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From the Editor

Professor Humayon Dar
Editor-in-Chief

T he misfortune for the Muslim in the 
Western world is the besmirching 
of the religion’s name due to the 

acts of a few misguided individuals. As 
the murders in Boston and London have 
demonstrated, acts of violence in the 
name of religion can have widespread 
implications for Western Muslims. 
Immediately following the “terrorist” 
attacks, the Muslim media went into 
hyper-drive, roundly condemning the 
brutal killings and declaring that these 
acts have no sanction in Islam. It is 
unfortunate that this process is repeated 
each time disturbed individuals execute 
their bloodlust. But such is the pattern 
that has developed since 9/11.

Too often, Muslims have to defend the 
image of Islam by condemning these acts; 
however, they are not offering an effective 
counter-narrative. Simply put, there are 
not enough Muslims who are contributing 
to the world that are driven by their 
religion. These brutal killers utilise the 
language of Islam chanting Allahu Akbar, 
and tie themselves to a global ummah. For 
the dispassionate observer, the linkage 
between Islam and violence is then made. 
It is a reality, however mistaken this may 
be.  

Muslims need to provide an alternative 
picture. They need to show the 
connection between religious convictions 
and worldly success. They need to show 
their contributions to the world and make 
this important connection. People speak 
of the golden age of Islam in which the 
Islamic world produced a plurality of 
thinkers, but there is a definite linkage 
between their religion and their work. 
Islamic finance, by being ostensibly 
Islamic, has brought to the world’s 
attention Shari’a and finance. The 
presence of Shari’a boards and Shari’a 
scholars in banks shows that the Shari’a 

is more than women rights and had 
punishments. Islamaphobes have 
attempted to link Islamic finance to 
financing terrorism, but time and time 
again the link has been debunked. It 
cannot be made. Therefore, the Islamic 
finance industry can act as a vanguard 
against far right viewpoints. 
Moreover the industry is producing 
some excellent professionals, who are 
contributing to different aspects of 
society. ISFIRE is attempting to bring 
these individuals out, and the magazine 
has contained interviews with a diverse 
range of Muslims who are excelling in 
their respective field. This month, we 
interviewed Dr Amat Taap Manshor, 
CEO of Malaysia’s Finance Accreditation 
Agency. Dr Manshor has been involved 
in the design, development and delivery 
of education and professional training 
programmes from certificate to Doctor of 
Business Administration (DBA) and Doctor 
of Philosophy (PhD) levels. Mr Sulaiman 
Al Harthy, the cheerful group general 
manager of Meethaq Islamic banking 
group in Oman, is the Personality for 
this month. These individuals are at the 
forefront of driving the industry forward, 
and contributing to the dissemination 
of Islamic financial ideas to a wider 
population. 

Education is important to developing 
understanding. Naveed Iqbal speaks 
of the need to drive Islamic banking 
forward in Pakistan. The premise of these 
schemes should be to appreciate the 

value proposition of Islamic finance, and 
its ability to change society for the better. 
Dr Wafica Ghoul adds to this by discussing 
how Islamic finance can help in financial 
planning. 

But Muslim nations need to be actively 
investing in this industry. Unfortunately, 
countries such as Pakistan and Bangladesh 
have a lot of internal problems, which is 
stifling growth of the industry. In the last 
three months, western newspapers have 
been replete with examples of social and 
economic problems in these respective 
countries. It would be nice to hear more 
positive news. Oman is an example 
of a Muslim nation that is positively 
contributing to society. This quiet 
sultanate has been gradually building its 
own economy and trading beneficially 
with other countries. The inception of 
Islamic finance in the country is the next 
step. I was fortunate to have helped 
organise the Oman Islamic Economic 
Forum in May. The success of the event 
can be seen by the growing number of 
Islamic banks in the country. 

Much needs to be done to offer a counter 
narrative to the spectre of terrorism. The 
Islamic finance industry offers much to 
act as a bulwark to the deluded views of 
Muslims and non-Muslims who connect 
violence with religion. We in the industry 
have to continue pushing it forward 
otherwise this beautiful religion will be 
hijacked by the mad.  

Professor Humayon Dar
Editor-in-Chief
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Awqaf in India encompasses 
one of the largest corpuses 
of waqf-properties in the 
world. However, with the 
fragmentation of Muslims’ 
power and fall of their 
political dominance in the 
country, this socio-economic 
institution lost its potential 
for augmentation except in 
rare cases. Arguably, one of 
the major factors dampening 
the overall interest and 
confidence of Indian Muslims 
in this socio-religious 
philanthropic institution has 
been unnecessary political 
intervention. Also, due to 
excessive bureaucracy in its 
management, uncertainty is 
looming large over the fate 
of the waqf. Mohammad 
Abdullah Nadwi discusses 
further. 

Introduction
Islam strongly endorses socio-economic 
and welfare-friendly practices, supporting 
and promoting philanthropic and 
charitable deeds. The concept of waqf 
in Shari’a is regarded as an empirical 
embodiment of this very proposition. 
Waqf derives its origin from approximately 
fourteen centuries back, and is known to 
have been first practised by the Prophet 
himself for public utility or social causes. 
One of the first deeds of a waqf was 
drafted during the time of the second 
caliph, Omar bin Khattab in 6 Hijri. 
Historically, over the subsequent centuries, 
this prophetic model was enthusiastically 
imitated by Muslims all across the globe. 

In this respect, the role of Indian 
Muslims should not be overlooked or 
underestimated, as they have endowed 
enormous portions of estates in the form 
of waqf. India, which is home to more 
than 150 million Muslims, accommodates 
thousands of waqf properties. Notably, up 
till the Mughal regime, Indian waqf was 
managed by the individually appointed 
mutawallis (trustees) and were supervised 
by qadis (Islamic judges) in accordance 
with Shari’a law. However, with the fall 
of the Mughal Empire, and the advent 

of British rule in the subcontinent, there 
were huge changes to the methods of 
overall governance. In the transition, the 
institution of waqf, inter alia, suffered 
critically and lost its special nature in terms 
of being supervised by judges. 

Remarkably, in the post independent 
India, it was highly anticipated that the 
administrative responsibilities of waqf 
would be handed over to the community 
itself so that these properties would 
be managed according to the well-
established Islamic law on waqf. This 
never happened. Under the provisions of 
the 1954 Waqf Act, the Government of 
India took a driver’s seat in managing and 
administrating the waqf in the country. 
The door for undue political intervention, 
manipulation and corruption in this 
religious institution was deliberately left 
wide open.  

Although in 1995, in response to the ever 
growing agitated voices of the Muslim 
community, the Government changed the 
existing Waqf Act, and ostensibly sought to 
democratize the process and mechanism 
of waqf administration, this in no way 
served the purpose. In fact,  the waqf-
related Shari’a guidelines were put to rest 
in the process.

Fate of Awqaf in India:

A CRITICAL APPRAISAL
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The evolution of waqf
The majority of awqaf (plural of waqf ) in India 
were created in the pre-colonised periods. 
Historically, successive Muslim sultans had 
been greatly generous towards funding 
awqaf since as early as thirteenth century. 
From the sixteenth century onwards, with 
the advent of Mughal Empire in the sub-
continent, the proportion and magnitude of 
awqaf expanded enormously. Interestingly, 
during the regime of the sultans or Mughals 
there was no centralised waqf managing 
department, as most awqaf were managed by 
the individually appointed trustees.  

The onus of supervising awqaf during these 
periods, though, was subjected to a hierarchy. 
At the ground level, the imam of a village 
was entrusted with the supervision of the 
awqaf and was accountable to the regional 
qadi in disputed matters. The regional qadis, 
who were the ultimate resort in all Shari’a-
related affairs of their respective regions, 
were required to report the functions 
and administration of regional awqaf to 
the provincial governor. These governors 
supervised and advised on the functionality 
of the provincial awqaf and were directed to 
report the Sudr as-Sudur, the highest religious 
authority of the state.

In this method of administration and 
supervision, waqf properties were in the 
hands of high calibre trustees-cum-Islamic 
jurists, who, along with being pious and 
honest, were well versed in the law of waqf. 
Through this mechanism, waqf witnessed 
efficient production and their corpuses were 

highly protected from decay, dilapidation, 
encroachments, misuse, disuse or abusive 
exploitations. As an effect, the confidence 
of the community was sustained through 
the provision of social benefits and the 
productivity of the institution.

In the aftermath of the Mughal Empire’s 
fragmentation in the early eighteenth century, 
the colonial ruler’s new administrative 
policy required an instant abolishment of 
the institution of the qadi. These qadis were 
replaced with newly appointed judges who 
were educated and trained in English law of 
administration, and had little knowledge of 
Shari’a law. 

It was initially believed that the religious 
nature of waqf, and its related underlying 
complexities, made it difficult for the British 
judges to interfere with this institution. Later, 
as the new rulers grew desperate to generate 
more revenues through taxation, they 
introduced for the first time in Indian history 
the policy of taxation on all private lands. 
Consequently, the Zamindari Act (conferring 
the ownership of a land to its holder at the 
time) was implemented in 1793. According 
to this law, the legal title on land was to be 
transferred to the farmer working on the land 
at the time of decreeing this new law. This 
enactment adversely affected waqf properties 
as properties fell into the ownership of 
individuals responsible to protect and 
cultivate them. 

Legal status of waqf

In post independent India, despite 
implementation of numerous measures 
by successive governments, nothing has 
succeeded in regaining the lost-confidence 
of the Muslim community, particularly in 
protecting the security of their religious 
endowments. The waqf institution has been 
a tragic victim of political apathy in post-
independence too. In fact, the absence of 
sincere and religiously-motivated high calibre 
individuals in the state and central waqf 
boards proved fatal.

Awqaf in India, at present, is regulated and 
governed by the Waqf Act, 1995. The Act, 
consisting of 113 sections and divided into 
nine chapters, encapsulates the legal status 
of waqf, its pertinent technicalities, the power 
and activities of  waqf boards and the rights 
and obligations of the related authorities 
as well. The Act requires each waqf to be 
registered with the office of the related waqf 
board, and the trustees are required to provide 
appropriate details of the waqfs under their 
management. The details required in the 
waqf deed include the category of the waqf, 
particulars of the waqf properties, specific 

stipulations of the beneficiaries, classes of the 
beneficiaries and the name of the trustee. 
The Waqf Act 1995 was passed in response to 
widespread criticism of the Waqf Amendment 
Act of 1984, which had attracted opposition 
from the Muslim community for providing 
excessive administrative and managerial 
powers to the central and state governments.  

Under the Waqf Act of 1995, the waqf board 
of a specific state, including the Union 
Territory of Delhi, are required to have 7 
to 13 members, of which the majority are 
elected from amongst the Muslim members 
of parliament, state legislatures, state bar 
councils and trustees of waqfs which have 
an annual income of INR100,000 or more. 
The nominated members of the board are 
supposed to be selected from eminent 
Muslim organisations of the state, recognised 
scholars of Muslim theology and law, and a 
representative of the state government not 
below the rank of deputy secretary (with 
reference to Section 14 of the 1995 Act).  

Most importantly, the expenses incurred 
for the functioning of the state waqf boards 
are meted out through the obligatory 
contributions of the respective waqf. The rate 
of each waqf’s contribution for this purpose is 
fixed at six per cent of their total revenues.

Remarkably, the establishment of the Central 
Waqf Council, which was set up in 1965 under 
the now defunct Waqf Act of 1954, and was 
established for the sole purpose of advising 
the central government on waqf affairs of the 
country, has been constantly at the receiving 
end of controversy and criticism from the 
community. The major objections raised 
against its establishment include the need 
and purpose of its existence and the way it’s 
functioning and expenses are financed. As per 
official directives, the expenses of the Central 
Waqf Council are to be meted out through 
the collective contribution of each waqf in the 
country. Every waqf is required to contribute 
one per cent of its total annual income for this 
purpose.

The Waqf Act 1995 was passed in response 
to the recommendations of the Waqf Inquiry 
Committee appointed by the government of 
India in 1976. The Committee had strongly 
advised the government to minimize its 
excessive control over the affairs of the waqf 
administration, and to democratise the 
selection procedures and the administrative 
system of waqfs. For more than ten years, 
it had been repeatedly claimed that the 
recommendations of the Committee had 
been implemented in letter and spirit. 
However, the Sachar Committee, which was 
constituted in March 2005 by the government 
to examine the socio-economic status of 

The Sachar Report further 
claims that the current 
market value of all the waqf 
properties in the country is 
estimated to be more than 
INR1.2 trillion. According 
to the Report "if these 
properties are put to efficient 
and marketable use they can 
generate at least a minimum 
return of ten per cent which 
"is about 120 billion Indian 
Rupees per annum."



8 ISFIRE

Muslims and their religious institutions in the 
country, revealed in its final report that a major 
part of the legal administrative policies related 
to waqf are still restricted and are far from 
being implemented in practice. 

The worrying findings of the Sachar 
Committee

According to the Committee’s report, there 
are approximately 490,000 registered waqf 
properties in the country, and the majority of 
them are registered in West Bengal and Uttar 
Pradesh - 148,200 and 122,839 respectively. 
The total area that waqf properties encroach 
is more than six hundred thousand acres, 
and their book value is estimated to be INR60 
billion. However, it is vital to note here that 
this estimation of the book value of waqf 
properties represents the value of each 
property as estimated sixty years ago. As far as 
the current market value of these properties is 
concerned, there is no exact data available in 
this regard. The official income from all these 
waqf properties is INR1.63 billion per annum 
amounting to a meagre rate of return of 2.7 
per cent.  Interestingly, of this revenue six per 
cent is allocated for the working expenses of 
the respective waqf boards, and one per cent 
of the total revenues are allocated towards the 
expenses of Central Waqf Council. 

According to the Report “if these properties 
are put to efficient and marketable use they 
can generate at least a minimum return of 
ten per cent which is about 120 billion Indian 
Rupees per annum.”   

The Committee observed there has been no 
sincere political will on the part of successive 
governments to enhance the waqf institution 
in the last sixty years. Instead, in various 
states a large number of waqf properties are 
encroached upon by embezzling politicians. 
What is worse is that state governments 
are found to be equally involved in this 
nefarious activity. In this respect, Delhi State 
Government leads the way as it has illegally 
occupied more than three hundred waqf 
properties. The Committee’s report reveals that 
the encroachments upon waqf properties by 
private persons and government bodies are 
generally in two forms: 

“(1) an absolute usurpation of property with 
no rents or other payments of any sort;

 (2) those where the occupying party pays a 
nominal rent which has not been revised for 
decades.” 

The consistent indifference and irresponsible 
attitude of the state and central governments 
towards the development and protection 
of waqf has damaged the optimal potential 
of this socio-religious institution. The Sachar 
Committee even notes “it is quite paradoxical 

that the present Indian State in which nearly 
six hundred thousand acres of Waqf lands 
have been existing since more than one 
century, there still reside almost 38% Muslims 
in absolute or relative poverty.”   

The Committee strongly recommended 
numerous amendments into the clauses 
of the existing Waqf Act of 1995. A Joint 
Parliamentary Committee (JPC) was 
constituted in December 2006 to conduct 
a thorough inquiry on the viability of these 
recommendations. The JPC submitted its final 
report on February 2008 approving some of 
the Sachar Committee’s recommendations, 
and also providing suggestions. Consequently, 
the Waqf Amendment Bill 2010 was proposed 
by the then Minister of Awqaf, Mr. Salman 
Khursheed, and was passed unanimously 
in the Lower House (Parliament) on May 7, 
2010. The Bill is at present pending in the 
Upper House of the country, and is almost 
one step away to becoming legislature. 
However, the proposed amendments of 
the Bill have utterly failed in winning the 
confidence of Muslim community. Rather, 
the Bill has attracted severe criticisms from 
leading Muslim organisations for comprising 
of unsolicited clauses, and ignoring some 
key recommendations of the JPC. The major 
objection raised against the Amendment Bill 
2010 is directed to Clause 87 which makes the 
registration of every waqf property mandatory, 
and provides that in case of a dispute 
unregistered lands have no legal standing. 
This clause has ignited much concern from 
the community as the Bill is totally silent on 
the status of thousands of acres of lands that 
are definitively waqf property but are not 
registered with the related offices.

