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the boundaries of knowledge and innovation.

WHAT DOES GIFR 2015 BRING TO THE INDUSTRY? 

 k An in-depth analysis and ranking of the leading countries in the global Islamic financial services industry

 k Reportage and analysis of the global practices of the Islamic financial services industry in over 10 sectors

 k An exposition of a collective strategy for growth and competition in IBF 

 k Practical examples of innovation in IBF 

 k Building effective leadership in Islamic banking and finance
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The report is aimed at narrowing the demand and supply gap in Islamic wealth management 
products and solutions. Further the report will explore the growth in Islamic wealth, highlighting 
its concentration in di�erent regions, providing crucial business intelligence to supply-side leaders 
and potential clients of the Islamic wealth management industry. 

"The Islamic wealth management sector remains one of the few untapped areas left in the 
industry. By bringing this report to market, we hope to initiate a robust discussion surrounding the 
utilisation of Shari'a compliant wealth structures and, speci�cally private wealth management 
structures," said Director General of Labuan Financial Services Authority, Datuk Ahmad Hizzad 
Baharuddin.

"With the increasing number of Muslim individuals and families appearing in the global wealth list 
and growth in Islamic �nancial assets, it is not unrealistic to assume that there is an increase in 
Islamic wealth globally. It is, therefore, high time that a Report analyzing the developments, 
products and solutions in Islamic wealth management is produced, which should assist the players 
to narrow the demand supply gap." Professor Humayon Dar, Chairman of Edbiz Consulting.
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FROM THE 
EDITOR

I am pleased to present to you the last issue of the volume 5 of ISFIRE, which I am sure you will like 
for its cover page and the contents that follow. It gave me immense pleasure when I was editing 
this issue, as the articles and reports included herein are undoubtedly of the highest quality and 
standard when compared with other magazines and similar publications in the field of IBF. 

The cover story features His Excellency Nursultan Nazarbayev, President of Kazakhstan – a 
country that has made impressive progress in adopting and implementing IBF, in a short span of 
time. Since the establishment of Al Hilal Bank Kazakhstan in 2010, the country has made steady 
progress in developing IBF in parallel with its conventional banking and finance, consistent with 
the so-called dual banking system that has successfully been developed by the likes of Malaysia 
and numerous other countries. Central to all the IBF-related developments has been the man at 
the top of the political hierarchy – the President himself – and we thought of interviewing him for 
this issue of ISFIRE. 

In addition to the President’s interview, we have also included a comprehensive article by Nadir 
Burnashev, Advisor to the Chairman of the Financial Institutions’ Association of Kazakhstan 
(FIAK), which includes updates on regulatory developments and challenges facing IBF in 
Kazakhstan. 

The fifth Global Islamic Finance Awards (GIFA) took place in Bahrain on September 28, 2015 
and this issue provides a comprehensive account of the awards programme and the impressive 
awards ceremony. The ISFIRE Report also analyses the geographical spread of the GIFA 
recipients. 

Agrobank from Malaysia won the “Upcoming Islamic Bank 2015” award at GIFA, and we 
thought of sharing its success story of transformation from a conventional into a full-fledged 
Islamic bank. In this respect, the role of its CEO, Dato’ Wan Mohd Fadzmi Wan Othman, has 
been highlighted as a spearhead of change and transformation. It is an interesting reading and 
should be of relevance to those who contemplate converting their conventional banks into 
full-fledged Islamic banks. In our view, the conversion of conventional banks will bring the 
quickest further growth in IBF. 

This issue also contains an exclusive interview with Marvi Memon, Minister of State and 
Chairperson of Benazir Income Support Programme (BISP) in Pakistan. She explains how her 
involvement in BISP has changed her perspective on life. Also, it is interesting to note that she 
presents financial inclusion and poverty alleviation as part of the wider agenda of Islamisation of 
Pakistan economy. 

Our Personality of the issue is Sheikh Nedham Yaqubi (also known as Sheikh Nizam Yaqubi), 
arguably the most active Shari’a scholar in the global Islamic financial services industry. He shares 
with us some untold aspects of his wonderful personality. He is the first Shari’a scholar to feature 
in our Personality section, as previously only CEOs of Islamic banks, senior lawyers and similar 
personalities have featured in this respect.

There are some other articles included in this issue of ISFIRE, which I am sure our readers will find 
of interest and relevance. 

ISFIRE continues to bring analyses, stories, interviews and personal insights for our readers. 
The choice of personalities covered in this issue is interesting - a president, a minister, a Shari’a 
scholar and a conventional banker wishing to enter into Islamic banking. 

Happy reading!

From the 
EDITOR

Professor Humayon Dar, PhD (Cambridge) 
Editor-in-Chief



Towards the
KAZAKHSTAN’S SYSTEM
of Islamic Finance
Nadir Burnashev
Advisor to the Chairman of the Financial Institutions’ Association of Kazakhstan (FIAK)

Kazakhstan has made a noticeable progress in recent years with developing Islamic financial system. 
Presently the system holds less than 0.01% of total banking assets but it has the potential to grow over 
medium term to US$3-5 billion comprising 3-5% of total banking assets. The return on banking assets 
for the top Kazakh banks has averaged 2.7 – 3.5% per annum in the last decade not counting for the 
crisis 2008-2010 years. Most of the business for Islamic finance will come from serving the corporate 
sector and providing financing to well-defined projects and activities in a Shari’a-compliant way. The 
profitability of financing the Kazakh corporates given the right structure and risk profile may be at 
least twice higher than the profitability of financing similar corporates in Malaysia and GCC. In terms 
of sukuk issuance Kazakhstan has a lot of unrealized potential as well. If one takes the last sovereign 
Eurobond issuance in October 2014 as an example, Kazakhstan has placed Eurobonds in two tranches 
for the amount of US$2.5 billion: 10-year US$1.5 billion Eurobonds and 30-year US$1 billion Eurobonds 
yielding 4.07% (150bps to US$ interest rate swap) and 5.11% (200bps), respectively. The initial book 
was oversubscribed with order totalling over US$11 billion. Similar interest was shown to the bonds of 
the Kazakh corporates rated on par with sovereign. However, the challenges remain and further work 
should be done to establish the country as a regional leader in Islamic finance.

TALKING 
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Kazakhstan started the work on developing 
Islamic finance less than six years ago. The 
first legislation to introduce Islamic financial 
intermediaries was approved in February 
2009. The second package of amendments 
came into force in July 2011. The amendments 
paved the way for opening Islamic banks and 
other intermediaries and provided for some 
limited operations. The third amendments 
were approved this summer. They clarified the 
issues with commodity murabaha in terms of 
accounting and tax treatment, and allowed for 
proper functioning of Islamic insurance and 
leasing. The forth amendments were recently 
approved by both chambers of the parliament 
allowing for conversion of traditional to Islamic 
banks, and they should come into force before 
the yearend. 

So far the Kazakh authorities favoured a 
gradual and a piecemeal approach by issuing 
amendments to the legislation every time 
there are substantial problems. It worked 
satisfactorily as long as there were few 
Islamic financial institutions, and there was 
the lack of knowledge and qualified cadres 
among the financial elite. However, this 
approach might no longer be sufficient. This 
spring, during his inauguration speech, the 
President of Kazakhstan, His Excellency 
Nursultan Nazarbayev, announced that the 
country’s capital Astana would become the 
regional hub for conventional and Islamic 
finance, similar to the model of Dubai 
International Financial Centre (DIFC). Later 
during the year the relevant legislation was 
drafted by the National Bank of Kazakhstan 
(the central bank) and the government, 
and approved by the parliament. It laid the 
ground for establishing the International 
Financial Centre of Astana (IFCA) and 
allowed for the use and prevalence of 
English law albeit at the territory of the 
centre. It is expected the centre will start 
operations in the beginning of 2016, and 
it will become fully operational in the next 
three years. Astana is expected to become 
the focal point for bringing conventional and 
Islamic finance investments to Kazakhstan 
and the region.

To make the plan a success the country 
may need an entirely different approach 
to developing Islamic finance. Instead of 
patching the present legislation every 
time, it has to go for a unified and systemic 
legislation to lay the firm ground for 
establishing a sustainable Islamic financial 
system and to make necessary amendments 
to the civil, tax and other relevant codes, 
and the legislation altogether. Like other 

countries, Kazakhstan needs its own model 
of Islamic banking and finance, the one that 
fits its economic, social, legal and financial 
system. This will help to develop Islamic 
finance in Kazakhstan and the region in a 
short time span, and it will provide long-
lasting benefits to economic agents and 
population at large. 

FINANCIAL SYSTEM IN 
KAZAKHSTAN 
This article will discuss the most important 
issues facing Islamic banking and finance 
industry in Kazakhstan. Let us start by 
briefly describing the financial system in 
Kazakhstan. It is an open and well-developed 
economy. As of September 1, 2015 there are 
35 second-tier banks, out of which 16 are 
foreign banks, among them are 14 foreign 
subsidiaries. Total assets of the Kazakh 
banks equalled 19,497 billion Kazakh tenge 
(US$82 billion) as compared to 18,239 billion 
Kazakh tenge (US$100 billion) as of January 
1, 2015, having increased by 6.8% in the 
local currency from the beginning of the 
year. The decrease in dollar terms is due to 
recent tenge devaluation. 

As of September 1, 2015, the credit portfolio 
takes the lion’s share in banking assets (63.6% 
of total assets) followed by other assets (17.4% 
of total), and cash and cash equivalents (14.6% 
of total). The credit portfolio comprises loans 
to legal entities (44.5% of total portfolio), loans 
to individuals (28.1% of total), out of which 
consumer loans represent 19.5%, mortgages 

7.8% of total, and loans to SME 26.4%. 
The provisions equal 10.5% of total credit 
portfolio. The growth of credit portfolio has 
slowed in the last years due to unfavourable 
macroeconomic environment caused by 
regional instability, slowing economy, and the 
authorities’ and the banks’ consorted efforts 
to improve the quality of portfolio after the 
last global financial crisis.

The liabilities side of the Kazakh banking 
system at the same date comprises client 
deposits (74.3% of total), securities (10.4%) 
and liabilities to non-residents (9.2%). In 
recent years the system has largely become 
an internally funded one with the share of 
external debt finance reduced significantly. 
This improves banking system stability and 
resilience to external shocks.

At the macro level the share of total banking 
system assets equals 47.2% of GDP, the 
share of lending portfolio 33% of GDP, share 
of deposits 30% of GDP. The share of five 
largest banks in total banking system assets 
constitutes 58.8%. The size of banking system 
in Kazakhstan is less than that in Russia, 
Malaysia or GCC countries. The domestic 
banking system remains concentrated 
and plays limited role in overall economic 
development. Due to geographical factors 
(large territory and scattered population) 
it is better developed in the largest cities 
like Almaty, Astana characterized by good 
infrastructure, higher economic activities and 
population incomes, or Atyrau – unofficial 
petroleum capital of Kazakhstan. On the other 
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hand, most of the native Muslim population 
resides in rural areas and small towns where 
access to modern banking services remains 
difficult.

As far as Islamic financial intermediaries are 
concerned, presently there is one Islamic 
bank, Al Hilal Bank Kazakhstan, and few 
other smaller financial companies in Islamic 
insurance, leasing and microfinance. Total 
assets and liabilities of Islamic financial 
institutions are insignificant, so they are not 
separately reported in the central bank’s 
statistics. 

WAY FORWARD
Let us now discuss how to develop Islamic 
banking in the country. Corporate Islamic 
banking does not require substantial initial 
investment and may become profitable 
in the short term. To boost it, Kazakhstan 
has to level the playing field for Islamic 
local and international banks on par with 
their conventional counterparts. However, 
developing retail Islamic banking may prove 
a real challenge for Islamic banks, both 
domestic and foreign ones. The authorities 
of Kazakhstan will insist, and rightly so, 
on developing Islamic retail products for 
population and SME. It has been one of the 
prime drivers on introducing and developing 
Islamic financial system in Kazakhstan. On 
the other hand, potential foreign players 
and investors in Islamic finance have limited 
experience and exposure to the banking in 
this part of the world and may not be able to 

commit themselves readily to retail Islamic 
banking, at least at early stages. Local financial 
groups and investors keen to develop Islamic 
finance do not have necessary human and 
intellectual resources, and market experience 
to develop and introduce Islamic banking 
corporate and retail products. 

There may be two complementary ways to 
deal with the situation. 

The first one is to introduce Islamic windows 
in conventional banks. The largest banks 
may easily serve Islamic retail products for 
population and SMEs across Kazakhstan. They 
will effectively exercise economies of scale and 
provide universal access to modern Islamic 
financial instruments in the best commercial 
way. The key objectives for the National Bank 
of Kazakhstan to allow the Islamic windows 
are cost efficiency and policy goals. As the 
experience of other countries shows the 
Islamic window may be a good instrument to 

develop Islamic banking quickly and broadly 
at the early stages. If the policy goals are to 
motivate the population to adopt the Islamic 
finance products faster by providing various 
incentives, the commercial banks may be well 
positioned to provide competitive and tailored 
Islamic retail products. 

The second one is to establish joint ventures 
or strategic alliances between local financial 
institutions and foreign counterparts. This 
may take form of legal incorporation in the 
form of local Islamic bank (newly established 
or converted one), or in a less formal way of 
revenue sharing via agreements to transfer 
technological and human knowhow from 
foreign to local banks. As an example one 
may recall a successful twinning programme 
run by EBRD at the early stages of financial 
transition in the countries of eastern and 
central Europe and CIS in the 1990s. Most 
of the leading domestic banks in Kazakhstan 
with the exception of foreign banks and 

foreign subsidiaries have successfully passed 
through this programme. The National 
Bank of Kazakhstan and foreign donors 
may jointly establish a similar programme 
in Islamic finance. The NBK may administer 
the programme itself or appoint the special 
supervisor.

Let us now turn the attention to business 
operations. Presently Islamic financial 
institutions in Kazakhstan encounter 
numerous challenges in everyday operations. 
To their credit, the authorities, in particular 
the National Bank of Kazakhstan, are 
committed to resolving them but the work 
and efforts should intensify to provide a real 
impetus to Islamic banking and finance in 
Kazakhstan. 

The most important and salient issues are as 
follows:

1. Tax and regulatory treatment of 
Islamic financial instruments and 

 An Islamic banking twinning programme, similar 
to the successful twinning programme run by EBRD at 
the early stages of financial transition in the countries 
of eastern and central Europe and CIS in the 1990s, is 
required for the development of IBF in Kazakhstan.
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products as financial services and 
products 

Presently only the legislatively approved 
Islamic financial instruments are treated as 
financial products. It takes time and efforts 
to amend the legislation for every product. In 
the meantime Islamic financial intermediaries 
are taxed at the level of individual transactions 
since every transaction in Islamic banking 
involves purchase and sale of goods. This 
practice should be stopped. The national 
legislation should permit purchase and sale 
of property, goods and commodities by the 
Islamic banks, and treat it not as separate 
entrepreneurial activity but as financial 
transaction. Accordingly all Islamic financial 
instruments should have equal treatment 
with conventional financial instruments. This 
means:

a. No taxation of individual Islamic banking 
operations or financial instruments. 

Instead taxation should be done at 
the level of Islamic financial institution 
as profit centre as it is done with 
conventional financial institutions.

b. Overall tax regime for Islamic financial 
institutions should be harmonized and 
brought on equal terms with tax regime 
for conventional banks.

c. National Bank of Kazakhstan and 
Ministry of Finance should have the 
authority to approve or change Islamic 
finance instruments by internal regulation 
and not by amending national legislation 
every time.

d. The usual property rights registration 
mechanism for Islamic finance 
instruments should be substantially 
streamlined allowing fast track 
procedures for registration of underlying 
property and assets of Islamic finance 
instruments.

e. Islamic mortgage and leasing should have 
the same tax and regulatory regime as 
traditional mortgage and leasing.

2. Amending legislation for government 
and quasi-government corporates to 
allow for Islamic banking instruments 

At present, the government-owned or 
controlled corporates have hard time to 
finance their operations through Islamic 
banking products however competitively they 
may be priced. Since Islamic banking involves 
purchase and sale of goods, the Islamic banks 
have to pass through government tender 
and procurement procedures. In addition 
the natural monopolies are not allowed to 
purchase certain goods at all. This puts Islamic 
banks at disadvantage vis-à-vis conventional 
banks that do not have to go through the 
procedures. There will be no real take-off of 
large-scale corporate Islamic banking until the 
legislation is amended to provide for Islamic 

banks to compete on equal footing with 
conventional banks for large corporate clients. 

3. Developing liquid and deep internal 
market in local currency tenge for 
Islamic financial institutions

There is no domestic market in tenge for 
Islamic financial institutions. They are 
not allowed to use traditional financial 
instruments, and there is lack of Shari’a 
compliant liquidity instruments. This is one of 
the major impediments to developing tenge-
denominated Islamic finance products, and 
retail products.

4. Introducing and streamlining the 
legislation for sukuk issuance in 
Kazakhstan

In particular, it should allow for issuance of 
asset-based sukuk, listing and registration 
of sukuk at the Kazakhstan Stock Exchange 
(KASE). The KASE listing and registration 

procedures should allow for equal treatment 
of Islamic and conventional financial 
instruments. It should also be possible 
to register and list sukuk issued in other 
domiciles for purchase by domestic investors.

5. Amending the legislation to allow 
for issuance of fixed fee and covered 
Islamic banking cards

Presently Islamic banks are unable to issue 
Shari’a compliant Islamic banking cards, 
as there are numerous tax and regulatory 
implications. Developing retail Islamic banking 
products that form the ground for Islamic 
banking cards will involve streamlining 
and amending the corresponding national 
legislation.

The above list may seem daunting at a first 
glance. However, most of the work is technical 
in nature. As Kazakhstan has done a good 
progress with laying the foundations for 
Islamic financial system, now it needs to move 
fast forward on harmonizing the national 
legislation with best international practices. 

The last by order but not by importance 
issue is Islamic charitable and social safety 
nets. It is rarely discussed in the context of 
developing Islamic finance infrastructure 
but it has important social and economic 
implications. Kazakhstan is a relatively rich 
country. It has one of the highest GDP 
per capita in the region. According to the 
conservative estimates, potential annual 
zakat collection in Kazakhstan exceeds 
tens of millions of US dollars. Presently the 
money is not fully collected, accumulated 
and properly distributed. The Islamic 
financial system will allow for introduction 
of efficient and transparent zakat system. 
Islamic financial intermediaries can play an 
important role in establishing and running it. 
Such system will help the needy and the poor, 
support important Islamic charitable and 
developmental projects, provide the funds 
for education and support of the imams and 
ulama, and cushion against religious extremism 
and intolerance. It will promote intra-regional 
stability and sustainable development of 
Kazakhstan by providing the funds to the local 
Muslim population. Moreover this system will 
complement the state’s existing social safety 
net. Private sector and wealthy individuals, 
with minimal government direct costs, should 
develop it.

Concluding, Kazakhstan has the potential 
and the ability to become a bright spot and a 
regional leader in Islamic finance.

 Potential annual zakat collection in Kazakhstan 
exceeds tens of millions of US dollars. Presently the 
money is not fully collected, accumulated and properly 
distributed. The Islamic financial system will allow for 
introduction of efficient and transparent zakat system.
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Under your leadership, Kazakhstan 
has achieved a lot in terms of 
economic development, diplomacy 
and socio-political reforms. In 
this interview, however, we shall 
primarily focus on Islamic banking 
and finance (IBF).

During the years of establishment of sovereign 
Kazakhstan in the global economic system, 
it has laid a solid foundation for its financial 
stability and economic security. Our country 
participates, actively enough, in the global 
economic and political processes, and is 
one of the initiators of the Eurasian and 
worldwide integration; our country has 
effectively chaired in such major international 
organisations as the Organisation for Security 
and Cooperation in Europe, Organisation of 
Islamic Cooperation, Shanghai Cooperation 
Organisation.

At the same time, in my opinion, one of the 
important objectives of Kazakhstan sovereign 
development is to form a well-balanced 
financial system in the country. In this regard, 

the effectiveness of the system should be 
backed by the real production process and 
secured by the tangible assets. In this case, 
the Islamic finance, which is directly related 
to the production process and demonstrates 
stability in the global economy, gains special 
importance.

I would like to note that I am really impressed 
by the rates of growth of the worldwide 
market of Islamic finance. Kazakhstan could 
not be out of such a dynamically developing 
trend. For my part, I have always given 
any kind of support to development of this 
industry.

Up to date, Kazakhstan has created a legal 
framework for the Islamic finance industry, 
and a number of Islamic financial institutions 
are operating in Kazakhstan and provide 
their services in the area of Islamic banking, 
insurance and leasing.

 Moreover, Islamic securities – corporate 
sukuk - have also been issued in Kazakhstan. 

Kazakhstan is a member of international 
Islamic financial organisations such as 
AAOIFI & IFSB. In May of the current year 
Almaty hosted, for the first time in the CIS 
and Central Asia, the 12th Summit of IFSB, 
which was attended by more than 150 
delegates from different countries.

I think that we may say with confidence that 
Kazakhstan is a leader in the CIS and Central 
Asia in the legislative implementation of the 
Islamic finance principles.

Immediately after the 
independence, Kazakhstan not only 
decided to join the Organisation of 
Islamic Cooperation (OIC) but also 
to play a leadership role in it at least 
on the regional level. What was the 
vision behind this decision? And has 
this vision come into reality in the 
last 15 years?

In 1995 the Republic of Kazakhstan 
became a full member of the Organisation 

ISLAMIC FINANCE REVIEW | WWW.ISFIRE.NET

INTERVIEW



14

of Islamic Cooperation. Since then, on 
Kazakhstan’s cooperation with the OIC 
has been developing quite fruitfully, and 
the membership of our country in the 
Organisation has contributed to building 
effective relationships with the OIC member 
states, active participation of Kazakhstan 
in the political and economic processes in 
the Islamic world, and to attracting financial 
resources for implementation of the major 
investment projects in Kazakhstan.

