar Mustafa 
al-Zarqa, one of the founding members 
of the Academy, had been defending the 
commercial insurance contract since 1962. His 
main argument was that, although insurance 
contracts viewed individually involved a 
lot of risk and uncertainty (gharar), when 
these contracts are viewed in the aggregate 
as an institution, uncertainty is minimized. 
But to fellow member Wahba Zuhayli, this 
new approach was the approach of the 
positive lawyers, foreign to Islamic legal 
methodologies and would (quote) “pulverize 
all that we know of the principles of fiqh in 
the field of transactions”. In this, Zuhayli was 
fully supported by the rest of the Academy as 
well as the precedents of other international 
fiqh bodies, who preferred to support an 
Islamic alternative contract called takaful or 
cooperative insurance.

Although the weight of corroborative 
precedent is a key argument in most 
Academy discussions, it has on occasion 
been outweighed by other arguments. For 
example, in 1988 IIFA had to review a juristic 
opinion developed 11 years earlier by Sami 
Humud relating to the murabaha transaction, 
whereby a customer asks the bank to buy a 
given property and promises to purchase it 
from him on credit. Humud’s argument was 
based on the single opinion of the Maliki jurist 

Ibn Shubruma that made the promise binding 
rather than optional. The first Islamic banks 
were in a predicament because they had 
been hindered by a lack of products and had 
received little concrete fiqh guidance as to 
viable alternatives to banking with interest. A 
number of international gatherings of scholars 
took place legalizing Humud’s innovation 
and as a result murabaha rapidly spread to 
become the most popular Islamic financial 
transaction.  Nonetheless, the members of 
the Academy were sharply split between 
those who approved the legal binding nature 
of the promise and those who gave it only 
a moral sanction. Opponents sided with the 
classical majority. Interestingly, prominent 
contemporary Malikis such as Abdallah Bin 
Bayya stated that the ruling was not the 
sound opinion in their school. Proponents 
responded by invoking the principles of 
“need” and contemporary “custom." They also 
attempted to buttress the opinion of Ibn 
Shubruma by presenting a widened basis for 
the ruling beyond the Maliki school (as such, 
Taqi Uthmani relied also on Hanafi and Shafi 
jurists). 

The main difference between this case 
and the preceding ones is that the binding 
promise had already been subject to a new 
tashih/tarjih of sorts in the contemporary era, 
through successive gatherings of scholars so 
that by the time the Academy tackled it, it 
was already a well established and accepted 
opinion. Second, the argument of social need 
was a strong one in the absence of alternative 
transactions (today murabaha represents 
80% of Islamic banking transactions on the 
customer side). Similarly, other cases involving 
a weak opinion have been propped up by 
the majority of IIFA jurists (after protracted 
debate), when the opinion was shown to be 
established in the widespread practice or 
positive law codes of Muslim countries

Conversely, contractual practices specific 
to certain localities, based on a particular 
school, but considered isolated by most 
Academy scholars have usually been rejected.  
The sale of debt at a discount (bay al-dayn) 
is found mainly in Malaysia and based on 
interpretations of the Shafi school; however 
according to the Academy, as well as most 
scholars outside of Malaysia, this transaction 
amounts to riba.

The creation of a trans-madh’habic space

What these cases illustrate first of all is that 
with the dissolution of boundaries between 
the madh’habs, there has occurred a 
translation of the interpretive methods, such 
as tashih/tarjih, within one madh’hab to a 
trans-madh’habic interpretive community 
constituted by a network of prominent 

scholars. The aim of this new tashih/tarjih is to 
pool together and select the most adequate 
solution from the collective resources of the 
trans-madh’habic space, while simultaneously 
defending the boundaries of this space from 
irregular opinions. Among members of the 
Academy, notwithstanding many differences 
in interpretive approaches, an overlapping 
conception of authority plays a significant 
role in shaping the settling of disagreements 
alongside other factors such as ideology, 
political/institutional power dynamics 
including the necessity of compromise in 
collective decision-making. Indeed, the 
adherence of most Academy scholars to 
classical definitions of consensus and what 
constitute clear source texts provides a shared 
minimal framework to facilitate discussions 
about what is an irregular or weak doctrine 
and whether it should be accepted or not. 
Beyond this, in situations of disagreement, the 
majority camp within the Academy will tend 
to set aside doctrines that they deem irregular 
or weak, not from the single madh’hab 
viewpoint but a wider trans-madh’habic 
perspective. However, if the said doctrine 
has already been widely rehabilitated by an 
important section of the fiqh community or 
contemporary legislation or general practice, 
then this will tend to remove the weakness or 
irregularity.  One effect of this phenomenon 
is for the Academy to isolate the reformist 
opinions that stand out the most from the 
cumulative consensus of the international fiqh 
bodies on the one hand (i.e. Qaradawi and 
Zarqa in the cases above), and on the other, 
more localized legal practices centered on 
particularities of a single madh’hab. 

Jean-Mathieu Potvin is a Lawyer and PhD 
candidate at McGill University, Institute of 
Islamic Studies, Canada. This article is based 
on a presentation given for a conference at 
the University of California, Santa Barbara in 
February 2012.
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What was your earliest ambition?

I wanted to be a detective. It was an aspiration drawn from 
my two favourite story book characters - Sherlock Holmes and 
Nancy Drew. 

What kind of education did you have when you were 
growing up?

For the most part of my early school days, I attended school 
in Montreal, Canada. Then continued my studies in Malaysia 
before pursuing my bachelor and master degrees in UK. Later, 
I went to Australia to embark on one of my most exciting 
journeys - PhD. It was during this time that my love with 
Islamic finance blossomed.

Who was your mentor?

My dad. He is a prime example that having passion, ambition 
and desire to achieve something are the driving forces of 
success.

Please tell us about your book on Islamic finance, which has 
been published in English, Russian and Mandarin.

The English version of the book was first published in 2009. 
After it became one of the top selling books in Islamic finance 
it was translated into Russian and, recently, Mandarin. 

Ambition or talent: which matters more to success?

I believe ambition is more important than talent, because the 
latter can be replaced to a large extent by hard work, whereas 
the former is a prerequisite for everything.

Do you think Islamic banking and finance is providing a 
platform to women to professionally grow?

In recent years, we have seen women rising in the Islamic 
banking and finance industry but it is in Malaysia that women 
have made significant inroads with Tan Sri Zeti Akhtar Aziz, 
Governor Bank Negara Malaysia, leading the pack. We are now 
seeing greater participation of women across all aspects of 
the sector and ranks as regulators, Shari’a advisors, bank chief 
executives, lawyers, etc. 

Your must wanted possession?

My book of course! That is my treasure and something that is a 
legacy for my kids and may be an inspiration for others.

In what place are you happiest?

Any place, as long as I am with my family and there is internet 
connection! 

Your career has so far evolved around academia and 
research. Do you think you will one day take a plunge into 
the hardcore practice of Islamic banking and finance?

I started my career as an academic, which later evolved into 
more startegic and advisory roles. Now as Head of Strategy 
and Policy Development, I am taking a far more greater role, 
beyond purely research. I have always been involved in Islamic 
banking and finance and will continue to contribute and 
support the industry's development. 

What drives you?

What drives and excites me is having the opportunity to learn, 
engage and grow with new ideas and great people. If I’m not 
learning in one area then I move onto an area where I can 
learn.

What is the greatest achievement of your life so far?

To have a book in 3 languages and, recently, be awarded the 
"Upcoming Personality in Islamic Finance 2012" at the Global 
Islamic Finance Awards 2012.

What has been your greatest disappointment?

Alhamdulillah, my life has been blessed.

If your 20-year-old self could see you now, what would she 
think?

You go girl!

If you had to rate your satisfaction with your life so far, out 
of 10, what would you score?

Definitely a 10! No regrets and always thankful.

HEAD OF STRATEGY
& POLICY DEVELOPMENT
ASIAN INSTITUTE OF FINANCE
KUALA LUMPUR, MALAYSIA

Personality

Dr Nursofiza Azmi
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incoming calls in over 100 countries 
and international calls from just four 
pence a minute.”
Toggle mobile customers can also 
register for up to nine local numbers 
which work simultaneously in the 
same SIM card. The local numbers 
enable travellers to make both 
regional and international calls at 
the most competitive rates.
“When you’re flying to Germany for 
a business meeting, the last thing 
you want to have on your mind is 
whether or not you can afford to take 
the call from your office back in the 
UK or how much it will cost to call 
your business contacts in Germany. 
The local number removes this worry 
as calls from the UK can be received 
for free plus calls within Germany 
are charged at a local rate of just 
15 pence per minute. Your German 
business contacts will also welcome 
the local number as it means less 
cost to them,” said Mr Kangle.

Customers can register for a local 
number in all of the countries in 
the toggle mobile network including 
France, Germany, Spain, Australia, 
Switzerland, Netherlands, Poland, 
Denmark, Norway and Sweden with 
USA, Canada, Ireland, Portugal and 
Italy coming soon.

Internet and email users can benefit 
from the low international data 
roaming charges from just 15 pence 
per MB. This compares favourably 

BUSINESS
TRAVELLERS 

CATCH ON
TO NEW

COST SAVVY 
ROAMING
SERVICE

to all of its mainstream competitors 
such as O2 from £3 per MB within 
the EU and £6 per MB outside the 
EU; Vodafone from £1 per MB for the 
first 5MB within the EU and £3 for 
each MB up to 5MB outside the EU; 
and Orange from £3 per MB within 
the EU and £8 per MB outside the 
EU.
“Before launching toggle mobile, 
we anticipated a few people being 
put off by the perceived hassle 
of changing their mobile provider 
but we have been proved wrong. 
A lot of our customers are keen to 
use their new SIM card alongside 
their existing contracts until it can 
be terminated and others already 
know it is not as complicated as it 
first appears to keep their existing 
number,” said
Mr Kangle.

Customers wanting to keep their 
current UK mobile number simply 
need to contact their provider and 
request the PAC code which can 
then be given to toggle mobile who 
will do the work for you.

Calls to customer services are free 
from a toggle mobile and customers 
can top up their mobile phone by 
going online to www.togglemobile.
com.
Earlier this year toggle mobile, 
welcomed the European Parliament 
vote to reduce mobile phone data 
roaming charges from July 2012 by 

W
ith the number of 
overseas business 
visits on the rise, 
more travellers are 

becoming technology-savvy and are 
taking advantage of the reduced call 
costs on offer.