Another objection against the proposed 
Bill is directed to a clause that states if the 

succession of a given trustee fails, any revenue 
generated from the related waqf would be 
spent on the welfare of the community. Since 
the word “community” lacks any definition in 
the Bill, it is feared that funds arising out of the 
waqf may be diverted to other areas instead of 
being specifically allocated for Muslims in the 
country.

Though the proposed Bill provides that 
any encroachment on a waqf would be 
tantamount to a non-bailable offence, the 
definition of encroachment has not been 
amended as per recommendation of the 
Sachar Committee. In addition to drafting 
problems, the resentment of Muslims is 
fuelled by the absence of any concrete 
strategy to vacate the already encroached 
upon waqf properties.  

In view of the above, and contrary to the 
Government’s claims that the Amendment 
Bill is meant to prevent corruption in waqf 
boards and to protect waqf properties, most 
leading Muslim organizations such as the All 
India Muslim Personal Law Board regard the 
Bill as incomplete and fails to address current 
problems. 

Conclusion     
Currently, awqaf in India are faced with 
challenges on three major dimensions. 
These include (1) inefficient utilisation of 
properties by officials, (2) menace of gradual 
encroachments by individuals and state 
governments on abandoned properties, and 
(3) lengthy and expensive process of litigation 
on adversely occupied properties. 

In fact, to combat all these fatal challenges 
posed to Indian awqaf, there is an urgent 
need for an overall shift in the management 
paradigm. There is a strong demand for 
much-needed changes in the methodology, 
strategies, planning, policies and formulae of 
the institution’s administration.  

Unfortunately, going through the Sachar 
Committee report reveals that the majority 
of awqaf in India are lying in a state of 
complete disorder. In fact, due to rampant 
cases of misuse, disuse, mismanagement, 
encroachments and ill- administration, this 
socio-economic and religious-cum-charitable 
institution is dying a slow but sure death in 
the country.

In fact, due to rampant 
cases of misuse, disuse, 
mismanagement, 
encroachments and ill- 
administration, this socio-
economic and religious-cum-
charitable institution is dying 
a slow but sure death in the 
country.





Naveed Iqbal believes that more can be done to make Islamic banking a dynamic financial 
sector in Pakistan. In this article, he argues that a belief in the value proposition of Islamic 
banking and understanding of product mechanisms will ensure Islamic banking grows 
considerably. 
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Introduction

Demand for Islamic banking services in 
Pakistan is strong. Since 2002, the industry has 
grown at an impressive rate. Promotion and 
advocacy of Islamic banking services really took 
off in 2002, even though Pakistan has toyed 
with the idea since 1979. Today, the scope for 
further expansion is vast and thus the inert 
demand potential for Islamic banking services 
needs to be tapped into quickly through 
active education drives for the population and 
training of bank staff. 

Currently, there is a lack of education and lack of 
awareness of the benefits of Islamic banking to 
society at large. In order to grow, Islamic banks 
should educate the customer and have trained 
staff in Islamic finance that can influence 
customer opinions effectively. Fundamentally, 
a careful articulation of the value proposition of 
Islamic finance is important in attracting more 
customers. Islamic banking is not just another 
way of conducting financial transactions but an 
institution that should uphold social objectives 
and promote Islamic values towards their staff, 
clients and the general public. Other factors 
perceived to be important include contributing 
to the social welfare of the community, 
promoting sustainable development projects 
and alleviating poverty.

Islamic banking in Pakistan

In Pakistan, Islamic banking really started in 
the late 70s. Serious efforts were undertaken 
to transform the economy into one that 
was Islamic. The efforts of the late 70s laid 
the foundation for modern Islamic banking. 
However, the real growth of Islamic banking 
kicked off in Pakistan after 2002. This was the 
time when the State Bank of Pakistan changed 
its approach to the promotion of Islamic 
banking.  

The first full- fledged commercial Islamic bank 
license was issued in 2002.  Before this time, 
while there were Islamic financial institutions, 
they were not popular. Inadequate information 
about Islamic banking products and services 
were important factors for a lack of growth of 
Islamic banking. Today, there are 5 fully fledged 
Islamic banks and 13 conventional banks with 
Islamic banking windows. According to State 
Bank of Pakistan (SBP), the total AUM of Islamic 
financial institutions has reached Rs 837 billion. 
The total Islamic banking deposits has reached 
a total of Rs 706 billion. These deposits now 
account for 9.7% of the total deposits of the 
banking sector in the country. The total size 
of net financing and investments has reached 
8.1% of the overall banking industry. In July 
2011, the Securities and Exchange Commission 
introduced new rules for takaful, designed to 

Driving Islamic 
banking Forward 
in Pakistan
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boost competition and lift the sector’s market 
share. Currently there are 37 general insurance 
companies, 7 life insurance companies, and 5 
takaful and re-takaful companies operating 
within Pakistan. The latter institutions currently 
have a market share between 2-3%. The new 
rules are expected to increase the number 
of takaful operators as it allows the entry of 
conventional players with takaful windows.

The SBP has been actively reforming the Islamic 
banking industry to ensure competitiveness 
on the global market. This is only good for 
the growth of Islamic banking industry in 
Pakistan as without the support of the central 
bank islamic banking industry can’t grow .The 
central bank is currently working on a 5 year 
strategic plan for the Islamic banking industry. 

While these latest developments are good, 
it is a little disturbing that Islamic banking 
could not live up to much of its initial 
promise -  contributing towards the equitable 
distribution of resources by offering distinct 
financial products.  

The importance of education

Education is very important in any field. It gives 
us knowledge and helps develop perspective 
and acquire an informed (not visceral) point 
of view on things. It makes us capable of 
interpreting things in the right way. The lack of 
awareness and, by extension, education creates 
ignorance and uncertainty thereby allowing 
emotion to dictate choice. In the Islamic 
finance industry, the lack of understanding is 
staggering leading to baseless assumptions. 
People have different opinions about Islamic 
banking and finance: some say it is the same as 
conventional banking; some say the opposite 
while others simply do not agree with Islamic 
banking and finance. These vagaries have an 

impact on the demand for Islamic banking 
services.

Now we have to find out the reason why 
there are such different mindsets. Why do 
some people not trust Islamic banking and 
finance, and are convinced about the value 
of conventional banking even though the 
fundamental concepts of the islamic financial 
system (IFS) are as old as Islam itself? Herein 
lies the problem: individuals do not sufficiently 
appreciate the inextricability of Islamic finance 
and religious obligations. They consider the 
two separate and do not understand that a 
Muslim’s religious obligations encompasses 
finance. Transacting with riba is prohibited as is 
the consumption of swine or alcohol but from 
a young age the latter two are emphasized 
far more than avoiding riba. From Prophetic 
hadiths, we can see that dealing with riba is 
a much graver sin than eating pork. Yet a lot 
of Muslims in Pakistan do not consider it as 
such. This is due to insufficient education and  
understanding of the financial tenets of Islam. 

Undoubtedly, over 20 years ago, access to 
Islamic financial products was limited. But this 
has changed. Islamic banking has evolved over 
the years and this institution, which started off 
as a mere means to fulfill religious obligations, 
has now turned into a more planned and 
organized way of banking. In the last quarter of 
20th century, the Islamic finance industry has 
made significant progress globally. Therefore, 
its religious underpinnings and its impressive 
global growth make Islamic finance an 
important constituent of the global financial 
system. In fact, promoting Islamic banking and 
finance is only good for the country and the 
economy at large. Malaysia, Indonesia, Qatar, 
Saudi Arabia, Kuwait, Bahrain and UAE are all 
examples of countries whose economies are 

richly benefiting from Islamic finance.  

To join this heady list of countries, the Pakistani 
government and ancillary bodies need to 
expend more effort to educate. At first glance, 
it won’t be an easy task to educate people of 
a country where the literacy rate is only 56 
percent (according to the World Bank). To 
overcome this hurdle, Islamic banks have to 
become more involved with local communities 
and have a branch within localities. The 
presence of Islamic banks will build awareness. 
It will also provide the base from which staff 
members can explain the difference between 
Islamic banking and conventional banking to 
customers. Islamic finance should be part of the 
school syllabus which will improve awareness 
from childhood. Just as the avoidance of swine 
and alcohol is imbued from an early age, the 
prohibition of riba should also be emphasized. 

The centrality of Islamic finance in 
Shari’a
Many people say there is no concept of banks 
in Islam. This is true. Islamic banking is not 
defined in the Quran or hadith, but these two 
sources provide comprehensive principles that 

Islamic banking is an 
institution that should 
uphold social objectives 
and promote Islamic values 
towards their staff, clients 
and the general public. It 
should also contribute to 
the social welfare of the 
community, promoting 
sustainable development 
projects and alleviating 
poverty. 
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establish the foundations for the creation of 
Islamic banking. The Shari’a provides guidelines 
that aim to create a just and fair society where 
moral and ethical values are practiced and the 
distribution of wealth is done fairly and equally. 
The importance of creating an upright society 
in Islam can be seen by the amount of rulings 
in the field of muamalat as compared to ibadat: 
possibly over 75 percent of the teachings of 
Islam are in this field. 

These teachings are based upon the following 
Quranic verse (28:77): “But seek through that 
which Allah has given to you, the home of the 
hereafter: and (yet), do not forget your share 
of the world.” Whatsoever wealth Allah has 
given, the individual should spend in the way 
Allah has instructed as this will have benefits 
in this life and the hereafter.  Muslims should 
not just be after making money by any means 
and forget the law of Allah. In the Quran, Allah 
says wealth is a trial but at the same time says 
wealth is blessing. Now such a dichotomy 
can cause confusion unless one understands 
that the contradiction can be resolved by 
considering the utilization of wealth. 

Dealing with money, in general, leads a person 
to injustice and sin. The more one is involved 
with increasing his wealth, the greater the 
chance that he or she will fall into sin while 
trying to accrue wealth. The lust for wealth leads 
to falling into numerous sins like bloodshed 
which emanates between warring countries or 

between tribes, breaking into people’s homes 
and businesses, and embezzling people’s 
money. Only the person who truly has a fear 
of Allah will be able to save himself from such 
temptation.   

Fear of Allah is a starting point. People should 
then be aware of the negative impact that 
riba, maysir and gharar has on society. These 3 
elements leads towards either dispute, or it will 
restrict the wealth to only few people. 

Concentrating on riba, it is clearly stated in the 
Quran in verse 2:275 “Those who devour riba 
will rise up on the Day of Judgment like the 
man whom Satan has driven to madness by his 
touch. This is because they claim that trading is 
like interest and how strange it is that Allah has 
permitted trading and forbidden interest.” This 
verse is interesting in that it overemphasizes 
the evil of riba. Comparing the devourer of 
riba with a man destroyed by the touch of the 
devil suggests that riba is a satanic instrument. 
Other prohibitions do not hold the same 
gravitas.  In the preceding verse, the Quran 
states “O You who believe, fear Allah and give 
up what remains of your demand for riba, if 
you are indeed believers. If you do it not, take 
notice of war from Allah and his Messenger.” 
The devil is considered an enemy of mankind, 
but not necessarily of Allah (Allah reprieved the 
devil). By declaring war the devourer of riba is 
an enemy of Allah and his Messenger. It can be 
argued that this is a far more serious conflict. 

But it is not only the devourer of riba that 
should be concerned about Allah’s wrath; the 
prohibition is all encompassing. The Prophet  
said (Muslim), “Allah has cursed the one who 
consumes riba, the one who gives it, the 
one who witnesses over it, and the one who 
writes down the transaction.” By mentioning 
each party to a riba transaction, the Prophet 
is in effect ensuring that any party involved is 
aware that the sin of riba could fall upon them. 
The long term effect of this should be that if 
any party is charging riba, at least one of the 
three other parties would hopefully avoid 
the transaction thereby ensuring the whole 
transaction collapses. It has systematic effects.

Training the bank staff

The problem is most Muslims know this 
but they do not have faith in the efficacy 
of these rulings. Faith is very important for 
the success of anything; hence the staff of 
Islamic banks should have this knowledge 
and should believe in these teachings.  When 
hiring, Islamic banks should hire staff with 
a strong belief in the value proposition of 
Islamic finance. The industry does not need 
just practitioners in Islamic finance that know 
financial practicalities; it needs people who also 
have Shari’a knowledge or at least the basic 

knowledge of Islamic banking and finance. It 
should be mandatory for Islamic bankers to 
at least have the basic knowledge of Shari’a 
along with banking knowledge. Anecdotal 
evidence has shown that staff in Islamic banks 
are not sure about the mechanisms of Islamic 
banking products. Therefore staff should have 
the requisite qualifications in the field. A well 
trained staff with the belief in the importance 
and efficacy of the products will lead to more 
effective selling. Unfortunately, this is not as 
evident in Islamic banks as it should be. 

Islamic banks should focus on training, 
and improving knowledge of their staff on 
products. The bank should send staff on regular 
training courses to update their knowledge of 
Islamic finance. Another way is to hire full time 
Shari’a advisors working in the Bank. It will 
make the imparting of knowledge easier and 
sustainable. The Shari’a advisor should make 
sure that the bank is running  in compliance 
with Shari’a and regulations issued by the 
government and the SBP, The Shari’a advisor 
should provide seminars to  existing and 
potential clients, and share their opinions on 
how to help the customer understand the 
products of an Islamic bank.

Through personal experience, I have noticed 
that a large number of those in senior 
management of Islamic banks started their 
career with conventional banks because there 
were no Islamic banks. Many of them moved 
to Islamic banking for a better career, higher 
salary and for better opportunities. However, 
there were a few who had a more faith driven 
agenda in moving to the Islamic banking sector. 
These are the type of people who have a much 
more personal investiture in the industry and 
are likely to drive the growth of the industry.

Conclusion

Islamic banking consumption should be far 
higher but due to the lack of awareness of 
the public and misconceptions about the 
system, the industry has not reached optimum. 
However, the increase in market share over 
the last 10 years show that there is a growing 
interest in islamic banking. Given the various 
reforms and marketing strategies undertaken 
by the SBP, it is likely that the Islamic finance 
sector will continue to grow. This needs to be 
supplemented by a well trained staff that truly 
believes in the value proposition of Islamic 
banking. A surge in procurement of Islamic 
banking services.

Why do some people not 
trust Islamic banking and 
finance, and are convinced 
about the value of 
conventional banking even 
though the fundamental 
concepts of Islamic financial 
system (IFS) are as old as 
Islam itself? Herein lies the 
problem: individuals do not 
sufficiently appreciate the 
inextricability of Islamic 
finance and religious 
obligations. They consider 
the two separate and do 
not understand that a 
Muslim’s religious obligations 
encompasses finance.
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Bangladesh’s umbilical 
cord needs to be cut off

Introduction

Bangladesh has yet to celebrate 
its independence. There was an 
independence war that lasted between 

March 26th 1971 and ended on December 
16th of the same year. There were the cheers 
of liberation, the jubilant cries surrounding 
the return of the conquering leader, Sheikh 
Mujibur Rahman, and the collective euphoria 
of having destroyed the shackles of repression. 
But since those halcyon days, Bangladesh’s 
history has been inextricably linked to the 
victory of 1971. The nation’s consciousness 
is tied to symbols of a war, and rather 
than growing and building from the self-
determination that independence imposes, 
Bangladesh is a country with a heart but 
withering arteries. 

Perhaps this is a searing and wrong 

indictment of a country that has grown at an 
average of 6% in the last decade. It was once 
the leading supplier of jute; is the birthplace 
of microfinance; and is a leading provider of 
textiles to some of the West’s leading clothing 
brands. The World Bank estimates that more 
than 15 million people have escaped poverty 
through industrialisation. While still reliant on 
agriculture, the manufacturing and services 
sectors are growing, with labour participation 
increasing. It is still a country blighted by 
severe poverty, but according to Goldman 
Sachs, Bangladesh is part of the Next Eleven 
(N-11), the next group of large economies in 
the world (The other countries include Egypt, 
Indonesia, Iran, Mexico, Nigeria, Pakistan, 
Philippines, Turkey, South Korea, and Vietnam). 