Kazakhstan’s chairmanship in the OIC in 
2011 was a remarkable benchmark in our 
cooperation. As part of that chairmanship 
the practical results have been achieved 
in modernisation of the OIC activity. It 
was in Astana where the historic decision 
to rename the Organisation of Islamic 
Conference into the Organisation of Islamic 
Cooperation was made, which became an 
evidence of its transformation into a more 
effective international association. 

The agreement has been reached to have 
more frequent meetings at the level of the 
heads of the OIC member states. For the first 
time in its history the OIC adopted the Action 
Plan for Cooperation with Central Asia.

 At the same time, as a part of its chairmanship, 
Kazakhstan hosted the 7th World Islamic 
Economic Forum (WIEF), the 3rd Islamic 
Conference of Health Ministers, meeting of 
international experts on the development 
of the OIC water concept and international 
forum of religious scientists. 

Due to Kazakhstan’s active position, its 
candidacy for membership in the Bureau 
of the General Assembly of the Standing 
Committee for Economic and Commercial 
Cooperation of the Organisation of the Islamic 
Conference (OIC COMCEC) was strongly 
supported. 

Currently the work is carried out to 
establish a mutual food aid fund with the 
headquarters in Astana. Almaty’s recognition 
in 2015 as the capital of Islamic culture has 
become a powerful impetus to the expansion 
of humanitarian relations with the OIC 
member states. 

The entire complex of the arrangements held 
within the framework of our cooperation 
has already produced the tangible results for 
the citizens of our country by contributing to 
expansion of trade with the Muslim countries 

and coming of Islamic investors, attraction of 
the financial resources and implementation 
of Islamic banking, promoting increase in the 
flow of tourists to our country, including by 
new air service to OIC countries, and mutual 
enrichment of the cultures. 

OIC in its turn considers our country as 
the most important partner in economic 
cooperation and development of the Central 
Asian states and believes that Kazakhstan is 
quite able to become a bridge between the 
OIC member states and the these republics.

You have very cordial relationships 
with the President of Islamic 
Development Bank (IDB), Dr. 
Ahmed Mohamed Ali, and other 
leaders in the Muslim world, like 
Dato’ Seri Najib Razak, Prime 
Minister of Malaysia. Given that 
the IDB and Malaysia have both 
played instrumental roles in the 
development of IBF, how has 
Kazakhstan leveraged on these 
special relationships to develop IBF 
domestically?
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When implementing the issues of 
development of Islamic finance or any other 
industry, Kazakhstan is always open for 
dialogue and is ready to use the experience 
of the countries and organisations that have 
advanced in this area. Being a rather young 
country, we are building our own model of 
economic, political and cultural development. 
Today, Kazakhstan is the economic leader in 
Central Asia. And, of course, this achievement 
has been also due to our international 
partners.

IDB is one of the key strategic partners of 
Kazakhstan in development of the Islamic 
finance industry and banking. It should 
be noted that Kazakhstan is the country 
where one of four regional offices of IDB 
has been opened. In 2012, the Government 
of Kazakhstan and IDB signed the Country 
Partnership Strategy aimed at strengthening 
of cooperation as a part of the state 
program of the forced industrial-innovative 
development of the Republic of Kazakhstan. 

IDB Group contributes to development of 
such sectors as transport, power industry, 
agriculture and also to development of 
the rural areas and non-primary sectors 

of industry, science and technology, 
diversification, financial sector and inter-
regional cooperation.

The current portfolio of the projects 
financed by IDB and lines of financing 
allocated by IDB in Kazakhstan amount to 
about US$2 billion. 

Currently, the National Bank of Kazakhstan 
is implementing the IDB grant to improve 
Kazakhstan’s legislation on Islamic finance.

Cooperation with the Islamic Corporation 
for the Development of the Private Sector 
(ICD) is affected on a permanent basis as 
a part of allocation of the SME financing 
lines, including the agricultural sector of 
our country, through the Islamic finance 
instruments. ICD has established first Islamic 
leasing company in Kazakhstan. The total 
funding of ICD in Kazakhstan is about US$ 
250 million.

Speaking of the cooperation with Malaysia, 
I would like, first of all, to draw attention to 
the similarity in the variety of ethnic groups, 
interaction between religions, foreign policy 
and approaches to the economy.
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Since 1992, Malaysia has been our reliable 
partner in different areas, such as power 
industry, oil and gas industry, construction, 
tourism, and education. In the recent years, 
we have strengthened our cooperation 
in the implementation of the Islamic 
finance instruments. The central banks of 
our countries are actively cooperating in 
promotion of the Islamic finance. 

By the way, our first issuer of sukuk in 
the region - the Development Bank of 
Kazakhstan - has issued an Islamic bond, 
Sukuk al-Murabaha, for MYR240 million on 
the Malaysian stock market. The remarkable 
fact is that IDB acted as an anchor investor 
of this issue, which allowed placing more 
than 60% of the issue among foreign 
investors. 

Thus, the Islamic finance represents an 
interconnected system, and we, as a part 
thereof, will cooperate with each other to 
develop the industry as a whole.

You became the fourth GIFA 
Laureate last year at the Global 
Islamic Finance Awards (GIFA) 
held in Dubai. This was indeed 
recognition of your efforts to 
promote IBF in Kazakhstan and 
consequently in the Central Asian 
region. What are your government’s 
plans to further strengthen IBF in 
the country?

Kazakhstan has proceeded to 
implementation of the large-scale 
institutional reforms, including those aimed 
at further improving the investment climate 
in Kazakhstan. The detailed Plan of the 
Nation “100 Concrete Steps” has been 
already adopted for implementation of the 
institutional reforms. The Plan stipulates, 
inter alia, the development of Islamic finance.

In accordance with my instructions, the 
Government and National Bank of Kazakhstan 
are doing and have already done a lot of 
work for further improvement of the legal 
framework, development of the Islamic finance 
infrastructure, attraction of investors and 
financial market participants. I think that the 
issue of the sovereign sukuk by the Ministry 
of Finance in 2016 will become an important 
step for us.

The work in this direction will be carried out 
systematically, and we have set a goal for 

ourselves that by 2020 the total assets of 
Islamic banks will amount to 3 - 5% of the total 
assets of the banking sector. By 2025, we are 
planning that this indicator will reach 10%. 

The implementation of those arrangements 
that we have determined will allow developing 
the Islamic finance market in Kazakhstan 
and provide people with additional funding 
opportunities and access to the banking 
products, and increase the inflow of 
investments.

Based on the leading practices in the field 
of the development of the Islamic financial 
services industry, we will offer to the world 
a Kazakhstan’s model of the development of 
Islamic finance.

You seem to have preference for a 
younger generation of leaders for 
developing a sustainable future of 
Kazakhstan. What was the thought 
process in bringing a younger 
generation of Kazakhs to lead 
different institutions of national 
significance?

Today Kazakhstani people are a young and 
dynamic nation. I see that a new generation 
of managers, civil servants, businessmen 
and public figures is emerging. This is a very 
talented and, I am sure, successful young 
generation. 

Kazakhstan has created the most favourable 
conditions for education and self-
improvement of our young citizens to ensure 
that once they become professionals they will 
be in demand in every corner of the globe, and 
will be able to ensure development, success, 
well-being and recognition of Kazakhstan in 
the XXI century. 

During the years of independence, we have 
been consistently building up the human 
capital. We have trained abroad more than 
10 thousand students under Bolashak 
program. This year Nazarbayev University, 
whose partners are the leading universities 
of the world, awarded diplomas to the first 
graduates.

Therefore, I am sure that our leading managers 
of absolutely new formation will demonstrate 
to the entire world the creativity, efficiency, 
being in demand and be able to implement 
the tasks set, with due consideration of the 
traditions of our people and the best global 
practices.

Can you kindly share with our 
readership your vision behind 
the newly announced Astana 
International Financial Centre.

Astana International Financial Centre (AIFC) 
will be a centre of attraction and a catalyst of 
investor capital, high corporate values and 
excellence.

Eventually AIFC will become the financial 
gateway to the very heart of Eurasia, with its 
rich natural resources. 

Unique conditions that have no analogues 
in the vast expanses of the post-Soviet 
space will be created to attract international 
participants. 

The system will be based on the English 
(case) law. The Financial Centre Court 
will become a key element to protect the 
investor rights. The Court will use the 
English language, and the cases will be 
considered by the foreign judges having 
experience and authorised to consider the 
investment disputes.

This will create appropriate tax incentives. 
Thus, tax exemption will be granted up to 50 
years. 

Coupled with the developed infrastructure 
and direct air links with the key financial 
capitals this will allow creating another 
strong link in the system of the global 
financial centres. Further development 
of the Eurasian Economic Union will only 
contribute to this end.

Islamic finance is one of the part of the AIFC 
development. The involvement of international 
Islamic financial market participants will 
significantly expand the range of Islamic 
financial instruments and services.

Overall, we expect a long-term positive 
effect of this initiative. The country will 
receive additional increase in GDP of more 
than 1% annually up to 2025 only from 
activities of AIFC.

In terms of the regional aspect, AIFC 
development will strengthen the tendency 
towards economic integration among 
the Eurasian countries, enhance the local 
competence and will contribute to the 
sustainable socio-economic development of 
the region.
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There is only one Islamic bank 
operating in Kazakhstan at present. 
Are other Islamic banks being set 
up in the country? Why has the 
progress been slow?

Such important issue as the development 
of an alternative financial system should be 
implemented progressively, as it is necessary 
to understand, in which direction to move. 

For example, this process in Malaysia and 
Turkey took about 30 years. The first steps 
in development of Islamic finance in London 
and Dubai that are positioning themselves 
today as the international Islamic financial 
centres were made about 40 years ago.

Up to date Kazakhstan has done a lot 
of work in terms of both creating a legal 
framework and attracting the participants. 
We use the best experience of the countries 
that have been developing Islamic finance 
for a long time, and we have determined the 
objectives for ourselves and are working to 
achieve these objectives.

The Government and the National Bank 
are working on further improvement of the 
current legislation and development of the 
Islamic finance infrastructure. Accordingly, 
it will take some time to open new financial 
institutions. 

However, even today we see interest on 
part of investors with regard to possibility of 
opening Islamic banks. 

In addition, Kazakhstan’s accession to WTO 
this year will have a positive impact on 
development of the Islamic finance market, 
as starting from 2020 the foreign banks, 
including Islamic banks, will be able to open 
their branches in Kazakhstan. 

At the same time it should be noted that 
there is great potential for Islamic financial 
services, as there is growing demand for 
Islamic financial products, not only from 
Kazakhstan, but also from the CIS countries 
and Central Asia. Today, the number 
of Muslims in the region is more than 
75 million.

By creating the necessary conditions and 
demonstrating a steady economic growth 
and attractiveness for foreign investors, we 
would like to emphasize that Kazakhstan is 
open and welcomes new members of the 
Islamic financial services industry.

As a GIFA Laureate, what message 
would you like to give to the 
leadership of global Islamic financial 

services industry?

I have set a task to revive the Great Silk 
Road and establish Kazakhstan as a uniform 
complex of hubs of the international level, 
including transport, logistics, tourism 
and financial hubs. The very history and 
geography of Kazakhstan presents a unique 
opportunity for dialogue between the Islamic 
and Western civilisations.

The image of the New Silk Road will allow 
all countries interested in the development 
of the Islamic financial services industry to 
unite around it, strengthen cooperation and 
implement the tasks set, and in the long 
run – to become a catalyst for the further 
development and advancement of Islamic 
finance in the world. 

I invite all participants of the global Islamic 
financial services industry to join our efforts 
in revival of the Silk Road, by exploring 
possible ways of partnership, in order to 
commemorate the twenty-first century as 
the age of progress of the Islamic financial 
system.

   I invite all participants of the global Islamic 
financial services industry to join our efforts in revival of 
the Silk Road, by exploring possible ways of partnership, 
in order to commemorate the twenty-first century as the 
age of progress of the Islamic financial system.



Minister of State and Chairperson of Benazir Income Support Programme, 
Government of Pakistan

An Exclusive Interview with
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Marvi Memon was born in Karachi in July 1972. After schooling from Karachi, Paris and 
Kuwait, she graduated from the London School of Economics with a BSc (Econ) Honours in 
International Relations in 1993. 

With internships at Dawn, Newsline, Pakistan Institute of International Affairs, US Commercial 
Consulate and International Union for Conservation of Nature, during her education years, she 
started her career as a banker at Citibank Pakistan where she specialized in Marketing and 
Quality Management for the consumer bank. After this, she launched Pakistan’s first satellite 
tracking fleet management company Trakker, which established her as an entrepreneur and 
the youngest woman CEO of a multinational firm at the time. Her next assignment led her to 
advising the President of Pakistan on media management and later on investments. She served 
as a Member of Parliament for the first time from March 2008 to June 2011. She was a member 
of the parliamentary committees on Environment, Information Technology, and Kashmir & 
Gilgit-Baltistan. Her ground breaking legislation on acid crime and Pakistan’s first research 
institute for parliamentarians (PIPS) led her to be the subject of Pakistan’s first Oscar winning 
documentary. 

She was one of the first to resign from the parliament, setting new political standards, when her 
party changed its stated policies. After that, she launched a movement for rights in Pakistan 
and galvanized rural Sindh’s villages for change. She joined PML (N), now the ruling party in 
Pakistan, in March 2012 and toured all of Pakistan spreading the PML (N) message for a year 
during which she set up a new constituency for PML (N) in feudal rural territory of Thatta, 
Sindh. She was chairperson of the interprovincial subcommittee of the PML (N) Manifesto 
Committee prior to the May 2013 elections and developed consensus on many inter-provincial 
harmony issues within the party. Having attempted to get elected from a general seat from 
Thatta NA 237, she joined parliament as PML (N) MNA on a woman reserved seat from Sindh. 

She is one of the first parliamentarians to have pursued public interest litigation in the superior 
judiciary and being petitioner for many record making verdicts related to flood management, 
air crashes, constitutional amendments, higher education and workers’ rights. She has 
written many research papers and articles on foreign affairs. She is the first parliamentarian 
of Pakistan to author her parliamentary diaries entitled, “My Diaries,” published in 2012. Her 
last assignment within parliament was Chairperson for the National Assembly Committee for 
Information, Broadcasting and National Heritage and Member of the Standing Committee of 
the National Assembly on Foreign Affairs. Her committee made record recommendations and 
published record reports in 15 months of her tenure to improve media management and media 
standards. Her strength is her close contact with the grassroots, youth and discriminated 
populations of society in all provinces and territories of Pakistan, and she is considered as 
Pakistan’s most widely campaigning parliamentarian. 
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She was appointed Chairperson of Benazir Income Support Programme with the status of 
Minister of State on Feb 25, 2015. 

In the contemporary Islamic world, there are only a few women who enjoy global recognition as 
leaders in their respective areas of expertise and practice. Dr Zeti Akhtar Aziz has been hailed 
as one of the most powerful governors of a central bank in the OIC countries. Her Highness 
Sheikha Mozah Bint Nasser Almissned of Qatar is known for her passion for education and 
philanthropic efforts. In the practice of Islamic banking and finance, the likes of Raja Teh 
Maimunah, CEO of Hong Leong Islamic Bank, are shining examples of success and leadership 
in the Muslim world. 

Benazir Bhutto and more recently Malala Yousufzai are the two women from Pakistan that 
created ripples in the international communities. 

The role of women in the Muslim communities is by no means a recent phenomenon. Khadija 
Bint Khuwailad, the first wife of Prophet Muhammad (peace be upon him), was a successful 
businesswoman who was actually a business partner of the Prophet before he married her. 

To breed excellence amongst Muslim women around the world, it is important to project 
women’s achievements in different fields of life. In view of this, ISFIRE interviewed one of the 
rising stars in Pakistan politics, Marvi Memon, to exemplify women leadership in the Muslim 
world.

Marvi Memon, a Minister of State and Chairperson of Benazir Income Support Programme 
(BISP) in Pakistan, is emerging on the global horizon as a champion of financial inclusion and 
women empowerment. Her current role as chairperson of BISP allows her to spend considerable 
time with thousands of the least privileged women throughout the country. She travels to far-
flung areas, where security threats are significant, to personally meet and spend time with 
beneficiary households of BISP. “Having come from a privileged family background, I had no 
first hand experience of poverty, and meeting the families from the lowest rung of the society 
has indeed been an enriching experience for me,” she said in an exclusive interview with 
Professor Humayon Dar who conducted a one-on-one conversation with her at her government 
office in Islamabad. 

Marvi Memon not only commands full authority over her staff but also enjoys huge respect 
from her senior colleagues and other staff of around 2,000 employed by BISP throughout the 
country. She has a “can do” attitude and is not afraid of pushing the boundaries of bureaucratic 
culture to ensure what needs to be delivered is not only delivered but is actually delivered on 
time. 
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HD: How do you define poverty 
in Pakistan and how it affects the 
selection of beneficiaries of BISP?

MM: Of course there are different measures 
of poverty, the most widely used benchmark 
being the World Bank’s poverty line of 
US$1.25 per capita per day. However, we 
felt a need for taking a more comprehensive 
look at poverty, specific to socio-economic 
environment in Pakistan. We started with 
a very subjective and rightly objectionable 
approach to poverty. When the programme 
was started by the last government, it 
initially attempted to identify the most 
vulnerable and poor individuals and families 
in localities through members of parliament 
who were asked to provide lists of those 
who could be provided with income support. 
However, the need for a more scientific 
approach to identification of poverty was 
felt, and a very comprehensive nationwide 
survey of households, called the Nationwide 
Poverty Scorecard Survey, was conducted 
to quantify incidence of poverty in Pakistan. 
This ensured that the income support was 
disbursed to those who really deserved, 
without any significant political interference. 

HD: Are you saying that there is no 
political agenda behind BISP?

MM (smiling): Let me finish first. The 
approach we have adopted in Pakistan for 
poverty measurement and its geographical 
incidence is without an iota of doubt one 
of the most sophisticated methodologies 
being employed throughout the world. Our 
poverty scorecard survey was the first such 
attempt in Asia and to date remains one 
of the largest such activities in the whole 
world.

When we started supporting the low-
income families in Pakistan, the scorecards 
were actually given to the parliamentarians 
who then gathered information on the 
most vulnerable and the poorest in their 
respective constituencies. We, however, 
realised that it was not the most scientific 
way of doing the things, and hence 
conducted the largest survey of the 
households in the history of Pakistan to 
determine the incidence of acute poverty 
in the country. Today, we are a data-driven 
organisation and attempt to implement the 
recommendations of the scientific studies 
and surveys that capture the ground 
realities. 

Coming back to your question on the 
political agenda of BISP. We certainly have 

a legitimate political agenda, and that is to 
increase welfare of the most vulnerable 
segments of the society. In a country like 
Pakistan if that was not part of the political 
agenda of any government, I would have 
been extremely disappointed. Having said 
that, I must clarify that discrimination of any 
sort with respect to political affiliation of the 
beneficiaries is not tolerated.

HD: What is the relevance of the 
teachings of Islam to your approach 
and endeavour to alleviate poverty?

MM: I am not a Shari’a scholar in any way 
but what I know for sure is that Pakistan 
is an Islamic republic with the second 
largest Muslim population in the OIC block. 
Poverty is ugly and no Muslim would like to 
see it associated with the beauty of Islam. 
For me the widely observed correlation 
between poverty and Islam is incidental 
with a historical path that runs through 
a dark period of colonisation of almost 
the whole Muslim world in the past. The 
current government in Pakistan has taken 
a deliberate and systematic approach to 
gradually alleviate poverty in the country. 
This is part of a wider agenda to make 
Pakistan a truly representative Islamic 
welfare state. Our constitution does not 
allow doing any thing that goes against the 
teachings of Islam.

The establishment of BISP by the previous 
government and our continued commitment 
to strengthen it and to widen its scale and 
scope should be considered as part of 
Islamisation of Pakistan economy...

HD: What I gather from you is that 
you refer to poverty as a secular 
phenomenon, this should then 
necessitate a secular approach to 
poverty alleviation. What is then 
the relevance of Islamisation of 
Pakistan economy to the efforts of 
BISP?

MM (smiling): I stand risk of being 
misunderstood here. It is certainly true that 
Islam has nothing to do with the widespread 
poverty in the Muslim world. However, it is 
absolutely imperative to keep in mind that 
poverty alleviation and removal of hardship is 
very much in the spirit of Islam. Therefore, any 
attempts to reduce incidence of poverty must 
be deemed as Islamising Pakistan society and 
economy. 

HD: Is there a link between poverty 
and religious extremism?

MM: I don’t think so. The poor people have 
so many of their economic worries and a 
vast – and by vast I mean 99.99% of them 
– have no time to get involved in any form 
of religious extremism. Having said that, I 
can share with you an interesting aspect 
of the link between conflict and incidence 
of poverty. When we conducted our first 
poverty scorecard survey in Pakistan, we 
had to exclude the conflict-inflicted areas. 
Consequently, the vulnerable families 
from those areas were excluded from our 
database. Unfortunately, such families did 
not get any income support from us. As 
a result of that, the incidence of poverty 
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in those areas has actually increased. 
Therefore, in my opinion, the causality runs 
from conflict (whether it is due to religious 
extremism or other reasons) to the incidence 
of poverty. The removal of conflict will 
definitely help us in combating poverty.

HD: On a lighter note, who between 
your parents influenced you more, 
mother or father?