Since the launch of its new 
international SIM card at the 
beginning of 2012, toggle mobile 
has seen an increasing number 
of business and leisure travellers 
switch their network to save up to 
90% on their roaming costs. A total 
of 6.8 million international business 
trips were made by UK residents 
at the beginning of 2012 – a rise of 
three per cent from 2011, according 
to the Office for National Statistics.

The Chief Executive of Lycamobile, 
the innovative company behind the 
new travel SIM card, believes some 
businessmen and women are still 
being hit unnecessarily by large 
phone bills on their return to the UK.

“As an international company, I 
travel overseas all the time and I 
unfortunately know too well how 
expensive using your mobile phone 
abroad can be. This is why we 
developed toggle mobile in the first 
place,” said Chief Executive Milind 
Kangle.

“There are a lot of benefits that 
business travellers can take 
advantage of including free 

imposing strict price caps. However, 
with the major changes not being 
implemented until 2014, some 
phone users will not see the full 
benefit for some time.
“High mobile data roaming charges is 
something travellers have accepted 
for far too long. Consumers are 
charged exorbitant prices for using 
their mobile phone abroad and we 
are delighted that the EU has finally 
agreed to go even further than its 
previous regulatory efforts to protect 
mobile users,” said Chris Liveing, 
Group Marketing Director for toggle 
mobile.
“We encourage consumers to be 
savvy, think about how they will 
tackle the issue in advance of their 
travels and check the small print. 
Our research prior to launching 
toggle mobile was not all deals 
are what they are cracked up to 
be, something we have looked to 
address by simplifying our tariff 
across our network so one rate 
applies to all and providing the best 
value for customers.”

For further information on toggle 
mobile visit
www.togglemobile.com.

advertorial advertorial

Toggle
mobile has 
seen an
increasing 
number of 
business 
and leisure
travellers 
switch to its 
network to 
save up to

90%
on their 
roaming 
costs
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Interview with

Amr Al Menhali

Describe what it means to you to be Head of Islamic banking for 
Abu Dhabi Commercial Bank (ADCB)?

It means a lot to me to take such a challenging yet exciting role. 
Heading the Islamic business of ADCB compliments the spectrum the 
bank offers in terms of innovative products and services. With ADCB’s 
proven track record and legacy that consistently endeavours to meet 
and exceed customer’s expectations, the benchmark was set high for 
Islamic banking to meet similar standards.

On your Twitter profile, you state ‘Lead by inspiring and don't 
manage by manipulating’. What do you mean by this?

Leadership in my opinion is about inspiration of oneself and of others: 
it’s how you develop your people and how you invest in them, leading 
by example and ensuring your people enjoy what they are doing, and 
never forgetting to motivate and empower your employees when 
necessary.

How would you describe your managerial style? 

I’ve always believed in an open door policy were everyone’s voice is 
heard, where issues can be raised and resolved immediately and this 
cannot be fulfilled without actively involving your team to creating a 
solid foundation for high performance and success.

To me a good manager is someone who is always on top of things, 
who believes in actively listening to his people and always keen to 
learn from others. This in return has always helped me understand the 
business needs in order to achieve my targets.

Compare the Middle Eastern way of doing business and the 
American way. Do you think the Middle East has to change their 
way of approaching management and business culture?

There are certainly differences in working cultures based on the 
region and demographics. We live in an increasingly globalised 
society resulting in a greater correlation between business cultures; an 
example of which is the sharing of international best practices from 
other markets. Hence, there is no harm in importing good quality 

practices whether from America, the West in general or the East.

Tell us more about the effects of the financial crisis on ADCB Islamic 
banking and how is the future looking for the bank?

ADCB Islamic banking was launched in September 2008 and is now in 
its fifth year. Although ADCB Islamic banking started in the aftermath 
of the global economic crisis, we have still achieved our target growth 
rate. We will continue to expand our range of services and products 
that comply with the basic fundamentals of Shari’a law which will lead 
to a growth in our assets & liabilities portfolio and to the profitability 
of the business. ADCB Islamic banking is considered to be a leading 
Islamic window in the country and this is what we aim to maintain.

Currently there seems to be a lot of demand for sukuk. Is there 
an interest from ADCB Islamic Banking in structuring such 
instruments?

According to recent reports, UAE is the second largest issuer of sukuk 
in the GCC in 2012 due to strong investor appetite for fund raising 
and liquidity. ADCB Islamic banking issued $ 500 million sukuk trust 
certificates in 2011 where the proceeds of the sukuk have been used 
to acquire an ownership interest in a portfolio comprised primarily of 
real-estate ijara assets, non-real estate ijara assets, salam assets and 
other Shari’a compliant assets. For ADCB Islamic banking, the sukuk 
market will always be an excellent tool to help manage liquidity and 
raise funds for investors. Sukuk generally offers a lower level of risk and 
a predictable rate of return.

How is ADCB Islamic banking assisting SME’s to grow?

We understand that SMEs are the engines for economic growth and 
with today’s challenges ADCB Islamic banking supports the SME sector 
by offering a diverse range of Shari’a compliant solutions. We consider 
ourselves as the right partner for the growth of these businesses 
and provide customized product packages, responsive services and 

EVP, Head of Islamic Banking (ADCB)
Amr Al Menhali
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expert advice. In a further attempt to support the growth of the SME 
sector, ADCB has signed a tie up agreement with the Khalifa Fund for 
Enterprise Development to provide subsidized facilities to businesses 
owned by UAE nationals. Such endeavours support the Abu Dhabi 
Economic Vision 2030 by diversifying and contributing to the capital’s 
economy. 

Take us through a typical working day of Amr Al Menhali? 

I start my day early reading the news paper then I head to office. I 
check my mail and meeting schedule in order to plan my daily agenda 
but a typical working day starts and ends with my family; they are the 
best moments of the day and a great motive for me to accomplish my 
daily work responsibilities.

Give us your opinions on the UAE and Islamic finance? How 
successful has Islamic finance been in the UAE?

Islamic banking has grown rapidly in the UAE and has been playing 
a major role in supporting the financial growth of the country's 
economy. The UAE is estimated to be the third largest global market 
for the Islamic banking industry, representing more than 30% of 
the global Islamic finance industry. Recently, His Highness Shaikh 
Mohamad Bin Rashid Al Maktoum, Vice-President and Prime Minister 
of the UAE and Ruler of Dubai, officially announced Dubai as the 
‘Capital of the Islamic Economy.’  This pronouncement will further 
strengthen the platform of the Islamic banking industry and conveys a 
good example of the success of Islamic finance in the UAE.

What is your opinion of the Islamic finance industry in the Middle 
East? What do you think needs to be done to generate more 
interest?

Comparing conventional banking, which has been present for more 
than 500 years, to the Islamic banking model, which only developed 
in the last 35 years, we have seen a great shift towards adopting 
the Shari'a compliant model.  The market share of Islamic financial 
institutions in the Middle East has witnessed exponential growth 
and has been the least affected by the financial crisis in 2008. With oil 
prices increasing and cash being injected into the market, I believe 
that the Middle East, as a whole, holds great potential for investors 
to buy more sukuk. This will in turn help finance large-scale projects, 
which will boost the regional economy.  In order for this to happen we 
should concentrate our efforts on educating the public and increasing 
awareness on Islamic financial products. 

How would you compare the Islamic finance market in Abu Dhabi 
to Dubai?

Islamic finance in the two Emirates is substantially similar. Distinction 
between the two Emirates is relevant to business sectors. Islamic 
banking globally and locally has rapidly evolved to address the various 
business needs, whether trade finance, project finance or complex 
syndicate deals. 
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The Abu Dhabi Economic Vision 2030 identifies the following 
as the Government’s immediate economic priorities:

 y Building an open, efficient, effective and globally integrated 
business environment

 y Adopting a disciplined fiscal policy that is responsive to 
economic cycles

 y Establishing a resilient monetary and financial market 
environment with manageable levels of inflation

 y Driving significant improvement in the efficiency of the labour 
market

 y Developing a sufficient and resilient infrastructure capable of 
supporting anticipated economic growth

 y Developing a highly skilled and highly productive work force

 y Enabling financial markets to become the key financiers of 
economic sectors and projects
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Provide us with an assessment of the Islamic retail banking services 
in the UAE? Has there been an increase in uptake? 

In recent years, UAE banks have extensively been promoting their 
Islamic retail products: an example of this would be the healthy 
competition we have seen in offerings of credit cards and Islamic 
based accounts. There is a large range of financial products available 
now in the UAE market. Furthermore, the increased demand for Shari’a 
compliant financial services is not limited to the Muslim community. 
The non-Muslim community has shown interest reflecting the extent 
of customer awareness.  Nowadays customers choose according to 
what fits their needs. 

Do you think product development is a concern for Islamic retail 
banks?  What new products have ADCB developed?

Islamic banking is still relatively young, though maturing rapidly. There 
are still large segments of the community, which are not fully aware, if 
aware at all, of the Islamic banking industry and the benefits it brings.  
Therefore, we need to be innovative in what we sell and this requires 
extensive research and planning. Islamic products may be perceived 
by the average person as a not-so-developed form of banking, despite 
the fact that it has been developed in a scientific and sophisticated 
way to offer alternative financial solutions to conventional financial 
products. Among our innovative products is the Yaqeen Salam finance 
which is considered to be the most trusted Islamic personal finance 
product, structured under the unique concept of “Bai-Al Salam.” The 
product allows you to avail cash in a Shari’a-compliant manner. We 
also offer our ADCB Islamic credit which is based on the fundamental 
belief of social responsibility. It is the first Islamic card to be interest free 
and packed with a host of exciting features & benefits. Adding to the 
list is the Emarati millionaire saving account which is a unique Shari’a-
compliant saving account specially designed to meet the needs of 
Emarati’s, their spouses and their children.

What products and services does ADCB offer its clients? Which 
product line have you seen the greatest interest in?