Thus, the future in some respects looks 
bright. But the recent troubles in Bangladesh 

involving electoral bickering, corruption and 
religious conflict reveals a country with deep 
internal troubles. These troubles have the 
potential of ruining a country whose people 
have shown enterprise, tenacity and resilience 
over the years. To progress, and avoid 
catastrophe, Bangladesh have to inculcate a 
vision that is anchored by the war of liberation 
in 1971, but not driven by it. Unfortunately, 
consecutive governments have repeatedly 
failed to escape the past. In this article, 
we explore the internal factors that may 
contribute to the corrosion of the country, and 
find that Bangladesh is a disunited country 
with disparate camps being set up at constant 
loggerheads with each other. 

Electoral bickering in a troubled 
democracy
In 1991, democracy descended upon 

2013 is the year of election in Bangladesh. The two leading parties, Awami 
League and the BNP, will go head to head once again to determine who 
will be victorious. However, leading up to the election, Bangladesh has 
witnessed a number of tragic events which have their roots in party conflict. 
This conflict began in 1971 following the war of liberation and continues to 
this day. Rizwan Rahman feels that the attachment to the war is holding the 
country back and there is a need to rethink the role of the war in the nation’s 
consciousness otherwise economic progress will slow down further. 
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Bangladesh as a perceived light after 20 years 
of dictatorship, military or otherwise. It marked 
a change in the country’s fortunes, opening 
the doors for increased foreign investment and 
increased citizen participation in the nation’s 
fortunes. Two parties took centre stage: the 
Bangladesh National Party and Awami League 
- the former led by Begum Khaleda Zia, wife of 
a previous leader of the country, Zia Rahman; 
the latter led by Sheikh Hasina, daughter of 
Sheikh Mujibur Rahman. The BNP won the first 
ever elections in 1991, beginning a political 
rivalry that has intensified with each passing 
year. Leadership has exchanged hands after 
each general election: in 1996, the Awami 
League was victorious; in 2001 it was the BNP; 
in 2008, power returned to Awami League. 
After 20 years, the two ladies remain at the 
helm of their respective parties. In that period, 
accusations of corruption, ineffectuality, and 

To progress, and avoid 
catastrophe, Bangladesh 
have to inculcate a vision 
that is anchored by the war 
of liberation in 1971, but not 
driven by it. Unfortunately, 
consecutive governments 
have repeatedly failed to 
escape the past.
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abuses of power have been exchanged. The 
fraught relationship between the two ladies, 
and their respective parties, has spilled onto 
the streets. Monthly strikes are common and 
called by whoever the opposition party is 
at the time to highlight an often innocuous 
grievance. The strikes halt business and induce 
riotous behaviour on the street dragging 
the economy to a virtual standstill. Local 
press reports estimate that the strikes cost 
Bangladesh's economy USD250 million per 
day.  A 2005 United Nations Development 
Programme report found that during the 
1990s, strikes were siphoning off 3-4 percent 
of the country's annual GDP.

Democracy unwittingly encourages 
exaggerated criticisms, and often ad homiem 
attacks on the leader by the opposition. 
The USA, considered a model example of a 
democracy, is fraught by vitriolic attacks by the 
Republican Party on President Barack Obama 
and the Democratic Party, in a desperate bid 
to convince the electorate of the weakness of 
his premiership thereby, hopefully, increasing 
their own support base.  This can stifle 
the implementation of necessary policies. 
Bangladesh is no different. The political theatre 
played out in parliament and in speeches 
encourages fighting for political superiority 
for politics sake. One bone of contention 
between the two parties is the rightful heir of 
the country’s legacy. 

Sheikh Hasina boasts of her father’s role 
in securing independence; Khaleda Zia 
highlights her husband’s military leadership 
in fighting the war to secure independence 

(including pointing out that Zia Rahman 
announced victory in the war, and not Mujibur 
Rahman). Both attempt to denigrate the 
other’s political usher. In what can only be 
described as a vindictive move, Sheikh Hasina 
decreed that the name of the Bangladesh’s 
national airport should be changed from Zia 
Rahman International Airport to Shah Jalal 
International Airport, a somewhat strange and 
inexpedient undertaking.

Reverential posturing to their political 
antecedents binds the Bangladeshi people 
to the past. Two prominent camps have been 
created representing the respective parties 
and the correspondent dynasties. It is difficult 
to disassociate the respective leaders with 
their forbears, and far too often the parties 
encourage and advocate the association 
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to garner political legitimacy. In doing so, 
the Bangladeshi people cannot look at the 
past with neutrality. They have to choose 
sides. Neither can they escape it continuing 
unnecessary conflict that does not benefit the 
country, serving to only aggrandize tensions. 

Corruption to protect the corrupt
The creation of the two camps has created 
cronyism, inefficient usage of revenue, 
growing disparity between the poor and rich, 
wasteful expenditure, and violence.  Blind 
support of one’s party ignores transgressions 
conducted under the party umbrella, even 
encouraging it. It has led to embezzlement 
of funds, bribery, extra-judicial killings, and 
even riots. The recent Savar Tragedy, in which 
a garments factory collapsed killing 1127 
workers, is a case in point. According to the 
New York Times, Sohel Rana, the owner of the 
building, gained his position as owner due 
to political support. As a member of Awami 
League, he had organised strikes on behalf of 
the party during BNP leadership. To build the 
factory, Sohel Rana appropriated the property 
by force. His political allies gave him a 
construction permit, and a second permit later 
to add upper floors that may have destabilized 
the building. His political clout ensured that 

he was beyond scrutiny for any transgressions 
including drug dealing. The day before the 
collapse, cracks in the wall were reported yet 
workers were still compelled to go into the 
factory for work. 

Rana is now despised in the country, but 
many feel that with his political connections 
he will escape punishment. This is hardly a 
new phenomenon. Countless stories abound 
of individuals escaping incarceration due to 
political connections, both during the Awami 
League and BNP rule. The Savar Tragedy 
reveals the obviation of the rule of law, but 
more worryingly, highlights a callous disregard 
for the lives of millions working to uplift 
themselves from poverty and contributing to 
the economic improvement of the country. 
The garments industry is estimated to be USD 
18 billion and has provided employment to 
millions of impoverished Bengalis, especially 
women. Utilising these facts, many have 
praised the success of the garments industry. 
Yet, long hours, low wages and poor working 
conditions create an almost slave-like 
environment. Moreover, their lives are far 
too dependent on the whims of others, who 
when failing to provide humane conditions 
can still escape culpability. The government 

then holds responsibility for providing strong 
regulations and clamping down on cronyism. 
But experience suggests little will be done. 

Even with numerous examples of bad 
governance, the Bangladeshi people continue 
to accept and support the existence of the 
two parties. An alternative party with strong 
support and a political legacy has yet to 
transpire, and is unlikely to do so. The grip of 
the parties on the country’s consciousness 
is far too strong meaning that even with 
the repeated tragedies (a fire in factory in 
December 2012 killed over a 100 workers), 
repeated strikes, corruption and growing 
disparity of the rich and poor, political change 
is unlikely. The majority of Bengalis are locked 
in a turbulent battle to live: forcing political 
change requires effort but when thoughts 
of survival dominate, then even tragedies 
on the scale of Savar is quickly forgotten. It 
is far easier to gain support by tugging on a 
person’s heart strings through emphasis on a 
party’s historical legacy; people are far more 
likely to support one of the two parties rather 
than forcing change. There are other parties in 
Bangladesh, including the Jatiya Party led by 
former leader of Bangladesh, General Ershad; 
yet failing to gain any significant support 
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suggest that his experience is less important 
than the historicity of the leading parties. 

Religious conflict in the era of Al 
Qaeda
There is another party prominent within the 
political amphitheatre. Jamaat Islami, formed 
in 1941 by Maududi in British India, has much 
support in Bangladesh. The party gathers 
support from conservative Muslims but it is 
regarded with suspicion due to its role in the 
1971 war. The party opposed the breaking up 
of Pakistan in 1971, and members collaborated 
with the Pakistani army to kill nationalists 
and intellectuals. The acts of these members 
left a scar on the Bangladeshi national 
consciousness, and seeing their steady rise has 
been one of quiet dismay. Nevertheless, both 
leading parties have relied on their support at 
some point, including the Awami League. Yet 
as part of the Awami League’s manifesto in the 
2008 elections, members of the Jamaat Islami 
involved in the horrific crimes of 1971 were to 
be put on trial. In 2010, the grandiosely named 
International Criminal Tribunal was formed to 
prosecute these members. The tribunal was 
not recognised under international law, but 
the government maintained that the crimes 

The majority of Bengalis 
are locked in a turbulent 
battle to live: forcing political 
change requires effort but 
when thoughts of survival 
dominate, then even 
tragedies on the scale of 
Savar is quickly forgotten. 

perpetrated were against international law. 

In early 2013, sentence was passed on one 
of the members. This resulted in a surprising 
gathering of 100,000 Bangladeshis in Shabagh, 
who protested against the sentence. The 
protestors were not calling for lessening the 
sentence; rather they felt the jail sentence was 
too lenient. They wanted the individual to be 
executed. In what resulted by this show of 
revulsion was a growing antagonism between 
Islam and secularism culminating (thus far) 
in a reported (though disputed) massacre on 
May 5th of a number of Islamic activists. 

The conflict is producing heated responses 
in Bengali communities living in the West. 
Mosques have condemned the acts of 
the secularists in strong terms, while more 
secular leaning Bengalis are quick to point 
out Islamic militancy. This has compounded 
an already confused situation, and the 
growing antagonism could lead to both 
religious oppression and religious militancy. 
Ostensibly, the Awami League is supporting 
the secularists while the BNP support the 
conservative Muslims. This is simply a political 
gamble. In the year of election, both parties 
are looking to gather as much support as 
possible to win. But in doing so, there is a real 
fear it will unleash a religious conflict. This will 
cripple the country further, and possibly bring 
in unwanted foreign intrusion. In today’s world 
of transferrable jihad, guerrilla fighters and 
private militant investment into Bangladesh 
is not beyond the realms of possibility. 
Bangladesh has already had instances of 
religious terrorism including a bombing at 
a public function in 2004 that nearly killed 
the then opposition leader, Sheikh Hasina. 
Further antagonism could lead to a worsening 
situation. 

The future of the beginning
If one was to have gone to the capital city, 
Dhaka, in 1991, and returned 20 years later, the 

person would be confronted with paradoxical 
changes. Luxury apartments are sprouting up 
throughout the city indicating the growing 
wealth in the country; large shopping malls 
(including the largest shopping mall in South 
East Asia) are full of shops selling a range 
of goods, and shoppers from all economic 
classes. Conurbations are being linked by new 
roads and flyovers; the gastronomic industry 
is flourishing with famous western restaurants 
such as Pizza Hut setting up to meet the 
needs of a growing highly educated and 
skilled population. Yet the city is congested: 
Population density in the city is the highest in 
the world according to Demographia. There 
are approximately 115,000 people per square 
mile. Traffic is notoriously slow moving: a 10 
minute journey taken in 1991 could take up 
to 2 hours today. The Ministry of Environment 
and Forests believe that vehicles in Dhaka 
move 14kmph on average. Average speed 
could come down to as low as 4kmph by 
2025. Slower moving vehicles mean higher air 
pollution, and the dense fog of pollution is a 
regular sight.  Poverty on the streets remains 
with shanty towns growing to reflect the 
growing migration into the city. All these are 
visually evident, and one cannot help but feel 
that the confused state of Dhaka’s physical 
infrastructure reflects the confused state of the 
country’s governance. 

It is upon the shoulders of the government 
that the progress of the country is dependent 
upon. But the umbilical cord of the country 
has yet to be cut off from the events of 1971 
and each government in power has returned 
to the war time and time again to justify their 
actions. Repercussions of the war still linger 
creating obdurate party allegiances which 
has led to bickering on legacy, cronyism and 
co-opting populist tendencies that lead to 
conflict. The unification that the 1971 war 
proffered has been forgotten. 

There is much economic potential for 
Bangladesh. Its people are resolute and 
enterprising. However, failing to sort out 
internal problems will ensure this potential 
is destroyed. The economy is growing but 
the turmoil will affect its growth. To ensure 
that this does not happen, the government 
needs to cut off the umbilical cord to the 
liberation war. It is the heart of the national 
consciousness but it shouldn’t be the 
shackles which dominate governance. The 
war called for independence, unity and self 
determination of its people. Instead it has 
become a weight that is holding the country 
back. 1971 may be the country’s beginning, 
but it is not the country’s future.
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What is your educational and professional back ground? 
I have twenty years of experience in business management, 12 of which 
have been in education and training, holding senior management 
positions in universities as well as being a consultant. My expertise 
has developed over the past decade become invaluable as part of, 
and whilst leading, teams focussed on design and development of 
commercially driven, high quality professional training programmes for 
all levels. 

I am passionate and committed to quality assurance and accreditation 
of human capital learning initiatives on national and international levels. 
Prior to assuming my current position, I was the Chief Accreditation 
Officer and Senior Director at Asian Institute of Finance where I 
was responsible for the development of the Learning Programme 
Assessment and Accreditation Framework and Learning Programme 
Criteria for the financial services industry.  I am also sitting on an expert 
panel for finance and accounting standards under the Malaysian 
Qualifications Agency (MQA), an agency of the Malaysian Higher 
Education Ministry. I am a certified trainer and HR professional, having 
undergone the Certified Training Professional programme under the 
Chartered Institute of Personnel and Development (CIPD), UK and 
Institute of Personnel Management respectively. 

Tell us more about FAA, its aims and objectives. 
Finance Accreditation Agency (FAA) is an international and independent 
quality assurance and accreditation body supported by Bank Negara 
Malaysia (BNM) and Securities Commission Malaysia (SC). FAA is 

responsible for quality assurance and quality promotion of learning 
initiatives within the financial services industry (FSI), including learning 
programmes, institutional and individual accreditation, recognition of 
prior learning and promotion of future learning practices in the FSI. 
Through these initiatives, FAA aims to contribute towards promoting the 
highest standards in the development of talent for the FSI.

Why do you think there is a need for an institution like FAA, 
and what type of institutions would require your services? 

The establishment of FAA complements the Financial Sector Blueprint 
2011-2020 of BNM and the SC Capital Market Master Plan 2 with clear 
emphasis in enhancing the competencies of the existing workforce in 
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the FSI. FAA ascertains that quality is met in the design, development 
and delivery of learning programmes through accreditation based 
on our Accreditation Framework and the corresponding Learning 
Programme Criteria. The Accreditation Framework is developed based 
on international good practices, that is, after extensive research and 
study of adult learning and higher education models adopted by 
different countries such as Australia, Hong Kong SAR, Singapore, United 
Kingdom and a number of institutions such as the Asia Pacific Quality 
Network (APQN) in which FAA is a member and the International 
Network for Quality Assurance Agencies in Higher Education (INQAAHE).  

All training providers involved in offering learning programmes, ranging 
from one-off to certification programmes to the FSI employees, are 
covered in the scope of accreditation by FAA. 

How closely do you work with Bank Negara and Securities 
Commission? Is there an interactive relationship between 
FAA and these organisations, or is FAA independent of their 
influence? 

FAA is established with the support of BNM and SC in carrying out its 
mandates. There are frequent communications between FAA, BNM 
and SC in terms of understanding their concerns for the human capital 
development in the FSI. However, FAA remains independent in its 
accreditation processes and decisions. 

Why do you think institutions like to be accredited? 