MM: Actually, I can’t pick one over the 
other, as both of them had their own mark 
on my personality. Both of my parents were 
accomplished in their own fields. I have got 
a lot of things from my mother. Despite 
having been heavily involved in politics with 
very busy schedule, I enjoy cooking. Anyone 
coming to my home should be rest assured 
that they get the authentic Marvi cuisine 
(smiling). I enjoy cooking with the beneficiary 
families I visit four corners of the country… 

I was definitely influenced by my father in 
terms of choosing a political career. I was 
into banking and finance (an ex Citi banker), 
but my father’s political engagements 
pushed me to politics. My father had a huge 
passion to serve Pakistan and this is what I 
have inherited from him. I want to make a 
real difference to the welfare of people of 
Pakistan, especially women and the least 

privileged segments of the society. 

I am thankful to my Prime Minister and 
Finance Minister for choosing me to head 
BISP. It is so rewarding professionally and 
enriching spiritually. For someone like me 
who comes from a privileged background, 
it was not possible to be so close to 
the poorest of the poor without getting 
involved in BISP. It is so uplifting to know 
that Rs1,500 that go to a woman in a small 
village in a remote area of the country can 
make so much difference in terms of bringing 

food and milk to the family, without which 
they would have suffered malnutrition. It is 
so elating to know that Rs250 this woman 
is receiving from us on a monthly basis is 
keeping her son or daughter enrolled at 
school. This is a spiritual journey and I am 
so fortunate to have my team headed by 
Saleem Ranjha, Secretary of BISP, who is 
known for his dedication to social causes in 
this country. 

HD: Can you please share with 
us some of the heart-touching 
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   When a woman stands up for a cause or for 
herself, no man can stop her achieving whatever she 
wants to achieve. This is more true in the Muslim world, 
and especially in Pakistan, where women in general enjoy 
more respect than men. A woman can enter any house in 
the country, whether in a cosmopolitan city like Karachi 
or a remote area on the Afghan-Pak border. This is a huge 
advantage that I have experienced as a woman politician” 
– Marvi Memon
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stories you came across during 
your numerous visits to meet with 
beneficiaries of BISP?

MM: Poverty brings misery. The mere sight 
of people living in extremely poor conditions 
is disturbing. Millions of families don’t live 
in proper shelters and are without access to 
basic needs. My visits to such families are 
not window-dressing. I spend quality time 
with the families I visit. I cook with them, 
eat with them and listen to their problems. 
To understand what I mean one must 
experience this first hand. I spent the whole 
first day of the past Eid Al-Adh’ha with our 
beneficiaries. While in cities people take 
eating meat for granted, there are millions of 
families out there who have to wait for Eid 
Al-Adh’ha to taste meat. As a mother myself 
I can relate with the women who receive 
support from us to keep their children 
enrolled at school. 

HD: As a woman politician, have 
you ever faced difficulties in 
competing with men?

MM: There is no doubt that Pakistan is a 
male dominant and chauvinistic (with huge 
emphasis in her tone) society and it is difficult 
for majority of women to fairly compete with 
them. But let me tell you and through ISFIRE 
all the women out that when a woman stands 
up for a cause or for herself, no man can stop 
her achieving whatever she wants to achieve. 
This is more true in the Muslim world, and 
especially in Pakistan, where women in general 
enjoy more respect than men. A woman can 
enter any house in the country, whether in 
a cosmopolitan city like Karachi or a remote 
area on the Afghan-Pak border. This is a 
huge advantage that I have experienced as a 
woman politician. While I can enter any house 
anywhere and talk to men and women in my 
election campaigns, my male opponents do not 
enjoy this kind of freedom.

HD: What is a typical day of Marvi 
Memon like?

MM (laughing): Is there a typical day of 
Marvi Memon? Every day is different with 
very different kind of challenges. As a busy 
politician and a state minister with portfolio of 
BISP, I have all kind of issues and challenges at 
hand on a daily basis. I must, however, say that 
most of my time is spent on resolving issues 
related with welfare of our beneficiaries. I 
visit the beneficiary families very frequently. 
I also have a habit of going out on unplanned 
and unannounced visits to our different 
centres around the country to ensure that the 
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Benazir Income Support Programme (BISP) was launched in July 2008 with an immediate 
objective of consumption smoothening and cushioning the negative effects of slow 
economic growth, the food crisis and inflation on the poor, particularly women, through the 
provision of cash transfers of Rs1,000/month to eligible families. Its long-term objectives 
include supporting the achievement of Millennium Development Goals (MDGs) to eradicate 
extreme and chronic poverty, to empower of women and to achieve universal primary 
education. The monthly instalment was enhanced to Rs1,200/- per month in July, 2013 by 
the present government and has now been fixed at Rs1,500/-per month since July, 2014.

Since its inception in 2008, BISP has grown rapidly and is now the largest single social 
safety net programme in Pakistan’s history. The number of beneficiaries has increased from 
1.7 million households in 2008-9 to approximately 4.7 million as of 31 December 2014, and 
BISP’s annual disbursements have risen from Rs16 billion in 2008-9 to Rs65 billion in 2013-
14. This fiscal year, disbursements to beneficiaries are expected to reach Rs95 billion.

This period of growth and consolidation in BISP is characterized by two major transitions. In 
initial phase of BISP (2008-09 to 2010-11), beneficiaries were identified by parliamentarians 
while in 2010-11 a major transition occurred and poor households have been identified 
through a poverty scorecard survey based on household demographics, assets, and other 
measurable characteristics. The Nationwide Poverty Scorecard Survey, the first of its kind 
in South Asia, enables BISP to identify eligible households through the application of a Proxy 
Means Test (PMT) that determines welfare status of the household on a scale between 0 
and100. The survey was started in October 2010 and has been completed across Pakistan 
except in two agencies of FATA. The survey has the following features: 

a. Creation of a large and reliable national registry of the socio-economic status of almost 27 
million households across Pakistan;

b. 7.7 million families are identified living below cut-off score of 16.17; and

c. GPS coordinates of all the households visited are available to map the data of the entire 
country.  

Benazir Smart Card and Mobile Phone Banking have also been launched on test basis in 
nine districts across the country. After running pilots, BISP rolled out Benazir Debit Card 
across Pakistan. Now, around 94% of the beneficiary households are receiving payments 
through technology enabled innovative payment mechanisms.

An important development in BISP was the appointment of Muhammad Saleem Ahmad 
Ranjha as the Secretary of the programme in 2015. Mr Ranjha is a veteran philanthropy and 
social sector activist in Pakistan, and has played an instrumental role in institutionalizing 
charity and giving for the uplift of the most vulnerable segments of the Pakistan economy. 

Saleem Ranjha has brought the real passion and compassion amongst the employees of 
BISP. Immediately after assuming his job as Secretary of BISP, he initiated a weekly seminar 
series at the BISP Secretariat as part of a human development drive and also to enhance the 
commitment of his staff to social responsibility. “The real driver of change and motivator 
factor on a personal level is commitment to a cause,” says Saleem Ranjha. “Commitment to 
charity changed my life and I want everyone amongst my staff, friends and family to commit 
themselves to a social cause of their choice.”

Secretary, Benazir Income 
Support Programme (BISP)

M. SALEEM 
AHMED RANJHA 



24

ISLAMIC FINANCE REVIEW | DECEMBER 2015 

INTERVIEW

programme is run efficiently. 

On a personal level, I prefer to start my day 
with horse riding. This is the most refreshing 
way of starting your day.

After taking breakfast, I have to reach office 
at 9 am sharp, if not before that. This involves 
scores of meetings related with BISP and 
also my political engagements. In between 
meetings, I keep an eye on the TV screen, 
as on almost daily I have to represent the 
government and my party – Pakistan Muslim 
League (N) – on talk shows run by different TV 
channels.

My day ends very late at night. When I am 
lucky enough to reach home early, I would 
like to invite a few friends and colleagues for 
dinner. That gives me an opportunity to show 
off my culinary skills (smiling). 

Cooking is something I enjoy with the 
beneficiary women on my visits to the rural 
areas. Instead of just talking to women, I prefer 
sitting with them and helping them in cooking 
if they happen to be preparing food at the time 
of our visits.

In the recent past, I have taken a lot of time 
before the start of the day and after the work 
to work on my memoires. Thankfully, the book 
has now been published, giving me more time 
for other political and official activities.

I consider myself a very good painter. I enjoy 
painting. During the last Ramadan, I painted a 
whole series of paintings around the central 
theme of poverty. These paintings were 
exhibited and sold, and part of the proceeds 
went to a charity.

HD: ISFIRE is a magazine distributed 
amongst Islamic banks and financial 
institutions throughout the world, 
and our readers will be interested 
to know how much do you know 
about Islamic banking and finance.

MM: Honestly, I don’t know much about 
Islamic banking and finance other than that 
it exists in the world and that it is growing. 
I know only one thing, that is, paying and 
charging interest is forbidden in Islam, and 
this is something we adhere to once the 
funds enter the BISB account. We can easily 
claim to be the largest interest-free income 
support programme in the Muslim world. All 
our cash is kept in the interest-free accounts 
and we do not receive any thing back from 
our beneficiaries. One may want to call it the 
largest qard hasan programme in the world. 

BISP comes under Ministry of Finance, and I 
am happy to mention here that our Finance 
Minister, Mr Ishaq Dar, was presented 
with a GIFA Special Award at the recently 
held Global Islamic Finance Awards for his 
advocacy role in developing Islamic banking 
in Pakistan.

HD: What inspires you?

MM: In different phases of one’s life one 
gets inspired by different people. I was 
greatly inspired by my father to enter into 
politics. My 18 year old son Murtaza and 
his quest for change in Pakistan inspires me. 
After assuming the charge of BISP, I find 
myself in this wonderful situation wherein 
an apparently Western-educated woman 
like me gets a lot of inspiration from some of 
the poorest of the poor women benefiting 
from BISP. It is really inspirational to see how 
a woman in a remote rural area in Pakistan 
manages her family better by getting a small 
additional amount of money she receives 
under BISP. PML (N) government’s leadership 
and its policies to help the marginalized 
inspire me. However, my biggest inspiration 
is Bhittai, the sufi saint whose character I am 
named after. It’s a lifelong mission to serve 
and sacrifice for my people. I live his mission 
on a daily basis through my work.

HD (interrupting): What is the 
monthly income support provided 
to the beneficiary women under 
BISP? 

MM: It is Rs1,500 per month, an amount 
increased from Rs1,000 when we took over 
the government in 2013. This is certainly a 
small amount, but it is amazing to see how 
a mother can effectively use such a meagre 
amount to uplift her family. For a poverty-
ridden family, Rs1,500 is a significant 
amount. It can bring them additional amount 
of some basic necessities like flour, which is 
staple food in most of the areas in Pakistan. 
I get amazed to see how a woman uses 
some of this small amount even to spend on 
education for her children.

HD: What is the most important 
non-financial impact of BISP?

MM: As a woman I take pride in the fact that 
BISP is giving a formal identity to women in 
the society. All the women are required to 
register themselves with NADRA (National 
Database and Registration Authority) 
and receive the National Identity Card 
before applying for the income support. 
In this way, the programme is bringing a 
true formal identity to women. And thus 
they have voting power too, which is truly 
revolutionary for women empowerment. 

HD: In 10 years, where would you 
like to see Marvi Memon?

MM (smiling): 10 years is a long time. Let me 
divide it into shorter periods. As Chairperson 
of BISP, I would like to develop the programme 
as a pride for Pakistan by making it a world-
class institution and the largest public sector 
income support programme in the world. 
I would like to see the programme making 
headlines in the international media so that 
we are able to export it to other countries of 
the world. I would like to develop a League 
of social safety nets with Pakistan taking an 
active lead in it.

Beyond that, it is my lifetime commitment to 
social responsibility – not for 10 years or for 
the duration of stay as Chairperson of BISP. 
My life is dedicated to my people and I intend 
serving and sacrificing in whatever capacity 
possible.

HD: Any message for young women 
in Pakistan and elsewhere?

MM: What I have personally experienced 
is the fact that a woman even in Pakistan 
is stronger than a man. It takes a woman 
to just stand up to a cause and success 
follows immediately. The chances of success 
for a woman are much higher than a man 
when she decides to stand up for a cause. 
As I said earlier, women have access to a 
larger segment of the society as compared 
to men. The young women must explore 
an increasing number of opportunities in 
Pakistan and elsewhere. I can see a bright 
future for everyone including young women 
in Pakistan. Consistency, passion, belief and 
hardwork are the key for any woman to be 
successful. 

   I would like to see [BISP] making headlines in the 
international media so that we are able to export it to other 
countries of the world.
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FIDUCIARY RATINGS – THE 
CONTEXT
Islamic finance, as a philosophy is centred 
around sharing of risks and rewards, taking 
Fiduciary responsibility and ethical conduct 
of business. Its religious antecedents make 
it inherently non-exploitative and socially 
responsible. While it encourages the creation 
of wealth, it protects societies against idle 
accumulation of money in a few hands, 
whereby the rich get richer at the cost 
of increasing poverty across the society 
- one of the more significant criticisms of 
capitalism. 

As an approach to business, Islamic finance 
merits a fresh look at what investors in such 
businesses are seeking from their investments, 
and thereby from ancillary financial service 
providers like rating agencies. The objectives 
of the investment proposition may range from 
safety of capital to business participation 
or the sharing of all risks and compensation 
amongst all participants, while operating in a 
manner closest to Shari’a principles.

Sensitivity to an investor’s need and right 
to know, is central to the methodological 
framework of ratings catering to Shari’a 
adhering investor communities. Islamic 
International Rating Agency (IIRA) is 
geared towards the development of Islamic 
capital markets and provide impetus to 
local economies through an approach that 
addresses risks relevant to Islamic finance 
and Islamic Financial Institutions. While we 
have discussed at length at several other 
forums how IIRA’s approach to ratings differs 
in its mechanics to address issues centred 
on fairness to investors and governance risks 
important in a fiduciary context, we here lay 
down its basic framework and what we hope 
to achieve through these ratings in Islamic 
countries.

THE PHILOSOPHY OF FIDUCIARY 
RATINGS
Ratings seek to inform market participants 
with the objective of making markets more 
efficient. At the outset, multiple opinions 
backed by comprehensive analysis, are 
inherently useful to investors to deepen their 
understanding of the investment proposition 
and benefit from potentially varying views 
on the risks embedded in an investment. 
The credit markets have traditionally been 
dominated by a few opinion providers and 
Islamic finance can benefit from a deeper 

understanding of the risks specific to Islamic 
transactions, through a tailor made approach 
to ratings. 

As a concept, fiduciary ratings appreciate 
the distinctive nature of Islamic finance and 
the capacity of a large scale mobilizer of 
public money to act in its fiduciary capacity, 
as the underlying theme to fiduciary ratings. 
Islamic finance is as yet dominated by the 
banking sector, in which funding sources can 
either in part acquire debt like characteristics 
or be participatory in nature; as such 
investors may have varied expectations 
from these investments. Even where a 
transaction is rooted in the concept of trade 
or commodity exchange and generates a 
fixed, pre-specified expectation of return 
and redemption of capital invested, the 
manner in which transactions are carried 
out, have financial implications distinct from 
a typical debt based transaction. These in 
turn may have moderate to significant rating 
implications. 

The Fiduciary rating encapsulates the needs 
of multiple investors as a system of ratings 

rather than one specific grade. While non-
participatory obligations are rated under 
traditional rating denominations, and are 
focused on the ability and willingness of an 
institution to meet its contractual obligations 
in a timely manner, Fiduciary ratings are 
geared towards holders of participatory 
stakes, and which may in essence stand to 
absorb loss. 

The fiduciary rating methodology is 
conceptually extendable to all types of 
Islamic institutions, with its emphasis on 
the principles of governance (including 
Shari’a Governance), in parallel with an 
evaluation of financial strength. A similar 
concept has therefore been developed 
for Shari’a compliant business models in 
other significant businesses like takaful, 
with the ability to pay claims and overall 
financial strength being one part of the 
assessment and a rating for the governance 
framework being the second part. In takaful 
firms, the business structure and principal 
agreements dictate the distribution of 
rights and obligations of all parties involved 
and the methodology addresses these 

FIDUCIARY RATINGS OF IFIS - RATINGS WITH A DIFFERENT
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distinctions to arrive at a suitable approach 
for each organizational form. In addition 
to a financial strength rating which serves 
as a proxy to the takaful firm’s ability to 
meet policyholders’ claims, a fiduciary 
rating is assigned to reflect the governance 
parameters instituted in the firm. On a 
similar note, Sukuk ratings also give due 
consideration to the process by way of 
which the Sukuk has been structured and 
approved by Shari’a scholars, and its ongoing 
conformance to Shari’a precincts.

FIDUCIARY RATINGS OF BANKS
In a bank, the fiduciary score essentially 
provides an evaluation of the bank’s ability to 
function as a ‘Mudarib’ and is in turn a three 
tiered evaluation. It assesses the extent to 
which the risk management and business 
selection processes employed, are effective 
in preserving the value of investment and 
deliver returns as earned, allowing for a 
fair distribution of risk and reward. It also 
provides information on the level of Shari’a 
related controls exercised and the overall 
supervisory environment in the bank. 
While it may not be legally binding on the 
Mudarib to maintain the amount invested 
by an investment account holder (IAH), the 
competence with which these amounts are 

invested and the level of disclosure to IAHs 
assumes much greater importance in the 
context of an Islamic Financial Institution 
(IFI). 

A public institution’s credibility is rooted 
as much in its governance practices as its 
financial well-being. As such the concept 
of the fiduciary score and ratings are not 
independent of each other and are logically 
inter dependent. A very low score on 
practices and governance framework will 
automatically restrict ratings. In Islamic 
institutions, a lack of confidence in terms of 
adherence to Shari’a principles can arguably 
have a greater impact on market sentiment 
than the appearance of financial difficulties. 
Therefore screening of practices instituted 
to inculcate an environment that respects 
principles of Shari’a are an additional area 
of study, with potential implications on 
the credibility or creditworthiness of the 
institution. Fiduciary scores are factored 
into ratings in a systematic manner with 
scores at each end of the spectrum having 
a particularly strong impact on financial 
strength ratings assigned. With governance 
and improved risk management in Islamic 
banks gaining greater attention amongst 
Islamic market participants, the fiduciary 
rating approach serves multiple investor 

needs, while also in itself becoming a 
benchmark of transparency amongst IFIs.

TIER-1 – ASSET MANAGER 
QUALITY 
The first tier of the fiduciary score judges 
the bank’s ability to fairly and transparently 
manage investment with diligence in line 
with the objectives of the investment. In 
Islamic banks, the ability to preserve capital 
and provide consistent returns, becomes 
the benchmark of the evaluation. With 
some overlap in parameters employed to 
judge an institution as a Mudarib and those 
employed for a bank’s credit assessment, 
there is greater focus of the fiduciary 
scoring mechanism on aspects including the 
principles of governance and an appreciation 
of the investment account holders as being 
quasi-equity holders. The real difference lies 
in that the Mudarib’s ability is evaluated not 
in the context of repaying a given amount 
under an obligation but the processes 
applied and their effectiveness to serve in 
the best interest of investors. The financial 
strength of the institution reflects the 
success of the institution in deploying 
sufficient resources to manage investments 
and is a fair indicator of the risk to investors 
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who are participants in the bank’s business 
portfolio. Policies and limits in place, in 
addition to the track record of management 
in efficiently managing the institution to the 
best of the investors’ advantage, are key 
determinants of assessing the bank as an 
‘Asset Manager’. 

TIER-2 – CORPORATE 
GOVERNANCE 
The second tier of the fiduciary score pertains 
to the overall governance of the institution 
and the degree of protection that it offers 
to all stakeholders. Transparency (absence 
of ‘Gharar’), is a pillar of Islamic financial 
transactions, as well as a key principle of 
good governance. The role of an Islamic bank 
as ‘Mudarib’ has increased the importance 
of governance and an independent opinion 
on the same highlights the organizational 
system in place to safeguard the interest 
of all concerned. Emphasis is placed on self 
regulation comprising the bank’s control 
system including internal control, auditing and 
compliance and risk management systems. 
Comprehensive policies and streamlined 
check points along work flows are evaluated. 
Complemented by system support these can 
distinguish institutions exercising adequate 
vigilance over the investment process vis-à-vis 
those which feature system weaknesses. 

Across all jurisdictions that IIRA works in, we 
have seen a gradual upgrade of regulatory 
vigilance on the banking sector. Inspired 
by the updates by the Basle Committee 
applicable to globally active banks, regulators 
have introduced a spate of ‘improvements’ 
with focus on governance and caution to 
Investment decisions. Generally, the current 
wind of caution is favourable to depositors, 
and has gradually refined banking practices 
in several jurisdictions. The interwoven 
objectives of these regulations have served 
to upscale the governance environment in 
banks more effectively over recent periods.

TIER-3 – SHARI’A GOVERNANCE 
Shari’a Governance is the third element 
scored as part of the overall fiduciary 
score. Conceptually, corporate governance 
in an Islamic Bank cannot be assessed 
without keeping the institutionalization of 
Shari’a precepts in view. However, for the 
purpose of this methodology, the general 
corporate governance and Shari’a best 
practices in an Islamic institution are scored 
independently, to fulfil the understandably 

common investor need to know more about 
the ethical standing of an Islamic entity. 
Segregation of scores ensures that all 
stakeholders are provided with an opinion 
on what they consider more or less relevant 
to their investment decisions. This may be 
the financial strength of the institution, its 
ability to pay back its creditors or the quality 
of Shari’a governance framework instituted, 
as the case may be. Shari’a governance 
primarily focuses on the systems and 
procedures that ensure Shari’a conscious 
business processes and a system of checks 
and balances embedded to verify compliance 
with the internal guidance provided by an 
institution. 

Shari’a governance standards of the bank 
are evaluated in the light of best practices, 
as also laid down by the AAOIFI and IFSB. 
These standards include the structure 
of the Shari’a governance framework, 
reporting lines, level of diligence applied, and 
comprehensiveness of scope of checks and 
audits, while also covering the institution’s 
compliance with pronouncements and 
concerns raised by the Shari’a supervisory 
authority, internal to the institution. 