From the date of our launch until now we are considered to be 
pioneers in our product offerings, for instance, our Yaqeen Salam 
finance for retail customers, which we were the first to offer globally. 
Our Islamic credit card carries a huge corporate social responsibility 

proposition from the bank for each transaction made by the customer. 
We also launched a number of products for SMEs and corporates for 
their working capital finance requirements, such as Mudaraba working 
capital, local bills, finance (invoice discounting), Ijara machinery and 
equipments finance for most of the commercial industries. We also 
wanted to promote a saving culture amongst UAE nationals, and we 
created the first Islamic saving account exclusively for UAE nationals. 
It offers a grand prize of AED2.7 million, as a monthly payment of 
AED5,000 for 15 years, to help the winner and his family pursue their 
ambitions. In addition to this, prizes worth AED550,000 are given away 
every month. The Emarati millionaire saving account and millionaire 
destiny saving account are among the products that continue to grow 
with a positive momentum.

ADCB Islamic banking has received a number of awards including 
GIFA 2012 in the category of “Best Islamic Window “. Can we have a 
comment on this?

I'm very pleased to win the GIFA 2012 ''Best Islamic Window'' award 
and it's an honour to be competing among the top Islamic banks 
around the world specifically in the retail segment. Winning this award 
is an excellent milestone and will add further momentum to our plans 
to build an even stronger Islamic banking arm at ADCB.

Who are ADCB’s main customers?

Our customers come to bank with us regardless of their religion or 
nationality. Other than customers who are seeking a pure Shari'a 
compliant product, we do have many non-Muslim customers who 
constitute a large percentage of our customer base, who simply need 
a reliable partner. As mentioned earlier, we offer innovative products 
in an efficient and transparent manner and this makes us the banking 
partner of choice for our customers.

What does success mean to you? 

Success means a lot more than one thing to me. It gives a meaning 
to life and the desire to achieve my objectives. I do not restrict it to 
tangible matters only such as meeting or exceeding work related 
goals. I embrace it as a lifestyle that affects all related areas, that is, 
family, work and health.



Not all wealth can be
measured in Dirhams.
That’s why ADCB Islamic Banking combines the traditions and values of Shari’ah-
compliant banking with the world-class performance, service and convenience you know 
and trust from ADCB. With a wide range of products, ranging from Current and Savings 
Accounts, Mudaraba Investment Deposits and Ijarah Home Finance, your money will have 
the potential to become much more than money.

To apply for any ADCB Islamic Banking product, SMS ISL to 2626, visit adcbislamic.com
or any ADCB branch.

Accounts & Deposits           |         Investments          |         Personal Finance
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Movements often begin with one or a few idealistic individuals 
in austere surroundings. Their zest inspires and soon spreads 
to influence millions.  A cavernous living room in a bustling 

north London town is far removed from the rustic surroundings of 
an Indian village in early 20th century, yet it was within the latter that 
Muhammad Ilyas Kandalwi exhorted the Muslims to “Be Muslims!” 
And generations since have heeded his call. Their submission was not 
to the world but to Allah; their purpose was not for the world but for 
Allah; their souls were not with the world but with Allah. 

Kandalwi’s propagation of an apolitical, quietist approach to Islam 
focused on reformation of the individual by the individual is hardly 
original. Sufis were renowned for disengaging with society spending 
long periods of time in prayer and meditation. Kandalwi was a sufi 
but he wanted to engage and reform society. He sent his students to 
set up schools and mosques in different villages  with instructions to 
interact with the Muslims who had lost their way, to tell them about 
the proper way of practicing Islam and to remember Allah at all times. 

The movement burgeoned, spread throughout the Asian sub-
continent. Millions heeded his call, dedicated their lives to Allah, 
and as migration to the western world grew, migrants brought the 
message of Kandalwi with them. In Warsaw, Paris, Chicago, Melbourne, 
the message resonates. Be Muslims! And the numbers swell. The 
movement has grown throughout the world; most of the global 
Muslim population are aware of their existence and influence and 
members reside in all major cities of the world. Like London and the 
cavernous room. Several bearded individuals wearing shalwar kameez 
sit on the floor, saying Bismillah before they start eating. Another man 
walks in: tall, short hair, long beard and wearing glasses. The men greet 
him with Assalamualaykum, and a palpable sense of awe enters the 
room. The man is a celebrity. He was part of the music fraternity. He 
is now part of the movement to which he has dedicated his life. The 
movement is Tablighi Jamaat; the man is Junaid Jamshed. 

A stairway to heaven

“I wanted to be a pilot like my father but due to my poor eyesight I was 
unable to”, remembered Junaid, now sitting in a small office following 
a charity fundraiser with Channel S, the Bengali cable channel. It was 
11pm and as Londoners retired to their bedrooms, Junaid Jamshed 

was still energetic.  His day had been busy. From the north London 
living room, Junaid and his entourage travelled to a mosque in east 
London. They prayed zuhr with local congregants, then a sermon 
delivered by Junaid on his experiences and the magnificence of 
Allah. “I have always been an introspective and focused man. I set an 
objective for myself and keep walking towards it. There is nothing 
special in me apart from what Allah has blessed me with, and this is 
my focus and dedication. The day I realised that the music industry is 
opposite to a path to Allah, I decided to leave irrespective of the costs 
and the loss of fame.” 

The day Junaid Jamshed left the Pakistani music industry, the country 
had lost one of its most popular artists. From 1987 to 2001, first with 
the band Vital Signs and then as a solo artist, Junaid had released a 
string of hits to critical acclaim. "Dil Dil Pakistan", Vital Signs panegyric 
to Pakistan, was ranked the third most famous song according to an 
international poll conducted by the BBC in 2003. Released in 1987, 
its ongoing popularity is in part due to its patriotism, in part Junaid’s 
mellifluous voice.  “I was a good Quran reciter in school. I could stress 
the Arabic words correctly. All this reading was virtually the best 
training I could get to prepare my voice for singing. So when we 
formed the band, it was easier for 
me to sing for hours on end.” 

Yet Junaid turned his back on 
the industry. “I believe mankind is 
influenced by their environment. 
I was not mentally ready to join 
a gathering of virtuous people 
especially since there was no one 
to take me to such a gathering, 
to teach me, to help me but 
once you find the right person 
who wants to help you, who 
wants to guide you to the path 
of Islam then things get easier”. 
It was through the insistence 
of a friend to attend a religious 
gathering that his journey into 
Tabligh began in 1997. In the 

P i e t y  f r o m 
P r o f i t i n g
T h r o u g h  t h e 
P r o p h e t

Junaid Jamshed could be regarded as 
an enigma. Once a musical superstar, 
he has now become an Islamic 
preacher. In fact he is more than a 
preacher; he is a business man, a 
philanthropist, a broadcaster, and 
occasionally he sings too! Junaid 
Jamshed could be regarded as the 
Muslim Everyman, but he just wants 
to be simply known as a submitter to 
Allah. We follow him during a busy 
working day in London, and find a 
man dedicated and determined.
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same year, he met Maulana Tariq Jameel, a popular Tablighi Jamaat 
scholar from Pakistan. Through regular discussions and attendance to 
Tablighi gatherings, Junaid slowly changed. “I will say the change was 
difficult at first. I had so much money and fame. When you are used to 
a certain lifestyle, it takes a lot of effort to change your ways and tackle 
new goals.” It may have taken time but the reformation was emphatic. 

A man with many roles 
Time for Junaid Jamshed is a valuable commodity, and each moment 
he spends in remembrance of Allah. A conversation, eating a morsel 
of food or discussing the health of his projects, Allah reverberates in 
his mind. Worshipping Allah drives him, not only in terms of prayer 
but also in his work. Junaid is a busy man, handling several different 
projects including clothing lines, butchers, producing nasheeds, 
charities, broadcasting and, of course, teaching Muslims about Islam. 
“ I am a business man. I have a clothing chain in Pakistan called Junaid 
Jamshed (J.). The vision of my company is to give the message of 
Allah by conducting trade as Allah and his messenger has asked us to 
do. Abdur Rahman bin Awf, one of the ten companions guaranteed 
heaven, was a very good trader and was known for his trade. The 
Prophet called him Tajir Al-Rahman (Allah’s trader). The world should 
know how a true Muslim trades, following the law that Allah has 
provided, and avoiding that which Allah finds disagreeable. This is the 

vision of my company”. 

“ I started J. in 2002. We have 
a creative department that 
designs the clothes for men, 
women and children. The 
designs are then sent to our 
factory to produce the clothes. 
We use imported thread that is 
fine and strong, which ensures 
that there is no puckering or 
tearing at the stitch. Today, 
by the grace of Allah we are 
the biggest clothing outlet in 
Pakistan with 34 stores in 15 
cities.”

This is not the only business 
Junaid has set up. “I have 
started a butchers in Pakistan 

committed to providing top quality, hygienic meat to our customers. 
In the West, organic meat or free range eggs symbolise the quality 
of the product. There is a value added to the product. However, in 
Pakistan, assessing the quality of the meat is difficult.  Hence, we 
have started value added meat shops in Pakistan called “Meat One”. 
In Pakistan the concept of meat is still attached with the butcher; 
if someone wants to buy meat he/she will go to the butcher who 
may have little concern for hygiene. At Meat One, the customer will 
find meat which is guaranteed fresh, of a high quality and preserved 
hygienically. We currently have 9 outlets in all the main areas of Karachi 
but we are planning to expand throughout Pakistan.”

Tablighi Jamaat concentrates on preaching to Muslims, attempting 
to strengthen the person’s own beliefs and improve their practice. 
Members often go to another town to preach to the community for a 
few days, weeks, months of even years. However, its quietist approach 
has been criticised for not doing enough to tackle community issues, 
and its pedantry on worship avoids addressing social problems. Junaid, 
on the other hand, synthesises worship with activism. He is strict in 

“Allah has created me as a Muslim; now 
I have two objectives in my life: Firstly, to 
do as Allah wants me to in my prayers, 
interactions and businesses; and secondly 
to spread the message of Islam all over the 
world”

Junaid Jamshed
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his observation of Islamic practices but is committed to engendering 
an Islamic philosophy to the various activities he undertakes. His 
belief is strong and provides the foundation of his ethics and acts: 
“Whosoever performs a job with honesty, Allah will help him no matter 
what, and whosoever cheats or goes against the teachings of Allah, 
they will be punished regardless of the amount of money he has”.  As 
a paradigm, it imbues itself in the diverse range of activities that he 
is involved in. “Once someone said to me that Tablighi guys preach 
but do they do charity as well? This question assailed me until Shaikh 
Muhammad Imdad Hussain Pirzada got in touch. He had started 
‘Muslim Charity’ and wanted me to help build the charity. I was grateful 
for the opportunity and joined in 2003. It is a UK based charitable 
organisation and we have many projects around the world. We have 
built 5 maternity hospitals in Pakistan. Initially the organisation was 
only working in Bangladesh and Pakistan but has now grown into 
India and we are planning to go to Sri Lanka as well as Somalia, Kenya, 
and South Africa.”