A training provider with accredited learning programmes assure the 
best practices of a quality learning programme, including a proper 
structure in design, development and delivery. The input provided by 
the accreditation panel members, who are subject matter experts and 
industry practitioners, allow the training providers to determine the 
competencies and learning needs of the FSI. An accredited learning 
programme also enhances the marketability and elevates the standing 
of the training providers making them both locally and globally 
recognised. FAA has a mandate to seek international recognition for its 

accredited learning programmes and this is one important component 
of the Finance Qualification Structure (FQS) which FAA is currently 
developing. The FQS will map all the qualifications and level them 
accordingly based on the learning outcomes derived from the Learning 
Programme Content Standards (LPCS) which has also been developed 
by FAA.

What Accreditation programmes do you offer? What do these 
programmes consist of?  

At present, FAA is accrediting learning programmes offered by registered 
training providers to FSI employees based on a well-established 
framework and criteria. The learning programmes cover various sectors 
such as Islamic Finance, Insurance and Takaful, Conventional Banking, 
Capital Markets and Corporate Programmes. FAA is currently developing 
the criteria for institutional and individual accreditation.  

What services do you offer Islamic financial institutions? 

FAA supports human talent development in Islamic financial institutions 
by accrediting learning programmes in the relevant areas offered by 
training providers, locally and internationally, such as the Islamic Banking 
and Finance Institute Malaysia (IBFIM). FAA has also been working 
closely with the Association of Sariah Advisors in Islamic Finance (ASAS) 
and the Association of Chartered Islamic Finance Professionals (ACIFP) 
in ensuring that the standards for Shari’a advisors and professional 
memberships in Islamic finance are of high quality. 

Human resource development has been flagged as a crucial 
challenge to overcome in order to develop the Islamic finance 
industry? What are the problems in developing human 
resources in Islamic finance, and what more needs to be done? 

There are a number of challenges facing human resource development 
in Islamic finance. These include the lack of interaction between 
academia and industry to develop a holistic curriculum in Islamic 
finance which has resulted in mismatch between the graduates 
produced and industry requirements; the absence of global standards 
governing professional education and training, and scarcity of talent 
in Islamic finance leading to less creative and innovative products and 
services offered to the market.

FAA intends to bridge these gaps through the development of Learning 
Programme Content Standards for the various sectors under Islamic 
finance to ensure that all the accredited learning programmes are 
relevant to industry requirements. The Finance Qualification Structure 
(FQS) which incorporates mapping of different qualifications in Islamic 
finance as well as a structure for recognition of prior learning so that 
talented individuals can practice across jurisdictions through the use of 
one global set of standards. 

You are part of the finance and accounting standards 
committee within the Malaysian Qualifications Agency 
(MQA). Explain to us the purpose of MQA, your role, and its 
relationship to Islamic finance? 

My role in the committee is to provide input from the standpoint of the 
industry, which is very much related to the purpose of existence of FAA. 
MQA is the de facto accrediting body for all academic programmes in 
Malaysia. MQA consults academic and industry experts in formulating 
standards for academic programmes, which include the discipline of 
finance and accounting to ensure that graduates are exposed to both 
theoretical and practical aspects of the respective programme that they 
enrolled and successfully completed. FAA works closely with MQA as 
both share the same objectives for producing quality assuring learning 
programmes. As a matter of fact, the Chief Executive Officer of MQA sits 
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on the Board of Directors of FAA.

MQA has developed programme standards for muamalat and Islamic 
finance for related academic programmes. There are also separate 
programme standards for law and Shari’a. FAA will complement the 
standards by providing input from the industry through our Learning 
Programme Criteria and industry-led principles, thus enriching the 
learning process of students.

Do you perceive Islamic accreditation standards to be 
significantly different to international accreditation standards? 
In your opinion, do Islamic accreditation standards need to 
develop more? If so, what institutions are doing positive work 
in this field? 

There is no similar setup that deals comprehensively with accreditation 
standards for industry-based learning programmes in Islamic finance, 
although it is acknowledged that MQA has developed one for related 
academic programmes. However, the standards do not, and should 
not, differ across economies and jurisdictions as they are derived 
from Shari’a. What differs is the interpretations of Shari’a and therefore 
practices. At FAA, we exercise flexibility in this regards as we respect 
the unique and specific regulations of different countries. To us, a 
learning programme is accredited as long as the training provider shows 
evidence that the learning programmes lead to the development of 
competencies needed in the respective marketplace.  

Is FAA targeting only Malaysia or is the aim to reach out to 
financial institutions globally? If so, how do you aim to achieve 
it? 

FAA must be able to capture the global players as well to make practices 
of quality learning sustainable. The first key thing that FAA needs to do is 
to collaborate with local, regional and international professional bodies 
to promote the highest standards of professional learning in the FSI. 

Would you be collaborating with international Islamic financial 
organisations (like Islamic Research and Training Institute 
(IRTI)) to spread your programmes for the Islamic financial 
industry? 

Yes. As highlighted, FAA is keen to form partnerships with renowned 
institutions such as  IRTI to bring together our respective strengths in 
different fields, and backgrounds, in enhancing the learning of Islamic 
finance programmes globally. One of our strategic initiatives is to 
provide collaborations and affiliations for mutual and global recognition 
in quality learning. 

What challenges do you face in achieving your goals? Does 
the Islamic financial industry offer new challenges? 

Diversity of regulatory framework and operations across borders 
requires careful study and review before a common understanding 
can be achieved for best practices. Particularly in the Islamic financial 
industry, Malaysia already has the advantage of having the best 
regulated structure that has become the reference for the rest of the 
world.

You have recently visited UK and visited a number of 
institutions; can you please share what your achievements 
were? 

FAA had a successful visit to few established institutions during our 
recent visit to London which was in conjunction with the 12th Annual 
Islamic Finance Summit 2013. The visit to the Chartered Institute of 
Securities and Investment (CISI) for example has led to the recognition 
of FAA as an accreditation body, as CISI will be submitting their training 

programmes to our agency for accreditation purposes. More institutions 
will also be expected to do the same in due course as a result our 
meeting engagements in UK recently.  

Compare your role at FAA with AIF as Head of Accreditation. 
How did the roles differ? 

In AIF, accreditation, although core, was only one of the functional 
areas. FAA is solely focussed on quality assurance & accreditation for the 
Affiliated Institutes such as Institut Bank-Bank Malaysia (IBBM), Islamic 
Banking & Finance Institute Malaysia (IBFIM), Malaysian Insurance 
Institute (MII), and Securities Industry Development Corporation (SIDC). 
At FAA however, I am able to widen the scope of the accreditation 
exercise to broader sectors and to different geographies.  

Tell us about a typical working day of Dr Amat Taap Manshor. 

As a CEO in a dynamic environment, I am always at the mercy of my 
diary, the businesses and the stakeholders. I help design the strategic 
direction of the agency with my team, work on business development 
with existing clients, establish new partners, and keep the team spirit 
alive and focused on their work on any given day, and still get in a 
minimum amount of time for exercise, family and personal tasks. 

Your work in training and education has meant working with 
people of different attitudes and capacities? As an educator, 
what do you believe is the greatest challenge in educating 
and inspiring trainees?  

Educators and trainers face significant challenges when it comes 
to educating or training working adults. Understanding their 
competencies, capacities and needs are critical for trainers to develop 
effective and relevant programmes. Scheduling training is also a difficult 
challenge for a trainer. Many managers are reluctant to let employees 
take time away from their duties for training. In this instance, scheduling 
short training sessions rather than all-day or long timing sessions is 
a better option.  Industrially, apart from the commitment to deliver 
quality training, the rapid changes in technology, corporate initiatives 
and programmes make learning more challenging as in an increasingly 
complex and value-driven world, change is constant and often 
contentious. This could be viewed positively by using learning methods 
such as social media and eLearning. Trainers need to address these 
challenges to provide innovative and practical training in making the 
learning process more interesting, effective and relevant. 

What is your opinion of the Islamic finance industry in 
Malaysia? 

The Malaysian Islamic finance industry has enjoyed remarkable growth 
over the last 30 years due to the strong support provided by the 
Government. Malaysia is now recognised as one of the largest Islamic 
finance hubs in the world. As a matter of fact, Malaysia is acknowledged 
as one of the few countries that have an Islamic finance system running 
alongside the conventional system. I strongly believe that the Islamic 
finance industry in Malaysia will continue to flourish with leading edge 
products and services, provided that there is a strong pool of human 
capital with appropriate competencies that could lead us forward. FAA 
is proud to be part of this dynamic environment and I trust that FAA’s 
strategic roles will contribute further to the competiveness of Malaysia’s 
financial landscape.



• Ensure high quality assurance and accreditation practices in accordance with global standards and practices.

• Provide collaborations and affiliations for mutual and global recognition in quality learning.

• Promote and maintain the quality of human capital in the FSI.

• Leverage on the expertise and experience of industry practitioners from global leading financial institutions to 
provide assessment, review and recommendations towards enhancing the quality of training and learning 
programmes.

The key functions of FAA are to:
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Many Islamic bankers tend to believe that 
Muslims are using Islamic financial services 
because such services are offered to them; 
otherwise (according to them) customers are 

indifferent between Islamic and conventional products. This 
thinking may be partially true. It is certainly the case where 
Islamic banking is either non-existent or insignificant in 
magnitude and proportion. Once, Islamic banking grows to 
a meaningful size (about 10% of the overall banking sector), 
Muslims choose Islamic banking, even if it happens to be 
slightly more expensive. Malaysia has by far come out of 
the nascent phase of Islamic banking, with Islamic banking 
representing over 20% of the banking industry. Hence, 
Muslims in the country demand Islamic banking because 
it is Islamic first and not just because it is banking that 
happens to be Shari’a compliant. 

Shari’a authenticity is central to Islamic banking. If the 
customers are convinced of the Shari’a authenticity 
of the products offered by Islamic banks, they are not 
much bothered about what rate of return they get on 
their investment accounts. The notion of commercial 
displacement risk (the risk that Muslim depositors will 
withdraw their funds if Islamic investment accounts offer 
a return lower than the market rate of return) is a fiction 
created by conventional bankers managing Islamic banks. 
This thinking is popularised by conventionally trained, and 
inclined, Islamic bankers (and their bosses sitting on the 
conventional side of the fence if the Islamic bank happens to 
be part of a conventional banking group) to ensure that they 
do not share profit with the holders of Islamic investment 
accounts. They are interested in cheaper funds of Islamic 
customers and do not like sharing profits with them because 
of the so-called “cost of capital” considerations. When a 
regulator (like Bank Negara Malaysia) starts emphasising 
offering restricted investment accounts, the conventional 
mindset comes into action and the managers of Islamic 
banks start offering fixed-return accounts based on 
commodity murabaha or wakala. There is a need to read the 
unfolding story in most of the Islamic banks in the country, 
which are gradually replacing their unrestricted Islamic 

investment accounts with accounts based on commodity 
murabaha or wakala.

While there is no denial of the fact that Bank Negara 
Malaysia is trying its best to improve Shari’a authenticity in 
the country, it does not need a foreigner like me to tell the 
regulator that many Islamic bankers are adamant that the 
upholding status quo is the best way to move forward. 

There is a need to improve perceptions of Shari’a 
authenticity of Malaysian Islamic banking and finance in 
the international markets. The new guidelines on the use 
of bai’ ‘ina are an excellent step in the right direction. In my 
opinion, no one in the entire world will have problems with 
bai’ ‘ina if it is practiced the way it has been prescribed in the 
new guidelines. With malpractices in bai’ ‘ina being rooted 
out of Islamic banking and finance and reconsideration 
of the issue of bai’ dayn, the Malaysian model of Islamic 
banking and finance will serve as an ideal blueprint for 
many other countries that are embarking upon the task 
of developing Islamic banking and finance. The new 
markets in Africa, Turkey and Central Asia are all looking 
for a cost-effective way of developing Islamic banking and 
finance in their respective countries. Malaysia must grab 
this opportunity by presenting to the whole world a model 
of Islamic banking and finance they have developed over a 
period of three decades. Malaysian investment into Islamic 
banking and finance (with the establishment of INCEIF, 
ISRA, IFSB and IILMC) must start bringing financial benefits 
now. The government should devise a policy framework 
for exporting Islamic financial advisory and capacity 
building services to countries in the Organisation of Islamic 
Conference (OIC). It may not be a bad idea at all if Malaysia 
takes a lead role in setting up and hosting what may be 
called International Islamic Development Bank (IIDB). The 
Jeddah-based Islamic Development Bank (IsDB) has been 
playing a lead role in the OIC bloc, and now it is time for 
Kuala Lumpur to play the role of a global leader in Islamic 
banking and finance. As Malaysia has done it domestically, it 
can certainly do it globally.

Professor Humayon Dar
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Islamic Banking or 
Banking for Muslims?

Pause for Thought



incoming calls in over 100 countries 
and international calls from just four 
pence a minute.”
Toggle mobile customers can also 
register for up to nine local numbers 
which work simultaneously in the 
same SIM card. The local numbers 
enable travellers to make both 
regional and international calls at 
the most competitive rates.
“When you’re flying to Germany for 
a business meeting, the last thing 
you want to have on your mind is 
whether or not you can afford to take 
the call from your office back in the 
UK or how much it will cost to call 
your business contacts in Germany. 
The local number removes this worry 
as calls from the UK can be received 
for free plus calls within Germany 
are charged at a local rate of just 
15 pence per minute. Your German 
business contacts will also welcome 
the local number as it means less 
cost to them,” said Mr Kangle.

Customers can register for a local 
number in all of the countries in 
the toggle mobile network including 
France, Germany, Spain, Australia, 
Switzerland, Netherlands, Poland, 
Denmark, Norway and Sweden with 
USA, Canada, Ireland, Portugal and 
Italy coming soon.

Internet and email users can benefit 
from the low international data 
roaming charges from just 15 pence 
per MB. This compares favourably 

BUSINESS
TRAVELLERS 

CATCH ON
TO NEW

COST SAVVY 
ROAMING
SERVICE

to all of its mainstream competitors 
such as O2 from £3 per MB within 
the EU and £6 per MB outside the 
EU; Vodafone from £1 per MB for the 
first 5MB within the EU and £3 for 
each MB up to 5MB outside the EU; 
and Orange from £3 per MB within 
the EU and £8 per MB outside the 
EU.
“Before launching toggle mobile, 
we anticipated a few people being 
put off by the perceived hassle 
of changing their mobile provider 
but we have been proved wrong. 
A lot of our customers are keen to 
use their new SIM card alongside 
their existing contracts until it can 
be terminated and others already 
know it is not as complicated as it 
first appears to keep their existing 
number,” said
Mr Kangle.

Customers wanting to keep their 
current UK mobile number simply 
need to contact their provider and 
request the PAC code which can 
then be given to toggle mobile who 
will do the work for you.

Calls to customer services are free 
from a toggle mobile and customers 
can top up their mobile phone by 
going online to www.togglemobile.
com.
Earlier this year toggle mobile, 
welcomed the European Parliament 
vote to reduce mobile phone data 
roaming charges from July 2012 by 

W
ith the number of 
overseas business 
visits on the rise, 
more travellers are 

becoming technology-savvy and are 
taking advantage of the reduced call 
costs on offer.

Since the launch of its new 
international SIM card at the 
beginning of 2012, toggle mobile 
has seen an increasing number 
of business and leisure travellers 
switch their network to save up to 
90% on their roaming costs. A total 
of 6.8 million international business 
trips were made by UK residents 
at the beginning of 2012 – a rise of 
three per cent from 2011, according 
to the Office for National Statistics.

The Chief Executive of Lycamobile, 
the innovative company behind the 
new travel SIM card, believes some 
businessmen and women are still 
being hit unnecessarily by large 
phone bills on their return to the UK.

“As an international company, I 
travel overseas all the time and I 
unfortunately know too well how 
expensive using your mobile phone 
abroad can be. This is why we 
developed toggle mobile in the first 
place,” said Chief Executive Milind 
Kangle.