Given that IFIs are also accountable to 
Investment Account Holders (IAHs), IIRA 
will specifically review the measures 
taken for the preservation of rights of 
IAHs. It is important that Shari’a internal 
control framework does not become 
departmentalized and remains effective, 
throughout the approach and practices 

of an institution. Embedded within the 
concept of Shari’a governance is the area of 
compliance with internal Shari’a guidance. 
A relevant point in this regard is that the 
IIRA does not impose its own interpretation 
of Shari’a compliance but rather focuses 
on determining the gap if any between 
the guidance provided by the institution’s 
own Shari’a authority and the rules and 
regulations in the relevant jurisdiction and 
other best practices employed within the 
market. 

THE FINAL SCORE 
The above three elements are scored 
independently and then a weighted score is 
computed as the final Fiduciary Score. This 
rating methodology is expected to ensure a 
much higher degree of transparency, through 
enhanced disclosures, thereby giving a higher 
degree of value addition to investors. In 
contrast to conventional rating offerings that 
focus either on credit or governance aspects, 
the Fiduciary Rating System developed by 
IIRA recognizes the mutually dependent 
nature of credit & fiduciary risks in an IFI, 
effectively.

NATIONAL SCALE RATINGS
IIRA’s focus on national ratings has therefore 
been the hallmark of its ratings philosophy. 
In each of the jurisdictions that it rates, 
IIRA assigns national ratings in addition 
to international assessments. In some 
jurisdictions where international funding is 
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not prevalent, only national scale ratings are 
assigned. This is particularly useful in soliciting 
retail, local funding and has found increasing 
acceptance over time. National scale ratings 
have been prevalent in South Asia and South 
East Asia for several years now and cater 
exclusively to local investors, investing in 
national currencies. These ratings have 
played a vital role in catapulting local markets 
to a high degree of local efficiency, also 
contributing to the documentation of large 
unstructured economies. 

WHAT DO WE HOPE TO ACHIEVE 
THROUGH FIDUCIARY RATINGS
Unlike the standard model applied by 
conventional banking institutions, Islamic 
financial management adapts more 
conveniently to the concept of asset 
management and mutual funds and we 
find various business models within Islamic 
banking. The most common is the treatment 
of unrestricted investments as a class of 
depositors with loss bearing characteristics, 
in contrast to the highest priority given to 
depositors in a conventional bank. While 
typically sourced as on balance sheet funds, 
Islamically generated deposits can take 
several forms including off balance sheet 
funds, managed both with or without investor 
discretion. Funds, once sourced may be 
managed as separate pools, commingled pools 
or potentially multiple pools.

Having conducted ratings across 12 
jurisdictions, IIRA has observed these models 
from the perspective of investor expectations, 
acceptability of low returns or capital loss, 
and possibility and form of regulatory 
intervention, in some countries. All of these 

factors have an impact on how an institution 
is managed with significant consequence for 
ratings. IIRA’s fiduciary scores reflect the level 
of self-discipline in the implementation of 
Shari’a principles and has as such contributed 
to providing a cross country benchmark 
for Shari’a practices. IIRA’s jurisdictions of 
influence vary considerably in terms of the 
acceptance of Shari’a compliant banking as an 
alternative form of business and the presence 
or absence of a regulatory framework. While 
some Islamic banks have a rudimentary 
approach to Shari’a governance, fairly 
developed models have also evolved alongside, 
with regulatory supervision providing 
incentive for homogenized practices and in 
some cases homogenized product offering. 

The ultimate goal of ratings in Islamic 
countries is the development of local capital 
markets. While these ride the economic curve 

in any jurisdiction, an enabling environment 
of which a well-developed ratings culture is 
an important pillar, is key to growth on solid 
foundations. Transparency and a system 
guaranteed steady supply of information 
contained in commonly understood 
denominations of ratings, encourages market 
participation. Robust domestic markets, of 
which Malaysia is a luminous example, is a 
path that other Islamic countries are poised 
to follow, most notably Turkey and Saudi 
Arabia in the Gulf Cooperative Council (GCC). 
The Kingdom of Saudi Arabia has recently 
announced regulations for the licensing of 
rating agencies operating in local markets, 
which is an important step to develop local 
markets. 

As such ratings that satisfy the information 
requirements of Shari’a conscious investors 
serve to enhance market confidence in the 
domain of Islamic finance. In turn, gradual 
growth of local markets leads to a self 
reliant financial structure and enhances cost 
efficiency of markets, strengthening them 
for a place in regional economics and lower 
dependence on external funding, onerous 
to national treasuries. Most importantly, it 
brings to the fore players that would not stand 
a chance to access international funding. 
These are the SMEs and the smaller corporate 
concerns which find easier access to funds 
in nationally developed markets. Sustainable 
market structures are essential to balanced 
economic growth and promote savings and 
investment and insightful ratings play a critical 
role in this regard.
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GLOBAL REAL ESTATE
with a Sustainability Overlay

Shari’a Conforming Investments in

Christian A. Lange & Richard Birnbaum
EII Capital Management, Inc.

Institutional and individual investors around the world are increasingly seeing 
commercial real estate as a key part of their portfolios. Investors seeking income, capital 
appreciation and, to some extent, inflation protection, continue to use commercial real 
estate as a means of further diversifying their assets.
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REAL ESTATE INVESTING: AN 
OVERVIEW OF THE OPTIONS
Traditionally, a direct investment in property 
requires a substantial capital outlay. The 
broader the scope of investments (i.e. by 
region, country, or sector), the larger the 
investment capital required. While full 
ownership affords full control over a property, 
the truth is that most investments end up in 
private equity real estate funds. Although 
such investments can be successful, the often 
lengthy investment period and long duration 
of such funds, prohibit liquidity with investors 
being unable to access their capital when they 
need it. It is also worth noting the absence 
of publicly traded, or other broad liquid, 
derivatives to hedge the risks associated 
with owning real estate. We believe that the 
solution to allaying several of these risks is 
to gain exposure to the asset class via the 
publicly traded shares issued by real estate 
investment trust (REITs) and real estate 
operating companies (REOCs). REITs and 
REOCs own and operate income-producing 
real estate such as office buildings, regional 
malls, shopping centers, distribution facilities 
and apartments. Investments in equities of 
public REITs/REOCs – as a complement or 
alternative to direct ownership – have been 
popular for many years in the US and Europe. 
This form of investment is now growing 
increasingly popular in other parts of the 
world.

Global REITs have historically delivered 
stable income from dividends, while at the 
same time provided diversification benefits. 
In our opinion, listed property companies are 
an efficient way for small and large investors 
to gain exposure to global, professionally 
managed, institutional-quality commercial 
real estate. Indirect access to real estate (via 
REITs/REOCs) allows this exposure to be 
accomplished with smaller levels of investment 
capital. We view REITs/REOCs as cost-
efficient liquid investment vehicles offering 
exposure on a regional or global scale, along 
with diversification across property type, 
and often with greater tax efficiency than 
the direct-ownership structure. The main 
markets for listed property securities include 
the US, Japan, Hong Kong, the UK, Australia, 
China, Germany, Canada, the Netherlands and 
Singapore. 

Finding a place for shari’a principles in 
property securities investing

While there is a long history of private real 
estate investments conforming to shari’a 

principles, accessing such investments 
through publicly traded property stocks is 
a relatively new phenomenon. Additionally, 
Islamic investors have frequently asked us 
whether an investment strategy involving 
property stocks can be enhanced by creating 
value in addition to the religious aspect. 
As an investment manager of a mutual 
fund that invests exclusively in sustainable 
public real estate companies, we have 
formulated a portfolio investment strategy 
that incorporates companies adhering to 
both shari’a principles and to stringent 
environmental, social, and corporate 
governance guidelines. This unique approach 
to global real estate investing aims to, not 
only enhance financial results, but combine 
the discipline of shari’a with the discipline of 
sustainability – a powerful combination in 
our view.

Two key principles of shari’a-compliant 
investments are the prohibition (i) of earning 
interest and (ii) of investing in companies 
involved in non-permissible activities (such 
as the sale of alcohol or tobacco). Shari’a-
compliant portfolios must be reviewed 
and certified by experts; this is typically 
conducted by a board of shari’a scholars. 
The board ensures that the portfolio’s/fund’s 
investments conform with Islamic principles. 

Given the specialized nature of managing 
shari’a-compliant mandates, EII’s investment 
team has become adept in analyzing and 
monitoring securities to ensure they meet 
various quantitative tests. Most of these 

tests are associated with maximum debt 
ratios. Additionally, EII has nearly 10 years’ 
experience of managing a shari’a mandate 
and working with the sponsoring entity 
and/or shari’a advisor to review shari’a 
guidelines and make recommendations for 
enhancements, while preserving the spirit 
of the prohibition of earning interest. EII has 
also developed automated tools to track debt 
ratios and perform the necessary calculations 
to determine whether individual securities 
meet the client’s defined shari’a investment 
guidelines. For example, EII conducted the 
checks listed below to ensure a mandate was 
conforming to the client’s guidelines. This 
particular portfolio/fund was prohibited from 
owning: 

A. Companies whose total debt divided by 
the trailing 24-month average market 
capitalization or total assets (whichever 
is the greater as the denominator) is >= 
33% (where: “total debt” = short-term 
debt + current portion of long-term debt 
+ long-term debt);

B. Companies whose sum of cash and 
interest-bearing securities divided by 
the trailing 24-month average market 
capitalization or total assets (whichever 
is the greater as the denominator) is >= 
33%;

C. Companies whose accounts receivables 
divided by the trailing 24-month 
average market capitalization or total 
assets (whichever is the greater as the 
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denominator) is >= 33 per cent; or

D. Companies involved in the following “Non 
Permissible” activities:

• the manufacture and/or sale/
distribution of alcohol, tobacco, pork, 
music and pornographic productions;

• restaurant or hotel/motel businesses 
(except those that do not sell 
alcohol);

• operators of gambling casinos 
or manufacturers of gambling 
machines;

• operators of movie theatres and 
cable television companies;

• conventional financial services 
(i.e. non-shari’a compliant banks, 
investment funds, brokerage firms, 
insurance businesses or any other 
interest-based financial services 
activity); or

• the manufacture of military 
equipment or weaponry.

Additionally, this mandate was prohibited 
from owning the following instruments or any 

derivatives of them:

a. futures;

b. options;

c. swaps;

d. preferred shares;

e. short sales; and

f. other instruments whose components 
involve the payment or receipt of interest.

As part of the process of monitoring the 
debt, leverage, cash and accounts receivable 
ratios for the holdings in the portfolio, EII also 
compiled a monthly report and identified any 
of the securities in the portfolio that had fallen 
out of shari’a compliance. The complete list 
of compliant holdings, as well as any non-
compliant securities, were provided to the 
client and its shari’a advisor for regular review. 
Securities that were out of compliance for 
two consecutive months were sold out of the 
portfolio (they could qualify for re-inclusion 
at a later date should the company move back 
into compliance). 

It is always worth bearing in mind that funds 
that adhere to Islamic Investment Guidelines 
may perform less well than those with a similar 
investment objective, but that do not conform 

to these religious principles. 

OUR EXPERTISE IN SUSTAINABLE 
INVESTING
EII has been managing the EII Global 
Sustainable Property Fund since 2012. The 
Fund will only consider securities that meet 
certain environmental, ethical and social 
criteria before qualifying for investment. 
The Fund shall invest in equities and 
equity-equivalent securities from issuers 
that cooperate in the implementation of 
environmentally friendly and sustainable 
development, meet minimum standards 
for human rights, support the cause of 
reasonable working conditions and value 
the principles of good governance. Special 
attention is also paid to a large number 
of exclusionary criteria. Essentially, these 
criteria exclude the sectors of alcohol, 
nuclear energy, gambling, green genetic 
engineering, pornography, weapons and 
tobacco as well as violations of labor and 
human rights, promotion of child labor, 
the conducting of animal research and 
controversial environmental and business 
practices. The fund management of the 
EII Global Sustainable Property Fund is 
supported in their selection process by 
oekom research AG, one of the world’s 
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leading independent rating agencies for 
sustainable investments. Oekom conducts 
in-depth research on all of the companies it 
monitors prior to assigning each company 
a sustainability rating. It is particularly 
dedicated to maintaining the quality, 
independence and transparency of the 
companies/securities-evaluation process. 
Securities must meet a minimum rating to 
qualify for inclusion in the fund. Oekom 
provides ratings updates quarterly, and if a 
security no longer meets the minimum rating 
it is sold out of the fund.

EII’s history of managing real estate equity 
securities according to Islamic law dates back 
to 2006. Our ability to identify securities 
that conform to sustainable investment 
principles while also adhering to shari’a 
guidelines, may add value for investors 
interested in gaining exposure to shari’a-
compliant real estate. 

MORE ABOUT EII 
EII Capital Management, Inc. (“EII”) is an 
independent employee-owned investment 
management firm engaged in structuring 
and managing portfolios invested in regional 
and global real estate securities and US 

direct real estate. The firm was founded 
in 1983 to invest foreign capital in the US 
across asset lines. The original mandates 
included equity, fixed income and private 
real estate. From these combined efforts 
the firm discovered the attraction of 
securitized real estate as an alternative 
means of acquiring real estate assets and 
developed a portfolio management service 
specifically in this sector. As an innovator 
and leader in the management of listed-
property securities, EII received its first US 
REIT mandate in 1987 and began managing 
real estate securities portfolios for US 
institutions in 1993. The firm extended its 
offering globally, to include European and 
Asian real estate securities management in 
2000 and has been running global portfolios 
– comprised of North America, Asia and 
European property securities – since 2001. 
EII started managing a global real estate 
securities Shari’a-compliant mandate in 2006 
for a Saudi Arabian entity and, in 2012, the 
firm launched a Global Sustainable Property 
Fund.

Our objective in managing global real estate 
securities portfolios is to achieve total 
returns consistent with global real estate 
while providing liquidity and flexibility of 

public markets. EII’s investment management 
philosophy centers on the belief that superior 
risk-adjusted returns can best be achieved 
by investing in, what we consider to be, a 
portfolio of high-quality real estate companies 
capable of sustainable and predictable long-
term cash flow growth. Our global strategy is 
opportunistic and focused on investing in real 
estate opportunities that in our opinion, offer 
relatively attractive total return potential. 
As with any private real estate allocation, 
the foundation of our portfolios will be 
exposure to those companies we believe to 
be higher-quality, “Core” real estate around 
the globe. However, we actively seek to buy 
that real estate at pricing that is discounted 
because the market has not yet recognized 
what we see developing in the underlying 
fundamentals. We are comfortable investing 
in companies that generate additional value 
through development. Whether “Core” or 
“Tactical,” we believe our portfolio investment 
ideas offer exposure to a mix of focused real 
estate investment opportunities/trends that 
are compelling on the basis of the underlying 
fundamentals and valuation. We actively seek 
out under-valued companies which we believe 
are well-managed and well-positioned to 
capitalize on those trends. 
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   The GIFA night is a true celebration of the success of 
the Islamic financial services industry and appreciation of 
all those who have made Islamic banking and finance a huge 
success. I congratulate all those who are receiving a GIFA 
tonight and thank all others who are also an important part 
of this success story. — Professor Humayon Dar, Founder and 
Chairman of GIFA
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This year’s Global Islamic Finance Awards (GIFA) were held at Gulf 
Convention Centre, Manama, Bahrain, following the four previous 
successful awards ceremonies in Muscat (2011), Kuala Lumpur (2012) 
and Dubai (2013 & 2014). There should be no doubt in anyone’s mind 
that GIFA has indeed established itself as the market leader in Islamic 
finance awards programmes. No other market-based Islamic finance 
awards programme offers the kind of prestige and recognition that 
GIFA provides to its winners. In the words of our fifth GIFA Laureate, 
HRH Muhammadu Sanusi II, Emir of Kano, “In just 5 years, GIFA 
has emerged as the most sought after Islamic finance awards in the 
global Islamic financial services industry, with its awards ceremonies 
attended by the royals, prime ministers, presidents, ministers, central 
bank governors and CEOs of Islamic financial institutions from around 
the world.” No other Islamic finance awards programme can boast to 
have hosted more VIPs than GIFA. 
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Hailed as the most respectable market-led 
awards in IBF, GIFA aims to highlight the best 
practices in IBF, and honours the efforts and 
contributions of individuals and institutions 
in the Islamic finance industry. Speaking 
on the occasion, Professor Humayon Dar, 
founder and chairman of GIFA, emphasized 
that GIFA awards ceremonies are an occasion 
of acknowledgement, appreciation and 
celebration of the success of the global Islamic 
financial services industry. Dwelling on the 
history of GIFA, he said that the industry 
surpassed the historic mark of two trillion US 
dollars at the end of 2014, which necessitates 
that the actual leadership of IBF remains in 
the safe hands of those who are sincerely 
driven by a real commitment to IBF, social 
responsibility and Shari’a authenticity. “When 
we founded GIFA in 2011, our prime motive 
was to ensure that the thought leadership of 
IBF remains in the hands of Muslims, while 
accepting the fact that anyone – Muslims or 
non-Muslims alike – may use Islamic financial 
services and non-Muslims may hold key 
management positions in Islamic financial 
institutions,” he said emphatically while 
addressing the gathering. 

Professor Dar emphasized that the success 
of IBF was not possible without contributions 
from a number of governments, institutions 
and individuals involved. These contributions 
deserve formal recognition that must be 
respected and held in high esteem. This is 
exactly what GIFA attempts to do.

Mr Alibek Nurbekov, while representing 
National Bank of Kazakhstan, the central 
bank of the country and a co-organiser of 
the awards ceremony, echoed Professor 
Dar’s views. He shared with the audience 
that IBF in Kazakhstan entered into a new 
and accelerated phase of development after 
HE Nursultan Nazarbayev, president of 
Kazakhstan, was announced as the fourth 
GIFA Laureate last year. 

GIFA distinguishes itself by being the first and 
the only Islamic finance awards programme 
in the world that attempts to engage the 
political leadership in IBF. The top award – 
Global Islamic Finance Leadership Award – is 
presented to a political personality, preferably 
a head of government or state. Some of the 
political personalities that have over the 
past five years attended our annual awards 
ceremonies have included:

• Tun Abdullah Ahmad Badawi, prime 
minister of Malaysia (2003-09)

• Dato’ Asyraf Wajdi Dusuki, deputy 
minister in the Prime Minister’s 
Department, Malaysia

• Shahid Malik, the UK minister (2007-10)

• HRH Sultan Nazrin Shah of Perak, 
Malaysia

• Shaukat Aziz, prime minister of Pakistan 
(2004-07)

• Nursultan Nazarbayev, president of 
Kazakhstan

• Dato’ Seri Najib Razak, prime minister of 
Malaysia

• Sheikh Mohamed Bin Rashid Al Maktoum, 
ruler of Dubai and the prime minister and 
vice president of the UAE

• Sheikh Hamdan Bin Mohamed Al 
Maktoum, crown prince of Dubai 

• Dr Zambri Abdul Kader, chief minister of 
Perak, Malaysia

• HRH Muhammadu Sanusi II, emir of 
Kano, Nigeria 

Speaking on the occasion, Alibek Nubekov 
echoed Professor Dar’s views. “Last year’s 
Global Islamic Finance Leadership Award 
presented to our president helped us in 
establishing Kazakhstan as a regional hub for 
the central Asian states.” Political engagement, 
therefore, is absolutely essential for further 
growth of IBF.

Like previous years, the pre- and post-event 
coverage of GIFA in the international media 
was impressive.

The awards ceremony started with a dazzling 
flashback movie covering the previous four 
awards ceremonies. To date over 120 awards 
have been issued in about 40 categories. 
The winners have come from 16 countries 
so far, with Malaysia winning the maximum 
number of awards (42 in number and 35% of 
the total). The UAE is on the second position, 
bagging 24% of the awards. The UK, Pakistan 
and Saudi Arabia have each received 7%. It is 
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FIGURE 1: WINNER COUNTRIES IN GIFA AFTER 2015 AWARDS

interesting to note that four Muslim-minority 
countries have featured in the winners’ list. 
For further details, see Figure 1 and Table 1.

Comparing Figures 1 and 2, it is very clear that 
Malaysia continues to strengthen its position 
in GIFA by increasing share in the awards from 
33% in 2014 to 35% in 2015. 

Pakistan is also emerging as an important 
player in GIFA domain by increasing its share 
from 6% in 2014 to 7% in 2015. There have 
been six awards presented to individuals and 
institutions from Pakistan. The first award 
winner from Pakistan was Bank Islami that 
received Shari’a Authenticity Award in 2012. 
This year, Meezan Bank bagged this award, 
implying that IBF remains the most authentic 
from a Shari’a viewpoint. A primary reason for 
this is the unwillingness of Shari’a scholarship 
in Pakistan to allow practices like tawarruq 
and bai’ al-‘ina, which are rampant in the 
Middle East and in Malaysia, respectively. 
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FIGURE 2: WINNER COUNTRIES IN GIFA AFTER 2014
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Previously, Meezan Bank won Best Research 
and Development in Islamic Finance Award 
(2013), but for the last two years, Islamic 
Research and Training Institute (a member of 
the Islamic Development Bank Group) have 
received this prestigious award. Dato’ Dr. 
Mohd. Azmi Omar, director general of IRTI, 
was buoyant on receiving the award, “We are 
very proud to win GIFA’s Best Research and 
Development in Islamic Finance Award again 
in 2015, which is a recognition of IRTI’s work 
and successes in the field of research, advisory 
and training.”