They share a passion for their religion and for helping the community. 
It is for Muslim Charity that Junaid is fundraising at Channel S. He 
delivers a nasheed, acapella songs in praise of Allah and/or the 
Prophet, and talks about the charity. The day had been consumed by 
issues relating to the charity although this is what Junaid enjoys. He 
wants to give back to society be it in commercial, charitable or media 
endeavours.  

Understanding Islamic finance  

Junaid Jamshed is interested in Islamic finance. Alif Investments is 
a Dubai based, Shari’a compliant investment company and is an 
investor in ‘J.’ and Meat One. The company was formed in 2009 with 
the objective of investing, according to the Shari’a, in organisations 
that provide food, clothing and shelter. Junaid wants to support the 
growth of Islamic finance and clear misconceptions. He, himself, 
misunderstood Islamic finance until the sagacity of a world renowned 
scholar clarified his views. “I asked different people about Islamic 
finance and inevitably their answer was that there is no such thing 
as Islamic finance.  The outcome of a transaction is the same as a 
conventional financial transaction, just the way they do it is different. 
I asked Mufti Taqi Usmani and his eloquent response changed my 
perspective. The Quran says, ‘Those who devour interest will rise up on 
the Day of Judgment like the man whom Satan has driven to madness 
by his touch. This is because they claim that trading is like interest 
and how strange it is that Allah has permitted trading and forbidden 
interest.’ People do not recognise the difference”. Consequently, Junaid 
hosted a programme on Islamic banking bringing in Islamic financial 
practitioners, CEOs from conventional banks and Shari’a advisors to 
discuss, debate and explain technical issues. “I hosted the programme 
to learn about Islamic finance and also to educate others. I think the 
main difference between Islamic banking and conventional banking 
is that the institution becomes your partner, sharing the profits and 
the loss. In conventional banking, they do not care where you are 

investing; they just care about the return of principle and interest. 
Islamic banks invest with you in the project and their screening criteria 
is quite stringent. I agree with this method of banking and this is why I 
used Islamic financial institutions to help me with my businesses”.

While Junaid is effusive in his praise of the Islamic banking model, he 
recognises the problems with the industry but does not ascribe blame 
onto the model. “The Islamic banking model is good. The problem is 
with the people who are implementing the model. The person who 
goes to hajj could be a bad person but that does not mean the hajj is 
wrong; a worshipper who prays could be evil but that does not mean 
the prayer should be ignored. Bankers could be wrong, but that does 
not mean Islamic banking is wrong. A faith driven person would never 
go against this model and so it appears to me that there is a weakness 
in the faith of bankers.  I tell my banker friends that they should go on 
tabligh (preaching about Islam) for four months in order to strengthen 
their faith. After returning, they can apply the Islamic banking model 
with a belief that this model is pleasing to Allah.  There is no concept 
of banks in Islam but interest is prohibited regardless. If bankers deal 
with interest, they go against the commands of Allah and his Prophet”. 

Such definitiveness confers absolute power to Allah. Junaid lives his 
life with the belief that ignoring the commands of Allah can only lead 
to tragedy, be it in this life or the hereafter. He ascribes his success to 
Allah and sees his wealth as determinant on His pleasure. He holds 
similar views about Pakistan, a country suffering due to corruption 
and a faltering economy. “Economic improvement has nothing to do 
with the policies of the country, or the changes in currency rates; it 
has to do with honesty. This is something I want imbued in my own 
company. I do not have advisors, or read financial news papers, I rely 
on Allah. Allah has stated in the Quran that He is the one that increases 
or decreases sustenance, and all we need to do is follow his law in 
action and spirit. If the businessman is not honest, we cannot blame 
governmental policies. His corruption will ensure Allah’s blessing is not 
upon them, which will then affect his own business, and if everyone is 
the same, then it will affect the whole economy. Pakistan’s economic 
problems are a punishment for our acts; however I have seen good, 
honest businessmen enjoying a booming business because they 
follow the divine commands.” 

Actions speak louder than words

The indefatigable Junaid Jamshed left for the cavernous living room 
in north London late at night. It is unlikely he slept much that night, 
waking up at dawn to worship his Lord. Members of Tablighi Jamaat 
inculcate the immediacy and the availability of Allah in their lives 
but very few take the lessons of spiritual improvement and apply 
it successfully to their practical lives. Junaid Jamshed is one of the 
exceptions. “Our current life is merely a preparation for the test 
that awaits us after our death. And we should thoroughly prepare 
ourselves. All I can do is travel around the world and call people to 
follow the path that I have chosen. That's all I can do”.
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The UK Muslim
Leaders of Tomorrow 
A high quality pictorial book 
designed to promote the UK Muslim 
Children for future leadership roles

Why this book?

 Ì First of its kind of publication, 
specifically focusing on UK Muslim 
children, The UK Muslim Leaders of 
Tomorrow (TUMLOT) attempts to 
document prominence and brilliance in 
the younger generation of UK Muslims.

 Ì It is part of a wider mentoring 
programme for the UK Muslim children  
and aims to groom them into future 
leaders in their respective fields of choice.

 Ì TUMLOT is an attempt to bring 
prominence to the individual children and 
nurture their leadership abilities.

 Ì To be published in 2013, TUMLOT 
celebrates the presence of the diverse  
Muslim community in the UK.

For more information please contact to: 

Naveed Iqbal
Project Coordinator TUMLOT
E-mail: niqbal@edbizconsulting.com

Mobile: +447703610707

A Project of Edbiz Consulting
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The GIFA 2012 ceremony was held on 
the providential night of November 
19, 2012 at the elegant Royal Chulan 

Hotel, Kuala Lumpur, Malaysia. The event, 
sophisticated and rarefied, was attended by 
Islamic banking and finance practitioners, 
preeminent individuals and institutions, and 
perspicacious individuals who are shaping 
the Islamic finance industry. This ceremony 
was unquestionably a recognition of their 
achievements but in doing so, GIFA 2012 
was a landmark event spotlighting the entire 
Islamic finance industry and its success and 
ongoing potential.  Attended by more than 
200 attendees/guests including, HRH Raja 
Dr Nazrin Shah and Tuanku Zara Salim Raja 
Puan Besar of the State of Perak, other senior 

officials included Chairman of the Malaysian 
Securities Commission, Datuk Ranjit Ajit Singh 
and many more.

GIFA is an annual award ceremony that 
recognizes the outstanding contributions 
made by the institutions offering Islamic 
financial services and individuals to the 
Islamic economic architecture. The diversity 
of awards draws a propitious picture of the 
Islamic finance industry that is intricate in its 
framework, expedient in its service provision. 
Such an industry nay – such a global industry 
– would have been unimaginable 40 years 
ago but the vision, tenacity and ingenuity of 
committed, mindful individuals has brought 
Islamic finance from the city of Mit Ghamr to 
the bustle of Wall Street. Such an achievement 

cannot be downplayed irrespective of the 
teething pains that afflict any young industry. 
Edbiz Consulting, founders of the GIFA, views 
the awards ceremony as a laudatory event for 
an industry that has accomplished much and 
can accomplish more. The inaugural ceremony 
of the GIFA was held at the occasion of Oman 
Islamic Economic Forum (OIEF) held on 
December 17-18, 2011 when His Excellency 
Sultan Qaboos’s government announced 
to allow Islamic finance in the Sultanate. 
The event was attended by more than 450 
delegates. 

The awards are based on a proprietary 
methodology developed by Edbiz Consulting. 
Each year, the nominations are announced in 
the second or third quarter and remain open 

Celebrating Success and Recognising 
Excellence in Islamic Finance

Edbiz Consulting hosted the second Global Islamic Finance Awards (GIFA) 2012 on 
November 19, 2012 at the Royale Chulan Hotel in Kuala Lumpur, Malaysia. The event 
celebrated achievements of leading institutions and personalities in Islamic banking and 
finance industry, and was attended by HRH Raja Dr Nazrin Shah, the Crown Prince of the 
Malaysian State of Perak. 

An ISFIRE REPORT
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GLOBAL ISLAMIC FINANCE AWARDS (GIFA) 2012

Celebrating Success and Recognising 
Excellence in Islamic Finance
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till the end of third quarter of the year. Sectors 
included for the GIFA awards are Islamic banks, 
asset management, corporate law, IT, social 
responsibility, capital markets, education etc. 
in addition to contributions by individual 
personalities.

The GIFA 2012 commenced with the arrival 
of the Royal couple, Raja Dr Nazrin Shah and 
Tuanku Zara Salim at 8:30pm. They were 
accompanied with a number of eminent 
individuals, including Dato’ Dr Nik Norzrul 
Thani, Chairman of Zaid Ibrahim & Co,  Dr 
Subarjo Joyosumarto, President Director 
of Lembaga Pengembangan Perbankan 

Indonesia (LPPI), and Professor Humayon 
Dar, Chairman of Edbiz Corporation and 
Founder of GIFA. After welcoming HRH Raja Dr 
Nazrin Shah and HRH Tuanku Zara Salim, the 
Gamelan, a traditional Indonesian ensemble to 
perform for an intrigued audience. Following 
a presentation of the successes of GIFA 
2011, Professor Humayon Dar delivered his 
welcoming remarks where he mentioned, 
“The purpose of any award ceremony is to 
celebrate the achievements of individuals 
and institutions; and strengthen and advance 
the specific industry in question. GIFA is no 
different. Islamic finance is a niche industry 
and we need to honour the stalwarts of the 
industry. By appreciating their achievements, 
we are, together, honouring the industry we 
are so proud of. Without them, there is no 
Islamic finance.” 

After the initial presentation, dinner was 
served. After which, the MC invited Professor 
Dar to the stage to present the first set of 
awards followed by Dato’ Yusli Mohamed 
Yusof, Non- Executive Chairman of Mudajaya 
Group, who presented the second set. Finally, 

Datuk Ranjit Ajit Singh, Chairman of Securities 
Commission Malaysia, presented the third set 
of awards. Following are the award categories 
and winners: 

1. Best Islamic Finance Technology Provider 
2012

This award was presented to Islamic Turnkey 
Systems (ITS) for their ETHIX platform and was 
received by Haitham Abdou, Group Director, 
Marketing.  ETHIX suite of financial solutions 
targets the Islamic banking sector through 
its innovative technology, with predefined 
models for Islamic finance or investment and 

proven track record. It has assisted many banks 
and financial institutions in minimizing their 
operational costs in response to increased 
consumer demand for Shari’a compliant 
products. It provides a range of predefined 
business models including investment 
delivery channels.  