“There are a lot of benefits that 
business travellers can take 
advantage of including free 

imposing strict price caps. However, 
with the major changes not being 
implemented until 2014, some 
phone users will not see the full 
benefit for some time.
“High mobile data roaming charges is 
something travellers have accepted 
for far too long. Consumers are 
charged exorbitant prices for using 
their mobile phone abroad and we 
are delighted that the EU has finally 
agreed to go even further than its 
previous regulatory efforts to protect 
mobile users,” said Chris Liveing, 
Group Marketing Director for toggle 
mobile.
“We encourage consumers to be 
savvy, think about how they will 
tackle the issue in advance of their 
travels and check the small print. 
Our research prior to launching 
toggle mobile was not all deals 
are what they are cracked up to 
be, something we have looked to 
address by simplifying our tariff 
across our network so one rate 
applies to all and providing the best 
value for customers.”

For further information on toggle 
mobile visit
www.togglemobile.com.

advertorial advertorial
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increasing 
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travellers 
switch to its 
network to 
save up to
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on their 
roaming 
costs
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An ISFIRE REPORT

2013
T he Sultanate of Oman witnessed 

another milestone event in the history 
of Islamic banking and finance in 

the country with the hosting of the second 
Oman Islamic Economic Forum (OIEF) held 
at Al Bustan Palace on May 1-2, 2013. The 
two day conference celebrates the recent 
Royal decree announced in December 2012 
which allowed Islamic banks to start their 
operations. Bank Nizwa and Al Izz Islamic 
Bank, the two fully fledged Islamic banks have 
already completed their Initial Public Offerings 
(IPO’s).  Bank Nizwa and a number of Islamic 
windows have already started their Islamic 
banking operations. Suleiman bin Hamad Al 
Harthy, GM of Islamic Banking at Bank Muscat 
Meethaq, and one of the speakers, ventured 
that the OIEF is very important for the Islamic 
banking industry, which is still in its early 
stages. This requires us to keep pace with the 
development in this sector in the world.

 The Forum was opened by His Excellency 
Dr. Yahya Bin Mahfoud Al-Mantri, Chairman 
of the State Council. His Royal Highness Raja 
Dr. Nazrin Shah, Crown Prince of State of 
Perak and Financial Ambassador of Malaysian 
International Islamic Finance Centre (MIFC), 
was a special guest and delivered a keynote 
speech. He informed the audience that 2013 
was the 30th year  of official diplomatic 
relations between Oman and Malaysia. 
Bilateral relations between the two countries 
have benefited both countries in key areas 
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including education, culture, business and 
trade. Trade between Malaysia and Oman 
reached USD750 million in 2011, a substantial 
increase from USD265 million in 2010. 
HRH highlighted the potential of Oman 
and Malaysia continuing their successful 
partnership and mutually benefiting from 
their collective resources. Accordingly, 
such relationships are beneficial for global 
development and product innovation, and 
will help address wider global issues facing 
the Islamic banking and finance industry. He 
suggested a potential area of collaboration 
can be the development of human capital. 
This is because the strong growth of the 
Islamic banking and finance industry has put 
pressure on the availability of suitably qualified 
professionals, especially those who are both 
conventionally and Islamically trained, and 
understand the Shari’a implications of financial 
transactions. He mentioned that the approach 
and commitment of the government of Oman 
towards developing a vibrant Islamic finance 
industry is very similar to the experience of 
Malaysia when the Islamic Banking Act was 
passed in 1983, followed by the opening of 
the first fully fledged Islamic bank, Bank Islam. 
Focusing on the Malaysian Islamic finance 
sector, HRH Raja Nazrin Shah noted that 
Malaysia has taken an approach that places 
Islamic finance at par with its conventional 
counterpart. In the areas of regulation and 
supervision, the overall philosophy is to ensure 

investors and consumers of Islamic financial 
products and services enjoy the same level of 
protection, clarity, consistency, governance 
and other best practices.

 The financial market regulators of both 
countries enjoy a cordial relationship and in 
September 2011 a senior delegation from 
the Capital Markets Authority of Oman 
visited Malaysia and met representatives 
of the Securities Commission and other 
important stake holders to discuss issues 
relating to regulatory developments. Oman 
and Malaysia can work together to develop 
human resources for the Islamic banking and 
finance industry. In this regard, Malaysia has 
established a number of institutions with 
the primary aim of training Islamic finance 
professionals. These are the International 
Centre for Education in Islamic Finance 
(INCEIF), the Islamic Banking and Finance 
Institute Malaysia (IBFIM) and the Securities 
Industry Development Corporation (SIDC). 
HRH stated that leveraging on these 
institutions, Oman and Malaysia can embark 
on joint initiatives to develop a pool of 
professionals to drive innovation and growth 
of the Islamic finance industry. Lastly, HRH 
expressed confidence and optimism about  
the growth of Islamic banking in the country. 
The Executive President of Central Bank of 
Oman, Hamood Sangour Al Zadjali concurred 
pointing out that the local market is expecting 
the Islamic banks to stimulate the country’s 
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past few decades, Shari’a principles have been 
re-examined and reapplied in the context of 
the contemporary Islamic finance industry 
which has experienced a phenomenal growth 
as a result. 

The annual Global Islamic Finance Report 
(GIFR) 2013, which is now in its fourth year of 
publication, was launched at the occasion. 
HRH Raja Dr Nazrin Shah, who wrote the 
foreword for the 2013 issue of the report, 
was formally presented with the Report. 
The Report was presented by H.E. Shahid 
Malik, Former UK Minister for International 
Development and Chairman of the 
International Advisory board of GIFR. Professor 
Humayon Dar, Chairman Edbiz Corporation, 
explained the aims and objectives of the 
report and how it is benefitting the wider 
Islamic banking and finance industry globally. 
“GIFR is for the industry, by the industry, to 
the industry. In the last four years the report 
has been resoundingly successful: it is the 

economy as well as providing financial 
support to the SME sector in Oman.

HRH Raja Dr, Nazrin Shah also informed the 
audience of developments in the Islamic 
capital markets in Malaysia. He began with a 
brief history highlighting the first Malaysian 
corporate sukuk in 1990 by a Malaysian 
subsidiary of Shell Group, the launch of 
the first Shari’a compliant unit trust fund in 
1993 and the introduction of a screening 
methodology of Shari’a compliant stocks 
in 1997. In giving an overall progress report 
of the industry in Malaysia HRH Raja Nazrin 
Shah stated Malaysian Islamic banking assets 
in the country reached USD164.9 billion in 
December 2012 with an average growth of 18-
20 percent annually. Dr. Nazrin Shah believes 
that the Islamic banking and finance industry 
will reach USD1.8 trillion by 2016, which will 
parallel the acceleration of Islamic capital 
markets activities including cross border 
activities.  Malaysia’s commitment towards 
global Islamic finance is reflected in part 
through the implementation of the Malaysia 
International Islamic Financial Centre which 
aims to position Malaysia as an international 
hub for Islamic finance activities.  

Khalid Hilal Alyahmadi, Founder OIEF, in his 
opening speech highlighted the need of an 
alternative financial system. “As the global 
economy continues to struggle amid one 
of the worst financial crises in recent history, 
the call for an alternative way of conducting 
financial activity has progressively become 
louder. In an interconnected world, the 
financial markets have somewhat become 
an international casino for the elite, where 
millions are made and lost in a zero sum game, 
paying less attention to the disastrous effects 
these speculative activities have on society”.   
He proposed a return to the ethical principles 
of the Glorious Quran and Sunnah which have 
much to offer to form a just society. Over the 

disturbances in the last 5 to 7 years, Islamic 
banking and finance has shown resilience 
and has managed to come out of the current 
financial crisis even stronger and more 
significant. New markets are being explored 
and developed to ensure that Islamic banking 
and finance is not just a GCC and Malaysian 
phenomenon. The financial institutions from 
the Gulf have played a pioneering role in 
acquiring financial institutions in Egypt, Jordan 
and Sudan to convert them into Islamic banks, 
which is helping Islamic banks and financial 
institutions to develop themselves into global 
financial players. Investors from the GCC have 
set up Islamic banks and financial institutions 
in European countries, notably UK, and other 
continents of Africa and Asia. Consequently, 
we have now Gulf-owned Islamic banks in UK, 
Bosnia Herzegovina, Singapore and Kenya and 
many other countries around the world”. 

H.E. Shahid Malik also delivered a keynote 
speech at the forum where he highlighted the 

only report on Islamic banking and finance 
industry which looks at the industry from a 
global perspective. GIFR already has the crown 
of being the best research and development 
publication in Islamic finance, according to 
the World Donor’s Forum 2012. H.E. Dr Yayya 
Bin Mafodh Al Manthri, Chairman of the State 
Council was also presented with a copy of the 
report. 

Professor Dar further mentioned “The Global 
Islamic Finance Report 2013 estimates the 
size of the global Islamic financial services 
industry in excess of USD1.6 trillion, with an 
average annual growth rate of 18% observed 
worldwide. While conventional banking 
and finance has been halted by the market 



role of UK in international development and 
internationalising Islamic banking and finance. 
He explicated the achievements of the UK 
government in introducing Islamic finance 
by amending regulations and encouraging 
investment. 

Dr Khalid Al-Fakih, General Secretary 
Accounting and Auditing Organization 
for Islamic Financial Institutions (AAOIFI), 
presented on “Governance Issues in Islamic 
Finance” in which he highlighted the need for 
effective internal controls in an organization. 
AAOIFI have until now issued 88 standards 
of which 48 are Shari’a standards, 26 are 
accounting standards, 5 auditing standards, 
2 governance standards and 2 code of ethics 
standards. 

Daud Vicary Abdullah, CEO and President of 
INCEIF presented on “The Future of Islamic 
Finance” where he highlighted the growth of 
Islamic banking and finance industry globally 
and the challenges the industry faces.  “As 
Islamic finance develops stakeholders need 
to understand the current financial landscape 
and what is necessary for the present day 
Islamic financial services industry.” Highlighting 
the challenges of this niche industry, Mr Vicary 
stated that the cost of developing Shari’a 
compliant instruments is high,  monetary 
policies are tilted in favour of conventional 
banking and finance system, and there is 
a lack of Shari’a compliant instruments in 
risk and liquidity management. He argued 
for a return to equity based financing and 
risk sharing, building Islamic microfinance, 
and lobbying for legal and monetary policy 
changes . “It is expedient to develop policies 

that are beneficial for players in Islamic 
finance to compete on level playing field 
and move away from debt based system 
to more equity based,” he stressed. The 
need for talent development, building high 
quality educational systems and professional 
standards were also highlighted.

Professor Volker Nienhaus, an adjunct 
professor at INCEIF and visiting professor at 
Henley Business School presented on the 
“Islamic Finance Regulation: Response to Basel 
III” where he highlighted the new features 
introduced by Basel III and its impact  on 
Islamic banks.

Another important presentation was by 
Khalid Yousaf, Director Islamic Advisory at 
KPMG, on the interplay between equity and 
debt in liquidity management, with a focus 
was on Oman and the options available for 

liquidity management for Islamic banks. Khalid 
Yousaf highlighted the intraday credit facility 
extended by Central Bank of Oman (CBO) to 
Real Time Gross Settlement (RTGS) members 
for a period less than one day. Members may 
use the facility by pledging securities in their 
collateral account. There is no cost involved in 
the transaction apart from small administrative 
charges. Standing facility is also available for 
institutions. There is no limit to the funding 
amount as long as there is underlying 
collateral. He further stated the challenges 
and implications of deposit instruments 
and securities instrument. Different options 
available for Islamic banks were highlighted 
including, wadiah yad dhaman (custody 
with guarantee), commodity murabaha 
programmes, sukuk al ijara, sukuk al murabaha, 
sell and buy back agreements, intraday credit 
facility. Other options with global liquidity 
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trading houses and exchanges were also 
discussed. 

Dr Amat Taap Manshor, CEO of Finance 
Accreditation Agency (FAA) - an independent 
and international quality assurance and 
accreditation body supported by Bank Negara 
Malaysia and Securities Commission Malaysia 
- also emphasised talent development in 
Islamic finance and raising standards of 
training and education programmes. FAA aims 
to address the following concerns: Insufficient 
supply of high quality talent in Islamic finance, 
lack of benchmarked standards for Islamic 
finance education and training, unavailability 
of an international accreditation body for 
Islamic finance and absence of an Islamic 
finance qualification structure. 

Muhammad Nadeem Aslam, Head of Islamic 
Finance at Meethaq spoke on the potential of 
sukuk market in Oman and highlighted  global 
developments in the sukuk industry and how 
Oman can benefit from it. 

In addition there were a number of other 
panel discussions on critical issues facing 
Islamic banking and finance industry including 
on Islamic capital markers, structuring Islamic 
financial products, and venture capital and 
SMEs. Other panel discussions were on Shari’a 
issues in Islamic finance, takaful prospects 
in GCC, the role of zakat, waqf and charity 
in building an alternative Islamic economic 
system, leveraging the power of Islamic 
finance in reducing poverty and the interplay 
between education, technology and moral 
behaviour, where a number of important 
issues and developments were discussed. 
In total there were more than 30 speakers 
including, leading practitioners, bankers, 
academicians, economists, takaful providers, 
lawyers, advisors and Shari’a scholars. 
Attendees included senior government 
representatives from Oman and wider GCC, 
practitioners, bankers, students and others. 

A number of collaborations were officially 
formalised during the course of the two-
day event. One of these included, Amjaad 
Developments signing a deal with Meethaq 
Islamic Banking Group where Amjaad Group 
will design and construct all the Islamic 
banking branches for Meethaq.

OMAN



What kind of education did you have when you 
were growing up?

I received a MBA from Leicester University and attended the 
Advanced Management Programme at Harvard Business 
School.  

Who are your mentors?

I have two main mentors really: one is Mr John Wright, who 
used to be the CEO of Oman International Bank; and the other 
is Mr Yahya Al Jabri, who now heads the Duqum Authority. 

How physically fit are you?

Reasonably fit. I used to play squash; now I jog and do brisk 
walking. 

Ambition or talent: which matters more to success?

I think the most important factor that affects success is people 
and systems, with people ranking slightly higher. Throughout 
my career, I have been blessed with the ability to recognise 
the talents that people have and their possible contribution.  If 
you have the talent and take appropriate actions then this will 
result in success. 

What is the future of the Islamic financial services 
industry in Oman?

The potential for Islamic finance in Oman to grow is significant; 
however the players have to clearly understand that just 
because they are Islamic, business will not flock to them. 
Islamic banks have to chase business just as would be done 
with any other commercial business looking to grow.

How committed are you to Islamic banking and 
finance?

Very committed. I hope I will be able to make a difference, not 
just in Islamic banking but also in the Islamic finance industry 
as a whole. Specifically, I want to contribute to developing 
Islamic funds such as zakat , waqf and hajj funds, and help 
increase their performance.

In what place are you happiest?

At home with my family, and specifically my son, Sam. I can’t 
wait to be at home and have the chance to sit and partake in 
activities with him.

What was your hope for Meethaq?

Initially, the ambition was merely to grow the business in retail 
banking and to introduce new products that would cater to this 
niche market. Now, the ambition has developed to establishing 
an Islamic bank that is equal in size with  current banks in 
Oman. But the bank should be highly efficient and with 
focus on not only providing products and services, but also 
creating new markets. It should also engage with philanthropic 
activities including developing zakat and awqaf funds. 

What drives you on?

The people around me. We have people throughout the 
organisation who are very passionate about what they do. It 
just keeps the cylinders pumping. 

What is the greatest achievement of your life so far?

To build the retail banking division of Bank Muscat is one of my 
greatest achievements; and to start working in Islamic banking 
and see it growing in the way it has done so far is also another 
good achievement.

 What has been your greatest disappointment?

I am very lucky that I don’t have many disappointments.  

If your 20-year-old self could see you now, what 
would he think?

I think he would say that I am getting old quickly, and that I 
should slow down a bit.

If you had to rate your satisfaction with your life so 
far, out of 10, what would you score?

7 maybe.