The awards ceremony was attended by 
over 250 delegates from 30 institutions 
that fiercely fought for about 40 awards 
categories. Important attendees included:

• His Excellency Simon Martin, 
Ambassador of the United Kingdom to 
Bahrain 

• His Excellency Dato’ Ahmad Shahizan 
Abd Samad, Ambassador of Malaysia to 
Bahrain 

• His Excellency Muhammad Saeed Khan, 
Ambassador of Pakistan to Bahrain

• Khaled Al-Aboodi, CEO of Islamic 
Corporation for the Development of the 
Private Sector (ICD), a member of the 
Islamic Development Bank (IDB) Group

• Dato’ Mustafha Abd Razak, CEO and 
Managing Director of Bank Rakyat, 
Malaysia

• Dato’ Wan Mohd Fadzmi Mohd 
Othman, CEO and Managing Director of 
Agrobank, Malaysia 

• Mr Alibek Nurbekov, Representative of 
National Bank of Kazakhstan

The guest of honour was HRH Muhammadu 
Sanusi II, Emir of Kano, Nigeria, who received 
the top award – Global Islamic Finance 
Leadership Awards (GIFLA) – and hence 
became the fifth GIFA Laureate. HRH Emir 
Sanusi joined a prestigious club of GIFA 
Laureates that include HE Tun Abdullah 
Badawi (a former prime minister of Malaysia), 
HRH Sultan Nazrin Shah of Perak (Malaysia), 
HE Shaukat Aziz (a former prime minister 
of Pakistan) and HE Nursultan Nazarbayev 
(president of Kazakhstan). “We aim to engage 
the political leadership in the OIC countries 
to create awareness of IBF within the 
government sectors,” said Professor Humayon 
Dar, founder and chairman of GIFA. “Our GIFA 
Laureates have championed the cause of IBF 
in their respective countries and globally, and 
we hope that our this year’s GIFA Laureate 
HRH Emir Sanusi will continue to lead the 
global Islamic financial services industry with 
enthusiasm and the commitment he has shown 
in the last decade.”
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Award Categories 2011 2012 2013 2014 2015
Top Award
Global Islamic Finance Leadership Award (Individual Category) Tun Abdullah bin Haji Ahmad Badawi, 

Former Prime Minister of Malaysia
Sultan Nazrin Shah ibni Sultan Azlan 
Muhibbuddin Shah, Sultan of Perak

Mr Shaukat Aziz, Former Prime Minister of 
Pakistan

Mr Nursultan Nazarbayev, President of 
Kazakhstan

HRH Muhammadu Sanusi II, Emir of Kano, 
Nigeria

Global Islamic Finance Leadership Award (Institutional Category) — — — — Islamic Development Bank

Global Islamic Finance Leadership Award (Country Category) — — — Malaysia Not Awarded

Prestigious Awards
Islamic Finance Personality of the Year Award — Sohail Jaffer Deputy CEO of FWU 

Group
Hasan Al Jabri, CEO of SEDCO Capital Dr Jamil Jaroudi, CEO of Bank Nizwa Mr Khaled Al-Aboodi, CEO of ICD

Islamic Banker of the Year Award Badlisyah Abdul Ghani, CEO of CIMB 
Islamic

Yuslam Fauzi, CEO of Bank Syariah 
Mandiri

Datuk Sri Zukri Samat, CEO of Bank Islam Dr Adnan Chilwan, CEO of Dubai Islamic Bank Datuk Mustafa Hj Abd Razak, CEO of Bank 
Rakyat

Islamic Finance Advocacy Award — — Linar Yakupov, CEO of Tatarstan Investment 
Development Agency, the Russian

— Khazana Nasional

GIFA Special Award (Leadership Role) Mr Yasin Anwar, Governor of State Bank of 
Pakistan

— Mr Sanusi Lamido Sanusi, Governor of Central 
Bank of Nigeria

— Yerlan A. Bedaulat

GIFA Special Award (Advocacy Role) — — — Dr Zambry Abdul Kadir, Chief Minister of Perak, 
Malaysia

HE M. Ishaq Dar, Finance Minister of Pakistan

General Categories
Best Islamic Bank National Commercial Bank CIMB Islamic Dubai Islamic Bank Bank Rakyat Dubai Islamic Bank

Best Islamic Takaful Company FWU Global Takaful Solutions Etiqa Takaful FWU Global Takaful Solutions FWU Global Takaful Solutions Takaful Ikhlas

Best Islamic Fund — CIMB Principal Islamic Asset 
Management (Ireland) plc

F & C Shari’a Sustainable Opportunities Fund NBAD Islamic MENA Growth Fund Amanah Growth Fund

Best Islamic Fund Manager CIMB Principal Islamic Asset Management 
Sdn. Bhd.

SEDCO Capital AmInvest AmInvest SEDCO Capital

Best Islamic Banking Window — ADCB Islamic ADCB Islamic Bank Alfalah Islamic Bank Alfalah Islamic

Best Islamic Structured Products Platform Societe Generale CIMB Islamic Societe Generale — —

Best Islamic Finance Technology Provider Path Solutions International Turnkey Systems (ITS) International Turnkey Systems (ITS) Path Solutions Path Solutions

Best Islamic Finance Technology Product ETHIX by ITS ETHIX by ITS — — —

Best Islamic Law Firm Agha & Shamsi/Agha & Co Zaid Ibrahim & Co (ZICO) ARSA Lawyers — —

Best Islamic Finance Consultancy KPMG KPMG — AlMaali Dar Al Shari’a

Best Islamic Supporting Institution of the Year DDCAP DDCAP Finance Accreditattion Agency (FAA) DMCC Tradeflow IIFM

Shari’a Lawyer of the Year Award — — — — Kamran Sherwani, ADCB Islamic 

Upcoming Personality in Islamic Finance Dr Asyraf Wajdi Dusuki Dr Wan Nursofiza Wan Azmi Moinuddin Malim — —

Upcoming Personality in Islamic Finance (Leadership Role) — — — Amr Al Minhali Amman Muhammad

Upcoming Personality in Islamic Finance (Pioneering Role) — — — Sulaiman Al Harthy —

Upcoming Personality in Islamic Finance (Product Development & 
Structuring Role)

— — — — Mohammed Shaheed Khan, GIB

Best Sukuk Deal of the Year — AJIL Cayman Sukuk – Gulf Internation-
al Bank

Axiata Group Berhad - CIMB Islamic Al Bayan Sukuk, Hong Leong Islamic Bank Al Baraka Bank Pakistan’s Tier II Capital 
Mudaraba Sukuk

Islamic Social Responsibility Award — Islamic Relief Worldwide SEDCO Capital Global Funds SEDCO Capital —

Most Innovative Product — Qibla Card – Al Hilal Bank Emirati Savings Millionaire Account - ADCB 
Islamic

— Arabesque Prime Fund

Best Islamic Rating Agency — RAM Rating Services — MARC Moody’s

Best Islamic Microfinance Institution — — Amanah Ikhtiar Malaysia Amanah Ikhtiar Malaysia Amanah Ikhtiar Malaysia

Best Shari’a Compliant Commodity Facilitation Platform — — — DDCAP Group DDCAP Group

Best Islamic Savings Product — — National Bonds National Bonds National Bonds

Academic Awards
Best Islamic Finance Qualification Certified Islamic Finance Executive (CQIF) 

by IBFIM
Certified Islamic Finance Executive 
(CQIF) by IBFIM

Bachelor of Islamic Finance and Banking by UUM — Diploma in Halal Management by UiTM
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Award Categories 2011 2012 2013 2014 2015
Top Award
Global Islamic Finance Leadership Award (Individual Category) Tun Abdullah bin Haji Ahmad Badawi, 

Former Prime Minister of Malaysia
Sultan Nazrin Shah ibni Sultan Azlan 
Muhibbuddin Shah, Sultan of Perak

Mr Shaukat Aziz, Former Prime Minister of 
Pakistan

Mr Nursultan Nazarbayev, President of 
Kazakhstan

HRH Muhammadu Sanusi II, Emir of Kano, 
Nigeria

Global Islamic Finance Leadership Award (Institutional Category) — — — — Islamic Development Bank

Global Islamic Finance Leadership Award (Country Category) — — — Malaysia Not Awarded

Prestigious Awards
Islamic Finance Personality of the Year Award — Sohail Jaffer Deputy CEO of FWU 

Group
Hasan Al Jabri, CEO of SEDCO Capital Dr Jamil Jaroudi, CEO of Bank Nizwa Mr Khaled Al-Aboodi, CEO of ICD

Islamic Banker of the Year Award Badlisyah Abdul Ghani, CEO of CIMB 
Islamic

Yuslam Fauzi, CEO of Bank Syariah 
Mandiri

Datuk Sri Zukri Samat, CEO of Bank Islam Dr Adnan Chilwan, CEO of Dubai Islamic Bank Datuk Mustafa Hj Abd Razak, CEO of Bank 
Rakyat

Islamic Finance Advocacy Award — — Linar Yakupov, CEO of Tatarstan Investment 
Development Agency, the Russian

— Khazana Nasional

GIFA Special Award (Leadership Role) Mr Yasin Anwar, Governor of State Bank of 
Pakistan

— Mr Sanusi Lamido Sanusi, Governor of Central 
Bank of Nigeria

— Yerlan A. Bedaulat

GIFA Special Award (Advocacy Role) — — — Dr Zambry Abdul Kadir, Chief Minister of Perak, 
Malaysia

HE M. Ishaq Dar, Finance Minister of Pakistan

General Categories
Best Islamic Bank National Commercial Bank CIMB Islamic Dubai Islamic Bank Bank Rakyat Dubai Islamic Bank

Best Islamic Takaful Company FWU Global Takaful Solutions Etiqa Takaful FWU Global Takaful Solutions FWU Global Takaful Solutions Takaful Ikhlas

Best Islamic Fund — CIMB Principal Islamic Asset 
Management (Ireland) plc

F & C Shari’a Sustainable Opportunities Fund NBAD Islamic MENA Growth Fund Amanah Growth Fund

Best Islamic Fund Manager CIMB Principal Islamic Asset Management 
Sdn. Bhd.

SEDCO Capital AmInvest AmInvest SEDCO Capital

Best Islamic Banking Window — ADCB Islamic ADCB Islamic Bank Alfalah Islamic Bank Alfalah Islamic

Best Islamic Structured Products Platform Societe Generale CIMB Islamic Societe Generale — —

Best Islamic Finance Technology Provider Path Solutions International Turnkey Systems (ITS) International Turnkey Systems (ITS) Path Solutions Path Solutions

Best Islamic Finance Technology Product ETHIX by ITS ETHIX by ITS — — —

Best Islamic Law Firm Agha & Shamsi/Agha & Co Zaid Ibrahim & Co (ZICO) ARSA Lawyers — —

Best Islamic Finance Consultancy KPMG KPMG — AlMaali Dar Al Shari’a

Best Islamic Supporting Institution of the Year DDCAP DDCAP Finance Accreditattion Agency (FAA) DMCC Tradeflow IIFM

Shari’a Lawyer of the Year Award — — — — Kamran Sherwani, ADCB Islamic 

Upcoming Personality in Islamic Finance Dr Asyraf Wajdi Dusuki Dr Wan Nursofiza Wan Azmi Moinuddin Malim — —

Upcoming Personality in Islamic Finance (Leadership Role) — — — Amr Al Minhali Amman Muhammad

Upcoming Personality in Islamic Finance (Pioneering Role) — — — Sulaiman Al Harthy —

Upcoming Personality in Islamic Finance (Product Development & 
Structuring Role)

— — — — Mohammed Shaheed Khan, GIB

Best Sukuk Deal of the Year — AJIL Cayman Sukuk – Gulf Internation-
al Bank

Axiata Group Berhad - CIMB Islamic Al Bayan Sukuk, Hong Leong Islamic Bank Al Baraka Bank Pakistan’s Tier II Capital 
Mudaraba Sukuk

Islamic Social Responsibility Award — Islamic Relief Worldwide SEDCO Capital Global Funds SEDCO Capital —

Most Innovative Product — Qibla Card – Al Hilal Bank Emirati Savings Millionaire Account - ADCB 
Islamic

— Arabesque Prime Fund

Best Islamic Rating Agency — RAM Rating Services — MARC Moody’s

Best Islamic Microfinance Institution — — Amanah Ikhtiar Malaysia Amanah Ikhtiar Malaysia Amanah Ikhtiar Malaysia

Best Shari’a Compliant Commodity Facilitation Platform — — — DDCAP Group DDCAP Group

Best Islamic Savings Product — — National Bonds National Bonds National Bonds

Academic Awards
Best Islamic Finance Qualification Certified Islamic Finance Executive (CQIF) 

by IBFIM
Certified Islamic Finance Executive 
(CQIF) by IBFIM

Bachelor of Islamic Finance and Banking by UUM — Diploma in Halal Management by UiTM
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Five years back when GIFA was founded and 
the first batch of awards were presented to 
the industry leaders, the founders knew that 
they were actually starting not only a tradition 
but a global movement. A three-pronged 
objective of promoting commitment to Islamic 
banking and finance, social responsibility and 
Shari’a authenticity has resulted in identifying 
a group of institutions and individuals who 
are indeed more committed to IBF, are more 
socially responsible and are more sensitive 

to the requirements of Shari’a authenticity in 
their products and institutions than those who 
have yet to win a GIFA. This in itself is a huge 
achievement. 

GIFA’s real achievement is in terms of placing 
the leadership of the Islamic financial services 
industry where it rightfully belongs, i.e., the 
Muslims. Prior to that, Western institutions, 
purely motivated by business interests, led the 
Islamic finance awards programmes. Today, 

GIFA, being a project of Islamic Bankers 
Association, is in the hands of Islamic bankers 
and finance practitioners.

GIFA Methodology is the most scientific, 
data-oriented and objective methodology 
to quantify contribution of a government, 
business and individual to Islamic banking and 
finance (see Box). “Poll-based awards do not 
bring out adequately representative ranking 
of players in any industry, including IBF,” said 
Faheem Ahmad, President of the Bahrain-
based Islamic International Rating Agency. 
The objective methodology adopted by GIFA 
is perhaps the best approach to identify the 
institutions and individuals committed to IBF, 
social responsibility and Shari’a authenticity. 

Every year, GIFA Awards Committee presents 
Global Islamic Finance Leadership Award 
(GIFLA) to a head of government or state, 
former or serving, for their leading role in 
promoting Islamic banking and finance in 
their respective jurisdiction. The recipients 
are called GIFA Laureates. “We plan to 
make GIFLA as prestigious as Nobel Prize 
by 2030,” said Professor Dar. There are two 
other prestigious awards in IBF, namely, IDB 
Prize in Islamic Finance (issued by Islamic 
Development Bank) and the Royal Prize in 
Islamic Finance (founded by Bank Negara 
Malaysia). As a first step towards achieving 
our 2030 Vision, we aim to make GIFLA as 
the most preferred award in IBF by 2020,” 

Award Categories 2011 2012 2013 2014 2015
Best Islamic Finance Education Provider INCEIF Durham University CIMA Accounting Research Institute, UiTM Malaysian Financial Planning Council

Best Islamic Finance Training Provider — — — IBFIM The University of Nottingham Malaysia IDB

Best Research and Development in Islamic Finance — Asian Institute of Finance Meezan Bank Islamic Research and Training Institute, IDB Islamic Research and Training Institute, IDB

Occasional Categories

Pioneer of Islamic Banking Bank Muscat (Oman) — — Bank Muamalat (Indonesia) KFH-Bahrain

The Most Improved Islamic Bank ADCB Islamic Banking — — — —

Upcoming Shari’a Scholar Mufti Talha Azami — — — —

Shari’a Authenticity Award — Bank Islami Pakistan — — Meezan Bank

Best Islamic Finance Solutions Provider — — — — SAB

Upcoming Islamic Bank — — Bank Nizwa — Agrobank

Best Islamic Finance Case — — — Bank Islam and Asian Institute of Finance Amanah Ikhtiar Malaysia

Best Islamic Publishing House — — — — IBFIM

Best Islamic Exchange — — — — Bursa Souk Al-Sila, Bursa Malaysia

Best Zakat Distribution Programme — — — — UiTM

Best Research in Islamic Financial Criminology — — — — UiTM

Best Research & Publications Award — — — — Sheikh Hamdan Bin Mohamed Smart University

Best Sukuk House of the Year — — — — NBAD

Human Capital Development Initiative Award — — — — ADCB Islamic Banking
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Award Categories 2011 2012 2013 2014 2015
Best Islamic Finance Education Provider INCEIF Durham University CIMA Accounting Research Institute, UiTM Malaysian Financial Planning Council

Best Islamic Finance Training Provider — — — IBFIM The University of Nottingham Malaysia IDB

Best Research and Development in Islamic Finance — Asian Institute of Finance Meezan Bank Islamic Research and Training Institute, IDB Islamic Research and Training Institute, IDB

Occasional Categories

Pioneer of Islamic Banking Bank Muscat (Oman) — — Bank Muamalat (Indonesia) KFH-Bahrain

The Most Improved Islamic Bank ADCB Islamic Banking — — — —

Upcoming Shari’a Scholar Mufti Talha Azami — — — —

Shari’a Authenticity Award — Bank Islami Pakistan — — Meezan Bank

Best Islamic Finance Solutions Provider — — — — SAB

Upcoming Islamic Bank — — Bank Nizwa — Agrobank

Best Islamic Finance Case — — — Bank Islam and Asian Institute of Finance Amanah Ikhtiar Malaysia

Best Islamic Publishing House — — — — IBFIM

Best Islamic Exchange — — — — Bursa Souk Al-Sila, Bursa Malaysia

Best Zakat Distribution Programme — — — — UiTM

Best Research in Islamic Financial Criminology — — — — UiTM

Best Research & Publications Award — — — — Sheikh Hamdan Bin Mohamed Smart University

Best Sukuk House of the Year — — — — NBAD

Human Capital Development Initiative Award — — — — ADCB Islamic Banking

Year The IDB Prize The Royal Award GIFLA

2011 Dr Riffat Abdelkarim (2010) Sheikh Saleh Kamil (2010) Tun Abdullah Badawi, Former Prime Minister of Malaysia

2012 Dr Zeti Akhtar Aziz Iqbal Khan HRH Sultan Nazrin Shah of Perak

2013 — — Shaukat Aziz, Former Prime Minister of Pakistan

2014 Sheikh Muhammad Taqi Usmani and 
Professor Rodney Wilson

Dato’ Dr Abdul Halim Ismail Nursultan Nazarbayev, President of Kazakhstan

2015 — — HRH Muhammadu Sanusi II, Emir of Kano, Niegeria

said Professor Dar. It is interesting to compare 
the IDB Prize, the Royal Prize and GIFLA in 
the last five years. It is clear from Table 2 that 
the GIFA Laureates are far more significant 
political personalities than their counterparts 
in the other two categories. Moreover, while 
GIFLA is awarded on an annual basis, the 
other two awards are issued every second 
year. This will help GIFA to assume more 
importance than other competing awards in a 
matter of four to five more years, making them 
the most prestigious awards in the field of IBF.

In 2011 on the occasion of the first Oman 
Islamic Economic Forum held at Muscat, 
GIFLA was presented to the first GIFA 
Laureate Tun Abdullah Badawi, former 
Prime Minister of Malaysia, for his vision and 
leadership role in laying the foundations of a 
comprehensive infrastructure that helped the 
subsequent Malaysian government to develop 

Malaysia as a global centre of excellence for 
Islamic banking and finance. 

In 2012 at a prestigious GIFA Ceremony held 
at Royal Chulan Hotel Kuala Lumpur, His Royal 
Highness Sultan Nazrin Shah of Perak became 
the second GIFA Laureate who received the 
top award for his advocacy role as Financial 
Ambassador of Malaysia International Islamic 
Financial Centre (MIFC). 

In 2013, GIFA celebrated the championship 
role played by His Excellency Shaukat Aziz, 
a former Prime Minister of Pakistan, for 
overseeing introduction of a dual banking 
system in Pakistan, which subsequently 
allowed Islamic banking in the country to 
capture 11% of market share. 

Last year in the vibrant city of Dubai, His 
Excellency Nursultan Nazarbayev, President 
of the Republic of Kazakhstan, became the 

fourth GIFA Laureate in the presence of His 
Royal Highness Sheikh Mohamed Bin Rishid Al 
Maktoum, Ruler of Dubai and Vice President 
and Prime Minister of the UAE. 

The GIFA Laureate this year is His Royal 
Highness Muhammadu Sanusi II, Emir of Kano, 
who received GIFLA 2015 for his leadership 
role in promoting Islamic banking and finance 
in Nigeria, the greater African continent and 
world-wide. His Royal Highness specially flew 
from Makka to Bahrain to receive the award 
despite his busy schedule as Amir-ul-Hajj for 
the Nigerian hujjaj performing pilgrimage 
this year. For further details on the GIFA 
Laureates, refer to the next page.

Global Islamic Finance Leadership Award 
(Institutional Category) 2015 was given to 
Islamic Development Bank for its leadership 
role in developing Islamic banks and other 
financial institutions in the OIC countries.
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His Royal Highness Sultan Dr Nazrin 
Shah
Sultan of Perak (2014 - Current)

His Excellency Shaukat Aziz
Prime Minister of Pakistan (2004 - 2007)

GIFA Laureate 2012 GIFA Laureate 2013

Yang Amat Berbahagia Tun Abdullah Bin 
Haji Ahmad Badawi was honoured with the 
inaugural Global Leadership in Islamic Finance 
Award at a prestigious ceremony held on the 
occasion of Oman Islamic Economic Forum at 
Muscat on December 17, 2011. 

HE Tun Abdullah Badawi’s nomination for 
the prestigious award followed his relentless 
efforts to set up supporting institutions for the 
development of Islamic banking and finance 
not only in Malaysia but also in the rest of the 
world. During his six year tenure as Prime 
Minister of Malaysia, the country witnessed 
setting up of Islamic Financial Services Board 
(founded in 2002, and started operations in 
2003) as a global player in Islamic banking and 
finance. He also founded International Centre 
for Education in Islamic Finance (INCEIF) 
in 2005, which has since then emerged as a 
premier seat of learning in Islamic banking and 
finance. In 2006, His Excellency’s government 
embarked upon another global initiative – 
Malaysia International Islamic Financial Centre 
– set up by Bank Negara Malaysia to develop 
Malaysia as an international hub for Islamic 
banking and finance. In 2008, his government 
set up International Shari’a Research Academy 
for Islamic Finance (ISRA), which is now 
spearheading a number of path-breaking 
research projects on different aspects of 
Islamic banking and finance. 