Khalif Faraj Al- Saeid, Managing Director 
and General Manager of ITS   mentioned on 
receiving the awards “ITS has been present on 
the Islamic banking scene for a long time and 
continuously contributes with its extensive 
experience in this field to drive the industry 
forward and shares in shaping the regulatory 
and legal framework of Islamic banking. ITS 
also invests heavily in supporting its customers 
across the globe and in providing focused and 
professional services specifically tailored for 
the diverse needs of the Muslim population all 
around the world.”

2. Best Islamic Fund 2012

The Best Islamic Fund was received by CIMB 
Principle Islamic Asset Management for 
launching their three Islamic Undertakings of 

Collective Investment in Transferable Securities 
(UCITS). CIMB – Principal Islamic Asset 
Management (Ireland) plc is the first Malaysian 
based international Islamic funds platform 
domiciled in Dublin, Ireland. According to the 
GIFA 2012 committee it was a great initiative in 
the  market conditions and initiatives like this 
play an important role in globalising Islamic 
finance.  The award was received by Paul 
McConomy, Chief Operating Officer of CIMB- 
Principal Islamic Asset Management.

Datuk Noripah Kamso (the former CEO and 
now Advisor to CIMB Islamic) commented 
on the fund, “The idea of establishing a 

global funds platform was conceived as 
an initiative to overcome the challenge to 
bring international and institutional monies 
into Malaysia for its transformation into an 
international hub for Islamic finance.”

3. Best Islamic Finance Qualification 2012

The Certified Qualification in Islamic Finance 
(CQIF) offered by the Islamic Banking & 
Finance Institute Malaysia (IBFIM) received the 
Best Islamic Finance Qualification for offering 
an excellent qualification in Islamic banking 
and finance, which focuses on a range of 
topics including banking, takaful, capital 
markets and wealth management. 

The award was received by Dato’  Dr. Adnan 
Alias, Chief Executive Officer of IBFIM.

4. Most Innovative Product 2012 

Al Hilal Bank received the Most Innovative 
Product 2012 for their Qibla credit card. The 
card has a unique feature of pointing the 
direction to Qibla by just pressing a button. 
In addition, it also offers a zero- profit rate 
for 12 months for hajj and umra. The card 
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rounds off their local retail transactions to the 
nearest multiples of AED5, 10 or 100, and the 
resultant collective amount is then sent to Red 
Crescent, UAE.     

Mohammed Karim, Head of Cards Business 
received the award on behalf of Al Hilal Bank.

5. Best Islamic Structured Products 
Platform 2012

CIMB Islamic received the award as the Best 
Islamic Structured Products Platform 2012, 
in recognition of its contribution to the 
development of Islamic structured products 
(including an Islamic FX structured forward 
with an embedded currency option). 

Badlisyah Abdul Ghani, Chief Executive Officer 
of CIMB Islamic received the award for CIMB 
Islamic.

6. Best Sukuk Deal 2012 

Ajil Cayman Sukuk, jointly arranged by Gulf 
International Bank (GIB) and Riyadh Capital, 
was adjudged the Best Sukuk Deal of 2012.  
AJil Cayman Sukuk received the award due to 
its innovative and pioneering structure that 
was used in Saud Arabia for the first time.

GIB CEO Yahya Alyahya said: “We are very 
pleased with this additional recognition of 
GIB’s leading role in investment banking 
and the arrangement of sukuk issuances. 
GIB has developed considerable expertise in 
originating, structuring and placing regional 
sukuk issuances in the GCC over the past few 
years. We view the decision by the Global 
Islamic Finance Awards to choose Ajil Cayman 
Sukuk as the best deal of the year in 2012 
as an independent endorsement of GIB’s 
investment banking expertise.”

7. Most Upcoming Personality in Islamic 
Finance 2012

Dr Wan Nursofiza Wan Azmi, Head of Strategy 
& Policy Development at Asian Institute 
of Finance, is perhaps the first and only 
woman whose book on Islamic banking and 
finance has been translated in three different 
languages: English, Russian and Mandirin. She 
was therefore chosen as the Most Upcoming 
Personality in Islamic Finance for the year 2012. 

She said,  "It was humbling to be among 
a group of such outstanding individuals 
receiving the Global Islamic Finance Awards 
2012. Receiving this prestigious award is as 
much a reflection of the achievements of 
women in Islamic finance as it is my own 
personal journey."

8.  Best Takaful Company 2012

Etiqa Takaful was recognised as the Best 
Takaful Company 2012 for its outstanding 
contribution in the takaful industry. It 
is regarded as the number one takaful 

company in Malaysia, and is a major player 
in the international landscape of takaful. As a 
member of the Maybank Group (which also 
owns Maybank Islamic, the largest Islamic 
bank in Malaysia), Etiqa Takaful is widely 
recognised as a pioneering takaful company 
in the world.

The award was received by Mr Ahmad Rizlan 
Azman, Chief Executive Officer, Etiqa Takaful 
Berhad. 

9. Best Law firm 2012

The Best Law Firm 2012 was received by 
Zaid Ibrahim & Co Law (ZICO). ZICO is the 
first Malaysian law firm to have won this 
award. The award was received by ZICO 
Chairman, Dato’  Dr Nik Norzrul Thani who 
commented, "The Global Islamic Finance 
Awards reflect the excellent contribution of 
the leading institutions and the most talented 
practitioners in the Islamic financial services 
industry, and ZICO is proud to participate 
in what is perhaps the most auspicious 
celebration of the progress of Islamic finance." 

10. Best Rating Services 2012

RAM Ratings received the award for the Best 
Rating Services 2012 for providing crucial and 
independent credit opinions that are needed 
by investors and other market participants, 
with a view to ensuring confidence on 
investment and financial decisions. 

The award was received by YBhg Datuk Dr. 
K Govinda, Group Chief Executive Officer/
Executive Director.

11. Best Research & Development  Institute 
2012

The Asian Institute of Finance (AIF) received 
this award for undertaking path breaking 
initiatives and conducting excellent research 
in Islamic banking and finance. This was a 
special category created for 2012 to recognise 
the pioneering work that AIF has undertaken 
in Islamic banking and finance.

The award was received by Dr Raymond 
Madden, Chief Executive Officer.

12. Best Islamic Finance Education Provider 
2012

Durham University, UK, received the award for 
Best Islamic Finance Education Provider 2012 
for being a leading university in the West to 
play a pioneering role in the development of 
Islamic finance education, particularly on the 
doctoral level. Durham University boasts to 
have the largest number of PhD students in 
the Western hemisphere, conducting research 
in the areas related with Islamic economics, 
banking and finance. 

Dr Mehmet Asutay, Reader in Political 
Economy, received the award on behalf of 

Durham University.   

13. Best Supporting Institution 2012

DDCAP received the best supporting 
institution of the year 2012 for the second 
consecutive year for providing Islamic banks 
with excellent tools to manage their liquidity. 

Victoria Clark from DDCAP received the award.

“We are delighted to have been awarded Best 
Supporting Institution for the second year 
running. As a provider of intermediary services 
to the Islamic financial industry, we greatly 
appreciate this validation by GIFA of our 
offering to market players and participants,” 
said Stella Cox, Managing Director DDCAP 
Group.

14. Shari’a Authenticity Award 2012 

There are three main factors that are used 
to assess the players in the industry for their 
consideration for GIFA. These are: commitment 
to Islamic banking and finance, social 
responsibility and Shari’a authenticity. Shari’a 
authenticity award is given to an institution 
that offers the least controversial Islamic 
financial products from a Shari’a viewpoint. In 
2012, BankIslami Pakistan received this award 
for being the most conservative Islamic bank 
in application of Shari’a principles.

15. Islamic Social Responsibility Award 2012

Islamic Relief Worldwide received the award 
for the Islamic Social Responsibility for their 
excellent contribution and fund raising 
projects for different parts of the world 
(including Egypt, Burma, Syria, Bangladesh, 
etc.)

Zairulshahfuddin Zainal Abdin, Country 
Director Malaysia received the award for 
Islamic Relief Worldwide.

16. Best Islamic Fund Manager 2012

SEDCO Capital received the award for the Best 
Islamic Fund Manager and the award was 
received by Hasan AlJabri, Chief Executive 
Officer at SEDCO Capital.

17. Best Islamic Finance Consultancy 2012 

KPMG was named the Best Islamic Finance 
Consultancy 2012 for the second consecutive 
year for playing a leadership role in a assisting 
a number of countries to develop their Islamic 
banking industry.

Mohamed Raslan Abdul Rahman, Managing 
Partner of KPMG Malaysia received the award.

18. Best Islamic Window 2012 

ADCB Islamic Banking received the Best 
Islamic Window 2012 award for its excellent 
contribution. The award considered their 
performance in terms of expanding customer 
base, raising deposits and production of 
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innovative products. 

Amr Al Minhali, Head of Islamic Banking at 
ADCB Islamic Banking received the award. 

19. Best Islamic Finance Technology Provider 
2012

International Turnkey Systems (ITS) received 
the Best Islamic Finance Technology Provider 
for being the outstanding solution providing 
company for the year 2012.

Haitham Abdou, Group Director Marketing 
received the award for ITS.

Khalid Farj Al Saeid, Managing Director and 
Group Manager at ITS said,  “We are delighted 
to receive GIFA’s Best Islamic Technology 
Provider and Best Islamic Technology Product 
awards. This is a testimony to the excellence 
of our wide range of services offered to the 
institutions offering Islamic financial services.” 

20. Best Islamic Bank 2012

CIMB Islamic received the award for Best 
Islamic Bank 2012 for being a pioneerand 
its contribution to developments of Islamic 
banking industry.

Badlisyah Abdul Ghani, Chief Executive 
Officer and Executive Director at CIMB Islamic, 
Malaysia received the award.