Sulaiman Al Harthy
GROUP GENERAL MANAGER, 
MEETHAQ ISLAMIC BANKING GROUP, 
SULTANATE OF OMAN

Personality
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1.   Hajj Savings  

Hajj is one of the five fundamental pillars in 
the Islamic religion; it is an obligation for every 
Muslim who can afford it. Hajj is not valid if it 
is performed "on credit": the cost of hajj has 
to be earned and saved, although it could 
be paid for as a gift from another person.  
Millions of Muslims around the world have 
been unable to go on hajj because they do 
not have the requisite amount of funds. They 
would have been able to afford undertaking 
the pilgrimage if they had been provided with 
the guidance to start saving for it from an 
early age, possibly through a wadi’ah account, 
a mudaraba account, a musharaka account, 

An Urgently 
Needed Service

34 ISFIRE

Islamic Financial Planning:

Muslims have to abide to the Shari’a in every aspect of their life including marriage, divorce, 
child rearing, inheritance, social conduct and economic transactions. The latter is often 
negated, and there is a palpable nonchalance amongst many Muslims towards how to 
conduct their economic transactions. Fortunately, the Islamic finance industry has provided an 
avenue for individuals to ensure that this part also adheres to the Shari’a. However nowadays 
compliance with Shari’a teachings is becoming too complex and it requires the help of 
professionals such as Islamic financial planners and advisers, who are currently a rare species. 
Dr Wafica Ali Ghoul highlights areas where the average Muslim may need help from such 
professional advice.
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or by investing in Shari’a-compliant mutual 
funds. 

To cite an example: In Malaysia the Pilgrims 
Fund Corporation, better known as Tabung 
Haji, was created in 1963 to enable Malay 
Muslims to save gradually for hajj expenditures 
and to provide services for those pilgrims 
such as a special withdrawal network in Saudi 
Arabia during their pilgrimage trip. The fund 
recently boasted having around 4 million 
members out of 12 million Malay Muslims, as 
well as more than USD2 billion in deposits.

Saturna Capital, which is based in the USA, has 
developed a simple worksheet that can help 
Muslims determine the amount of savings 
needed to cover the cost of hajj by a certain 
target date. This is done by calculating the 
annual contribution needed to accumulate 
the projected cost of hajj in a future year by 
assuming an average annual inflation rate 
and a pretax average annual return, keeping 
in mind that taxes will have to be paid on 
income from the investment. 

To illustrate the importance of professional 
advice, a financial planner could advise a 
client to select a growth fund for a hajj saving 
account, rather than an income fund, in order 
to minimize the impact of taxes. Another 
way would be recommending saving for hajj 
through setting up a retirement account if the 
trip is planned after retirement.

2.   Obligatory Charitable Donation 
( Zakah)  

Islam frowns upon wealth concentration 
which results in a big divide between the 
“haves” and the “have-nots.”  A rich man’s 
wealth is considered to be a gift from God that 
needs to be shared with the poor and needy. 
A Muslim can donate in various ways such 
as zakah - which is compulsory - establishing 
waqfs and paying sadaqa, which are both 
voluntary. By doing so, he/she would be 
spending in the way of Allah. As the Holy 
Qur’an (2:261) states “The likeness of those 
who spend their wealth in the way of Allah 
is as the likeness of a grain (of corn); it grows 
seven ears, and each ear has a hundred grains. 
And Allah gives manifold increase to whom 
He wills. And Allah is All-Sufficient for His 
creatures’ needs. 

Like hajj, zakah is one of the five pillars in 
Islam. However, it is the least understood pillar. 
Zakah means purification as well as growth 
and increase. It is the portion of assets that 
Islam mandates being spent in the ways 
specified by the Shari’a. Zakah benefits the 
payer spiritually in this life as well as reaping 
benefits in the after-life. In addition, it helps 
recipients  such as the poor, orphans, widows, 

and the handicapped to gain security and 
independence in their lives. 

Muslims have to contribute a certain 
percentage of their annual income. Assets 
which are subject to zakah are those that have 
the potential of growth or increase, such as 
cash, gold, silver, livestock and agricultural 
crops. Zakah is required only on the remaining 
value of these assets at the end of the year, 
not on the amount of these assets which are 
spent during the whole year.

There are some views that the Holy Qur’an 
did not explicitly specify the details of 
enforcement and the distribution of the 
collected funds.   During the respective 
caliphates, the state was responsible for the 
collection and distribution of zakah; however 
this practice has come to an end. In recent 
times, individuals have become responsible 
for distributing their own zakah to people 
whom they consider to be qualified as zakah 
recipients.

The calculation of zakah is not straightforward; 
even university graduates would have a 
hard time comprehending the rules. More 
complicated is deciding who the qualified 
recipients are. Trained professionals can assist 
Muslims in this area. 

3.   Voluntary Charitable Donation 
through Waqf 

Waqf (endowment) is a non-bank financial 
institution with the objective of managing 
Muslims’ lifelong, voluntary charity. Waqf 
means the non-negotiable transfer of 
ownership of property which can be used to 
generate recurring income that is directed 
to a specific charitable purpose. The transfer 
of ownership can be established during a 
person’s lifetime or in a will after the donor’s 
death.

Waqf has been used as a means by which 
Muslims voluntarily supply funds for 
constructing and maintaining universities, 
libraries, hospitals and orphanages in Muslim 
countries. Experts distinguish three main types 
of waqfs in Islam: 

1. Religious waqf: Property is donated to 
mosques and religious schools; 

2. Philanthropic waqf: An asset is donated 
to benefit the poor and to promote social 
activities such as the provision of free health 
care; 

3. Family waqf: assets are donated by 
parents to children and inheritors, while 
specifying that extra income will be spent for 
helping the needy. 

The waqf market is estimated to be a USD500 
billion capital pool. Reuters estimates the 

size of the waqf market in Saudi Arabia to 
be between USD100 billion and USD250 
billion. Waqf assets are currently managed by 
charitable trusts, usually in real estate or real 
estate related financial products, resulting in 
high concentration and low returns.

A financial planner can help in optimizing this 
huge source of funding by directing Muslims 
to favour philanthropic waqfs, which would 
help in the alleviation of poverty instead of 
having most of it tied up in real estate assets 
which can go unutilized for decades. 

4.   Asset Acquisition  

Most Muslims have been relying upon 
interest-based conventional banks when 
financing an asset acquisition. A financial 
planner would direct a Muslim to an Islamic 
bank for buying a house or a car through qard 
hasan (benevolent loan), a murabaha contract 
(cost plus markup) or through ijara wa, iqtina 
(lease with the option to buy).

Previously, asset acquisition in Islamic banking 
was not favorable tax-wise.  For instance, 
procuring a Shari’a-compliant mortgage 
would mean the property changes hands 
twice subjecting the transaction to double 
stamp duty. However, governments around 
the globe are competing to capture a piece of 
the Islamic finance bounty by creating a more 
attractive regulatory environment for Shari’a-
compliant banking and finance. In countries 
such as the UK, the tax code has been 
amended to remove the double-taxation 
disadvantage.

5.   Inheritance Planning  

This is needed for transferring assets to 
inheritors. It is similar to conventional estate 
planning. Shari’a spells out how an estate 
should be divided up among heirs. The 
distribution of an inheritance estate is a huge 
topic with intricate details, and there are 
a number of verses in the Quran that deal 
with this topic. In most Muslim countries, 
traditions supersede religious teachings. A 
Muslim parent is expected to divide the estate 
among offspring such that the son gets twice 
as much as the daughter; the reason is that 
males are responsible for looking after females. 
However, it is typical to find parents leaving 
the largest part of their estates to the sons 
with little, if anything, to the daughter. This 
violates Shari’a.

Writing a will that abides to the Shari’a can 
be very complex especially in situations 
when there are many beneficiaries (such as in 
situations where there are several spouses and 
step children)  and professional help would be 
valuable.  
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6.   Saving for the Marriage Dowry  

Islam places a large value on the institution 
of marriage. There is no specific Shari’a rule 
regarding a man paying a woman a dowry 
at the time of a marriage proposal although 
there is a concept that is similar to today’s pre-
nuptial agreement: an upfront gift along with 
the specification of a deferred future payment 
should a divorce take place. 

In some Muslim countries, a man has to offer 
a pre-marital monetary gift whereas in others, 
such as Egypt, the woman’s parents have to 
come up with the dowry. Many parents would 
reject a marriage suitor who does not have 
a significant lump sum as a minimum, and 
they compete in requesting a higher dowry 
which has become a status symbol. Financial 
planning would help a man or a family to save 
for this very important life goal.

7.   Divorce, Child Custody and Alimony 
Payments  

A century ago the rate of divorce in Muslim 
societies was negligible; in fact divorce was 
unheard of. It was a taboo to describe a 

woman as a divorcee, and it was disgraceful 
to dissolve a marriage because it indicated a 
failure. A Muslim woman used to endure unfair 
and very difficult conditions within the marital 
institution. Returning to her parents’ home she 
would have very restricted mobility outside 
the home. She typically lost custody of her 
children and had zero chances of re-marrying. 
Those days are over; with globalization and 
the increasing access to education, women 
are choosing divorce over living under severe 

marital conditions.

There are rules in Shari’a that govern divorce: 
Parents of both spouses have to attempt 
to resolve differences, and a divorce is only 
used as a last resort. If divorce does happen, 
Shari’a dictates the payment by the man to 
the woman of a pre-agreed lump sum to help 
maintain herself for a short period of time. It 
also specifies who should get custody of the 
children, although cultural traditions tend to 
surpass Shari’a in this regard. 

A divorced woman can benefit from seeking 
the advice of professionals in investing money 
received in a divorce settlement, or she can 
get legal assistance for claiming her money, 
a right which she is denied in many cases. In 
addition, she can benefit from assistance in 
the case of a dispute for child custody.

8.   Asset Protection  

Conventional insurance is prohibited in 
Islam because it involves elements such as 
speculation, riba, and gharar. Takaful is the 
Islamic equivalent of conventional insurance. 
It is based on the principle of cooperation 

and works through participants’ voluntary 
and collective risk-sharing. It represents a 
joint guarantee mechanism that protects 
against certain exposures to perils. It involves 
pooling money from a group of people to 
create a contribution fund which is owned 
by contributors as opposed to being owned 
by the company in the case of conventional 
insurance. The fund is invested by the takaful 
company and used to pay participants’ claims 
in a Shari’a compliant manner.

Almost every major type of conventional 
insurance policy has a takaful equivalent. 
The various policies differ in the allocation 
of the premiums. For instance, takaful life 
insurance enables participants to accumulate 
a target amount over a certain period. 
In addition, it serves as a mechanism for 
protecting all participants against certain 
events that may hurt their financial position.  
Takaful life insurance can be used to fulfill 
other financial objectives such as creating 
a fund for children’s education, or to payoff 
the outstanding balance in the case of the 
premature death of a home buyer. 

The takaful industry is estimated to represent 
an insignificant share of 1% of the global 
insurance market; however experts project 
great growth opportunities. A financial 
planner can advise a Muslim about resorting 
to the takaful industry to hedge various risks.

9.   Wealth Management 

Experts estimate that on a global level, only 
12% of Muslims use Islamic financial products. 
Financial planners can help Muslims sift 
through the many investment options. Muslim 
investors have a variety of alternatives when 
constructing a financial portfolio, including 
interest-free bank deposits, investments in 
Islamic mutual funds, private placements 
in Muslim businesses and investments 
in conventional businesses which invest 
the funds in Shari’a-compliant activities. 
Forbidden investments include conventional 
bank savings and investment deposits, the 
purchase of interest yielding bonds, and the 
acquisition of shares in companies which 
are involved in forbidden business activities 
such as gambling, pornography, weapons, 
entertainment, as well as the production or 
distribution of alcohol, contraceptives, and 
non-halal meat or pork products. It is worth 
pointing out that Islamic investing is not 
restricted to businesses owned or operated by 
Muslims. 

Islamic investing has been facilitated by 
the creation of Shari’a-compliant indexes 
such as the Dow Jones Islamic Indexes and 
Standard and Poor’s Islamic Indexes, which 
identify Shari’a compliant corporations. The 
availability of Shari’a compliant indexes should 
in principle render  investing more affordable 
and accessible for the public, particularly 
Muslim individuals who want to manage their 
own portfolio. In addition, there are currently 
over 800 Islamic mutual funds available 
worldwide for the benefit of passive investors.  
Islamic investing and indexing in particular are 
fairly new and so are familiar only to a limited 
number of the global Muslim community. 

Going back to Tabung Haji in Malaysia, we 
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note that it enabled Malay Muslims to direct 
their savings to Shari’a-compliant investment 
activities through a minimum monthly 
installment of RM10 for adults and RM2 for 
children. Thus, the overall benefits of investing 
can have a long term impact on both the 
investor and his or her dependents.

10.   Saving for the Children’s Education  

Muslim countries suffer from a high illiteracy 
rate which in many cases arises from parents’ 
inability to pay the tuition fees. It can become 
unaffordable as early as nursery school. This 
usually results in child labor and a high rate 
of crime, or migration to Western countries to 
work as unskilled workers.

Creating saving accounts following the birth 
of the first child would be helpful, especially if 
Muslim countries develop a Shari’a compliant 
system for paying schools and universities. 
Ideally speaking, this would be subsidized by 
matching contributions from zakah and waqf 
funds for qualified recipients such as poor 
account holders. Saturna Capital for instance 
offers special accounts for building education 
funds for children savings accounts.

11.   Counseling Potential Entrepreneurs  

Most of the Islamic world is under-developed 
with very few large corporations. Small and 
medium enterprises are prevalent; they are 
known for promoting innovation and job 
creation which leads to economic prosperity, 
social justice, an equitable distribution of 
wealth, as well as enhancing social inclusion.

Islam recognizes the importance of 
conducting business activities in developing 
communities, and supports fair trade, 
commerce and entrepreneurship. The Holy 
Qur’an (4: 29) states “O Believers! Do not 
consume each other’s wealth unjustly, but 
only [in lawful] business by mutual consent.” 
In another sura, the Holy Qur’an (62:10) 
emphasizes that searching for a living through 
fair business earns one Allah’s blessings. 

Conducting business activities in a Shari’a-
compliant manner is considered to be a form 
of worship since it is the antithesis of hoarding 
money in a bank account and benefiting 
from the forbidden riba element. In addition, 
it helps other Muslims through job creation. 
As evidence that entrepreneurial activities 
are important, it is worth pointing out that 
pilgrims are allowed to carry out business 
transactions during the annual hajj season 
(Qur’an, 2:198). This fact has contributed to the 
spread of Islam and the exchange of goods 
from different parts of the world among 
pilgrims, many of whom are merchants 
meeting in one place annually. 

Counseling potential entrepreneurs would 
help reduce unemployment, and it would 
be especially helpful in creating home-based 
work for Muslim women who are raising 
children and need additional income.

12.   Career Planning  

With very high unemployment rates, Muslim 
youth can benefit from career counseling. In 
some Muslim countries the education system 
prior to college years does not prepare an 
individual to make sound choices, focusing 
on memorization of information, lack of 
laboratories that demonstrate technical 
concepts, and the neglect of emphasizing 
extra-curricular activities. 

It is a known fact that the Muslim world 
lags behind in the area of scientific progress 
and publications, and that universities 
typically graduate a large number of liberal 
art and business administration students 
who compete for a limited number of job 
opportunities. There is a general lack of 
emphasis on entrepreneurship development 
as a major in business schools. However, this is 
beginning to change. 

13.   Advice about Accessing Financial 
Aid for Higher Education  

This involves advising the Muslim youth 
about the possible alternatives for obtaining 
financial support, grants or scholarships 
for pursuing a college education.  The 
Islamic Development Bank, as well as other 
organizations, is making an effort to provide 
financial support to students who wish to 
pursue higher education in the field of Islamic 
banking and finance, although such programs 
remain known to a select few. Other tactics 
have involved subsidized college education, as 
in the case of Arab Open University which has 
campuses in several countries, and which is 
funded by a joint effort between Prince Talal of 
Saudi Arabia and UNDP. 