Sultan Nazrin Shah was honoured with the 
second Global Islamic Finance Leadership 
Award at a prestigious ceremony held on 
November 19, 2012, at Royal Chulan Hotel 
Kuala Lumpur, Malaysia, on the occasion 
of Asian Finance Forum, for his dedicated 
services to internationalise Islamic banking 
and finance. 

HRH Dr Nazrin Shah, Sultan of State of Perak, 
Malaysia, was honoured with the Global 
Leadership in Islamic Finance Award for his 
ambassadorial role and engagement on the 
highest level to promote Islamic banking and 
finance in Malaysia and other countries of the 
Organisation of Islamic Cooperation (OIC). As 
Financial Ambassador of MIFC, he travelled 
extensively to promote initiatives related with 
Islamic banking and finance. He has played 
an instrumental role in promoting projects 
related with Islamic banking and finance in 
a number of fields. He continues to inspire 
millions of young practitioners of Islamic 
banking and finance, and has engaged himself 
in different educational, cultural, research 
and financial projects to support and promote 
Islamic banking and finance. 

His dedication, integrity and ambassadorial 
role in Islamic banking and finance put him 
ahead of any royal in the Muslim world, and 
he was honoured with Global Leadership in 
Islamic Finance Award in 2012. 

Mr Shaukat Aziz became the third GIFA 
Laureate on November 26, 2013, at a 
colourful GIFA ceremony held in Dubai, and 
attended by a large number of Islamic bankers 
and practitioners of Islamic finance from 
around the world. This was a special occasion 
for Mr Shaukat Aziz who received Global 
Leadership in Islamic Finance Award 2013 
from the 2012 GIFA Laureate, HRH Sultan 
Nazrin Shah. 

Mr Aziz was honoured for his services as 
Finance Minister and later Prime Minister of 
Pakistan when his government changed its 
policy towards Islamic banking and finance 
and adopted a dual banking system allowing 
conventional and Islamic banks to operate 
side by side. Due to this successful policy, the 
share of Islamic banking in the total banking 
sector increased from almost zero to over 6% 
when he left the office. This provided a solid 
foundation to the development of Islamic 
banking and finance in Pakistan. In 2014, 
Islamic banking’s share in the banking sector is 
well above 10%. 

Mr Aziz was honoured with the Global 
Leadership in Islamic Finance for putting 
Pakistan back on the track as a leader in the 
global Islamic financial services industry.

His Excellency Tun Abdullah Bin Haji 
Ahmad Badawi
Prime Minister of Malaysia (2003 - 2009)

GIFA Laureate 2011
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His Excellency Nursultan Nazarbayev
President of Kazakhstan (1991 - Current) His Royal Highness Muhammadu Sanusi II

Emir of the State of Kano, Nigeria (2014 - Current)

GIFA Laureate 2014 GIFA Laureate 2015

Mr Nursultan Nazarbayev became the fourth 
GIFA Laureate on October 28, 2014, when he 
received Global Islamic Finance Leadership 
Award at a special ceremony held at the 10th 
World Islamic Economic Forum at Dubai. 
The ceremony was witnessed by Sheikh 
Mohammed Bin Rashid Al Maktoum, Ruler of 
Dubai and Prime Minister and Vice President 
of UAE. 

Professor Humayon Dar, Founder of GIFA, 
presented the award to the President for 
his support to IBF in Kazakhstan and in the 
wider CIS region. It was primarily due to 
Mr Nazarbayev’s personal interest and the 
initiatives taken by his government that Abu 
Dhabi’s Al Hilal Bank started its operations 
in Kazakhstan, and became the first Islamic 
bank in the country. Since then, Kazakhstan 
has taken a number of measures to ensure 
that IBF stands on firm grounds in the country. 
Mr Nazarbayev’s vision and strategic thinking 
has been behind all these efforts, and it is 
expected that Kazakhstan will emerge as a 
centre of excellence for Islamic finance in the 
CIS region. The Regional Financial Centre of 
Almaty, established in 2006 by the President, 
has a major focus on developing Almaty as a 
centre of excellence for Islamic finance for the 
Central Asian region. 

His Royal Highness Emir Muhammadu Sanusi II was born into the Fulani Torodbe (Sullubawa) clan 
of Kano, Nigeria and was crowned on the 8th of June 2014 as the Emir of Kano, succeeding his 
late great-uncle Dr. Ado Bayero.

HRH Sanusi was a successful banker and was a former Governor of the Central Bank of Nigeria. 
He was a career banker and ranking Fulani nobleman. The global financial intelligence magazine, 
The Banker, published by the Financial Times, has conferred on Sanusi two awards: the global 
award for Central Bank Governor of the Year, as well as for Central Bank Governor of the Year 
for Africa for 2011. The TIME magazine also listed Sanusi in its TIMES 100 list of most influential 
people of 2011.

Before joining the central bank, he was the chief executive of First Bank Nigeria Plc. Prior to 
that, he served as chief risk officer at First Bank and at United Bank for Africa (UBA), two of the 
country’s largest lenders.

HRH Sanusi is highly respected and won an international reputation as a reformer following the 
bail-out of nine lenders just weeks after taking office at the helm of the central bank, a move which 
many bankers say saved the financial sector in sub-Saharan Africa’s second biggest economy from 
the brink of collapse.

He sent shockwaves through the corporate establishment, sacking the chiefs of eight of the banks 
and felling pillars of Nigeria’s financial aristocracy who had long seen themselves as beyond the 
reach of the regulators in doing so.

HRH Sanusi gained degrees in economics and Islamic law from Ahmadu Bello University in Zaria, 
northern Nigeria, and from Khartoum, Sudan. He taught economics in Ahmadu Bello Universtiy, 
Zaria before going into banking in 1985.

He has regularly spoken out about the need to fight corruption not only in the financial sector but 
in the political system in Nigeria, winning him as many enemies at home as he has friends in the 
international investment community.
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SEDCO Capital leads a small number of asset managers in IBF, which have shown huge 
commitment to ethical investing and ESG issues as part of its core business strategy. 
Its efforts in this field are respected by the industry, recognised by the global award 
bodies and are indeed endorsed by investors who have used its investment funds and 
other advisory services. As a Saudi firm with global outreach, its investors base includes 
institutions from around the world, sovereign wealth funds from the MENA region and 
high net worth individuals (HNWIs) in the GCC. “SEDCO takes you from Jeddah to the 
four corners of the world, offering opportunities that are not only Shari’a compliant but are 
also indeed ethical and ESG compliant in accordance with the global industry standards,” 
an industry analyst observed recently on the occasion of Global Islamic Finance Awards 
(GIFA) held at Manama, Bahrain. It is remarkable to observe how a Jeddah-based asset 
manager has developed a network of business relations across the globe to identify 
lucrative investment opportunities to return exceptional profits to its investors. SEDCO is 
certainly a success story in asset management, parallel to what Emirates presents in the 
airlines industry – a GCC brand with global recognition.

SEDCO CAPITAL
THE TORCH-BEARER
of Ethical Investing

ISFIRE 
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At GIFA 2015, SEDCO Capital was 
acknowledged as the “Best Islamic Fund 
Manager” for its prudent and Shari’a-cum-
ESG compliant philosophy and approach 
to asset management. Central to the firm’s 
success is Hasan Al Jabri, its CEO, who is 
widely respected in the global Islamic financial 
services industry for his innovative approach 
and the highest ethical standards he upholds 
in his leadership style. It was due to his 
leadership role in Islamic asset management 
that GIFA Awards Committee chose him as 
the Islamic Finance Personality of the Year 
in 2013. “To receive a recognition as Best 
Islamic Fund Manager truly exemplifies our 
capabilities and achievements in the area,” said 
Hasan Al Jabri.

A representative list of awards and accolades 
won by SEDCO Capital includes:

• Best New Private Equity Fund 2011 by 
Private Equity World Awards MENA

• Best Islamic Fund Manager 2012 by GIFA

• Most Outstanding Contribution to Islamic 
Finance 2012 by KLIFF Islamic Finance 
Awards

• Islamic Social Responsibility Award 2013 
by GIFA

• Islamic Economy Award 2013 by Islamic 
Economy Awards

• Islamic Investment Institution of the Year 
2013 by WIFFMC Awards

• Middle East Innovation Award 2014 by 
Corporate Counsel Middle East Awards

• Best Shari’a Compliant Real Estate Fund 
Management Award 2015 by CFI Awards

SEDCO Capital offers advisory, discretionary 
management and asset allocation services 
that create access to high-performing public 
and private equities, commodities, income 
funds, and real estate assets. The firm’s clients 
benefit from several world-class investment 
funds and instruments, including its 
Luxembourg funds platform. The list of asset 
classes covered by the firm is comprehensive, 
including equities, the real estate, timber, 
private equity, and commodities. 

ESG is not the only one area of excellence for 
SEDCO Capital, as it has always been on the 
forefront of innovation. Ahead of opening up 
of one of the biggest and most liquid emerging 
markets’ stock exchanges, i.e., Tadawul – the 
Saudi Stock Exchange – earlier this year, it 
planned a Luxembourg feeder fund for its 
Gulf money market fund in an attempt to 
offer a Saudi-specific product to international 
investors (the Qualified Foreign Investors or 
QFIs). The firm had already launched a Saudi-
domiciled money market fund which invests 
in Shari’a compliant structured products and 
trade finance transactions.

There is little doubt that the firms like SEDCO 
Capital can play an immensely important role 
in bringing foreign investments into Saudi 
Arabia. Kingdom of Saudi Arabia is one of the 
largest emerging market exchanges in the 
world, it represents nearly 50% of the US$1.6 
trillion Gulf economy and is the 19th largest 
economy in the world. The average daily 
liquidity is more than US$2.3 billion, making 
it the seventh largest and fourth most liquid 
global emerging market. It has a solid track 
record of financial stability, where it provides 
growth without the associated common 
currency and political risks, it also holds one of 
the world’s largest reserves of hard currency 
at US$650 billion.

SEDCO Capital has not only the local know-
how, it also has deep relationships in the 
international asset management industry 
and access to an increasing number of 
sophisticated institutional investors that are 
looking for diversification of risk and return. 
These international investors know that 
exposure to the Saudi market could not be 

driven by passive top down allocation, due 
to sector and stock specific concentrations. 
Rather Saudi’s optimal exposure has to 
be managed by an active manager that 
understands the market and is based on 
the ground, and from this SEDCO Capital 
implements a disciplined fundamentally-driven 
investment process that is stock-selection 
oriented in its style. Four pillars define the 
firm’s positioning:

A. A fundamentally-driven, socially-
responsible and financially prudent 
philosophy;

B. A research-based, scientific process;

C. An approach that is stock-selection 
focused; and

D. A solid team with international asset 
management experience with the longest 
top quartile track-record in the region.

With almost US$4 billion AUM, SEDCO 
is an automatic choice for those who are 
looking for investing in Saudi Arabia with a 
socially responsible asset manager. Its unique 
client-partnership concept, extensive scope 
of services, impressive record of investment 
performance, and excellent rapport with the 
regulators combine to distinguish it from other 
traditional investment firms.

It is, therefore, not a surprise for SEDCO 
and the wider Islamic asset management 
industry that the firm has for the last four 
years featured in the annual GIFA ceremonies 
in Kuala Lumpur, Dubai and Bahrain. “GIFA 
Awards Committee unanimously viewed 
SEDCO Capital as the best Islamic fund 
manager in the world, and it is our genuine 
belief that it is the firms like it that are going 
to define the future course of action in the 
Islamic asset management industry,” said 
Professor Humayon Dar, Chairman of Global 
Islamic Finance Awards. 
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PRESTIGIOUS AWARDS

GIFA Special Award 2015
Yerlan A. Baidaulet
Senior Adviser, Ministry of Investments & 
Development, Kazakhstan

The GIFA Awards Committee voted to 
honour and acknowledge relentless efforts 
of Yerlan A. Baidaulet to promote IBF in 
Kazakhstan. There is long list of Mr Baidaulet’s 
contributions to the development of IBF in 
Kazakhstan and elsewhere, especially in the 
Central Asian states. Through his extensive 
links with the policymakers and other decision 
makers, he has influenced policy formation in 
favour of IBF in his own country and the wider 
region.

His most prominent contribution in IBF 
in Kazakhstan is Kazakh Islamic Finance 
Conference (KIFC) that he founded in 2010. 
He was also influential in promoting the 
candidacy of Kazakhstan President Nursultan 
Nazarbayev for Global Islamic Finance 
Leadership Award 2014. 

Islamic Finance Advocacy Award 
(Institutional) 2015 
Khazanah Nasional - Malaysia

This year’s Islamic Finance Advocacy Award 
was presented to the national sovereign fund 
of Malaysia – Khazanah Nasional – for its 
role in promoting, supporting and investing 
in Islamic finance, particularly Islamic capital 

market transactions. Izani Ghani, Chief 
Financial Officer of Khazanah, received the 
award. 

Islamic Finance Advocacy Award 
(Individual) 2015 
His Excellency Muhammad Ishaq Dar – 
Finance Minister of Pakistan

Since 2013 after coming into power, the 
present government in Pakistan has taken 
a number of initiatives to promote Islamic 
banking in the country. The Ministry of 
Finance has spearheaded all these initiatives, 
including re-invigorating the role of State Bank 
of Pakistan to ensure that Islamic banking 
is provided with a level-playing field. GIFA 
acknowledged and honour the role of Mr 
Muhammad Ishaq Dar as Finance Minister of 
Pakistan in taking personal interest in further 
developing Islamic banking in the country 
by way of way of bestowing on him the 
prestigious Islamic Finance Advocacy Award 
2015.

Islamic Finance Personality of the Year 
2015 
Khaled Al Aboodi
CEO of Islamic Corporation for the 
Development of the Private Sector (ICD)

Islamic Finance Personality of the Year award 
is the top GIFA in the prestigious category, 
and is presented to a leading personality 
in IBF for their outstanding role in the 
development of an institution and/or the 
industry as a whole in a country, region or 

globally. In essence, it is like a “Critics’ Choice 
Award.” 

Started in 2012 at the 2nd GIFA held in Kuala 
Lumpur, the inaugural award was presented to 
Sohail Jaffer, Deputy CEO of FWU Group, for 
his role as a leading practitioner in the global 
takaful industry but more so for his intellectual 
contributions in the form of various books, 
articles and chapters written on different 
aspects of IBF. “Whenever a new book on 
Islamic finance comes in the market, I receive it 
from Sohail and that is completely free of cost,” 
said Datuk Noripah Kamso, a former CEO of 
CIMB-Principal Islamic Asset Management.

In 2013, this prestigious award was given to 
Hasan Al Jabri, CEO of SEDCO Capital, for 
his leadership role in not only developing a 
hybrid model of investing (combining Shari’a 
compliancy with sustainability) but also raising 
considerable funds for his product offerings. 

In 2014, Dr Jamil Al Jaroudi, CEO of Bank 
Nizwa, was honoured with this award for 
leading his bank to become the first full-
fledged Shari’a compliant bank in the Sultanate 
of Oman. 

Khaled Al Aboodi became this year’s 
Islamic Finance Personality because of his 
leadership role in developing numerous 
Islamic financial institutions around the 
world. Under his leadership, ICD has 
become an effective tool for institutional 
development of IBF in the OIC countries. 
Upon receiving the award, Khaled Al-Aboodi 
stated, “I am extremely honoured and 
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humbled to join the list of past recipients 
for this prestigious award. The GIFA is the 
perfect celebration for the commendable 
role that industry leaders and stakeholders 
play in order to drive Islamic finance growth 
in the global sphere. I am always fascinated 
by their determination, innovation and the 
contributions they make to the industry. The 
individuals and firms honoured today will no 
doubt play a crucial role in the furtherance 
of the Islamic finance industry. I can assure 
you that ICD remains dedicated in its pursuit 
for the adoption of Islamic Finance within 
the mainstream global financial system.”

Islamic Banker of the Year 2015 
Datuk Mustafha Abd Razak
CEO of Bank Rakyat - Malaysia

Datuk Mustafha Abd Razak joined the 
prestigious club of GIFA Islamic Bankers 
of Year this year for his leadership role for 
putting Bank Rakyat on the map of the 
global Islamic financial services industry. The 
previous winners in this category include 
Badlisyah Abdul Ghani, former CEO of CIMB 
Islamic (2011), Yuslam Fauzi, former CEO of 
Bank Syariah Mandiri (2012), Datuk Zukri 
Samat, CEO of Bank Islam Malaysia Berhad 
(2013) and Dr Adnan Chilwan, CEO of Dubai 
Islamic Bank (2014). 

Datuk Mustafha Abd Razak has the scarce 
distinction of starting his banking career 
with Bank Rakyat and eventually becoming 
its CEO without any interruption of his 
career with the same bank. By showing his 
personal commitment and loyalty to Bank 
Rakyat, he has successfully led the bank to 
become a leading player in the global Islamic 
financial services industry. It is primarily due 
to his leadership that the bank has not only 
consistently profitable but is also seen as one 
of the most committed Islamic banks to social 
responsibility. As a cooperative Islamic bank, 
Bank Rakyat has surpassed many of its better-
known peers in Malaysia.

GENERAL CATEGORIES
Best Islamic Bank 2015
Dubai Islamic Bank

Following Dubai Islamic Bank’s recognition as 
Best Islamic Bank in 2013, the GIFA Awards 
Committee once again took a decision in its 
favour to proclaim it as such.

Best Takaful Company 2015
Takaful Ikhlas Berhad

It is a brand new entry in GIFA, as 
previously FWU Global Takaful Solutions 
has dominated this category for three years. 
Takaful Ikhlas Berhad is principally involved 
in the provision of Islamic financial protection 
services, and has indeed established itself 
as major player in the Malaysian takaful 
industry. It is due to its strong business 
model that more than two million individuals 
and corporations have placed their trust 
by way of becoming its certificate holders 
(participants). Takaful Ikhlas’s commitment 
and adherence to Shari’a rules, coupled with 
the application of cutting-edge technology in 
conducting its business has won it this year’s 
Best Takaful Company. 

Best Islamic Fund 2015
Amana Growth Fund

The Amana Growth Fund is the largest 
Shari’a compliant fund in the world, 
managed by Saturna Capital. In Islamic asset 

management industry with small to medium 
level of AUM by individual Islamic funds, 
Amana Growth Fund exemplifies excellence 
of Shari’a compliant investing on a very 
large scale, with over US$1 billion AUM. On 
winning the award, Nick Kaiser, Portfolio 
Manager of the fund, said, “At Saturna, 
we follow a principled and disciplined 
investment management process, and are 
honoured to have been chosen by our 
international peers to receive this esteemed 
award recognizing our commitment to share 
owner interests first.”

Best Sukuk House of the Year 2015
National Bank of Abu Dhabi – NBAD

Gone are the days when global banks like 
HSBC and Barclays Capital used to be the 
lead arrangers in Islamic capital markets. 
NBAD has emerged as a global player in the 
sukuk market helping numerous clients raise 
billions of dollars in the last 12 months or 
so. “Leadership in Islamic capital market is a 
cornerstone of NBAD’s financing proposition 
and we are honoured that this has been 
recognized by GIFA,” said Andy Cairns, 
Managing Director and Global Head of Debt 
Origination & Distribution. “During the past 
year we have strived to be at the forefront 
of innovation in international sukuk so to win 
Best Sukuk House of the Year is especially 
satisfying.”

Best Islamic Investment Bank 2015
Venture Capital Bank

Islamic investment banking is prospering in 
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the UK. However, the winner of the Best 
Islamic Investment Bank award is none other 
than Venture Capital Bank, Bahrain, which 
established itself as a prudent investment 
house during the recent global crisis when 
many Islamic investment banks in the country 
faced problems. The credit for this success 
goes to Mr Abdullatif Janahi, the CEO and 
a Board Member. “It is an honour to have 
won the Best Islamic Investment Bank 2015 
award, which coincides with the bank’s 10th 
anniversary,” said Mr Janahi after receiving 
the award.

During the past decade, VCBank has 
developed a successful track record for 
superior deal flow and strong placement 
capability. Over the least year, it was 
able to successfully conclude three 
new transactions, which have further 
strengthened and diversified its investment 
portfolio. 

Best Islamic Project Finance House 
2015
National Commercial Bank – NCB 

When it comes to Islamic project finance, 
there is no other bank that does it better 
than NCB. The project finance team led by 
Dr Mansoor Durrani is arguably the best in 
Islamic project finance. “It is a great honour 
to have been chosen for this prestigious 
award. This is reflection of the leadership 
position that NCB have been able to carve 
out in the space of project finance in general 
and Islamic project finance in particular,” 
said Dr Mansoor Durrani after the Awards 
Ceremony.

Best Islamic Exchange 2015
Bursa Suk Al-Sila, Bursa Malaysia

If there is any exchange in the world, which 
has challenged near monopoly of London 
Metal Exchange (LME) in the commodity 
murabaha transactions, it is Bursa Suk 
Al-Sila platform of Bursa Malaysia. Bursa 

Suk Al Sila is now the leading commodity 
murabaha platform offering a Shari’a 
compliant alternative to the LME’s offerings 
in this respect. It was the leadership role of 
Bursa Suk Al Sila, which was recognized by 
GIFA Awards Committee that unanimously 
voted it to receive the Best Islamic Exchange 
Award for 2015. “Bursa Suk Al Sila is 
pleased to receive this recognition from 
the international financial community. The 
consistent double-digit growth since its 
inception in 2009 has been encouraging as 
we observe more interest coming from the 
MENA and Asia regions. As an exchange, our 
focus remains to build on the greater depth 
and diversity to our marketplace, especially 
in Shari’a-compliant products and services 
that would appeal to both the institutional 
and retail audience,” said Dato’ Tajuddin 
Atan, Chief Executive Officer of Bursa 
Malaysia.