21. Islamic Banker of the Year 2012 

Yuslam Fauzi, President Director/Chief 
Executive Officer at Bank Syariah Mandiri, 
was honoured as the Islamic Banker of the 
Year 2012 for playing an active role in the 
promotion of Islamic banking and finance 
in the world’s largest Muslim population 
country. In addition Mr Fauzi has developed 
excellent relationships with institutions in 
different parts of the world to assess how they 
can collaborate for the promotion of Islamic 
banking and finance globally.

22. Islamic Finance Personality 2012

Sohail Jaffer, Deputy CEO of FWU Takaful 
Solutions at FWU Group, received the 
prestigious award of Islamic Finance 
Personality of the Year 2012 for his utmost 
commitment and tireless dedication to the 
promotion of Islamic banking and finance. 
Beyond his professional success, he has taken 
it on himself to help organizations realize the 
value of Islamic finance. He has a keen interest 
in promoting and assisting companies in their 
development and contribution to the industry.

23. Global Islamic Finance Leadership Award 
2012

The prestigious award was received by Raja Dr 
Nazrin Shah ibni Sultan Muhibuddin Shah, the 

Crown Prince of the Malaysian State of Perak 
and Financial Ambassador of the Malaysian 
International Islamic Financial Centre 
(MIFC), for playing a leadership role in the 
development of Islamic finance in Malaysia 
and assisting it to become Islamic financial 
hub globally.

The GIFA ceremony closed with the departure 
of the royal couple. The event was praised by 
the HRH Raja Dr Nazrin and other attendees 
who participated in the ceremony from 
different parts of the world. 

GIFA 2013 will be held in the fourth quarter of 
2013 in Indonesia. The different locations for 
the GIFA are to emphasize that Islamic finance 
is an international industry that can contribute 
greatly to different countries.  Rizwan Malik, 
Head of Business Development at Edbiz 
Consulting reaffirmed the success of GIFA 
2012 saying, “GIFA 2012 was a very successful 
event and we thank the HRH Raja Dr Nazrin 
Shah and Tuanku Zara Salim for making it 
special and in assisting Edbiz Consulting in 
putting together a wonderful evening”.

Awards Winners

Global Islamic Finance Leadership Award 2012
Raja Dr Nazrin Shah ibni Sultan Azlan Muhibbuddin Shah - Regent of 
State of Perak Malaysia

Islamic Finance Personality of the Year Award 2012 Sohail Jaffer - FWU Group

Islamic Banker of the Year 2012 Yuslam Fauzi, CEO - Bank Syariah Mandiri

Best Islamic Bank 2012 CIMB Islamic

Best Islamic Fund Manager 2012 SEDCO Capital

Best Islamic Fund 2012 CIMB Principal Islamic Asset Management (Ireland) plc

Upcoming Personality in Islamic Finance 2012 Dr Wan Nursofiza Wan Azmi

Best Sukuk Deal of the Year 2012 Ajil Cayman Sukuk - Gulf International Bank

Shari'a Authenticity Award 2012 BankIslami Pakistan

Islamic Social Responsibility Award 2012 Islamic Relief Worldwide

Best Research and Development in Islamic Finance 2012 Asian Institute of Finance

Best Islamic Finance Education Provider 2012 Durham University

Best Islamic Finance Qualification 2012 Certified Qualification in Islamic Finance (CQIF) - IBFIM

Best Islamic Finance Technology Provider 2012 International Turnkey Systems (ITS)

Best Islamic Finance Technology Product 2012 ETHIX - International Turnkey Systems (ITS)

Best Takaful Company 2012 Etiqa Takaful

Best Islamic Structured Products Platform 2012 CIMB Islamic

Best Supporting Institution of the Year 2012 DDCAP

Most Innovative Product 2012 Qibla Card - Al Hilal Bank

Best Islamic Rating Agency 2012 RAM Rating Services

Best Islamic Banking Window 2012 ADCB Islamic

Best Islamic Finance Consultancy 2012 KPMG

Best Islamic Finance Law Firm 2012 Zaid Ibrahim & Co Law
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Tell us more about Sedco Capital, how it 
started and the progress?

In 2010, SEDCO Capital was launched as a 
standalone investment firm and since then 
has leveraged the experience gained from 
operating the buy side of an active private 
family office (Bin Mahfouz Family wealth) to 
offer tailored, asset based portfolios. It offers 
a comprehensive range of services including 
asset allocation and management, advisory, 
arranging, underwriting and custody to 
UHNWI, family offices, and institutions while 
adhering to Shari’a principles. 

The firm is a fully regulated active asset 
and wealth management business, with 
the technical infrastructure and processes 
essential to attracting external assets (as well 
as managing internal assets). 

Sedco Capital has recently won a number of 
awards including the latest Global Islamic 
Finance Award (GIFA) 2012 for the Best Fund 
Manager. Share with us the experience and 
how do you think the future is for Sedco 
Capital?

It is an honor to receive such prestigious 
international awards. I would like to thank 
our team of professionals for providing 
our clients with the very best in wealth 

management services, sustainable growth, risk 
controls and good returns, which have been 
perfected to select best-in-class products and 
opportunities from across the globe.

Awards are a result of sticking to our core 
values, applying our vision and mission 
and only settling for the best. These awards 
provide a boost to the team and are indicators 
on how well we are doing in the market 
compared to our competitors. The award is 
complemented by our clients’ satisfaction, our 
team’s dedication and continuous innovation.

Our core philosophy is “partnership” with 
our clients, innovating and keeping up with 
latest investment trends, and identifying 
opportunities. We do this by continually 
analyzing the world from an economic 
and financial perspective to identify these 
opportunities and risks. Accordingly, we build 
our annual investment and asset allocation 
strategies from an asset class mix themes 
and geographies thus helping us identify 
the most attractive opportunities and avoid 
excessive risks. Our investments span across 
a wide range of geographic and industry 
sectors ranging from China, India and Brazil to 
Australia and New Zealand in industries like 
agriculture, marketing and logistics. We offer 
private and public equity, asset and real estate 

management as well as platform and fund 
solutions to a wide range of audiences.

You have recently launched the Sedco 
Capital Luxembourg platform. Please share 
with us the aims and the vision behind it.

SEDCO Capital Global Funds (SCGF) is a 
multi-asset class SICAV SIF designed to hold a 
number of segregated sub-funds. The current 
sub-funds provide investment strategies 
in globally listed equities. The objective is 
to provide a diversified set of investment 
opportunities in the global markets, across a 
number of different asset classes to qualified 
investors seeking socially and ethically 
responsible, Shari’a compliant investments. 

The product is organized as a family of funds. 
Each fund invests in primarily one class of 
asset, e.g., fixed income, listed equities, real 
estate, commodities, and so on. Each fund 
is managed by best in class asset managers 
under the supervision of SEDCO Capital.  

We spotted an opportunity to lead the world 
in providing a one-stop-shop for bespoke, 
innovative, cost effective and high-returning 
investment solutions that are Shari’a 
compliant.

SCGF is the largest Shaira compliant fund 
in Luxembourg and has doubled the size of 
Shari’a investments in Luxembourg.

How do you see the growth of Islamic 
banking and finance going forward both 
globally and in the GCC?

The virtue of Islamic finance is the creation of 
real value in the economy thus creating real 
growth and jobs. One of the biggest issues in 
the future for the whole world is job creation 
and you have seen that unemployment in 
Spain, for example, is over 25 percent now. In 
the United States, it is close to 10 percent. 

It is a serious issue and we need to invest to 
help the creation of these jobs and achieve 
sustainable growth for the economy. You are 
not taking the advantage of the situation 
where you make money because somebody 
lost that money. Here you are making money, 
the employer makes money, the employee 
makes money and the economy grows. That 
is Shari’a investment. And is exactly in line 
with what some companies around the world 
focus on and call “responsible investing”. Now 
you have the index KLD 400, which measures 
ethically responsible companies. So you 
have investors around the world, such as 
institutions, sovereign funds and individuals 
investing ethically. We are very happy that we 
have the same beliefs and focus as ethically 
responsible investors from around the world.

A Colloquy with Hasan Al Jabri
CEO, Sedco Capital
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NASDAQ OMX GLOBAL INDEXES 
AND EDBIZ CONSULTING

EDBIZ-NASDAQ-100 Sharia Index  
(N100SI)

>  EDBIZ-NASDAQ-100 Sharia 
Cleansed Index

>  EDBIZ-NASDAQ-100 Sharia Total 
Return Index

>  EDBIZ-NASDAQ-100 Sharia 
Cleansed Total Return Index

EDBIZ-OMX Stockholm Benchmark  
Sharia Index (OMXSBSHARIA)

>  EDBIZ-OMX Stockholm 
Benchmark Sharia Total Return 
Index

>  EDBIZ-OMX Stockholm 
Benchmark Sharia Cleansed 
Total Return Index

This new family of Sharia indexes is 
calculated and managed by NASDAQ OMX®,  
and independently screened and monitored 
by Edbiz Consulting. This ensures fusion 
of the most authentic index calculation 
by a global leader in the index market and 
independent Sharia  assurance by a leading 
Sharia advisory firm. 

In conformity with the globally recognised 
Sharia standards established by the 
Accounting and Auditing Organisation for 
Islamic Financial Institutions (AAOIFI).

CONTACT
Rob Hughes
Phone: +01 212 401 8987
Email 
robert.hughes@nasdaqomx.com 

Rizwan Malik
Phone: +44 779 176 2047 
Email:  
rmalik@edbiz-nasdaq.com  

© Copyright 2012, The NASDAQ OMX Group, Inc. All rights reserved. Q12-0339. 02-12

www.nasdaqomx.com/indexes



Many advocates of Islamic banking 
suggest using gold as a replacement 
for the money created through the 

interest rate mechanism. This is an interesting 
proposition, especially in the context of 
Malaysia where the state of Kelantan has 
already started using gold and silver coins as a 
potential replacement for the federally issued 
legal tender of currency notes and coins. It is 
important to assess its economic implications 
with respect to growth and overall economic 
activity in the country. 

Americans find it difficult, and painful, to revert 
back to the gold standard for reasons peculiar 
to the US economy, but these limitations 
are not relevant to Malaysia. In Malaysia, the 
government can experiment with the gold 
currency in the state of Kelantan and Perak by 
limiting the use of gold and silver coins issued 
by the state government for investment 
purposes only. This will allow people to buy 
gold and silver coins through paying in ringgit 
providing an alternative tool for saving on a 
long-term basis, even if gold and silver coins 
are not treated as legal tender.