In the 1960s and 70s, the Soviet Union won 
a lot of converts by offering full university 
grants to poor Muslim Lebanese young 
people who for the most part accepted the 
communist ideology for the rest of their 
lifetime. Nowadays, many Western embassies 
are following the same strategy by offering 
Muslim young people attractive graduate 
assistant positions or full scholarships in an 
effort to shape future Muslim leadership. 
This strategy has already borne fruit since 
the most visible leaders in the Muslim world 
are graduates from Western universities who 
adhere to Western advice hence enabling the 
exercise of Western influence. 

14.   Retirement Planning  

Most Muslim countries lack a social security 
system that provides supplementary funds to 
retirees who do not have a pension income. 
Setting up a defined contribution plan 
and lobbying for exempting it from taxes, 
or at least deferred tax payments, would 
enable Muslims to look forward to a more 
comfortable phase of life in their senior years.

Shari’a compliant retirement planning is 
becoming accessible even in countries 
which have a Muslim minority population. 
For instance, in January 2011 the UK's new 
national pension scheme, the National 
Employment Savings Trust (NEST), developed 
a Shari’a-compliant global equity fund in order 
to widen its choice of funds for the 200,000 
Muslims pensioners out of the 2.5 million 
Muslims who live in the UK. Shari’a-compliant 
fund options are available through 25% of the 
defined contribution retirement plans offered 
to employees in the UK’s top FTSE 100 major 
comporations. 

15.   Health Protection  

Conventional health insurance plans are not 
halal, thus Muslims need professional advice 
in terms of creating a halal method for paying 
health care bills.  The takaful industry is now 
designing policies that provide hospitalization 
and disability benefits. It is interesting to note 
that some takaful companies do not provide 
coverage for serious illnesses such as AIDS, 
which is controversial.

Conclusion 

More needs to be done to develop financial 
planning in the Muslim world, but the seeds 
that have been planted are taking root. The 
advent of Islamic banking and finance has 
undoubtedly thrust the notion of planning for 
ones future or protecting ones dependents 
to the fore. In pre-modern states, there was 
more of a fatalistic attitude towards life, and 
perhaps a greater reliance on meeting basic 
needs. The world has changed. The growth 
of both the manufacturing and the services 
sector has meant spreading education to 
a wider audience. It has also created more 
economic actors, as opposed to dependents, 
and increased the number of goods on the 
market as well as demand. There are also more 
people in the world. Overall, this calls for an 
intelligent way of planning, and through the 
Shari’a this is very possible. We have only seen 
the beginning. 



Investing in Islamic Funds details the core 
principles of Islamic investing for Muslims 

and non-Muslims alike. It explains how Islamic 
equity and fixed-income products differ 
from traditional funds, and how they deliver 
excellent results while still conforming to 
Shari’a principles. Using carefully researched 
data from the last six years, the book also 
reveals how Islamic funds have offered 
predictable, reliable returns in volatile markets 
and turbulent financial times. For institutional 
investors, as well as sophisticated individual 
investors, the book serves as a strong case 
to the subject and surveys the full range of 
products available. Additionally, the book 
will arm financial services professionals with 
the knowledge and evidence they need to 
explain this new investment opportunity 
to clients. In today’s world, investors are 
struggling to come to grips with the current 
financial system, which does not address the 
greedy behavior and investment risk that 
all too easily escalates with pure capitalism. 
They are looking for a valid alternative that 
aligns with their moral values and ethics. 
Islamic investing practices fair distribution of 
wealth that inhibits profiteering and greed. 
The Islamic investing process goes back to the 
basics and is fundamentally based on tangible, 
asset-backed transactions that make good 
investment sense for responsible investing for 
all investors.

The book details the steady emergence of 
Islamic investments funds and asset classes. 
Islamic investment funds are expected to 
grow at a considerable rate due to the fact 
that global middle-class investors are looking 
for alternatives to generate higher return 
combined with responsible investment. 
Investing in Islamic Funds provides an 
understanding as to how an Islamic fund 
manager manages funds and aligns the 
needs of the investor with Shari’a principles. 

Islamic funds, like any other Islamic finance 
product, seek to ensure three integrals: socio-
economic justice, equitable distribution of 
wealth and maintaining adherence to the 
Shari’a. In doing so, important differences 
and similarities appear between ethical and 
Islamic funds, which can affect on investment 
choice. In addition, Investment products need 
to adhere to the regulations of the country 
where the products are being established as 
well as to the company’s respective internal 
governance processes. In a Shari’a investment 
framework, investors’ confidence will inter 
alia rest on Shari’a governance. Islamic capital 
market regulations in many countries may still 
be undergoing a robust foundation-building 
process. This book explores the many issues in 
structuring and establishing Islamic funds. 

For the investor, there are broad choices of 
investment funds across various asset classes. 
However, awareness and understanding of 
these funds remains lacking, and this has 
to be improved. From December 2008 to 
2012, Shari’a investing granted comparable 
returns to conventional investments over 
longer periods, offered greater stability, 
and offered greater transparency and 
diversification. During October 2007 to March 
2009 the Islamic World index compared to its 
conventional Global counterpart exhibited 
lower volatility by -1.62% and outperformed 
in terms of total returns by 7.27 %. Similar 
results were derived over the period of 5 years 
ranging from 2008 - 2012, where the Dow 
Jones World Islamic index outperformed by 
9.91%. 

International investors are also exploring 
alternative assets and investment processes 
that are socially and financially ethical, 
those are managed transparently, and that 
are robustly regulated. These investors are 
also searching for investment products to 

diversify their portfolios internationally and 
across multiple asset classes. Sukuk have 
been a popular investment of choice for 
international investors, and this has been 
covered extensively. There are other important 
products on the market, and this book imparts 
knowledge on innovative UCITS products. 
Given the robust risk framework and strict 
governance, global UCITS fund platforms are 
structured to appeal to international investors. 

Datuk Noripah Kamso has succeeded in 
articulating many different aspects of the 
Islamic investment initiative. She clarifies 
misunderstandings using Shari’a principles, 
investment methodologies and strategies, 
investment asset classes and contemporary 
issues of Islamic investment, in a simple 
language to benefit readers. Investing in 
Islamic Funds will deepen the reader’s 
awareness and understanding of Islamic 
investing. Islamic investing might not be the 
total solution to the current loss in confidence 
due to the global financial crisis, but this book 
provides sufficient empirical evidence for 
global investors to seek a prudent alternative 
that has proven to be resilient in a down 
trending market.
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Introduction

From a niche subset of conventional finance 
to a lucrative alternative, Islamic finance has 
grown remarkably over the last 30 years, 
with reports claiming that it is a USD1.7 
trillion industry. Muslim and non-Muslim 
governments, corporations and individuals 
are entering this market leading to the 
development of new products to meet 
demand; economies of scale are being 
realised, prices are decreasing and products 
are becoming competitive. This has led 
to regulatory changes to accommodate 
Islamic finance with tax discretions and legal 
recognition of products. The trajectory of 
Islamic finance is thus onwards and upwards. 

While this is positive, Islamic finance finds 
itself in a paradoxical situation. Ostensibly 
following the Shari’a, products are issued 
under a secular legal framework. In the event 

of a dispute, they are judged according to 
rules and regulations which can be contrary to 
the Shari’a. If this is allowed to continue, it will 
weaken the edifice of Islamic finance. Several 
commentators have added that without the 
establishment of a specialised body which 
judges Islamic finance institutions according 
to the Shari’a, then true Islamic finance cannot 
be fully realised. The current practice where 
Islamic banking and finance disputes are 
heard and determined by the civil or common 
law courts will be counter-productive to the 
practice of Islamic banking and finance. 

It is therefore imperative for the maturity 
of the Islamic finance industry to develop a 
dispute resolution system whereby Islamic 
finance transactions are judged according to 
the precepts of the Shari’a. The intellectual 
framework of Islamic finance is based upon 
looking at classical Islamic law and deriving 

Legal Pluralism 
and an International 
Shari’a Court
As the Islamic finance 
industry continues its 
impressive growth, the 
likelihood of legal conflict 
is expected to increase. 
Western courts are effective 
forums to resolve disputes, 
but when judging on the 
Shari’a, they have little 
to no experience. Rizwan 
Rahman and Rizwan Malik 
argue that what is needed 
is an international Shari’a 
court with codified laws. 
This may appear idealistic, 
but as they find out, there is 
precedent.

Rizwan Rahman Rizwan Malik
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principles to be utilised for modern day 
financial transactions. If Islamic finance 
products are to work according to the Shari’a 
then they should be judged according to the 
Shari’a in the event of a dispute. Today there 
is an opportunity to establish Shari’a based 
courts which will not be anachronistic but 
integrate seamlessly into the modern day legal 
framework: an example of legal pluralism. 

The importance of a Shari’a court

The legal framework of a society is heavily 
based on the culture and traditions of its 
people and this is important to have in mind 
when considering dispute resolution. It is 
argued that legal polities start  their dispute 
resolution processes from different points and 
have differing objectives.  Broadly speaking, 
the differences between the western 
approach (the European based common 
and civil law systems) as compared to the 
Islamic approach usually revolve around the 
dichotomy of individualism and community. 
The former concentrates on the individual 
whereas in an Islamic context, priority is 
given to ensuring congeniality in future 
relationships.  Conflict is considered to be 
negative and threatening to the normative 
order and needs to be settled quickly or be 
avoided.  

Arbitration has been seen by many as a 
panacea to the problem of accommodating 
the Shari’a into a non-Shari’a framework. In 
international transactions, parties can either 
opt to be judged according to a national 
court or laws and procedures that they 
define through the process of arbitration. 
Consequently arbitration provides parties with 
flexibility and freedom from constraints of 
national courts.

In Malaysia and the UAE, there are Islamic 
finance arbitration centres, respectively 
The Kuala Lumpur Regional Centre for 

Arbitration and International Islamic Centre 
for Reconciliation and Commercial Arbitration 
for Islamic Finance. The Kuala Lumpur 
Regional Centre for Arbitration in Malaysia 
came out with its Rules for Arbitration 
(Islamic Banking and Financial Services) in 
2007. The rules  closely mirror those of the 
United Nations Commission on International 
Trade Law (UNCITRAL) Arbitration Rules, with 
modifications made only to meet the unique 
needs of Islamic finance in the case where the 
dispute arises from the Shari‘a  aspects of the 
transaction. Rule 39 requires the application of 
both Shari‘a and the law chosen by the parties, 
while Rule 33 requires that opinions made on 
points relating to Shari‘a be referred to either 
the Shari‘a council or a Shari‘a expert.

Unfortunately, neither centre is extensively 
used by commercial parties. While there has 
been no extensive survey as to the reasons, 
industry experts have presumed that parties 

do not have confidence that arbitral awards 
will be enforced or assume that in the end the 
judgement will be circumvented.  Litigation 
provides more certainty as the state represents 
the authority which will enforce a judgement. 
It is one of the reasons that parties are more 
comfortable with having English or New York 
law to govern the contract as opposed to 
Saudi Arabian or Malaysian law. Litigation also 
offers a beleaguered party the opportunity 
to enforce their rights whereas arbitration 
looks to reconcile parties and can derogate a 
party’s rights in order to ensure the common 
good. Thus , the clamour for Islamic finance 
arbitration rests not only on the expediency 
of judging according to the Shari’a but also 
on the notion that antagonistic parties will 

be able to resolve their issues in a mutually 
beneficial and conciliatory manner; a process 
which will establish self evident truths agreed 
upon by all parties. But, one should not be so 
naive to think that commercial transactions 
are pervaded by communal, altruistic motives. 
Profit maximising parties will seek to gain and 
succeed in securing their rights in the event 
of a dispute and this therefore necessitates 
litigation processes involving the court. 

Currently, most Islamic finance contracts are 
governed by non-Shari’a laws. International 
commercial parties have, broadly speaking, 
resorted to English or New York law to govern 
Islamic finance contracts. Both systems of 
law are respected, time tested, efficient and 
provide effective enforcement procedures.  
The product maybe Shari’a compliant but 
in the event of a dispute, courts will judge 
according to these ‘secular’ based laws. This 
poses an immediate contradiction and one 

which brings a series of problems to the fore. 
Firstly, the philosophy of judging according to 
the Shari’a as opposed to judging according 
to a secular based law differs and this is bound 
to affect the overall judgement. Secular 
courts will not understand the finer details 
and nuances of Islamic law; secondly, with 
respect to judgement outcomes, Islamic law 
differs from secular law in terms of recouping 
damages due to the prohibition of gharar and 
riba; and finally, there is an opportunity for 
parties to evade Islamic law in a secular court 
if judgements go against them.  

These are considerable problems which have 
by and large been avoided as there have been 
few Islamic finance cases which have gone to 

it is interesting to note a 
hadith from the Prophet, 
who states “You bring me 
lawsuits to decide, and 
perhaps one of you is more 
skilled in presenting his 
plea than the other and 
so I judge in his favour 
according to what I hear.”
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a secular court. However, of the few that have, 
the aforementioned problems have arisen. In 
English courts, judges have conceded that it 
is not expected, nor should it be expected, 
that they should judge the case from a Shari’a 
standpoint. English law triumphs over Shari’a 
law and disputes shall be judged according to 
English legal principles and the facts in hand.  
References to Shari’a only indicate that the 
transaction will follow Shari’a precepts but 
this does not elevate it to the governing law 
of the contract. According to seminal UK case 
of Beximco Pharmaceuticals Ltd and others 
v Shamil Bank of Bahrain (“Beximco”), courts 
will judge according to the literal meaning of 
the words within the contract without having 
recourse to the Shari’a.

A worrying trend in the few Islamic finance 
cases heard has been for disputants to claim 
that the contract was not valid according to 
Shari’a. We see this argument being used in 
Beximco and in the Investment Dar v Blom 
Bank case. In the former, the judge regarded 
this argument as a “lawyers construct”, 
highlighting the subtle problems that may 
arise through representative advocacy and the 
adversarial process.  Unfortunately, by arguing 
that a contract is not Shari’a compliant, after 
it has been given the rubber stamp by the 
Shari’a Supervisory Board serves to weaken 
the veracity of Islamic finance. As a side point, 
it is interesting to note a hadith from the 
Prophet, who states “You bring me lawsuits to 
decide, and perhaps one of you is more skilled 
in presenting his plea than the other and so I 
judge in his favour according to what I hear.”

In Muslim countries, analysing the courts 
approach to Islamic finance contracts is 
laden with difficulty.  The transparency of 
the court systems in most Muslim countries 
is poor and thus information is thin. It 
would be reasonable to assume that Saudi 
Arabia, whose legal system is based on the 
Shari’a (more specifically the Hanbali school 
of thought), would offer an appropriate 
choice of law for Islamic finance contracts. 
Unfortunately, Saudi Arabia’s court system 
is hampered by bureaucracy, delays and a 
lack of enforcement of judgements, which 
deters commercial parties. The international 
community do not feel comfortable with the 
Saudi legal system. Iran and Malaysia are also 
viewed adversely, though Malaysia’s legal 
system does not claim to be based on the 
Shari’a. 

Unfortunately, with the failings of the legal 
systems in Muslim countries, there does 
not seem to be a space for the creation of a 
Shari’a court. However, the flexible and fluid 
international legal system presents other 
opportunities for realisation of a court. 

Legal Pluralism 

The problem that confronts us is broadly 
speaking a geographical and contextual one. 
Each country has its own legal system, one 
which is conducive to the culture and needs 
of that particular country. The imposition of a 
Shari’a court would be anachronistic within a 
certain system which has its own specific laws 
and processes.  Consequently, it may be worth 
considering an international Shari’a Court, 
one which has a codified set of rules and with 
acceptance across the globe, rather than a 
national Shari’a court.