Best Islamic Microfinance Institution 
2015
Amanah Ikhtiar Malaysia

Amanah Ikhtiar Malaysia (AIM) won the Best 
Islamic Microfinance Institution award three 
times in a row. The award was presented to 
AIM for its continuous endeavor to alleviate 
poverty from Malaysia by way of developing 
a new breed of entrepreneurs in the rural 
communities. 

Best Islamic Finance Technology 
Provider 2015
Path Solutions

Path Solutions has also previously won 
the same award in 2011 and 2014. A 
pioneering IT company led by Muhammed 
Kateeb has been at the forefront of Islamic 
finance technology, and has won numerous 
awards and accolades for its products and 
services. Its clientele comes from all over 
the world, from Africa to Europe, making 
it the strongest Islamic finance technology 
business in the world. 

Best Islamic Savings Product 2015
National Bonds

National Bonds is a unique Islamic savings 
product that have popularized the concept 
of sukuk on a retail level. Led by Mohamed 
Qasim Al Ali, the CEO, National Bonds 
Corporation has gone from strength to 
strength, making National Bonds as the 
preferred choice of all in the UAE – both 
the locals and the expatriates. The product 
has also attracted a significant number of 
investors from other countries. This is one 
of the reasons that National Bonds have 
won GIFA in this category for the last three 
consecutive years.
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Best Islamic Banking Window 2015
Bank Alfalah Islamic

Rizwan Ata is the man behind developing 
Bank Alfalah Islamic ahead of mnay full-
fledged Islamic banks in Pakistan. The 
bank’s lead role was recognized once again, 
followed by its success last year. 

Pioneer Islamic Bank 2015
Kuwait Finance House Bahrain

Following the footsteps of its parent 
company, KFH-Bahrain has taken the lead on 
its peers by constantly innovating in product 
development, and developing a human 
resource team second to none. According to 
many critics, the success of the bank owes 
mainly to the personality of Abdul hakeem Al 
Khayyat, the Managing Director.

Shari’a Lawyer of the Year 2015
Kamran Sherwani
Head of Shari’a Advisory, Compliance and 
Quality Control, ADCB Islamic

There are a number of Islamic law firms 
and conventional law firms specializing 
in Islamic finance. This year, the Awards 
Committee decided to pick up an 
individual Shari’a lawyer instead of a law 
firm for their exceptional work on Islamic 
financial transactions. From amongst the 
four short-listed names, Kamran Khalid 
Sherwani was picked up for his outstanding 
work in legal documentation and Shari’a 
compliance. Kamran joined ADCB Islamic 

after an illustrious career with his previous 
employers. 

“Attending the GIFA ceremony was indeed 
an honour for me not only for receiving the 
Upcoming Shari’a Lawyer of the Year award 
but also to see that local Bahraini culture 
was presented in the form of traditional 
Bahraini music and dances,” said a buoyant 
Kamran Sherwani.

Upcoming Personality in Islamic 
Finance (Leadership Role) 2015 
Amman Muhammad, CEO of FNB 
Islamic

Amman Muhammad has emerged as one of 
the most dynamic Islamic bankers in Africa. 
He has been involved in leadership roles in 
a number of banks and financial institutions 
to develop Islamic franchises within 
conventional banking groups. “We believe 
that Amman Muhammad has experience and 
credentials to play a bigger role in the global 
Islamic financial services industry,” said 
Professor Humayon Dar after the Awards 
Ceremony.

Upcoming personalities in Islamic finance are 
chosen by the Awards Committee in view 
of the potential some young Islamic bankers 
and finance practitioners possess. Previous 
winners of this coveted award include Amr 
Al Minhali, Head of Islamic Banking at ADCB 
Islamic and Suleiman Al Harthi, Head of 
Islamic Banking at Bank Muscat and General 
Manager of its Islamic banking window – 
Meethaq. 

Upcoming Personality in Islamic 
Finance (Product Development & 
Structuring) 2015 
Mohammed Shaheed Khan, Gulf 
International Bank (GIB)

Mohammed Shaheed Khan held various 
positions with a number of Islamic financial 
institutions before he joined GIB. He is a 
very experienced product developer with an 
in-depth knowledge of Islamic banking and 
finance.

ACADEMIC AWARDS

Best Islamic Finance Education 
Provider 2015 
Malaysian Financial Planning Council

GIFA celebrates success of not only Islamic 
financial institutions but also of the academic 
institutions and professional bodies that are 
playing important role in capacity building in 
the global Islamic financial services industry. 

This year’s winner of the “Best Islamic 
Finance Education Provider” award was 
Malaysian Financial Planning Council (MFPC).

Adnan Md Zain, President of MFPC 
expressed his appreciation, “The recognition 
we receive from GIFA is testament that 
MFPC’s programme is gaining traction as the 
gold standard qualification in Islamic financial 
planning; and it has given us greater courage 
to promote Shari’a financial planning to all 
Malaysians as well as those who are in need 
of this valuable knowledge and skills.”

Best Islamic Finance Training Provider 
2015 
The University of Nottingham Malaysia 
Campus
The award was presented to Dr Nafis Alam 
of the University of Nottingham Malaysia 
Campus for its FAA-accredited qualifications 
in Islamic banking and finance and for 
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establishing a state of the art centre for 
training and research in the field.

Outstanding Islamic Qualification 
2015 
UiTM’s Diploma in Halal Management
UiTM’s Diploma in Halal Management is a 
new qualification developed by Academy of 
Contemporary Islamic Studies whose Dean, 
Professor Dr. Muhamad Rahim Osman, 
was buoyant on receiving the award, “On 
behalf of ACIS, I am very pleased and 

delighted to receive the Outstanding Islamic 
Qualification Award from GIFA. Receiving 
the awards motivates and inspires us to 
continuously support the Islamic financial 
services industry.”

Other awards included Best Islamic Finance 
Consultancy (presented to Dar Al Shari’a), 
Best Islamic Rating Agency (awarded 
to Moody’s), Best Shari’a Compliant 
Commodity Facilitation Platform (won 
by DDCAP), Most Innovative Product 
(Arabesque Prime Fund), Best Sukuk Deal 
of the Year (Tier II Capital Mudaraba Sukuk 
by Al Baraka Bank (Pakistan Limited), 
Best Supporting Institution (IIFM), Shari’a 
Authenticity Award (Meezan Bank), Best 
Islamic Finance Publishing House (IBFIM), 
Best Islamic Finance Infrastructure 
Development Institution (AAOIFI), Best 
Research & Development in Islamic Finance 
(IRTI, a member of the IDB Group), GIFA 
Special Research & Publications Award 
(Dubai Centre for Islamic Banking & 
Finance, HBMSU), the Most Innovative 
Islamic Finance Solution Provider (SAB), 
Human Capital Development Initiative 
(ADCB Islamic Banking for Islamic Banking 
Academy), Best Zakat Management in 
Higher Education Institutions (UiTM), 
Pioneer in Islamic Financial Criminology 
Research (ARI, UiTM), and Best Islamic 
Finance Case (AIM). 

   The GIFA Awards Committee recommended that 
all future GIFA winners must pledge to GIFA Code of 
Commitment to Islamic Finance, Social Responsibility and 
Shari’a Authenticity. The Awards Committee will draft the 
proposed code with a view to start using it from GIFA 2016.
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With the establishment of the first Islamic commercial bank in Dubai in 1976, Islamic banking 
has made significant inroads into the mainstream global financial market with a growing 
number of Islamic banks set up in different parts of the world – from the USA to smaller 
countries in Africa. However, successful transformations of conventional to Islamic banks 
are few and far in between. Agrobank, a Malaysia-based bank, is arguably the best of such 
examples. 

Given the complexity of such conversion process, most conventional banks engaged in Islamic 
finance prefer to take an easy route, i.e., operating Islamic windows within the conventional 
banking system. 

Other conventional banks with significant Islamic operations have set up separate subsidiary 
Islamic banks – a model in which Malaysia has excelled. But such model has not gained the 
same success in the UAE.

Countries like Qatar and Lebanon have in fact disallowed conventional banks from operating 
Islamic windows. 

In a very short span of time after taking the helm at Agrobank as the President and CEO, Dato’ 
Wan Mohd Fadzmi Wan Othman, took the bold step of converting the bank into a full-fledged 
Islamic bank. Undeniably, this is a mammoth task for any bank seeking for a full conversion of 
its current business operations and system. However, in a record time of less than three years, 
Agrobank completed its transformation to become a leading Shari’a-compliant Development 
Finance Institution in Malaysia. 

While the transformation process had the full support of the Board of Directors and the top 
management, key to this success was the leadership of Dato’ Wan Mohd Fadzmi Wan Othman 
who continues to be the main catalyst in the transformation journey of Agrobank. The bank’s 
success was recently announced at the Global Islamic Finance Awards 2015 held in Bahrain 
where Agrobank was named as the Most Upcoming Islamic Bank in the world.

TRANSFORMATION OF 
AGROBANK
A STORY OF LEADERSHIP AND SUCCESS
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Agrobank booth during the Malaysian Agriculture Horticulture & Agrotourism International Show 2014
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INTRODUCTION
Agrobank was previously known as Bank 
Pertanian Malaysia or BPM (Agricultural 
Bank of Malaysia), which was established in 
1969 to mobilise savings and provide credit 
for agriculture development. Established 
by the Act of Parliament No. 9/69, BPM 
was formed in line with the Malaysian 
government’s policies to provide banking 
services for the sound development of 
the agricultural sector in Malaysia. Its 
maiden project financing was the massive 
irrigation scheme for the rice bowl areas 
in the Muda Valley in the states of Kedah 
and Perlis, which is located in the northern 
part of peninsular Malaysia. The irrigation 
project was to accommodate double 
cropping for paddy planting in line with 
the recommendations set forth by the 
World Bank in their appraisal report, which 
also proposed for the establishment of a 
special credit scheme to support the project 
implementation.

The launching of its two maiden branches 
in Kedah and Kota Bharu, Kelantan, marked 
the beginning and development of BPM in its 
pursuit to provide credit assistance services to 
farmers.

Since its founding days as BPM, Agrobank 
has been central to the development of the 
agriculture sector and agriculture related 
business while supporting the government’s 
vision to establish Malaysia as a global Islamic 
finance hub. As a government-owned bank 

under the purview of the Ministry of Finance 
Incorporated, Agrobank’s financing of the 
agricultural sector is driven by policies set 
forth by the Ministry of Agriculture and Agro-
Based Industry. 

With 46 years of experience in the agricultural 
banking industry and excellent track record, 
Agrobank is actively shaping the Malaysia’s 
agricultural development across eight 
regions it operates with 189 branches; 
offering products and services in the areas 
of corporate, commercial and micro financing 
as well as trade finance, personal financing, 

electronic banking and deposit services. As 
of September 2015 (3rd quarter) Agrobank 
has provided primary agriculture financing 
of RM4.22 billion constituting 10.8% of the 
overall primary agriculture financing in the 
banking system.

FROM EARLY DAYS TO MODERN-
TIMES
In 2008, BPM was corporatized and 
commercially known as Agrobank to further 
strengthen its roles and functions to support 
the development of agriculture sector in 
Malaysia.

BPM was corporatized with a paid up capital 
of RM1 billion when the House of Senate 
approved the Bank Pertanian Malaysia 
Berhad Bill. This was indeed a milestone in 
the history of the bank as the corporatization 
enabled the bank to be more competitive with 
other commercial financial institutions by 
enhancing its capacity to lend and to offer a 
broader range and more innovative financial 
and non-financial products and services 
to meet the financing and developmental 
needs of the agriculture and agro-based 
industries. Following the corporatization 
exercise, the bank was rebranded under a new 
corporate identity and renamed as Agrobank 
to position the bank as a forward looking, 
modern and progressive enterprise, while at 
the same time retaining its socio-economic 
responsibility of developing the agricultural 
sector and contributing to sector’s growth and 
sustenance.  

Agrobank is actively participating in local exhibitions to promote its Shari’a-compliant products

The launch of Agrobank as a full-fledged Islamic Bank on July 1st, 2015
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In 2011, under the helm of the new 
President/CEO, Dato’ Wan Mohd Fadzmi 
Wan Othman, Agrobank embarked on a 
much greater transformation journey that 
will see the bank progressively modernising 
its banking operations through the provision 
of an efficient delivery system and carrying 
out full-scale Islamic banking operations 
by 2015. The bank’s transformation into a 
full-fledged Islamic bank was implemented in 
stages from 2012 onwards,” explained Dato’ 
Wan Mohd Fadzmi. “It is our aspiration that 
with such transformation, customers will 
be more confident to take up financing and 
deposit products based on Islamic principles 
with us.”

Since its corporatization in 2008, Agrobank 
has been offering Islamic banking products 
and services under its Islamic banking 
window. However, on 1 July 2015, the bank 
officially became fully Shari’a-compliant. 
Agrobank’s transition to a full-fledged Islamic 
bank is seen as a positive development 
based on the rapid growth of the Islamic 
banking sector in Malaysia. This transition 
is in line with the government’s target to 
increase Islamic financing up to 40% of total 
financing by 2020. With this transition, the 
bank is now able to provide Islamic banking 

products and funding to cater for the halal 
food industry.

Operating as a full-fledged Islamic bank, it 
aims to provide Shari’a-compliant products 
and services to the agriculture community 
as well as supporting the government’s 
initiative to establish Malaysia as a global 
hub for Islamic finance and the halal industry. 
With the increasing concern surrounding the 
shortage of food and climate changes, the 
Malaysian government, in its bid to cut down 
export of produce from the international 
market, has included the agriculture sector 
as one of the National Key Economic Areas 
(NKEA) to revive and develop the industry.

“We believe that by offering Shari’a-
compliant financing, Agrobank will give more 
confidence to entrepreneurs, food operators 
and customers to conduct their business 
in accordance to Shari’a principles. Even 
though the journey to be a full-fledged Islamic 
bank was very challenging - we take pride 
that our efforts and hard work contribute 
to strengthen the Islamic economy,” said 
Dato’ Wan Mohd Fadzmi. As of September 
2015,  Agrobank contributed about 23.8% 
or RM2.69 billion  of financing to the primary 
agriculture (food) production segment from 

Forum entitled “Economic Jihad in Islamic Banking Implementation” was held during the launch of Agrobank as a full-fledged Islamic Bank

Visit to Farmers’ Market
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a total funding of RM 11.28 billion, which 
represented almost 1/4 of the market share 
of primary agriculture (food) financing in the 
banking system.

AGROBANK – A NEW MODEL OF 
ISLAMIC BANKING
Agrobank is a bank with direct involvement 
in the real economy – something that has 
been emphasized by the proponents of 
Islamic banking right from the beginning and 
what remains a challenge in Islamic banking 
and finance. Other high street banks in 
Malaysia – both Islamic and conventional – 
primarily focus on the consumer banking and 
corporate segments. Agrobank, on the other 
hand, targets farmers and other businesses 
related with agriculture to ensure that the 
government’s development agenda and its 
policy of financial inclusion are implemented.

“Innovation and product diversity are integral 
to the further development of Islamic 
banking and finance. Since Islamic banking 
mainly focuses on asset financing, there is 
a dearth of products to cater for different 
financial needs of business, particularly the 
SMEs,” stated Dato’ Wan Mohd Fadzmi.

In order to cater for this growing demand, 
Agrobank provides a wide range of financial 
products and services including trade 
finance for SMEs in the agricultural sector. 
Other products and services are in the areas 
of consumer banking, business banking, 
electronic banking and deposit services 

including Hartani-i, AgroCash-i, MAEF-i and 
Ar Rahnu.

In 2014, Agrobank accounts for 32% of 
financing provided to Malaysia’s food 
production sector, a vital sector in the 
gross domestic product (GDP) of the 
country. Emphasizing on the importance 
of food, Dato’ Wan Mohd Fadzmi Wan 
Othman commented, “Food is synonymous 
with agriculture sector and halal factor is 
essential to the Muslim community. After the 
conversion to a full-fledged Islamic bank, we 
are able to provide Islamic banking products 
and funding to complete the cycle of halal 
food production.”

There are numerous companies engaged 
in halal businesses – from large to small & 
medium size enterprises – which receive 
banking facilities of different types from 
Agrobank. As a Development Finance 
Institution, Agrobank can potentially provide 
an example of cooperation between banking 
and finance and the real economy – all in a 
Shari’a compliant way. 

By offering Shari’a compliant financing, 
Agrobank gives additional confidence to 
entrepreneurs in agriculture sector (also 
called agropreneurs), food operators and 
customers to conduct their business in 
accordance with Shari’a principles. Even 
though Agrobank’s journey to become a 
full-fledged Islamic bank was challenging, 
its efforts and hard work have started to 
contribute to strengthening the Islamic 
economy.

GIFA RECOGNITION
In recognition of Agrobank’s efforts in 
promoting Shari’a-compliant banking and 
supporting Malaysia’s efforts as a global 
Islamic financial hub, the bank was awarded 
the “Upcoming Islamic Bank 2015” by 
Global Islamic Finance Awards (GIFA) in 
a ceremony held in Manama, Kingdom of 
Bahrain. Commenting on this international 
recognition gained, Dato’ Wan Mohd Fadzmi 
Wan Othman said, “We are deeply honoured 
to receive this prestigious award. This is 
recognition for all our employees who have 
worked tirelessly in seeing through the 
conversion of Agrobank to be a full-fledged 
Islamic financial institution”.

Agrobank recently provided financing worth RM126 million to one of the biggest frozen halal meat 
companies in Malaysia, Ramly Burger/ Ramli Food Industries

PCEO of Agrobank, Dato’ Wan Mohd Fadzmi receives ‘Upcoming Islamic Bank” award 
during GIFA 2015
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Agrobank headquarters in Kuala Lumpur, Malaysia
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Renowned Shari’a Scholar
SHEIKH NEDHAM YAQUBI
Your family background? 

I am a Bahraini and my family history goes 
back to the Abbasid dynasty. Immediately 
before settling in Bahrain my forefathers 
came from Iran where a strand of the Abbasi 
family got settled after the Mongol invasion of 
the Abbasid-run Iraq. My father was a trader 
and this is something I have kept as my family 
business in Bahrain. 

What do you enjoy the most? 

Apart from visiting the great scholars of our 
times and learning from them directly, and 
reading books, I enjoy cooking the most. 
Whenever I have time and opportunity, I love 
to cook for my family, and I am sure they enjoy 
my food as I am an excellent cook. 

What is your passion?

Reading and collecting scarce Islamic 
manuscripts is my lifetime passion. I have 
travelled around the world to read such 
manuscripts and have tried my best to collect 
as many of them as I can. In addition to the 
physical copies of such manuscripts, I have 
digital copies of thousands of Islamic scripts 
collected from all over the world. I am not sure 
but I believe I have the largest collection of 
Islamic manuscripts barring government and 
institutional collections.

What do you do in your spare time 
when you’re travelling?

I always try to find some time out of my 
professional engagements around the world. 
I visit libraries and alhamdo lillah I have 
benefitted from all major libraries in the 
world, which hold Islamic manuscripts. Also, 
I have since my childhood preferred to be in 
the company of scholars. Wherever I go in 
the world, I try to meet the local scholars to 
benefit from their knowledge.

What was your childhood ambition?

Although I come from a trading family and 
helped my father in his business when I 
was growing up, I always had an ambition 
of becoming a scholar. Whenever a great 
scholar would visit Bahrain, I would try to be 
in their company. Indeed, the company of such 
scholars helped me immensely to learn and 
understand religious thought. 

Who has been your greatest 
mentor?

At different stages of my life, I have been 
inspired by different people. As a child, I 
was really impressed by Sheikh Abdullah 
Al-Farisi Al-Siddiqui who used to take me 
as his grandchild. After his death, I got 
my early religious education from his son, 
Sheikh Yousuf Al-Siddiqui. As for as Islamic 
finance is concerned, I was trained by Sheikh 
Mohamed Khatar Mohamed Al Sheikh, an 
Egyptian scholar of great repute. He was a 
very experienced Shari’a scholar. When he 
passed away at the age of 90, he had spent 30 
years as a judge, with 50 years of legal practice 
experience. He also served as Grand Mufti of 
Egypt for about 12 years. 

Sheikh Mohamed Khatar was an excellent 
teacher. When I was studying with him, 
modern IT technology had not entered 
pedagogy of Islamic sciences, and there was 
no indexing or IT packages to search for 
references in the books of hadeeth or fiqh. 
He would ask me to find a specific hadeeth in 
a book of hadeeth. I would spend the whole 
night searching for the particular item. In the 
morning before I would start, he would ask if 
I had found the reference. If I would say yes, 
he would tell me the chapter number and the 
page number before I would share findings of 
my research. Frustrated by this, I would ask 
him why he asked me if he already knew about 
the reference. “How much did you benefit 
from this search?” he would say smiling. It was 

indeed a great learning experience with him. 
May Allah reward him for this. 

Where are you the happiest? 

Without an iota of doubt, in Makkah and 
Medina! When I am not in the two holy cities, 
I feel the most comfortable being at home in 
Bahrain. For me, Bahrain is the best country 
because it is where I was born and grew up. It 
is my home. 

 If your 20 years old sees you today 
what would he say?

I am not sure what he would say but I would 
definitely ask him how could I become like him 
once again… [smiles]

Any disappointment in life?

Alhamdo lillah, Allah has been very kind to 
me and I can genuinely say that I have no 
disappointment in my life. 

Any message for those involved in 
Islamic banking and finance? 