Furthermore, the Malaysian government can 
use Islamic banking as a tool to introduce 
gold deposits for customers who would like 
to save for the long term. In fact, Bank Negara 
Malaysia (BNM) may continue to issue coins 
like Kijang Emas bullion coins and distribute 
them through Islamic banks. At present, 
Maybank’s designated 32 branches sell 
Kijang Emas bullion coins but an extended 
programme may be rolled out with the help of 
Islamic banks in the country. 

While Islamic banks could be allowed to 
use gold deposits (by way of selling gold for 
cash), they must return the depositors’ gold 
if the latter wish to redeem after a specified 
time period. Alternatively, the gold deposits 
must be kept for safe custody, in which case 
the depositors must be willing to pay a safe 
custody fee to the banks. This alternative 
arrangement will also have a dampening 
effect on the ability of the Islamic banks to 
extend credit to their customers as they will 
not be able to use the depositors’ gold (by 
selling it for cash) to offer financing to those 
who may need it. This will, in turn, have 
implications for economic growth. If Islamic 
banks are reluctant to offer gold deposits, the 
government may use the likes of Tabung Haji 
and similar institutions to allow Muslims to 
save in gold and silver. It is expected that an 
overwhelming demand for the proposed gold 
deposits will compel Islamic banks to start 
offering such deposits out of market pressure.

If the introduction of gold coins in the state 
of Kelantan proves successful, monetary 
authorities – i.e. BNM – may consider using 
gold coins to bring about monetary reforms 
in the country. Indeed, advocates of monetary 
reform have long advocated a return to the 
gold standard. Some prominent economists, 
like Nobel laureate Robert Mundell and James 
Robertson, have written extensively on the 
benefits of returning to the gold standard. In 
the context of Islamic banking and trade, the 
likes of the former prime minister of Malaysia, 
Dr Mahathir Mohamed, and activists like 
Tarek El Diwani have been influential figures 
advocating the introduction of gold dinars 
and replacing the fractional reserve based 

banking system.

While it may take some time for BNM to 
expand its Kijang Emas bullion coins issuance, 
the increasing demand for Islamic banking 
in Malaysia (25% of the country’s financial 
sector’s assets derive from Islamic banking) 
offers Islamic banks a window of opportunity 
to exploit the trend by offering bullion-based 
investments to those who consider gold 
coins to be more Shari’a-compliant than 
conventional money created through an 
interest-based credit system.

If the gold deposits look like a radical idea, 
there are some other more acceptable ideas 
floating around. James Fierro of Recipco 
has for some time been advocating for an 
international currency based on the excess 
capacity the world’s businesses have at 
any given point in time. This concept has 
similarities with the gold dinar in the sense 
that both the currencies are based on the real 
value of goods and services they represent 
(gold dinar representing the intrinsic value of 
the gold, and the Recipco’s proposed currency 
representing the value of goods and services 
excessively produced by businesses).

As these ideas are seen as radical by many, 
including Islamic bankers, it is important 
that the government takes a pro-active role 
in implementing these proposals. As the 
government of Malaysia is spearheading 
an initiative to develop tools for liquidity 
management for Islamic banks, gold dinar 
and the issuance of a currency based on 
excess capacity may not be entirely abstruse  
concepts.

Professor Humayon Dar

Pa u s e f o r Th o u g h T
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Islamic Banking & Finance Today:

New Paradigms,
New Issues

How can the Islamic finance 
industry continue its 

remarkable growth? This is 
a question that continues to 
concern practitioners in the 

industry who are committed 
to the propagation of Islamic 

finance. In this regard, 
standardization of laws 

and regulations has been 
touted as a necessity in 

realizing the vision of a robust 
and competitive industry. 

Humayun Jamshed looks 
at the growth of the industry, 

its growing acceptability 
and future challenges and 

solutions.

A credible alternative for the banking 
industry

There is no doubt that Islamic banking has, 
and is, experiencing significant growth. In 
a very short span of time, the industry has 
grown from a community banking player to a 
fully grown mainstream banking proposition. 
It presently boasts an asset size in excess of 
USD1.5 trillion globally, growing at an annual 
average rate of more than 20%. With this 
growth rate, Islamic banking & finance will 

cross USD3 trillion in 4 to 5 years.  Islamic 
finance has always been viewed as a banking 
alternative for the Muslim community at large. 
However, with the progression and dynamism 
of the Islamic finance industry, it has gradually 
become equally popular among non Muslim 
clients.

The recent global crisis in the banking industry 
subtly highlighted the inherent strengths of 
the Islamic banking model, where underlying 
Shari’a principles and laws protected the 
industry from the adverse financial impact of 
the global crisis. Prohibition on excessive risk 
transfer reduced exposure to the downturn 
and protected it from the impact of toxic 
assets. Even profitability was relatively 
higher for Islamic banks compared to their 
conventional counterparts. The global crisis 
promoted Islamic banking as a credible and 
less risky financial alternative to both investors 
and issuers’ alike; and financial pundits have 
started suggesting integrating Islamic finance 
principles and structures within major global 
financial systems. Kenneth Rogoff, Professor 
of Economics and Public Policy at Harvard 
University, has suggested that Islamic finance 
demonstrates the advantages of more equity 
and risk-sharing over the conventional bias in 
favor of debt instruments.

As Islamic investments managed to project 
itself as a less risky and socially/ethically 
more responsible alternative compared 
to conventional investments, the demand 
for Shari’a compliant solutions increased 
within all client segments across diversified 
geographies. In the early days of Islamic 
banking, the major product development 
efforts of Islamic financial institutions were on 
replicating the product and service offerings 
available in conventional banking. However, 
long gone are those days; as the demand 
for Islamic banking products and services 
grew so did product innovation efforts. All 

of a sudden there was an ample supply of 
effective Islamic banking products in the 
market: fee based Islamic credit cards, which 
does not charge interest on outstanding 
amount, is one example. Similarly, the growth 
of Islamic banking created a level of reliance 
and confidence among investors and bankers 
alike, and most of the Islamic banks started 
focusing on core banking businesses rather 
than typical niche areas.

Dynamic support from the public sector

The ever growing market demand attracted 
considerable support from the public sector as 
well. New Regulations and taxation laws were 
enacted to accommodate the peculiarities 
of Islamic finance, which proved to be an 
effective enabler in advancing and refining 
the industry. Governments have made equity 

investments into Islamic financial institutions 
which gave a boost to the Islamic banking 
industry. Fresh capital brought into the 
industry not only  contributed  in  improving  
the  financial  health  and  stability  of  Islamic  
financial institutions but also helped them, 
symbolically, in term of market reputation. 
Today IFIs boast a much larger capital base 
than previously. This dynamic transition from 
purely a private sector effort to a semi public 

Standardization of Islamic 
finance accounting, 
regulatory, contractual, risk 
management and corporate 
governance laws will be a 
vital business facilitator for 
the Islamic finance industry.
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sector endeavour also contributed to the 
expansion of the industry to newer business 
areas and geographies, thus widening the 
global reach of Islamic banking. The market 
witnesses new ventures and products 
regularly in order to meet increasing client 
demand. Product innovation, public sector 
support and continuous injection of capital 
has had a snow ball effect and transformed 
the Islamic finance industry from a niche 
market player to a mainstream financial 
services provider.

Challenges of globalization

Although the rapid growth and expansion 
of the Islamic finance industry has presented 
fresh opportunities and prospects to existing, 
and new, players in the market, it has 
created a set of novel challenges on the one 
hand and has magnified the existing set of 
challenges on the other. These issues need 
to be addressed to ensure the sustainability 
and business continuity of Islamic banking 
& finance, which is undergoing rapid 
internationalization. There is a need for 
effective linkages between regulators in 
various geographies and Islamic financial 
institutions within these geographies to 
facilitate Islamic finance business. There is 
a need for more understanding of different 
jurisdictions to assist in the implementation 
of standardized laws and regulations in 
the localized environment. Standardization 
of Islamic finance accounting, regulatory, 
contractual, risk management and corporate 
governance laws will be a vital business 
facilitator for the Islamic finance industry. 
AAOIFI has come a long way in providing 
standardized accounting & auditing schemes 
for various modes of Islamic financing. 
However, all the Islamic Finance Service 

Board (IFSB) member countries offering 
Islamic banking products and services need 
to ensure as mandatory implementation of 
these standards in their respective countries. 
Necessary amendments and alterations are 
required wherever the legal and regulatory 
environment is not conducive for the 
mandatory implementation of such standards.

As harmonization of regulations is crucial 
at this juncture so is the convergence and 
interpretation of Shari’a laws and principles.  
Some of these laws and principles, though 
suitable for the local milieu, may also need 
standardization to make it a global fit. This will 
not only enhance the efficiency of the global 
Islamic finance market but will also create an 
comprehensible and transparent environment, 
essential for cross border investment flows.

There has been a regular addition of 
innovative products and services to the 
industry over the past number of years.  
However, in order to sustain future growth, 
constant supply and spread of high quality, 
diversified Islamic banking products and 
services is required. The focus should be on 
serving a wider range of client segments and 
facilitating international business practices. 
In this phase of globalization, Islamic 
finance needs to present standardized and 
comprehensive Shari’a compliant solutions 
to facilitate complex transactions which can 
meet diversified client requirements, across 
geographies. In the opinion of Islamic finance 
experts, the focus should move from Shari’a 
compliant to Shari’a driven form of banking. 
The industry should not only provide the 
most desirable products and services but 
also ensure the influx of trained and talented 
human capital to the industry.

A leap forward 

The future of Islamic banking & finance looks 
brighter than ever before. The industry has 
shown incredible growth in size and reach. 
Those who refused to acknowledge the 
phenomenon in the early days are now active 
participants and have contributed effectively 
in promoting the industry from a niche player 
to competing in the mainstream banking 
arena. However, the industry needs to equip 
itself to enter this new phase of development 
and is required to consolidate its present 
position by addressing the basic issues facing 
the industry today before leaping forward to 
new paradigms.

In the opinion of Islamic 
finance experts, the focus 
should move from Shari’a 
compliant to Shari’a driven 
form of banking. The 
industry should not only 
provide the most desirable 
products and services but 
also ensure the influx of 
trained and talented human 
capital to the industry.