This may not be as bold a suggestion as it 
seems at first glance. Legal pluralism, where 
different systems can coexist together is a 
staple feature of all legal systems.  According 
to legal scholar John Griffiths, legal centrism 
– the idea that there is only one type of law, 
namely that enacted by the state- is a myth 
and that legal plurality is evident in all social 
arenas. A legal system is pluralistic when the 
sovereign tolerates the application of different 
legal systems for different groups. 

I do Shahar divides legal pluralism into two 
categories: 

1.   Legal Pluralism in the strong sense – An 
agent can appeal to more than one tribunal 
of law

2.   Legal Pluralism in the weak sense – The 
legal system assigns specific tribunals to 
specific categories of the population. 

Leaving aside the latter, we see examples 
of strong legal pluralism in western legal 
frameworks, especially in the sphere of 
alternative dispute resolution processes. 
Arbitration is becoming increasingly popular 
amongst commercial parties and is regulated 
by a number of domestic and international 
laws. The New York Convention provides a 
legal framework for international commercial 
arbitration which offers two crucial features 
in ensuring strong legal pluralism. The first 
is the autonomy given to parties to design 
dispute resolutions procedures which includes 
choosing, if desired, the law by which the 
arbitration should be judged by. The second 
is that arbitral awards are recognised and 
enforced by signatories to the convention, 
which include many of the world’s commercial 
hubs. 

Not all parties will be keen on arbitration and 
undoubtedly commercial litigation will be 
used on certain occasions. Notwithstanding 
this, international law has provided the avenue 
whereby the judgements of the courts of a 
sovereign nation can be recognised, once 
again strengthening the idea that western 
legal frameworks have a place for pluralism.  

As noted above, western court systems do 
not recognise Shari’a. However, European 
law has granted courts within the EU the 
power to recognise foreign judgments. 
Article 3 of Regulation No 593/2008 of the 
European Parliament states “A contract shall 
be governed by the law chosen by the parties.” 
However, “the law” is understood to be the 
law of a sovereign country. This point was 
raised in Beximco case in which the Court of 
Appeal stated “The doctrine of incorporation 
(of another law besides English law) can only 
sensibly operate where the parties have by the 
terms of their contract sufficiently identified 
specific 'black letter' provisions of a foreign 
law or an international code or set of rules apt 
to be incorporated as terms of the relevant 
contract such as a particular article or articles 
of the French Civil Code or the Hague Rules.” 
The problem for the litigants was that there 
has been no codification of the Shari’a. 

It would therefore be beneficial for the 
Islamic finance industry to codify the Shari’a. 
Unfortunately, as most Islamic finance 
practitioners would attest, the Shari’a is 

By having a coexistence of 
the four schools, individuals 
had the opportunity 
to go to a judge who 
offered an opinion which 
would be aligned to their 
requirements. This did 
not contravene the broad 
desire by the state and the 
judiciary that the schools 
of thought should retain 
uniformity in jurisprudence. 
It was important in 
maintaining rule of law. 
Therefore, while there 
were different schools of 
thought coexisting as laws 
of the state, the schools 
themselves continued to 
follow the principles of law 
that defined them. 
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not a fixed set of laws. The Shari’a is the 
accumulative attempts of Islamic scholars 
to define laws based on several sources, the 
key being the Quran. In this regard, there is a 
diversity of opinions in the Shari’a. In a modern 
day context, the differences of opinion have 
been seen as an obstacle to the development 
of Islamic finance.  There have been calls 
for standardisation of contracts in order to 
provide certainty. Others have disagreed 
with standardisation, arguing that this goes 
against the ethos of Islamic law which 
promotes diversity of thought. However, a 
platform on which this diversity can coexist 
while facilitating certainty in transactions 
would reconcile the conflict. This is not out of 
the realms of possibility and in fact we have 

evidence from history where it has worked 
successfully. 

Legal Pluralism in the Shari’a

While a certain school of thought would be 
encouraged by various Islamic dynasties, 
it was difficult to ensure that all citizens 
followed the same school. Standardisation 
was difficult to achieve.  Therefore within 

a single jurisdiction, the four Islamic legal 
canonical schools would co-exist though not 
at all times harmoniously. It was a concern 
for Sultan Baybars (1260 – 1277), leader of 
the Mamluks, who saw how by allowing the 
courts to be under the jurisdiction of only 
one legal school of thought, namely the Shafi 
school, other schools were being shunned 
and strict opinions of the Shafi school were 
being utilised at the expense of its citizens. 
In 1265, Sultan Baybar appointed four judges 
in Cairo, one to represent each of the four 
schools of thought in Sunni Islam, to judge 
according to the jurisprudence of their 
respective school. The judiciary of Damascus 
was similarly reformed the following year. Over 
the next century four judges were appointed 

in other towns and cities. By the latter half of 
the fourteenth century, Aleppo, Tripoli, Hama, 
Safed, Jerusalem and Gaza each had its own 
quadruple judicial system. The appointment of 
judges from one of the four schools continued 
up to the Ottoman conquest at the beginning 
of the sixteenth century. Scholars believe 
that the establishment of the quadruple 
judge system was to restore flexibility in the 
legal system which had become rigid. It was 

recognised that certain acts were permissible 
under certain schools whilst prohibited by 
other schools. By having a coexistence of the 
four schools, individuals had the opportunity 
to go to a judge who offered an opinion 
which would be aligned to their requirements. 
This did not contravene the broad desire by 
the state and the judiciary that the schools 
of thought should retain uniformity in 
jurisprudence. It was important in maintaining 
rule of law. Therefore, while there were 
different schools of thought coexisting as laws 
of the state, the schools themselves continued 
to follow the principles of law that defined 
them. This adherence is known as taqlid.

Within the quadruple judiciary in Sultan 
Baybar’s Cairo, the Shafi chief judge 
retained overall responsibility for the proper 
functioning of the system as a whole. One of 
his tasks was to ensure that non-Shafi judges 
did not deviate from the doctrines of their 
respective schools. Bound by the regime of 
taqlid, Shafi judges sometimes would transfer 
certain cases to judges from other schools, 
when their school could not offer a favourable 
decision. In 17th Century Cairo there is 
evidence of merchants attending to the judge 
of the school of thought he would feel would 
accept a particular transaction. Transactions 
deemed contrary to the principles of a certain 
school may have had acceptability at another 
school and therefore merchants would 
constitute deeds according to that particular 
school. “Forum shopping” was thus identifiable 
in pre-modern Islamic courts and represents 
an example of strong legal pluralism. 

In the early days of Islam, people would trust 
the opinions of those who had contact with 
the companions of the Prophet. As the Islamic 
empire grew, it was necessary to have a 
trusted system in place to derive legal rulings. 
The rise of the now well established four legal 
schools of thought in Sunnism – when once 
there were multitudes of legal schools – is the 
end product of centuries of legal reasoning 
amongst scholars. Scholars slowly derived a 
fixed methodology in deriving legal rulings. 
Beginning in the twelfth century, treatises 
devoted to Islamic jurisprudence started to 
assert the right and duty of muftis and judges 
to follow the opinions of past authorities in 
their school of law rather than apply their 
own independent legal reasoning. Taqlid 
allows jurists to work under the purview of a 
fixed body of laws and therefore follow a ‘rule 
of law’: the ideal that officials are bound by 
prexisting laws. By the 13th Century, scholars 
from the various schools of thought had 
created books of law which articulated the 
position of the school in a particular situation. 
It was imperative to concretise these rules 
in order to achieve uniformity and certainty. 
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Scholars within their respective schools 
were required to follow these rules and only 
scholars who had reached the intellectual 
summit of their school could change legal 
doctrine in situations that demanded it. 
Scholars believe this system had the hallmarks 
of the modern day common law system 

The approach of Sultan Bayber offers 
a pragmatic way forward.  His reforms 
established a platform on which the four 
schools could coexist, while at the same time 
ensuring that the jurisprudential edifice on 
which the school premised itself remained 
intact. With the books of law, each school had 
recourse to a quasi statute book providing 
certainty for all concerned. A case with 
no precedent would be judged by judges 
through legal reasoning with the assistance 
of higher members in the school. But what 
is important is that they followed an agreed 
upon methodology.  In the modern day 
Islamic finance industry, this is what is needed.  
There are a slew of divergent opinions; the 
formulation of which is not systematic and 
arguably does not often follow the established 
methodologies of the classical Islamic legal 
schools. A recognised system in deriving law 
needs to be adopted and it would make sense 
to adopt the principles and methodology of 
the accepted schools of thought.  If states 
recognises their methodologies and codifies 
their rulings in Islamic finance, only then could 
a Shari’a court flourish. 

It has to be emphasised at this point that the 
key problem that needs to be addressed in 
the Islamic finance industry is not the rulings 
that are issued by the Shari’a scholars and 
banks but rather the method by which they 
reached their conclusion. The Islamic legal 
schools that have been established have a 
defined methodology, which has historicity. In 
the Shari’a courts of yesteryear, judges would 
seek the advice of those bellwether scholars 
(Muftis) within their school to ensure that 
they were following the schools methodology 
and precedents in issuing judgement.  
Consequently, it was expeditious for rulings to 
be underpinned by a particular school, as mde 
facile the judgement process in a Shari’a court. 
Not only could the court decide on whether 
there had been a contravention of the 
contractual clause, but also assess if the fatwa 
was formed using the correct methodology. 
This increased credibility, transparency and 
effectiveness of the fatwa making process.  

Moving to the present day, the OIC Fiqh 
Academy has been active in issuing rulings 
on Islamic finance products using a defined 
methodology. In terms of codification, AAOIFI 
and the IFSB have been especially prominent 
in issuing standards and codifying them.  

Malaysian based research institute, ISRA, 
teamed up with Kuwait Finance House to 
translate their Shari’a rulings and Shaykh Yusuf 
De Lorenzo has translated a series of rulings by 
Gulf banks. 

While these are steps in the right direction, 
without state recognition, an element of 
arbitrariness will resonate though Islamic 
finance rulings. It is important therefore 
for the state to support and ensure judicial 
recognition. In this regard, only Malaysia is 
making any real progress. The approach of 
Malaysian courts to Islamic finance contracts 
has evolved since the early 90s. As a common 
law jurisdiction, Malaysian courts were initially 
unwilling to judge according to the Shari’a. 
However, recently there has been a greater 
willingness by judges to address Shari’a 
issues though they still remain untrained on 
Shari’a law. Furthermore, Malaysia is making 
great strides in reforming their legal system 
to accommodate and judge Islamic finance 
contracts according to Shari’a precepts. The 
law of choice harmonisation committee, 
constituted in 2010 represents a fledgling 
attempt to bring the Shari’a precepts into the 
common law. 

Yet there is a conflict between Middle Eastern 
institutions and Malaysia in regards to Islamic 
finance rulings. Malaysia is regarded as being 
too liberal; the Middle East is regarded as 
being too conservative. It is difficult for them 
to reconcile but as mentioned above this is 
not necessarily a problem provided there is 
acceptance of the methodology utilised in 
deriving the rulings. 

Conclusion

Critics argue that the common law system 
of England and Wales has the tools to deal 
with Islamic finance issues; though not 
from a Shari’a perspective, certainly from a 
commercial one. This is exactly the problem. 
The Shari’a, while compromising a spectrum 
of views and opinions, is based on two key 
sources which define its legal framework and 
more specifically its philosophy: the Quran 
and the Sunnah (acts and sayings of the 
Prophet Muhammed.) The premises of these 
two are not similar to the premises of English 
law (or any other non-Shari’a jurisdictions) 
and therefore its approach to adjudicating 
on Islamic finance disputes will certainly be 
different. 

This is important to remember especially 
when considering the authenticity of Islamic 
finance. Many believe that Islamic finance is 
not Islamic. The premise will be reinforced if 
Shari’a principles are judged from a non-
Shari’a perspective and by judges without 
the requisite training in Shari’a. It should not 

be expected that those who have not had 
the training should judge according to the 
Shari’a just as it should not be expected that 
someone with Shari’a training should judge 
according to a system law of which he/she has 
had no experience.  

Therefore, the creation of a Shari’a court 
provides the avenue for adjudication based 
on the Shari’a. It was hoped that arbitration 
would fulfil this need but it has not appeared 
particularly successful, possibly due to the 
informality of arbitration. It would therefore 
be favourable for a state to create the legal 
framework for the Shari’a approach to be 
manifested. Malaysia is certainly on this path 
forward. 

But Malaysia will adopt an idiosyncratic 
approach to integrating the Shari’a, as do 
other countries that purportedly base their 
legal system on the Shari’a such as Saudi 
Arabia and Iran.  Additionally Islamic law 
is a composite of many different opinions, 
oftentimes similar but occasionally contrary. 
The differences of opinions have been 
problematic in stimulating certainty in the 
industry. However, this can be resolved by 
taking lessons from the actions of Mamluk 
Sultan, Baybar, in the 13th century, who 
instituted the quadruple judiciary, where 
the four schools of legal thought in Sunni 
Islam were allowed to coexist. An example 
of strong legal pluralism, parties had the 
option of choosing a particular school by 
which their commercial transaction would 
be underpinned. However, in the modern 
day context, the methodology used to 
derive rulings has to be uniform according a 
particular school and that a school’s rulings 
should be codified and recognised. The Hague 
rules, is an international treaty on the  carriage 
of goods by sea. This is globally recognised 
and accepted in courts of law throughout 
the world.  Similarly, the various, established 
schools of law under Islamic law should also 
be codified and recognised. 

Once achieved, it will allow the creation of 
an international Shari’a court – similar to the 
International Courts of Justice which works 
outside of state authority. The creation of an 
International Shari’a court in Islamic finance 
may be an idealistic. Currently, there is no real 
support for it and countries such Malaysia and 
Bahrain are moving forward independently, 
changing regulations and creating a system 
which supports and encourages the progress 
of Islamic finance. But the court’s presence 
would strengthen Islamic finance and more 
specifically the judgement of commercial 
disputes between parties transacting on the 
basis of the Shari’a.
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The UK Muslim
Leaders of Tomorrow 
A high quality pictorial book 
designed to promote the UK Muslim 
Children for future leadership roles

Why this book?

 Ì First of its kind of publication, 
specifically focusing on UK Muslim 
children, The UK Muslim Leaders of 
Tomorrow (TUMLOT) attempts to 
document prominence and brilliance in 
the younger generation of UK Muslims.

 Ì It is part of a wider mentoring 
programme for the UK Muslim children  
and aims to groom them into future 
leaders in their respective fields of choice.

 Ì TUMLOT is an attempt to bring 
prominence to the individual children and 
nurture their leadership abilities.

 Ì To be published in 2013, TUMLOT 
celebrates the presence of the diverse  
Muslim community in the UK.

For more information please contact to: 

Naveed Iqbal
Project Coordinator TUMLOT
E-mail: niqbal@edbizconsulting.com

Mobile: +447703610707

A Project of Edbiz Consulting
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NURTURING FUTURE LEADERS IN ISLAMIC BANKING AND FINANCE

    The Islamic Finance Leadership Programme 
aims at identifying exceptionally talented personnel 
in Islamic financial institutions to help them develop 
into future leaders of the industry.

There is no substitute for commitment and dedication to achieve the objectives of 
a cause, and Islamic banking and finance is not an exception. The Islamic Finance 
Leadership Programme (IFLP) seeks to identify 35 of the most talented and committed 
middle and upper middle management personnel, both men and women, to offer 
them a mentoring opportunity at a five-day residential workshop in the heart of 
England (UK).

The IFLP is supported by leading insitutions from the Islamic banking and finance 
industry. The personal engagement of some of the most distinguished personalities 
from the Muslim world ensures that the IFLP will be an excellent programme for 
budding professionals in this sector.  

Entry to the programme is by invitation only. However, if you can identify an individual 
who has the potential to be a  leader in the Islamic financial services industry, please 
encourage them to apply by submitting a detailed curriculum vitae and two reference 
letters from some well known leaders in Islamic banking and finance.

For further information, please email iflp@edbizconsulting.com

ISLAMIC FINANCE LEADERSHIP PROGRAMME