It is important that everyone takes their job or 
business seriously. Islamic banking and finance 
practitioners are not an exception. As long as 
they are serious about their job and stick to 
professionalism, Islamic banking and finance 
will continue to grow.
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Islamic Finance:
IS IT ABOUT HOW 
FAST TO GET THERE?
Dr Marizah Minhat
Edinburgh Napier University, United Kingdom

Dr Nazam Dzolkarnaini
University of Salford, United Kingdom

In the June 2015 issue, we highlighted that there is an opportunity to properly groom 
today’s students in becoming investors and part of the workforce of the future Islamic 
finance industry. We have previously suggested that academics should be proactive and 
creative in implementing strategic initiatives to create interest in Islamic finance among 
students from various backgrounds. In this issue, we would like to share our further 
thoughts about how to ‘get there’ successfully.
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Of course, to get there successfully, efforts 
should be inspired by proper intentions, and 
the journey should be driven thoughtfully by 
a strong desire to affect positive changes in 
the financial system instead of solely pursuing 
immediate private gain or fame. In this regard, 
the sincerity and honesty of Islamic finance 
academics in disseminating the real state 
of the Islamic finance industry is important. 
Uncomfortable truths about Islamic finance 
as practised, if left unspoken, could result 
in students being misled, which might in 
turn deter efforts to improve the existing 
weaknesses of the industry. How can we 
improve the current situation if we do not first 
admit its existing weaknesses? One should 
not find it difficult to admit an uncomfortable 
truth if one can rationally accept the notion of 
continuous learning and improvement. 

It has been acknowledged by both academics 
and practitioners that Islamic finance as 
practised today tends to replicate conventional 
finance practices (see, for example, the 
Financial Times, 2014). If this claim holds true, 
it implies that students need to be properly 
trained in the subject matter of conventional 
finance before they advance to learn about 
Islamic finance. Providing inadequate exposure 
to conventional finance might produce an 
army of students who are misled by a naive 
belief that today’s Islamic financial products 
necessarily offer customers unique and better 
experiences. This is especially worrying if the 
teaching staff choose to remain silent or not 
be critical about the current state of Islamic 
finance practices. Upon the completion 
of their studies, these naive students may 
continuously find it difficult to comprehend 
the similarities between conventional finance 
and Islamic finance as practised. Lack of 
exposure to conventional finance may result in 
this category of students claiming replicated 
features as genuine features of Islamic finance. 
How can we expect these students to be 
enlightened if they know very little about the 
conventional side of the story? 

To address this issue, we suggest that 
academics link their classroom discussions of 
Islamic financial instruments to a ‘substance 
over form’ concept. Academics from 
accounting backgrounds will be able to link 
this concept to one of the intriguing issues 
associated with the practice of Islamic finance. 
For example, the economic reality of sukuk 
as practised today should not be omitted in 
the discussion of sukuk instruments. In such 
discussions, academics typically include the 
definition and description of sukuk’s legal 
structure. However, some academics may be 

reluctant to bring into the classroom a critical 
discussion that views sukuk as replications of 
straightforward debt financing. 

In addition, equipping students with adequate 
exposure to conventional finance is crucial. 
Requiring students to first learn about 
conventional finance might cost them time 
during their undergraduate years, although an 
Islamic finance module could be offered as an 
elective at this level. Requiring them to gain 
an initial exposure to Islamic finance practices 
before learning the theoretical part of this 
branch of finance, though, could be set as a 
useful informal learning experience. It could 
also involve investment in time. Nevertheless, 
based on our own experiences, this learning 
strategy has resulted in better comprehension 
of the subject matter. In our case, our interest 
in and knowledge of Islamic finance were 
not developed instantly but over many years 
since the 1990s. A somewhat unpleasant 
experience in dealing with Islamic banks 
inspired us to further explore this alternative 
branch of finance. Years of investment in 
formal education and exposure to the Islamic 
finance industry helped us to observe and 
understand more clearly the similarities 
between conventional and Islamic finance. 
Hence, we are more confident about telling 
the truth about Islamic finance as practised 
instead of spreading something that is ‘too 
good to be true’ to the market. 

There is a clear obligation on every Muslim 
to speak the truth, and those teaching Islamic 
finance are no exception. This obligation is 

expressed clearly in the Quran: ‘And do not 
overlay the truth with falsehood, and do not 
knowingly suppress the truth’ (Al-Baqarah, 
42). It is important that in our enthusiasm and, 
perhaps, rush to promote Islamic finance and 
banking, we should try our best to be more 
careful about not promoting facades. It is not 
just unethical, but a sinful strategy to conceal 
the truth, especially for the sake of a profit-
making agenda that serves private interests. It 
is not so much about reputational risk being at 
stake, it is the fact that we are answerable and 
accountable for the things we preach in the life 
hereafter.

We would like to reflect on a recent 
experience at the Global Ethical Finance 
Forum 2015 held in Edinburgh. During one 
of the plenary sessions on ethical bonds, we 
raised a question on whether sukuk can be 
regarded as a risky investment instrument. We 
asked this question because we have observed 
the presence of a put option feature in typical 
sukuk issuance in practice. In responding to 
our question, one of the speakers had simply 
admitted that the economic reality of sukuk 
replicated conventional bonds. Unfortunately, 
this issue did not receive a thorough 
discussion, either during this event or at other 
similar events. Where are the ethical or Islamic 
values if the ethical or the Islamic finance 
industry goes hand-in-hand with facade? Is it 
not sensible to invest more time in this critical 
discourse first before selling the ‘brand’ to the 
market? There may have been an ‘impatience 
to sell’ in the Islamic finance industry, which 
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is unfortunate for what is supposed to be an 
ethical industry.

Talking about ‘impatience to sell,’ let us relate 
this observation to an uncomfortable truth 
about the behaviour of some Islamic finance 
academics. There is always a temptation 
among academics, either consciously or 
unconsciously, to engage in the business of 
selling ideas solely for personal gain or fame 
instead of selling the right ideas that can 
benefit society. Islamic finance academics 
are no exception. In selling ideas through 
publications, academics may display a greater 
tendency to be influenced by ideas that are 
more consistent with government policies or 
the demand created by a market dominated 
by the few, who are generally susceptible to 
mainly private agendas. 

If the fate of their careers is somehow linked 
to the profit-making agenda of the industry, 
it is not surprising to observe the emergence 
of an army of academics who are perhaps 
helpless and incapable of being critical about 
the current state of the Islamic finance 
industry. In this situation, critical ideas tend 
to be downplayed and often fail to attract 
the funding that could bring critical thoughts 
into mainstream literature. If this unfortunate 
trend continues, what we may have at the end 
of the day is perhaps an Islamic finance fairy-
tale that claims to protect the interests of the 
many but, in actuality, fails to free itself from 
the interests of the few. 

Over the past few years, there has been 
tremendous growth in research and published 
studies on Islamic banking and finance, 
which have been replicative and descriptive 
instead of critical in nature. This, undeniably, 
has been mainly fuelled by the competition 
to publish for promotion. Those with easy 
access to funding through ‘knowing-who’ 
networks can immediately steal promising 
ideas. While this emerging field of research 
can provide academics working in this field 
with a promising route to promotion, a more 
important agenda is to promote a ‘genuine 
Islamic finance’ in the market. Although a 
shorter route for advancing one’s promotion 
to professorship is preferable for many, we 
wonder whether this is necessarily an ultimate 
achievement, especially if it is achieved 
through the ‘knowing-who’ network instead of 
‘knowing-what’ criteria. Academics in this field 
are supposed to busy themselves with genuine 
learning activities (through research and 
teaching) to benefit the many, without being 
restricted by the interests of the few in their 

network circles. Islamic finance academics 
need wisdom to flourish in the right direction!

Life is supposed to be a continuous learning 
process. Critical thoughts and ideas can take 
years to take shape, get accepted and get 
published. If this genuine effort is discouraged 
by a flawed promotion system that tends to 
promote an ‘impatience to sell’, the market 
will produce a bunch of professors who claim 
to engage in research and the teaching of 
Islamic finance, but who are incapable of 
inspiring students to identify weaknesses 
in the current state of the Islamic finance 
industry, not to mention to improve it. Is 
there a point in having too many professors 
in the market if the gap between the rich and 
the poor is ever widening? Where is the role 
of Islamic finance in reducing the rich-poor 
gap? Is Islamic finance only about inducing big 
conventional capital markets, such as London 
and Hong Kong, to issue sukuk in order to help 
sophisticated investors to become richer? If 
one offers as an excuse that Islamic finance 
is still at its infancy stage of development, we 
would argue that this is the right stage to get it 
driven by the right motives and incentives.

In a recent conversation at an Islamic finance 
class in Hong Kong, a financial planner who 
was one of the attendees reckoned that HK 
investors would invest in Islamic securities 
only if these securities could yield returns 
higher than those of conventional securities. 
That may explain why the First Islamic Fund 
launched in Hong Kong last year aimed 
to achieve a ten per cent return (The HK 
Standard, 2014). Offering a higher return 
seems to be the only pragmatic strategy to 
date for the Islamic finance industry to gain 
greater market share. 

However, it can be inferred from the maqasid 
al-Shari’a that the real Islamic finance agenda 
should be more noble than achieving higher 
returns for investors. This should pose a great 
challenge to Islamic finance academics and 
practitioners to think harder and invest more 
time in devising a more appropriate strategy 
to help the Islamic finance industry to grow 
in the right way. We believe that providing 
the Islamic finance industry with the right 
foundation would produce a sustainable 
financial system, because this strategy is 
supposedly about doing the right thing. 
The conventional financial system is not 
sustainable because it keeps doing the wrong 
thing, such as fuelling excessive exposure to 
credit risk and allowing speculative activities 
to yield the highest returns possible. 

The key message in this article is: it is not 
about how fast one has got here; it is how 
much one has learned over the given years. 
Today’s students, who are the future Islamic 
finance experts, deserve to be trained 
properly by allowing them adequate time as 
well as adequate opportunities to learn about 
the reality of Islamic finance. It is important 
to allow them to be critical about whether 
every Islamic finance slogan they are fed 
is really implemented in practice. Let us 
encourage them to challenge their professors 
with thought-provoking arguments and 
interesting ideas, instead of indoctrinating 
them with flawed, well-accepted norms 
or established paradigms. Established 
practitioners, researchers and professors are 
not divine beings; their thoughts are to be 
challenged, because one’s knowledge is never 
complete. Let the students’ thoughts prosper 
and flourish beyond private agendas to help 
us improve the current state of the global 
financial system. There should be no rush 
to end this learning process, because life is 
about a pleasurable engagement in continuous 
learning, not a short-term rat-race of ‘how 
fast one can get there’. Being the first there 
does not guarantee that you have done the 
right thing. Should Islamic finance embrace 
capitalism’s slogan of ‘the survival of the 
fittest’? If it should, what do we do with the 
unfit – lend them support or eliminate them 
from the system? 
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In the last two decades Environmental, Social and Governance (ESG) and Shari’a-compliant investing have been the two fastest growing 
areas of finance and showed resilience during the global fiscal turbulence especially when compared to the near-collapse of other investment 
categories. The growth of ESG and Shari’a-compliant investing is mostly demand driven. Both these approaches are generating avid interest 
across global financial markets, driven by institutions that are increasingly devoting more resources to them. They both aim to create real 
value to the economy by providing real jobs that complement real growth of businesses, leading to sustainable economic development. 
ESG has become an established investment approach for global investors, stemming from a growing realisation among investors that the 
incorporation of such criteria into the investment process to reduce risk, drive performance, and identify investment opportunities can have a 
positive influence on the financial performance of companies particularly over the long-term. The purpose of Shari’a-compliant investing is to 
improve living conditions and wellbeing, establish social equity, and prevent injustice in trade relations. In its application, waste and excessive 
consumption are deemed unacceptable. These elements closely resemble those of SRI: keen focus on sustainable development, creation of 
wealth for society, and improvement in the quality of life.

Both ESG and Shari’a-compliant investment approaches demand that the businesses chosen for investment are socially useful, non-
detrimental to humanity, and comply with humanist ethics. Both practice ethical exclusions as part of their investment rules, and their 
common list of forbidden sectors include alcohol, gambling, tobacco and weapons - businesses that are condemned or deemed harmful for 
man and society. SEDCO Capital states that ESG and Shari’a compliant investing share many similar features and commonalities. In addition, 
these two very important investment methodologies could build on each other’s success when integrated into a single umbrella, given how 
they both have transparent structures.

The confluence of research, performance and demand convinced SEDCO Capital to be not only Shari’a-complaint but to also become 
recognized as ESG compliant by becoming a signatory to the United Nations Principles of Responsible Investing (UNPRI) in July 2014. This 
was a historical moment as SEDCO Capital is the first Shari’a-compliant and first Saudi Arabian signatory to the UNPRI.

To become a responsible investor, SEDCO Capital initially focused on three asset classes: public equity, private equity and real estate. Since 
its inception, SEDCO Capital has launched four ESG/Shari’a-compliant funds with AUM of more than US$410 million. In the private equity 
asset class, it has become Shari’a advisor to BTG Pactual Brazil Timberland Fund I, LP, with the fund emphasizing the sustainable development 
of commercially managed timberland in Brazil. In the real estate asset class, it has invested in India’s first Sustainable Green Building Research 
Park in Whitefield/Bangalore. Moving forward, it aspires to deploy a fully Shari’a/ESG investment platform across all asset classes and 
investment strategies.

SEDCO Capital’s goal in getting involved in responsible investment is to reach and realize sustainability – sustainability in economies, 
societies, corporations and of course, for individuals.

It is with this mind-set that it approaches its investments. Investing in a timber fund such as BTG

Pactual Brazil Timberland Fund exemplifies this approach. Investing in this timber fund will have an effect on sustainability in three ways:

• Indigenous communities will not be displaced;

• That forests will be replanted in tandem with harvesting; and

• That the biodiversity of rivers will not be affected due to deforestation.

In this way sustainably will be assured. The same applies to the other SEDCO Capital funds that are ESG and Shari’a-compliant. Investing in 
this way encourages best practices in governance and responsible investing which it hopes sets an example for its peers in the Shari’a and 
non-Shari’a world.

SEDCO CAPITAL 
PRUDENT ETHICAL INVESTING
PIONEERED BY A LEADER
IN ISLAMIC ASSET MANAGEMENT
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Muslim diasporas are in huge number. This is 
primarily due to conflicts in the Muslim lands 
but other factors include lack of economic 
opportunities for the local labour force. 
Important countries with significant diaspora 
communities are Indonesia, Pakistan and 
Bangladesh. 

Focusing on Pakistani diaspora, they are 
estimated to be around 8 million in number, 
and over 4% of the total population of the 
country. On average every third household 
in Pakistan has someone in the immediate 
family living, working or studying abroad. 

There are two types of Pakistani diaspora: 
the Pakistanis working abroad as guest 
workers (the expatriate); and those families 
that left Pakistan long time ago and have 
now been naturalised in their host countries. 

The overseas Pakistanis working in the 
countries comprising the Gulf Cooperation 
Council (GCC) represent the former category 
while the so-called British Pakistanis are the 
most prominent in the latter category. While 
American and Canadian Pakistanis also 
maintain their close contact with Pakistan, it 
is arguably the British Pakistanis who hold a 
central position in the Pakistani diaspora of 
the type 2. 

Pakistani exporters of ethnic consumption 
items (e.g., food and clothing) have followed 
the overseas Pakistanis of the latter category 
in the countries that host them in sizable 
numbers. For instance, the United Kingdom 
has over 3 million Muslims out of which 
about 2 million are of Pakistani origin. 
Pakistani banks like HBL and UBL have 

also followed clusters of Pakistani diaspora 
around the world.

While it is true that in general not all the 
members of a diaspora community are warm 
to companies or brands from home, overseas 
Pakistanis have shown a lot of commitment 
to their motherland. The emerging Pakistani 
corporates seeking an international identity 
can use the Pakistani diaspora clusters 
in various countries as springboards 
for growing revenue and gaining brand 
recognition internationally before breaking 
out into the mainstream.

Many businesses and governments overlook 
this inexpensive and low-key approach 
to globalization because of developing 
countries’ ambivalence toward emigrants, 
who are often thought to have abandoned 

The Need and Rationale for
SETTING UP AN ISLAMIC 
DIASPORA BANK
Professor Humayon Dar
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their homelands. Pakistan in no way proved 
an exception to this general trend. That 
old-fashioned attitude is giving way to 
the realization that targeting diasporas 
and capitalizing on their success abroad 
can be a valuable tool for globalisation 
of local businesses and attracting foreign 
direct investment. Investment in UBL by 
a prominent British Pakistani is one such 
example.

This short article focuses on the need of 
setting up a specialised bank for Pakistani 
diaspora. The proposed bank may be 
named OPF Bank after the long-established 
Overseas Pakistanis Foundation, or just 
a Diaspora Bank. This can be used as an 
excellent channel to attract additional 
remittances and sustain their inflow. 

World Congress of the Overseas Pakistanis 
(WCOP) is a relatively new organisation, 
based in London, but it has achieved a lot 
in its short history in terms of not only 
integrating Pakistani communities within the 
host countries but has also done a lot for 
image building of Pakistan in the wake of the 
on-going war or terror. 

Numerous banks in Africa (particularly 
Nigeria and Kenya) offer specific services 
for their respective diaspora communities. 
Pakistani banks in the GCC countries and 
even in the UK and USA have also been 
serving the diaspora communities, but their 
main job has been no more than collection 
boxes for remittances or serving some minor 
functions in correspondence banking. 

The proposed Diaspora Bank should be a 
modern banking institution, with state of the 
art technology for digital banking. Its primary 
function should be to maximise the inflow 
of remittances to Pakistan from across the 
world. Hence, the range of financial services 
offered by it would be much more than a 
deposit collection box, and may include asset 
management and advisory.

Above example is just a typical story of 
Muslim diaspora. Other countries should also 
focus on setting up Diaspora Banks. In fact, 
Islamic Development Bank may consider to 
seed an international Islamic diaspora bank 
that should specialise in remittance flows 
and asset management services for the 
diaspora communities. 
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A Conventional Banker’s 
UNFINISHED JOURNEY 
into ISLAMIC BANKING
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There are thousands of conventional 
bankers who aspire to play a role in the fast-
growing Islamic banking industry, but the 
circumstances in which they find themselves 
do not make this transition easy. In one case, 
it took a successful conventional banker with 
20 years experience more than two years to 
get a suitable comparable position in Islamic 
banking. This was despite the fact that the 
said banker had very actively endeavoured to 
switch to Islamic banking. 

Sunusi Saleh Dan-Alhaji, an employee of 
Access Bank Nigeria, is an interesting example 
of a conventional banker who is working 
towards jumping ships when it is right time to 
do so. With nearly 15 years of conventional 
banking experience, he is almost there to 
switch from conventional to Islamic banking, 
but he is not in a hurry. He does not want 
to be like many former Islamic bankers who 
are now working as conventional bankers 
– many against their preference and others 
wilfully only in pursuit of green bucks. “For me 
switching to a career in Islamic banking will be 
a change in lifestyle,” says Sanusi Saleh Dan-
Alhaji. “I shall not like to swing like a pendulum 
between Islamic and conventional banking.” 
This is perhaps the best – or second best 
approach – given that jobs in Islamic banking 
and finance do not abound as much as many 
would like to think.

In Malaysia, for example, many Islamic bankers 
are required to “help” conventional business of 
parent banks of Islamic banks. Similarly, global 
banks frequently ask heads of their Islamic 

banking and finance to work on conventional 
banking transactions.

Sanusi Saleh is at present serving as the Sub-
Zonal Head of Retail Operations Group for 
Northeast Nigeria at Access Bank, a leading 
Nigerian multinational commercial bank. His 
key areas of expertise include effectively 
managing profits, personnel, credit and 
deposit portfolios, recovery management, risk 
management, and asset liability management. 
Despite his wide range of experience and 
extensive experience in banking, he does 
not think that it will be soon before he gets a 
suitable job in Islamic banking. A fundamental 
reason behind this is that Islamic banking is a 
recent phenomenon in his country, with only 
one full-fledged Islamic bank – Jaiz Bank – 
operating in Nigeria. It has yet to grow into a 
bank of a significant size. 

Before joining Access Bank in October 2013, 
Sanusi Saleh worked for Guaranty Trust Bank 
(also more popularly known as GTBank) where 
he started his banking career in 2002. 

“I love banking as a profession,” says Sanusi 
Saleh. “When I understood the religious 
problems with interest-based banking, I 
immediately thought of preparing myself 
for switching from conventional to Islamic 
banking.” As a starting point, he worked 
for obtaining Chartered Islamic Finance 
Professional (CIFP) and successfully 
completed the qualification. He also attended 
Islamic Finance Leadership Programme 
(IFLP) organised by Edbiz Consulting in 2013 

at Markfield Institute of Higher Education, 
Leicester, UK. He is at present working 
towards becoming a Certified Islamic 
Specialist in Risk Management, a qualification 
offered by General Council for Islamic Banks 
and Financial Institutions (CIBAFI).

Apart from the Islamic banking qualifications, 
he has received a number of awards and 
accolades during his 15 years banking career. 
These include Merit Award of Excellence 
from the Institute of Industrialist and 
Corporate Administrators (IICA) in 2012; 
NYSC Certificate of Exemplary Performance, 
which he received on completion of his one-
year National Service; Long Service Award 
from GTBank in 2012; and Certificate of 
Exceptional Profitability from GTBank in 
2004.

Sanusi Saleh graduated from the Abubakar 
Tafawa Balewa University, Bauchi in 1999 
with a Bachelor of Engineering (Electrical & 
Electronics Engineering), and later obtained 
a Master of Business Administration (Finance 
and Investment) from the Bayero University, 
Kano. 

He is very fluent in Hausa, English and Arabic 
languages.

With such strong academic credentials, 
industry experience and desire to be part of 
Islamic banking and finance industry, we hope 
that Sanusi Saleh Dan-Alhaji will one day be 
able to work for an Islamic financial institution 
of his choice.
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