Humayun Jamshed is Senior Director of 
Islamic Banking & Finance at SAB International 
(SAB Group)
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With news of floods, tsunamis, 
earthquakes, cyclones and many 

other catastrophic events often dominating 
our television nowadays, it appears that the 
incidence and impact of natural disasters has 
risen dramatically over the last few decades.   
A combination of population growth and 
climate change has put additional pressure 
on resources and created new hazards that 
traditional mechanisms cannot cope with.  
New ideas and initiatives are needed in 
just about every sector of development to 
reduce the hazards that disasters pose for the 
poor. Can inclusive finance tools, particularly 
those inspired by the Shari’a, be a powerful 
addition to the approaches currently taken by 
mainstream development actors to reduce 
the vulnerability of poor people to external 
shocks? 

From disaster response to DRR

Disaster Risk Reduction (DRR) is a systematic 
approach to identifying, assessing and 
reducing the risks of disaster. Most commonly 
it is defined as, "the conceptual framework 
of elements considered with the possibilities 
to minimize vulnerabilities and disaster risks 
throughout a society, to avoid (prevention) 
or to limit (mitigation and preparedness) the 
adverse impacts of hazards, within the broad 
context of sustainable development.” (UN 
Development Programme website)

DRR aims to reduce socio-economic 
vulnerabilities of people to disasters as well as 

dealing with  environmental uncertainty and 
other hazards that trigger them. It is seen in 
mainstream development discourse as a core 
responsibility of state and non-governmental 
development and relief agencies alike, 
and it should be integral to the way such 
organisations do their work- not simply an 
add-on or one-off action. Therefore, DRR has 
to be very wide-ranging. Its scope is much 
broader and deeper than conventional 
emergency management. 

In this way, for example, crop insurance 
provides a risk mitigation mechanism for the 
poor, who are, due to their very narrow capital 
and asset base, highly vulnerable to external 
shocks. In India, a multi-peril crop insurance 
plan called National Agriculture Insurance 
Scheme (NAIS) is offered by a government 
owned company. The scheme is compulsory 
for all farmers who take agricultural loans from 
financial institutions. It is voluntary for all other 
farmers. The premium is subsidized by the 
government for farmers who own less than 
two hectares of land, which makes them both 
highly vulnerable and also often least able to 
afford the premium. 

Investigating the link between DRR and 
Islamic finance

The broad scope of DRR is not just limited 
to reducing vulnerability of communities by 
putting mitigation strategies in place, but 
can also pro-actively seek to build economic 
resilience.  Of particular relevance is building 

their resilience through the diversification 
of their means of income, which enables 
poor people to build a more sustainable 
asset base and, more importantly, savings 
that can be used in emergencies. Such a 
pro-active DRR intervention can be financed 
through revolving capital inputs, provided to 
the community in form of murabaha (sales 
with deferred payment particularly suitable 
to asset building interventions focusing on 
livestock, fertilizer or drought-resistant seeds), 
mudaraba (investment in irrigation or climate 
change adaptation technology), musharaka 
(business partnerships to support agricultural   
co - operatives   or for housing finance, 
constructing more flood, cyclone, etc. resistant 
buildings) or ijara (leasing of capital intensive 
productive assets such as drilling rigs for deep 
boreholes). Additionally, as the example of 
India’s National Agriculture Insurance Scheme 
shows, takaful can play an important role in 
protecting farmers. 

Profit and loss sharing modes that avoid debt 
would be preferable for poor clients in disaster 
prone areas. This, however, might not be 
welcomed by Islamic financial intermediaries 
who are already over-relying on murabaha in 
order to limit not just moral hazard but also 
credit risk.

Moreover, the challenge of natural disasters 
might affect very large segments of the 
economy and society, as was the case with 
the major flooding that engulfed Bangladesh 
in 1998, leading to mass defaults of Grameen 

There is a pressing need to address climate change and disaster relief 
in impoverished countries. The impact of natural disasters can be 
resolute and destructive, and a sustainable flow of funds is expedient 
for communities to protect themselves. Development economist Dr. 
Mohammed Kroessin explores how Islamic financial tools can help 
reduce the vulnerability of the poor to external shocks.
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Bank borrowers. It nearly bankrupted the 
organisation. Therefore, Islamic financial 
intermediaries need to factor DDR into their 
reserve and debt rescheduling policies and 
diversify their portfolios, both in order to fulfil 
their social mission of financial inclusion and 
mitigate against financial fragility.  This also 
underlines the need to introduce a mandatory 
insurance element to safeguard against mass 
defaults as a consequence of large-scale 
disasters.

Islamic microfinance and DRR: potential 
field approaches in Pakistan  

The majority of poor people in Pakistan are 
involved in agricultural activities including 
livestock herding, rearing and farming. Azad 
Jammu & Kashmir is a particularly disaster 
prone area, as witnessed in the October 2005 
earthquake. 

Traditionally, women in rural Pakistan are in 
charge of handling and raising the livestock of 
the household. Poor livestock entrepreneurs in 
rural areas remain vulnerable and face drastic 
negative shocks in the advent of a disaster. 
Their ability to cope with and cushion against 
the impact of a disaster remains limited due to 
the following reasons: 

 y Limited livestock assets in terms of quantity 
and quality. 

 y High dependency on middlemen and 
inaccessibility to market. 

 y Lack of skills resulting in inefficient and 
sub-optimal husbandry techniques. 

 y Lack of access to financial services resulting 
in inability to access better quality animals and 
feed. 

 y Market fragmentation resulting in low 
bargaining power. 

Whilst this makes them particularly vulnerable 
to natural disasters, the rural poor of this 
region can also use their livestock as a method 

of safeguarding against the negative financial 
shock of a major disaster, for example, through 
improved animal husbandry techniques.

Microfinance is one of the few poverty 
alleviation tools where the disbursing 
institution can become self-sufficient 
through its operational activities. This model 
takes into account the need for becoming 
sustainable in order to increase the impact 
on its beneficiaries. Following the mudaraba 
principle, a profit-sharing arrangement can 
be utilized to create a joint venture between 
the Islamic financial institution and each 
beneficiary, allowing them to develop their 
livestock in a sustainable manner, and to use 
more reliable breeding techniques, improved 
feeds and veterinary care for their livestock.

Financing climate change adaptation in 
Yemen

The chronic vulnerability of poor people in 
Yemen is worsened by the impact of the 
growing global food crisis, fuel crisis, and 
global financial crisis. This has significantly 
contributed to increased levels of poverty 
and food insecurity in the country. Moreover, 
erratic rainfall patterns, causing droughts as 
well as devastating floods, have led to crop 
losses, high livestock mortality and distress 
selling of animals, a main productive and 
life-sustaining asset for farmers in Yemen. The 
major impact channels of climate change in 
Yemen are through changing food prices, 
long-term local yield changes as a result 
of temperature and rainfall variations, and 
damages and losses of cropland, fruit trees, 
livestock, and infrastructure as a result of 
natural disasters such as recurrent floods and 
landslides.  Disaster risk management and 
social protection policies are therefore crucial 
to improving Yemen’s resilience in the face of 
climate change.

Various research studies recommend that 
Yemen should adopt and include an action 
plan for improving food security, combined 
with better integration of climate change 
policies in national development strategies, 
and agricultural and rural policies. With Yemen 
only occasionally being in the international 
limelight, questions marks about the 
development financing model remain. 

Food distribution in Yemen

Improved housing in cyclone-prone Bangladesh
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Unemployment is fairly broad, cutting 
across urban and rural areas and was much 
exacerbated by the recent political unrest. 
According to the preliminary results of the 
UN World Food Programme’s Comprehensive 
Food Insecurity Survey, approximately 10 
million of the population is food ‘insecure’.  
Agriculture is of vital importance in Yemen. 
Over 70 percent of its people rely on crop 
and livestock production to earn a living 
and to meet their basic food needs. Years 
of man-made and natural disasters have 
meant many are no longer effectively able 
to do so. In Yemen, the agriculture sector is 
under considerable strain. Heavy reliance 
on imported food items has made Yemen 
extremely vulnerable to soaring costs as a 
result of global price increases. Hunger could 
grow worse unless emergency agricultural 
assistance, microfinance support, livelihood 
intervention and related disaster risk reduction 
measures reaches those most in need.

At the same time both the volatility of the 
financial markets and the accompanying 
soaring global food prices have already led 
to considerable investment in industrial scale 
agriculture in developing economies. Despite 
previous agricultural practice being primarily 
subsistence-focused, this efficiency increase is 
not without criticism as, when multi-nationals 
move in, it often leads to land expropriation 

of tenant farmers, who have no legal rights 
to the fields that have been ploughed by 
generation after generation.   

Inclusive finance providers, including Islamic 
financial intermediaries, could support small 
farmers through mudarabah or salam (forward 
purchase) facilities encouraging investment, 
increased efficiency and re-engagement in 
agriculture, animal husbandry and fisheries 
by rehabilitating farming land, culverts, 
storage facilities, rearing hybrid breeds 
with higher milk or meat yields, purchasing 
drought-tolerant seeds to minimize crop 
failure, and  securing their next cropping 
season. This needs to go hand-in-hand 
with the promotion of capacity building by 
training farmers in improved soil and water 
management practices, food preservation and 
processing, training local agriculture extension 
and veterinary staff in disease surveillance 
and treatment by targeting farmers at risk. 
Altogether it will contribute to lessening the 
food insecurity in Yemen.

Such a programme can enhance sustainable 
livelihoods and improve drought, flood and 
disease resilience through enhanced water 
resources development, management and 
availability for domestic, livestock, agricultural 
and fisheries sectors; improved livestock 
infrastructure for market access; improved 

management of rangelands to enhance 
forage availability in a sustainably managed 
environment, and improved livestock health. 
The programme has to build human and 
institutional capacities to move higher on the 
water and livestock value chains. Policy, legal 
and institutional environments need to be 
enhanced for improved water management 
and livestock systems in order to contribute to 
disaster risk reduction and, in turn, to generate 
improved and sustainable economic and 
social well being. 

The future of DRR

Given the broad scope of DRR, there is 
considerable potential for initiatives such as 
those illustrated above to incorporate Islamic 
microfinance approaches that are aiming 
to reduce poor people’s socio-economic 
vulnerabilities to disaster. 

Moreover, due to the participatory nature of 
profit and loss sharing financing products and 
takaful, the integration of Islamic finance into 
DRR programmes can enhance sustainable 
livelihoods and therefore make poor and 
vulnerable people more resilient to the ever-
growing challenge of climate change and 
natural disasters. 
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